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The Foundress’ Cup, Christs College, Oxford 


W. Watts. REPRODUCED BY PERMISSION. 


The Warden’s Cup at New College, Oxford 


Two Famous SPECIMENS OF 15TH CENTURY WorK, ILLUSTRATED IN “OLp ENGLISH SILVER” BY W. 
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whole wedding party 


No. K 57 


ee SELECTION merely 
se A hinting at the 
) possibilities of the 


autumn bridal- 
favor business. 





No. 

K 5547-2 
Sheath 
for Shears 
and Kn'te 


iP) 


No. K 4839-TT 
Sterling Photo Frame, - 
outside dimensions 


4'3i6 x 638 - $12.C0 
No. K 4840-TT 


Sterling Photo Frame, 
outside dimensions 


5*%6 x 714 - $14.00 
No. K 4842-TT 











Sterling Photo Frame, 
outside dimensions 


6's x 834 - $19.00 
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No. K 131-GB ” Same 
Sterling Cigarette Case, 





No. K 2-NN ‘ 
Sterling Paper Match Holder, 
$4.00 





No. KR 4507-GB 
Sterling Pocket Knife 
Engine Turned 
2 Blades and Nail File 
$10.00 











Case withdecoration Plain 


Holds 20, - $23.00 $20.00 





No. K 5177-AH 
Folding Traveling 
Clock, Closed 





Glass Perfume 
Sterling 


Top and Base 
$19.00 














Sterling Hair Brush 
$21.00 


Celluloid Comb 
Sterling Back 
$8.00 





No. K 55-A-21 
Sterling 
Beverase Flask 


23 pint 
May be hadas above 


or many other de- 
signs $55.00 


THE GORHAM COMPANY 





SALES AGENT 
GORHAM MANUFACTURING COMPANY 
GORHAM-WHITING DIVISION, Providence, R. I. 
DURGIN DIVISION, Concord, N. H. 


KERR DIVISION, Newark, N. J. 
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WITH WHICH ARE CONSOLIDATED 


AMERICAN HOROLOGICAL JOURNAL 





The Tibetan group presents an assortment 
of the sophisticated and the primitive, the 
artistic and the religious in decoration. 
Massive tea pots of silver and brass, others 
tall and slender, almost Colonial in shape; 
some very good vases and elaborately carved 
trumpets are in this collection. Specimens 
were illustrated in the last issue of THE 

(Continued from issue of July 7, 1926) and knobs are of brass and the seams are JEWELERS’ CirCULAR. A headdress has enor- 

N the Chinese exhibit are an ancient sil- filled with pitch. The decoration is pro- mous discs of silver set with emeralds and 

ver censer and an oddly decorated iron duced by beating gold and silver into the turquoise. Indeed, turquoise is much used 
flagon and water bottle. Spouts, handles roughened surface of the etched pattern. in rings, earrings, buckles and the more 




















GEORGIAN SILVER SALVER OF FINE WORKMANSHIP MADE IN LONDON IN 1775 
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STERN BROS.6CO 


Cutters and Importers of of 


DIAMONDS 


2 WEST 46th ST. 
Telephone « “Bryant 3925 


CHICAGO 
31 North State Street 


AMSTERDAM: 16 Sarphastistraat 
ANTWERP: 48 Rue Simons 


DIAMOND CUTTING WORKS 


68 Hunters Point Ave. 
Long Island City 
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decorative Scripture tablets of Tibet and 
the work is unique and skillful. 
A miniature chorten, representing the five 


THE JEWELERS’ CIRCULAR 
from melting Australian gold sovereigns 
and removing the alloy. Then the meticu- 
lously wrought ornaments were made by 





GLASS BY EDWARD HALD, SHOWING ORIGINAL DESIGN OF NUDE FIGURES 


elements into which the body is dissolved at 
death—earth, water, fire, air and spirit—has 
a lotus base. Above is a solid dome enclos- 
ing a relic and an umbrella signifying 
royalty. Thirteen segments symbolize the 13 
Bodhist heavens. The whole is surmounted 
by a lotus, a crescent moon and the sun— 
sacred flame of life. 

Tea bowls, of jade and silver, altar lamps, 
a priest’s cup holder with the eight Budhist 
symbols on the whorl of the leaves about 
the base, jewel boxes and elaborate carved 
figures are in this collection. A _ libation 
jug, used by the lamas who may not drink 
spirituous liquor, but offer it in libation to 
the devils they fear, is a graceful thing in 
silver. 

The Tibetan script has an interesting geo- 
metric quality which has been used in 
jewelry design and as decoration for silver 
articles. It is beautifully precise, yet free 
and flowing. In the rings and jeweled belts 
for idols and the decorative prayer wheels, 
designers sometimes find inspiration. 

They also find suggestions in Japanese 
things, in the lovely carved ivory fans and 
in the beautiful old Chinese embroideries, 
practically a lost art. The primitive col- 
lections include work of the American 
Indians, Africa, Australia and the South 
Seas. 

There is a heavy gold necklace, bracelets 
and headdress, made by Zanzibar workmen, 
the gift of Mrs, Susan Runyon Watson who 
received the bracelets and necklace from the 
Sultan of Zanzibar when she was the wife 
of the American Consul, the late Frederick 
M. Cheney. The pure gold was obtained 





workmen in little offices about the size of 
an office desk. 


41 


The work of the Danish and Swedish 
smiths and engravers in silver and metals 
in the collection of modern European deco- 
rative arts, is most fascinating to designers, 
because it is unlike anything ever attempted 
before. A decade or so ago the glass works 
at Orrefors was turning out glass that was 
not particularly distinctive. The owners of 
the factory had a vision of the value of 
modern decorative art in manufacture, and 
tried to obtain the best artists and craftsmen 
available, with the result that their product 
is suddenly world-famous. 

Vases and urns give suggestions for en- 
graving in silver, for the patterning of 
foliage in geometrical forms, for the treat- 
ment of the nude human form as a deco- 
rative element and especially in the use of 
modern every-day scenes in engraving. 

These Scandinavian artists do not clutter 
their patterns and they know how to make 
their work tremendously modern and deco- 
rative and amusing, using the homely things 
which apparently have no decorative value. 
A bowl by Hald has a landscape, with trees, 
a factory, a woman with a parasol and a 
winding road. It is amazingly effective. 

On an upper floor of the museum are 
shown the mineral collections with an ex- 
hibit of precious and semi-precious stones 
and copies of many famous jewels of 
history. 


The museum was organized 16 years ago 
in the Newark Library. From the begin- 
ning, John Cotton Dana says, it looked 
about and asked itself, “What can I do to 
help make life in Newark a little more 
gracious and livable?” 

“We might have answered that question,” 
he went on, “by bringing well authenticated 
masterpieces to Newark. But to attempt to 
compete with the greatest museums of art, 














AMERICAN SILVER TEA BOWL IN THE NEWARK MUSEUM COLLECTION 
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IMPORTERS and CUTTERS 


OF 


DIAMONDS 
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ALBERT LORSCH & CO. 







Main Office: INCORPORATED Branch Office: 
607 Fifth Avenue . 131 Washington Street 
NEW YORK Telephone Murray Hill 9114 PROVIDENCE, R. I. 






P. 0. Box 392, Grand Central Station 
Bead Department: 20-26 W. 36th St., New York 


Pacific Coast Representative: LEE & KIERSKI, 704 Market St., San Francisco, Cal. 
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history and science in the world would have 
been an absurd waste of money. We saw an 
opportunity to approach the people in a more 
jntimate way by serving immediate com- 
munity needs. 

“We found that Newark has more than 
250 lines of manufacture. And it is pre- 
cisely in industry that the most native and 
original art expression of America has 
come. So the Newark museum has showed 
Newark-made jewelry and what-not. De- 
signers and craftsmen from jewelry factories 





THE JEWELERS’ CIRCULAR 


these bracelets and necklace, which were the 
gift of the Sultan of Zanzibar to the wife 
of the late American consul, Frederick M. 
Cheney, 1870-1886, attract much attention. 
They are being exhibited near the main 
entrance to the museum in a _ prominent 
place. 

According to the accompanying legend, 
Australian gold sovereigns were used in 
their manufacture, the sovereigns having 
been melted and the alloy removed. Zanzibar 
smiths hold the object on which they are 

















GOLD NECKLACE, THE GIFT OF THE SULTAN OF ZANZIBAR TO MRS. FREDERICK CHENEY 


come to us for objects and pictures to be 
used in their work.” 

An early American tankard and cream 
pitcher in the Bamberger collection at the 
Museum was illustrated on the front cover 
of THE JEWELERS’ CircULAR May 19, 1926. 
The tankard was made in 1691 by Garrett 
Onclebagh, a famous silversmith of New 
Netherlands. The piece is characterized by 
foliate bands above the molding at the base, 
a corkscrew thumbpiece with cherub handle 
tip, and a coin inserted in the lid. The silver 
is thought to have been supplied from the 
plunder of daring buccaneers who paraded 
New York streets at that time. The little 
cream pitcher was made by John Brevort, 
an 18th Century silversmith. 


Two other beautiful specimens in the 
Museum, which were also previously illus- 
trated in THE JEWELERS’ CrrCULAR on the 
front cover, are gold bracelets made in the 
Island of Zanzibar. Wrought of pure gold 


engaged between the great toe and the other 


toes. This leaves both hands free for the 
meticulously perfect ornamentation. Their 
workshops are little larger than office 
desks. 

[THE END] 








A new monthly record in Transvaal gold 
production was established in May. The 
volume for the month was 849,214 ounces, as 
compared to 803,303 ounces in April; 834,340 
ounces in ‘March, and 813,249 ounces in May, 
1925, reports Trade Commissioner Perry J. 
Stevenson, at Johannesburg, to the Depart- 
ment of Commerce. The total output for 
the first five months of the current year was 
4,037,051 ounces, exceeding by 32,566 ounces 
the production during the corresponding pe- 
riod of last year. Commissioner Stevenson 
advised that increasing production is attribu- 
table to improvements in the supply of native 
labor and in general efficiency. 
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Ancient Technique of the Lapidary’s 
Art 





A VERY interesting article by Dr. Julius 
Cohn appeared in a recent issue of 
Deutsche Goldschmiede-Zeitung, from which 
we excerpt a few paragraphs concerning the 
early history and origin of the lapidary’s 
art. The article contains much valuable in- 
formation and is in part as follows: 


“As a matter of fact, science has succeeded 
in determining the development of the gem- 
cutter’s technique from five thousand years 
B. C. to that of the Greek and Roman pe- 
riods. To modern archeology there is no 
difficulty in the way of stating with cer- 
tainty that the instrument of the most im- 
portant Hebrew gem-cutter, Bezalel, who 
lived about 1200 B. C., was no other than the 
drill. It stands positive, beyond contradic- 
tion, and permits of literary proof, that the 
Greeks derived the technique of gem-carving 
from the Egyptians. Bezalel, who lived when 
the art of gold and precious stone carving 
was in its most flourishing condition among 
the Egyptians, received his stimulus from the 
latter doubtless. This, even if the Hebrew 
gem-cutting art reached back to Babylon for 
its origin some two or three thousand years 
B. C. Authority for this, and a string of 
other conclusions of archeological nature, 
comes to us principally through microscopic 
researches which afford us almost absolute 
certainty concerning the technique of the 
gem-cutters back to the fourth and fifth mil- 
lennia B. C. If we examine, for instance, 
the gems of the first and second millennia 
B. C. under the microscope, the ends of the 
lines in all these works which are carried 
out with the drill are always rounded off. 
They never end sharp, unless the entire work 
or a part of it alone is cut by aid of the 
‘diamond point.’ In this manner Furt- 
wangler, a German scholar, was able to 
trace back the application of a rotating in- 
strument—the drill, of course—till the era of 
the Babylonian King Hammurabi (about 
2250 B. C.). While we must substantiate 
the use of the effectiveness of the ‘diamond 
point’ alongside the drill, the latter stops in 
the earlier period back to Hammurabi. 


“The graving means consists, chiefly, of 
emery powder and oil. Alongside we see at 
the same time a relic passing along: the 
metal stylus with a coarse corundum splinter, 
the working of which is manifested under the 
microscope in the interruptions of the stroke 
and its outspreading ends, besides other pe- 
culiarities. If we go further, at last, to the 
millennium of Hammurabi, the zenith of 
Babylonian art, then we meet only with the 
metallic chisel- or the metallic stylus-tech- 
nique with coarse corundum splinter. The 
latest excavations at Ur, in Chaldea, which 
were undertaken by the combined Mesopo- 
tamian Expedition of the British Museum of 
London and the University Museum of 
Philadelphia, have brought us so close to this 
period that interest is especially great. The 
gems which our archeologists have brought 
to light out of the dust and ruins go back to 
the fourth and fifth millennia. The very 
earliest technique of gem-cutting is laid bare 
before us. An ordinary stone, for instance, 
the flint, on account of its greater hardness, 
‘may scratch the softer lapis lazuli, soapstone 
or serpentine.”—C. W. C. 
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Monthly Shipments of 


EMERALDS 


Direct from the Mines 





Come in large consignments 
to our Paris Office. 

Our Mr. Friedland will 

be happy to welcome 

All American Buyers. 

Our New Paris Office 

at 34, Rue Drouot, 

is located in the heart of 
the Precious Stone District. 


Telephone Provence 60-33 


L. Heller & Son, Inc. 
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Trophy for Star Boat Races Presented by 
Sir Thomas Lipton to Chesapeake 
Bay Yacht Club 





O NE of the notable and unique trophies 
of the season is the cup presented to 
the Chesapeake Bay Yacht Club of Easton, 
Md., recently by Sir Thomas Lipton, the 
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without the base about 30 inches high. The 
base is of ebony about six inches high and 
will be surrounded by the shields bearing 
the names of the winners. The trophy while 
in transmission here was insured for $2,000, 
which gives an idea of its value. It is a 
most attractive trophy. 

It was presented to the Chesapeake Bay 
Yacht Club through the good offices of Mr. 


CUP PRESENTED TO CHESAPEAKE BAY YACHT CLUB, EASTON, MD., BY SIR THOMAS LIPTON 


famous yachtsman and for many years, a 
contestant for the “America” cup. The cup 
presented by Sir Thomas is to be used as 
a perpetual cup for the star boat races, the 
cup to remain in the custody of the yacht 
club perpetually and to be raced for at each 
year’s regatta of the club which is usually 
held on the Miles River or Eastern Bay 
of Chesapeake Bay off Claiborne, Md. The 
races this year will take place Aug. 5, 6 
and 7 at St. Michaels, Md., and are expected 
to attract many yachtsmen. 

The winner of the cup in each yearly 
race is to have his name and the name of 
his boat engraved on one of the shields at- 
tached to the ebony base. 

This cup which was made by the Gold- 
smiths & Silversmiths, Inc., of London, 
England, as will be seen from the illustra- 
tion herewith, is of novel design and stands 


and Mrs. Glen Stewart, and the illustra- 
tion and description is published herewith 
through the courtesy of E. D. Sturmer, 
retail jeweler of Easton, Md. 








Lieutenant Commander Byrd and his pilot, 
Floyd Bennett, the aviators who were the 
first to fly over the North Pole in an aero- 
plane, were presented with gold Bulova 
strap watches at a testimonial dinner and 
reception recently tendered by the Argonauts, 
an association of World War Aviators. The 
dinner was given in recognition of their 
flight to the Pole and was held at the Hotel 
McAlpin, New York. The _ presentation 
was made by Col. H. E. Hartney, of the 
Argonauts. The watches were suitably 
inscribed. 
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PUBLIC CLOCKS IN ANTWERP 





Movement Started to Make Repairs Caused 
by War Time Conditions 


An Antwerp paper discusses the question 
of the effect of reverberation on public 
clocks, and there is no doubt that the sub- 
ject is becoming very “actuel.” Tired of 
the complaints of its readers about the vary- 
ing times of public clocks in the city it 
started out to investigate the subject. It 
appears that various clocks mark different 
time and sometimes the dial on the front of 
the clock does not correspond with that on 
the back. A reporter was sent to find out 
the responsible person. A local clock maker 
who has obtained the “concession” or con- 
tract for keeping the city clocks in order, 
said that they were all connected with an 
electric current and that, if in working 
order, should keep them all at the same 
hour exactly, but that unfortunately the 
connecting lines had not been replaced since 
1913 and were worn out. In pre-war times 
the clocks were set right every four hours 
and the contractor had a fine for every dif- 
ference noticed between the times marked 
on the faces of the various clocks. When 
the electrical systems are in working order 
again, says the contractor, this will again be 
the case. The contractor complained that 
many public clocks in Antwerp were fixed 
on tramway posts and he said that the vibra- 
tions caused by the trolleys attached to the 
nosts had a very bad effect on them. 

Antwerp, it would appear, is the first city 
to put its clocks into working order again. 
Throughout France and Belgium this detail 
has been overlooked since the Great War. 
It is something in the nature of a surprise 
on crossing the frontier into Germany, Hol- 
land or Switzerland, to see the public clocks 
marking the correct time. This is very 
necessary, as at Aix-la-Chapelle, there are 
two clocks side by side. One marks the 
normal time the other the actual time, there 
being an hour’s difference between the Aix 

ks and those on the other side of the 
frontier. While some countries regulate 
their clocks according to one meridian, the 
others select another, without much regard 
to their geographical position, which might 
seem rather to indicate the later or earlier 
hour. 

Add to these difficulties, those produced 
by the introduction of “Summer” time, which 
starts in different countries at different dates, 
and an idea of the trouble caused to travelers 
by vagueness as to the time may be had. 
No doubt the main cause of the trouble with 
the clocks in the war zone is due to the 
disturbance of the works by the shooting of 
heavy guns and passing of heavy munition 
wagons during the war, as countries that 
were little affected in this way have clocks 
that mark the hour as usual, quite undis- 
turbed by the events of the last 12 years. 








Retail jewelers in many of the towns in 
southern Indiana are co-operating with the 
other business men in many southern Indiana 
towns this year in holding trade and boost 
days in an effort to bring more farmers into 
these towns to do their trading. The events 
staged thus far have been remarkably suc- 
cessiul and the merchants express themselves 
as being well pleased. 
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Results Are What Count 


Successful customers in every 
section of the country prove 
the values and consistent sound- 


ness of our merchandising. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


ine York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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The News from England 











Registered Parcel Containing Diamonds Stolen in Transit—Sheffield Factories 
Average Three or Four Days a Week as Fuel Supply Increases— 
London Jewelry Store Thieves Get Rings Valued at $1,500— 
Elandsputte Diamond Rush Reported Less Successful Than 
Expected—Queen Wears Gown With Diamond Worked Sleeves 














Lonvon, June 30.—For the third time in a 
month a parcel of registered diamonds has 
been stolen during transit from Spain to 
Holborn Viaduct, E. C., the center of the 
rough and polished market here. This latest 
diamond theft, which is being investigated 
here and in Madrid, apparently was organ- 
ized and carried out by the same people re- 
sponsible for previous robberies. Tyler & 
Co., the Holborn Viaduct assessors, are of- 
fering on behalf of the insurance people a 
$2,500 reward. When the diamond merchants 
to whom the diamonds were sent received 
the package, it was, apparently, intact. 
When opened the package was empty. 
There were nine red, unbroken seals on the 
package when taken in at Holborn Viaduct. 
The diamonds should have been contained in 
a canister that was placed inside a cardboard 
box. It is thought the end of the cardboard 
box was cut and the canister slid out. To 
do this it was necessary to remove three of 
the seals, and replace them. The diamonds 
shipped from Madrid were cut stones of 
crystal color. Two weighed 12.70 carats. 
Two others weighed 4.25 carats. Seven 
more weighed 16.95. The value of these dia- 
monds was $25,000. Quite recently, cut 
stones valued at $15,000, mailed by the same 
Spanish house to the same firm of diamond 
merchants in London, were stolen from a 
registered package. A third package, con- 
taining stones worth $12,000, sent by a dif- 
ferent firm of Madrid diamond dealers to a 
Paris house, was tampered with in similar 
manner. Some indignation is expressed in 
Holborn Viaduct at the ease with which the 
Spanish postal authorities’ service is inter- 
fered with, and steps likely will be taken to 
ask that the ordinary measures of precaution 
he taken. 

x x * 

Sufficient supplies of coal and coke are 
coming into Sheffield to enable factories to 
average three or four days’ work a week. 
Trade, of course, is severely hit despite the 
availability of a certain amount of fuel. 
Home orders for silver plate and cutlery 
have declined sharply. But for colonial 
business and contracts in hand the plate and 
cutlery industry would be at a complete 
standstill. 

* x x 

‘One firm of London jewelers, which does 
a big trade in diamond dress and engage- 
ment rings, carries some convincing display 
advertising in the consumer press. The copy 
is crowned with a picture of a cosy home, 
encircled by a colossal five-stone engagement 
ring. Beneath is the inscription: “Every 
woman sees a home through her engagement 
ring.” One corner of the picture, of course, 
1s occupied by a newly married couple com- 
fortably settled in an easy chair. The rest 
of the advertising copy is composed of illus- 
trations of the various types of ring retailed 
by the jewelry house, ranging in price from 


$25 to $250 each. These rings are priced ac- 
cording to the size of the diamonds con- 
tained. The rings are all of 18-karat gold, 
with platinum mounts, and a strictly cash 
business is done, a stock of 10,000 rings he- 
ing kept on the premises for selection pur- 


poses. 
* * * 


Reports received here of the annual meet- 
ing of Canadian Lorrain Silver Mines, Ltd., 
and of Keeley Silver Mines, Ltd., in To- 
ronto, Can., last week, indicate that some 
recent rich discoveries on the property of 
the first-named company have been made, 
while improved ore reserves are noted in the 
case of the last named. On No. 5 vein of 
the Canadian Lorrain property, over a 
length of 67 feet, an average value of 105 
ounces over a width of 48 inches has been 
proved. Westward of this shoot a continua- 
tion, 10 feet long, is assaying 227 ounces 
over 31 inches. On another vein the ore 
averages 80 ounces over a width of 20 inches. 
During development operations 30 tons of 
very high-grade ore has been gathered. and 
shipped direct to the smelters. On the 
Keeley property, at a depth of 620 feet, a 
shoot carrying ore of an average value of 
300 ounces over a width of four inches and 
for a length of 110 feet has been found. 
Ore stocks have been increased by a sub- 
stantial amount and there is no intention of 
reducing same. 

x ok x 

The Rhodesia Exploration ‘Co., Ltd., held 
its general meeting at River Plate House, 
here, this week, and obtained approval from 
shareholders to write off 24 cents per share 
from the present capital of $3,000,000 to 
$2,000,000 in shares of 48 cents each, and 
then increasing it by $1,000,000 to $3,000,000, 
thereby providing 2,000,000 additional 48-cent 
shares, each available for issue. One-fourth 
of these shares will be offered to existing 
shareholders at par, the shares to be under- 
written for the consideration of a call on a 
similar number of shares at par for two 
years. Under this reorganization scheme no 
shareholder is penalized. The company, of 
course, has a one-third interest in an option 
for the purchase of the Wanderer mine, 
probably the biggest gold-mining venture 
known in Rhodesia. It is hoped to treat 
100,000 tons of ore a month at this mine, 
with working costs averaging $3.10 per ton, 
and extraction value averaging $6.20. Pres- 
ent development indications are that this 
mine will become one of the largest in the 
world. 

*x* * * 

A trail of jewelry was found on a plat- 
form of the railroad depot when members 
of the staff reported for duty the other day 
near Southend-on-Sea. A jewelry store had 
been robbed overnight and three pads con- 
taining diamond and sapphire rings valued 
at $1,500 were among the stolen articles. It 
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was several of these rings that were scat- 

tered on the station platform. One of the 

pads was found in a valley outside the town. 
*x* * * 


The recent diamond rush at Elandsputte 
is reported to be somewhat of a “wash- 
out,” the diamonds already found being 
plentiful but of a most inferior quality. 
Diggers in the large camp already formed 
are quite depressed, the stones unearthed be- 
ing sufficient only to meet bare expenses. 
The good quality stones registered just be- 
fore the rush came, it is now thought, from 
other places. Better stones are reported to 
be lying a few miles farther on, and a new 
tush has now commenced to-that spot. 

* * x 


The Manchester police are investigating 
the theft of some $2,000 worth of jewelry, 
for the recovery of which jewelry assessors 
are offering a reward of $1,000. The jewelry 
was obtained during the ‘absence of the owner. 

* * * ; 
' Something new in ornaments hailing from 
China are being shown by novelty shops and 
jewelry stores. They consist of queer-look- 
ing little chicks and wee birds with red 
bodies and crystal heads and legs. Some of 
the little birds are done entirely in crystal, 
with scarlet toes. 

* * x 

It is seldom that the Queen of this country 
sets a fashion in jewelry or dress, but at a 
recent function of brilliance she did so with 
a wonderful gown of black and silver bro- 
cade, the feature of which was the construc- 
tion of the sleeves in a lattice work of real 
diamonds. Her Majesty dislikes sleeveless 
gowns and usually dresses with extreme sim- 
plicity. The diamond-worked sleeves, there- 
fore, came as a surprise to society women. 








Anomalous Condition in the Pearl 
Industry 





A VERY peculiar feature of the pearl in- 

dustry was mentioned by M. Leonard 
Rosenthal in a recent lecture on pearl broad- 
cast from the Paris Eiffel Tower. «La 
Perle -in its full report on the same gives 
the statement as follows: 

“First of all the market for fine pearls, 
seized from England by France in a great 
fight since 1908, offers the following curious 
particular ‘which ‘comes from the facility 
which all States. accord to strangers to buy 
raw material from them or their colonies, 
upon the same base as their nationals. The 
result is often curious. Thus the English, 
who buy the ‘nacres’ in the French colonies, 
cause us to go to London to provide our- 
selves, which is not very advantageous 
where the price is in pounds. On the other 
hand it is the French who are assured of a 
quasi-monopoly in pearls sold in the Eng- 
lish colonies and the English are obliged to 
come to Paris to repurchase them.” 








Herbert Pike, Lisbon Falls, Me., a jewel- 
ry salesman, was found dead at the wheel 
of his automobile which had run across the 
trolley tracks and stopped after the mo- 
mentum was exhausted on the Brunswick 
Road. Fifteen minutes before when he left 
his home on a business trip to Brunswick, 
he was in his usual health. 
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Latest Paris Jewelry Fashions 
By L. Reid 
NEW color, for taking away to the trade. About half an inch long, pear- 


seaside or country, is what may best 
be described as “billiard-table” green. It is 
used for rough surface cloths, to make long 
coats and cloaks. The lining of the cloak 
is in a lighter shade of green, or green with 
a pattern such as apple blossoms, or a flower 
in the new magenta color. The gown is 
made in the same material as the lining. If 
green is adhered to, a sautoir in very large 
“pearls,” carefully graduated, is worn in 
one of the pastel colors. Pale blue, smoke 
blue, grey, pink and green are seen. If a 
lining of a contrasting and quite different 
color is used, such as grey blue, with a 
gown to match, the sautoir is in white 
“pearls,” or in green stones. The birds 
egg blues and green and speckled “pearls” 
are much used for this combination, while 
sautoirs made of some composite, in long 
shaped beads rounded off at the ends are 
also a favorite ornament. Silk in the new 
green is also seen for hats, the silk care- 
fully draped, and the folds held in place by 
“pearl” pins. Sometimes there are as many 
as four pearls on the pin, which is sewn to 
the hat, in this case, as it is evidently only 
an ornament and not a necessity. 

* * * 


A light shade of what used to be called 
“magenta” is seen a good deal, especially 
in wraps and scarves made of silk with long 
fringes. Variegated with the new green it 
is used for silk jersey shawls and takes a 
filagree gold pin to fasten it, to look well. 
Sometimes pins with immense pearls are 
seen, but they never look so well as fashioned 
gold. In this case, a plain gold chain is 
used, either for a pendant or just flung 
around the neck, as there is already suffi- 
cient coloring in the costume. The gold 
chain is sometimes in ornamental wire pat- 
terns. For instance, triangles are very 
popular, the base being very broad, out of 


all proportion to the two equal sides. Seed 
pearls are being largely introduced into 
these chains, too, one tiny pearl being 


“dropped” on each wire link. 
2+ 


Curious combinations of squares or cubes 
of crystal cut very plain, with “pearls,” both 
crystals and pearls very large, to make up a 
sautoir, are worn, for the country or sea- 
side. While almost all the sautoirs of this 
type worn are in white crystal and pearl, 
others with white pearls, white crystals and 
blue sapphires are seen, while others again 
have quartz of all colors introduced among 
the opaque and transparent whites. Yellows 
of all shades in quartz are seen in this com- 
bination, while some pebbles with stripes 
running through are also used, such is the 
desire for something bizarre and unusual in 
“going-away” sets of jewelry. 

* * * 


A sautoir, with the two ends loose, and 
hanging unequally over the shoulders was 
of large “pearls,” at either end hung a large 
Piece of yellow “crystal” as glass, cut in 
facets for jewelry purposes, is called in the 


shaped, it looked very effective. The same 
model is seen with a blue crystal, at either 
end of the chain of pearls. Lozenges and 
tablets about an inch square are seen in pale 
blue—supposed to be very light sapphire, 
excepting that the size renders any such 
supposition absurd—the edges cut in lines. 
They go to form the end of a rope of pink 
“pearls” and are very effective indeed. The 
same thing in green is used to finish white 
pearls. A sautoir made of “diamonds” and 
“sapphires,” the diamonds cut in lines, the 
sapphires in facets, was finished with two 
squares of “sapphire,” about an inch by an 
inch. The points are carefully rounded, 
which gives a peculiar character to the 
“sapphire” tablets. 
* * * 

Plain “pearl” necklaces will have a single 
vellow or blue quartz stone as a centre, or 
pendant, egg-shaped. This combination of 
gems is the fashion today, but no one knows 
how long it will last, as it gives an impres- 
sion the reverse of “rich.” Some sautoirs 
with immense pearls are worn, one strand 
crossing over the other. The size and 
weight of the ornament attached to either 
end of the rope of pearls, holds it in place 
and prevents any danger of loss. A _ piece 
of pale blue “crystal” egg-shape, will finish 
one end of the rope of pearls. Another 
piece of crystal, cf identical shape but de- 
cidedly larger in yellow finishes the other 
end of the rope. Sometimes a tablet square, 
fairly substantial in thickness is seen, either 
in white, green or blue crystal, with the 
accompanying piece of crystal in another 
color. Worn to cross the ends they remain 
lying where they are placed on the shoulders. 


xk * x 


Criss-cross work pearl bracelets are being 
much worn, and in this case a criss-cross 
collarette is seen. It is usually made with 
ends that hang loose or overwrap each other. 
Sometimes these ribbons of seed pearls are 
finished with what looks like a diamond of 
immense size. Whatever they overwrap 
these ribbons are finished with stones of 
varying sizes, while one end hangs longer 
than the other. Sometimes colored “gems” 
are used. Very large and rounded, they 
hold the end of the “pearl” ribbons in place. 
Yellow is much seen for this purpose. Quite 
transparent, it is either pebble, crystal or 
quartz. A kind of pale old gold is very 
much seen, as well as orange color. 

*x* * X* 


Sautoirs made up of beads of “crystal” of 
all shapes and sizes of stones of all known 
varieties are very popular. Square, rec- 
tangular, rounded, circles, all go to make up 
the fantastic chain, which looks like some- 
thing put together by a child left with a 
large choice of beads. Very often there is 
no method in the selection, everything being 
thrown together regardless of size, color or 
variety. Naturally country and seaside call 
for something bizarre. something unseen 
until now, and at those fashionable spas most 
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particularly where white gowns are worn, 
these comic ‘sautoirs look very well. For 
seaside wear there is a tendency to keep to 
white toilettes, too, this year, but as many 
fashionable people go to the sea first and 
after that to a spa, there is no set rule, the 
toilettes bought for the one resort having 
to serve for the other, and the jewelry being 
worn indiscriminately. 
x ok Ok 


The new glove has a gauntlet which turns 
back over the hand like a bell. The lining 
of the gauntlet in kid is of the same color 
and the glove is embroidered very elabo- 
rately, either in silk, in gold and silver 
thread or is bejeweled. The handbag is 
made in kid to match the gloves, and em- 
broidered in the same way. This glove per- 
mits of the wearing of bracelets. It even 
makes it necessary for it leaves the wrists 
quite bare. It has come to stay, for it makes 
the hands very small, the gauntlet taking off 
from their apparent size, and generally hid- 
ing them, that is everything excepting the 
fingers. On the long white glove which is 
seen for evening dress, the bracelet is 
simply clasped over the glove. This is rea- 
son for the popularity of snake jewelry, for 
it is the easiest to wear in this way. It can 
be put on and removed without the least 
trouble. It is, however, rather curious to 
see that “snake” rings must be worn to 
match the bracelet. In some patterns the 
snake takes a single twist around the finger, 
its tail being rolled up below the coils, 
visible on the back of the finger and making 
quite a pretty design. Sometimes the waist 
is encircled by a snake, the arm, the wrist 
and a finger and when snakes in gold, with 
green frosting are used, the impression is 
sometimes just a bit too realistic to be alto- 
gether pleasant. 

* *k x 

At a recent concert in a casino one of 
the most effective gowns was in pink chiffon, 
hung about with strings of pink pearls, in 
some light wood or other light composition 
as they swung with every movement of the 
wearer. The four rows of pink pearls were 
draped around the decollete, and looked like 
so many necklaces. Worn low, they were 
fastened on the shoulders. The full part at 
the bottom of the robe was hung with loops 
of the same pearls, while the place where the 
two parts of the material met were sewn 
with a passementerie of smaller pearls. The 
wearer looked almost like a slave girl in 
the Arabian Nights, so rich was her ap- 
pearance in the distance, when the pearls 
appeared real. By her side sat another girl 
in the kind of toilette which is worn by the 
Queen of the Night, black net sewn with 
blue diamonds. The diamonds were put on 
sparingly, and the bare arms had quite a 
number of real diamond bracelets, for it is 
the fashion to wear diamond bracelets, not 
merely a_ bracelet. Another woman was 
wearing a black lace gown with gold tissue 
intermingled. Her dress being so handsome, 
she wore nothing but a pair of dull black 
jet discs resting on the lobe of each ear, and 
a plain string of pearls—probably one of the 
costliest in the rooms. 

x * * 

A black Chantilly lace gown which is just 
coming in makes a good setting for jewelry, 
which must be rich, or left alone altogether. 
A black satin gown with a deep and full 
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flounce of Chantilly, was worn by a middle 
aged woman, with seven pearl bracelets, all 
of different sizes, the pearls in the one 
bracelet, however, being of the same size all 
around, worn just anyhow, one above the 
other, again producing the impression of 
Oriental magnificence, which is the latest 
chic. Another gown of the same descrip- 
tion, although differently made, was accom- 
panied by diamonds, diamond bracelets, may- 
be half a dozen on each hand, a diamond 
necklace worth a small fortune and diamond 
ornaments in the bobbed head. These last, 
like the shoe buckles, were of course not 
genuine, as the risk of losing them is too 
great. 


BANDITS HOLD UP JEWELER 


Chicago Police Searching for Four Men 
Believed to Have Taken Part in Robbery 
of W. R. Brown 


Cuicaco, July 12.—The Chicago police are 
looking for four well-known crooks whom 
they suspect of holding up and robbing W. 
R. Brown, of W. R. Brown & Co., manu- 
facturers of mountings, New York, today, 
in his room in the Congress Hotel. One 
of the crooks was seen in the vicinity of 
the hotel shortly before the hold-up, while 
Mr. Brown and an elevator operator have 
picked out the photos of several others at 
police headquarters. The New York 
jeweler is reported to have lost about $80,000. 

Mr. Brown was in his room in the 
Congress Hotel when, he said, threg men 
entered and robbed him of his sewelt and 
left him bound and gagged. He gave a 
meagre description of the trio and was at 
once taken to the Bureau of Identification to 
look at pictures of jewel thieves. 

Sergts. Frank Johnson and William Crot, 
who were in the neighborhood of the Con- 
gress at about the time of the robbery, re- 
membered having seen a well-known under- 
world character near the hotel. Then an 
elevator operator at the hotel identified pic- 
tures of this same man and other crooks as 
men he carried in the hotel elevator at about 
the time given for the robbery. Police say 
the identification is clinching in view of the 
men’s records of arrests in thefts of jewels. 














W. R. Brown, who was held up and robbed 
in Chicago on Monday is head of the firm 
of W. R. Brown & Co., manufacturers of 
gold and platinum mountings, 170 Broad- 
way, New York. A telephone message re- 
ceived at Mr. Brown’s office briefly de- 
scribed the robbery and indicated that the 
New York jeweler lost merchandise worth 
more than $80,000. 

Mr. Brown had been on the road about 
three weeks and was to return to New 
York on Thursday. He arrived in Chicago 
on Saturday and on Monday, it is under- 
stood, removed his jewelry from the Hotel 
Congress vault and took it to his room 
where he was filling several memorandum 
orders when the robbery occurred. Mr. 
Brown was in the midst of his job when a 
knock came to the door. Before opening 
the door Mr. Brown asked who was knock- 
ing. The voice came, “A boy with a mes- 
sage,” whereupon Mr. Brown opened the 
door. As he did so several men pushed 
their way into the room and after binding 
Mr. Brown rifled his bag and fled. 
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Arrangements Completed for 21st Annual 
Convention of State Association “of 
Retail Jewelers at Green Bay 


GrEEN Bay, Wis., July 8—Next Tues- 
day morning at 10:30 o'clock, when Presi- 
dent H. F. Vanderbie raps for order the 21st 
annual convention of the Wisconsin Retail 
Jewelers’ Association will be officially 
opened. From then until the following 
evening the Wisconsin State jewelers and 
their guests will hear many interesting re- 
ports and addresses and will also take part 
in social events arranged for the visiting 
delegates’ enjoyment. On Tuesday after- 
noon the policyholders of the National 
Jewelers’ Mutual Fire Insurance Co. will 
also convene. 

The program outlined for the two days’ 
convention, which will be held in the Hotel 
Northland, this city, is as follows: 


Tuesday, July 13 


TUESDAY MORNING SESSION 


9:30 A. M. Registration. Get your badge and 
sign the roster. 

10:30 A. M. Convention called to order by 
President H. F. Vanderbie. Address of welcome; 
response by _Vice President A. C. Hentschel; 
president’s annual address; secretary’s annual re- 
port; treasurer’s annual report. 

12:00 M. Luncheon at Hotel Northland. 


TUESDAY AFTERNOON SESSION 


1:30 P. M. Second session W. R. J. A. An- 
nouncements. Address, Conrad J. Brotherly, 
Newark, N. J., President, American National 
Retail Jewelers’ Association.; address, W. R. 
Cooper, Minneapolis, Minn., President, National 
Wholesale Jewelers’ Association; address, ‘‘Tax- 
ation,” Prof. D. O. Kinsman of Lawrence College. 

5:00 P. M. Adjournment. Attendance prizes 
will. he awarded at the end of the session. Parti- 
cipants must be in the room by 2:00 P. M. Prizes, 
$5.00 and $2.50 cash. 


TUESDAY EVENING SESSION 


7:30 P. M. Executive Session. Vice President 
A. C. Hentschel, presiding. Address J. R. Spiegel, 
Chicago, on “Time Payment Selling.” Question 
Box. TT. J. Dale, Kenosha, in charge. 

9:15 P. M. The ladies will return from their 
theatre party and join the men at an informal 
entertainment and lunch. Refreshments will be 
served after the entertainment program. 


Wednesday, July 14 


WEDNESDAY MORNING SESSION 


9:30 A. M. Annual meeting of the policyholders 
of the National Jewelers’ Mutual Fire Insurance 
Co., President W. H. Upmeyer presiding. Not 
necessary to be a policyholder in order to attend 
this meeting. Everybody welcome to listen to the 
proceedings. President’s annual address.  Sec- 
retary’s annual report. Treasurer’s annual report. 
Election of three directors to serve three years each 
in place of Wm. H. Upmeyer, J. H. Stouthamer 
and A. W. Anderson, whose terms expire. Address: 
“Casualty Insurance for Jewelers,’ by R. P. 
Williams, -Lumberman’s Mutual Casualty Co., 
Chicago. Awarding of cash attendance prizes. 
Participants must be in the room by 10:00 A. M. 
Prizes $5.00 and $2.50 cash. 

12:00 M. Get together luncheon at Northland 
Hotel. Includes ladies. 


WEDNESDAY AFTERNOON SESSION 


1:30 P. M. Announcements. Address, ‘‘Ethics 
in Business,’ Prof. Fay H. Elwell, Madison; ad- 
dress, “Burglary Prevention,” Arthur B. Chapman, 
Oshkosh. Explaining the Double-A-Alarm Co.’s 
method. Report of Auditing Committee, W. R. J. 
A.; report of Resolutions Committee; election of 
officers, by ballot; election of delegates to national 
convention, Philadelphia. Selection of 1927 con- 
vention city. Fixing salaries of officers. Unfinished 
business. Awarding of cash attendance prizes. 
Participants must be in the room by 2:00 P. M. 
Prizes. $5.00 and $2.50 cash. Adjournment. 
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The Banquet 


WEDNESDAY EVENING 
7:00 P. M. Banquet at Hotel Northland. Toast- 
master, President H. F. Vanderbie, Eau Claire. 
Speakers: Conrad J. Brotherly, president, American 
National Retail Jewelers’ Association; Gustave 
Keller, Appleton. Dancing after the banquet, until 
12 P: M: 








FRAUD ORDER ISSUED 





Use of Mails Denied to La France Pearl 
Co., Chicago by Postmaster 
General New 
WasuincrTon, D. C., July 7—The use of 
the mails has been denied to the La France 
Pearl Co., of Chicago, by a fraud order 
signed by Postmaster General Harry S. 
New on the recommendation of Horace J. 
Donnelly, soticitor of the Post Office De- 
partment. According to the department’s 
order, it is charged that the firm sold imita- 
tion pearl necklaces for $3.75 which were 
not worth more than $1. The La France 
Pearl Co. is owned and operated by I. R. 
Blumenthal and Charles J. Kutill and it 
was alleged, is patterned after the business 
heretofore operated through the mails by 
the Neverman Co., of St. Paul, against 
which concern a fraud order was issued by 
the department of March 20. 
Mr. Donnelly’s statement of the facts sets 
forth that the concern used puzzle adver- 
tisements to promote the sale of the imita- 
tion pearl necklaces, involving the pasting 
together of a picture entitled ‘“Chaplins 
Twins.” The so-called puzzle was so simple 
that it is almost impossible for anyone to 
miss the correct solution, according to Mr. 
Donnelly. To those who solved the puzzle 
would be given a “Gift bond” which, with 
$3.75, could be exchanged for a “Queen 
Isabella Genuine French Pearl Necklace,” 
that could not be purchased, contestants were 
informed, for less than $13.75. The La 
(France company would honor the “Gift 
Bond” as $10 on the purchase of the string, 
by successful contestants, however, according 

to Mr. Donnelly. 

The evidence showed, he stated, that the 
imitation pearl necklaces were purchased by 
the promoters in 5,000 and 10,000 lots for 
75 cents each, and that the boxes in which 
they were furnished to the so-called con- 
testants in this scheme cost the La France 
company 25 cents each, making the total 
cost of the outfit $1, which is furnished to 
the contestants for $3.75. 

Representations to the effect that the pro- 
moters of this scheme import these neck- 
laces from France are shown by the evi- 
dence to be false, Mr. Donnelly said. In 
summing up the evidence in the case, Mr. 
Donnelly said: 

“T find from the evidence that this elabo- 
rate scheme is designed and intended for the 
sole purpose of cheating and defrauding per- 
sons who answer the puzzle advertisement, 
by leading such persons to believe that they 
will receive an article different from and of 
a greater value than that which the pro- 
moters intend to, and do in fact, furnish. 
The respondents contended that their neck- 
lace is of the same quality as similar articles 
sold at the usual retail prices of from $10.00 
to $15.00 but from a comparison of samples 
Mr. Donnelly pointed out that the “so-called 
Queen Isabelle Pearl Necklace was of much 
inferior quality.” 
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PASSING OF C. W. SWEETLAND 





Death of Veteran Member of Boston Silver- 
ware Trade Removes Man Who Was 
Held in High Esteem 

Boston, Mass., July 9.—With the passing 
of Charles W. Sweetland, whose death July 
2 was briefly recorded in last week’s issue 
of THE JEWELERS’ CIRCULAR, the wholesale 
silverware trade in this city has lost one of 
its most venerable figures. 

Possessing a commanding presence, though 
tempered with unfailing courtesy, and hav- 
ing a natural aptitude for the upbuilding 








SWEETLAND 


THE LATE CHARLES W. 


and expansion of any business undertaking, 
he moved among his fellow tradesmen for 
more than 50 years, always respected, 
always in the forefront of any movement 
making for the betterment of trade condi- 
tions and personal relations in his chosen 
field of endeavor. 

At the outset of his career he came from 
Waldoboro, Me. That was in 1857, but at 
that time his thoughts were turned toward 
the dry goods business, and soon after he 
had come to Boston he worked in a retail 
store of that description on Hanover St., 
then the principal retail thoroughfare in 
Boston. 

For four years he was in that kind of 
business. Then came the Civil War. The 
wave of patriotism which swept the North 
carried young Sweetland on its crest. In- 
stantly, at the call to arms, he enlisted as a 
private in Company C, Engineers’ Corps, of 
the regular army. Thenceforward for 
three years he served in the field, taking 
part in several of the major operations, in- 
cluding Fredericksburg, Gettysburg, both 
battles of Bull Run, through the Wilder- 
ness campaign, and finally at the surrender 
of Lee. He reached the rank of sergeant, 
which at that time was the highest that a 
private in the regular army could achieve, 
who had not been at West Point. 

After peace had been declared Mr. Sweet- 
land returned to Boston, where he married 
Ellen Soule, who also came from Waldoboro. 
Shortly afterward they moved to West New- 
ton, making their home in the house where 
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a few days ago Mr. Sweetiand at the ad- 
vanced age of 87 passed away. 

Turning once again to business, Mr. 
Sweetland established the wholesale shoe 
findings company on Pearl St., which he con- 
tinued until the time of the Boston fire in 
1872, when his business was burned to the 
ground. Then it was that he decided to 
enter the silverware trade, and with William 
A. Mathews set up the firm of W. A. 
Mathews & Co., wholesale dealers in silver- 
ware. They were located on Washington 
St., near where the present Jewelers’ build- 
ing stands. 

This partnership continued for several 
years. On its dissolution Mr. Sweetland 
continued the business for himself as New 
England representative of the William 
Rogers Mfg. Co., whose goods have always 
been one of the chief lines of the Sweetland 
company. About 1900 Mr. Sweetland’s son, 
August, became associated with his father, 
the outgrowth being formation of the busi- 
ness under the name of C. W. Sweetland & 
Son, with spacious premises at 403 Wash- 
ington St. Later on the concern was in- 
corporated under the laws of Massachusetts 
with C. W. Sweetland officiating as treasurer 
until the time of his death. 

Two or three years later the company 
took larger offices in the Jewelers’ building 
where it has been ever since, gradually ex- 
panding under the direction of father and 
son until it has become one of the largest 
wholesale houses in New England confining 
itself to silverware. 

Mr. Sweetland’s wife, one son and one 
daughter died several years ago, August, the 
president of the concern, being the only sur- 
vivor. The father was a member of the 
G. A. R., and past commander of Charles 
Ward Post, Newton. For many years he 
was also active in Masonic circles, at one 
time belonging to Dalhousie Lodge, Newton. 
He was also a member of the Boston 
Chamber of Commerce. 

Burial took place July 4 at Newton Ceme- 
tery, after services from the home in New- 
ton. Many beautiful floral remembrances 
were sent from the trade which mourns the 
loss of an old friend and a stalwart sup- 
porter of everything making for the good 
and advancement of everyone who came in 
contact with him, personally or in business. 








Two Vacancies to Occur in Federal Trade 
Commission This Fall 

WasHIncTon, D. C., July 7.—Two va- 
cancies will occur in the Federal Trade 
Commission in the Fall with the resignation 
of Vernon W. Van Fleet, Republican, and 
expiration of the term of Huston Thomp- 
son, Democrat. The forthcoming shift in 
the personnel of the commission is expected 
to strengthen the influence of Commissioner 
Humphrey, a Coolidge appointee, who has 
succeeded in inaugurating a broader and 
more liberal policy in the enforcement by 
the comission of the law to prevent unfair 
methods of competition. Ever since its 
creation in 1914 the commission has main- 
tained closer contact with the jewelry and 
related trades than, probably, with any other 
business. The watch case, hollow-ware and 
gold-mounted knife people also have come 
to the commission for assistance in improv- 
ing practices in their lines. 

Commissioner Van Fleet’s intention to re- 
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lire was announced at the White House 
Tuesday but he is expected to serve until 
after Commissioner Thompson’s successor 
is appointed in September. There is no pos- 
sibility that Commissioner Thompson who, 
with Commissioner Nugent, comprises the 
Democratic minority, will be reappointed in 
view of his spirited opposition to the new 
administration of the commission. The 
name of Alfred P. Dennis, now a member 
of the Tariff Commission, has been men- 
tioned to succeed Commissioner Thompson 
but it is not known yet who will be the 
likely candidate to succeed Mr. Van Fleet. 

The news of his intended resignation came 
as a surprise. Although ordinarily voting 
with Commissioners Humphrey and Hunt it 
is reported that he is not in complete accord 
with Commissioner Humphrey’s views. His 
term does not expire until 1929. It is 
rumored that Commissioner Nugent also 
may resign in the near future to enter the 
Senate race in Idaho. 








DEATH OF MARTIN GLUCK 





Prominent Pittsburgh Jeweler Passes On 
After a Lingering Illness 


FittspurGH, Pa., July 8—Martin Gluck, 
of Martin Gluck & Sons, one of the best 
known men in the Pittsburgh jewelry trade, 
whose serious illness had been recorded in 
THE JEWELERS’ CIRCULAR, during recent 
weeks, died last Saturday afternoon at 5 
o'clock at his home, 5619 Darlington Road, 
of a lingering illness, surrounded by the 
members of his family. It was known to 
close associates that when Mr. Gluck took 
to his bed some weeks ago he could not 
possibly recover. 

Mr. Gluck engaged in the jewelry, watch 
supplies, etc., business in Pittsburgh -about 
25 years ago, starting in a modest estab-. 
lishment, the business developing each year. 
He had been a resident of this city for about 
25 years and came to America from Hun- 
gary where he was born. He had been in 
America about 10 years before he engaged 
in the jewelry business for himself. The 
nature of his business took him to a large 
section of the country, and he was especially 
well known in the west. 

He is survived by his widow, Mrs. May 
Gluck, and three sons, all of whom were 
engaged with their father in the business: 
Frederick, Samuel and James; two 
daughters, Mrs. F. R. Lebau and Mrs. Simon 
Beigel, both of Pittsburgh; three brothers, 
Julius Gluck, Columbus, O.; Henry Gluck, 
New York, and Leopold Gluck, who is in 
Hungary, and by five grandchildren. 

Mr. Gluck was a member of Davage 
Lodge, No. 374, Free and Accepted Masons, 
and of the Pittsburgh Chamber of Com- 
merce. The funeral services were held last 
Monday afternoon at 1 o’clock from his late 
home, with many members of the jewelry 
trade, those of the Congregation Poale 
Zebek and friends generally, attending. 

The death of Mr. Gluck will make no 
difference, it was stated, in the conduct of 
the firm of Martin Gluck & Sons, as the 
sons will conduct the business just as it 
had been conducted by their father. 

Mr. Gluck was last in his store in May 
and was cheerful regarding his condition at 
that time. 
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BOSTON JEWELER MURDERED 


a i 
Alexander Rosenauer Fatally Shot When 
He Resists Negro Who Escapes 
in an Automobile 
Boston, Mass., July 8—Alexander Rosen- 
auer, jeweler, was fatally shot yesterday as 
he resisted robbery in his little shop at 410 
Massachusetts Ave., near Columbus Ave., in 

the South End. 

The murderer, a youthful negro, is be- 
lieved to have taken refuge in the city. His 
description obtained from witnesses and pur- 
suers whom he tried to shoot down in his 
getaway, is in the hands of every Boston 
policeman. 

Two of the best clues are a German auto- 
matic pistol of about .32 calibre and a white 
pongee double-breasted coat of the type made 
and worn in the tropics. 

Belief that the bandit, a mulatto of about 
23 years, is a man familiar -with the tropics 
and possibly a native of the West Indies, 
come from the fact that he spoke “colonial 
English”’—the meticulous idiom affected by 
natives of the islands—and that the coat is 
of the pattern and goods made almost ex- 
clusively for tropical countries. The gun also 
is of a make unfamiliar to American arms 
dealers. 

The markings inside the coat are hoped to 
reveal a definite trace, either as to the 
identity of the man or as to the place it 
came from. Near the collar, chalked in red 
crayon, are the large numerals “20.” Other 
marks, in black ink, are “1289” and “121,” 
with the letter “R” above. 

Rosenauer was shot down in his store at 
410 Massachusetts Ave., when he tried to 
oppose the bandit. One shot was fired, 
lodging in the abdomen. The little jeweler 
staggered against the glass of the cashier’s 
window, breaking it, and collapsed, falling 
into his display window. The gunman 
whirled out of the store and dashed down 
Massachusetts Ave., pursued by _ several 
people. 

At the railroad bridge, between Columbus 
Ave., and St. Botolph St., a trio of Ipswich 
people tried to’stop him. He pushed Mrs. 
Dolly Wildham from the sidewalk, brushed 
past Mrs. Verna Merritt and struck at Edgar 
Smith, their escort, who tried to tackle him. 

Samuel Nadel, a tailor at 414 Massa- 
chusetts Ave., was stopped from pursuit 
when the bandit wheeled and fired twice, 
point-blank, in his face. Nadel had heard 
the first shot and went to Rosenauer’s aid. 
Momentarily halted, Nadel cried out to 
Thomas Reynolds, on the opposite side of 
the bridge, to stop the man. Reynolds 
lashed out at the negro, who evaded and 
darted through the open door of a small 
sedan. A second later he was weaving 
through traffic toward St. Botolph St. 

The chase attracted the attention of Hugh 
Vaughan, 208 W. Springfield St. Hearing 
the cries of Reynolds. to “get a. cop,” he 
swung his car about and picked up Traffic 
Officer John Sullivan at Huntington and 
Massachusetts Aves. The pursuers caught 
sight of the fleeing car. The chase led 
through Gainsborough St., Huntington Ave., 
Forsythe and Ruggles Sts., and Columbus 
Ave., to Weston St. 

Near Ruggles St., ile pursuers closed in 
on the fleeing car, only to lose it when two 
trucks blocked the intersection. They gained 
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again near the plant of the United Drug Co., 
where Sullivan fire@f &vo shots in the air to 
attract aid. Again ‘traffic cut them off, and 
when they caught sight of the first car again, 
it was piled up:against a house at Columbus 
Ave., and Weston St. The driver had fled 
through Cunard St., and made his escape. 
The car was wrecked. On the ground near 
were the coat and revolver. Vaughan stood 
guard over the wreck until police arrived 
and made impressions of the finger prints. 

According to Earl Ray, a negro taxi 
driver, the mulatto was in the store when 
Ray entered to have a watch repaired. The 
man asked him if he was in a hurry and, 
when told yes, asked Ray to go ahead. It 
was after Ray had left the store that the 
killing took place. 

Rosenauer was picked up by William S. 
Farrell, a tailor at 422 Massachusetts Ave., 








ALEXANDER THE MURDERED 


ROSENAUER, 
BOSTON. JEWELER 


who had been repairing his car in front of 
his store. At the sound of the shot he ran 
to the jewelry shop where he found Rosen- 
auer half concious. Aided by two pedes- 
trians he placed the wounded man _ in 
the cab of William Willett. He was dead 
on arrival at the City Hospital. 

The slain man had been visited but half an 
hour earlier by his daughter, Miss Dorothy 
Rosenauer, an East Boston school teacher. 
Shortly afterward Mrs. Sonia Rosenauer 
came to the store, going from there to the 
hospital. The Rosenauers have a son, Moses, 
an electrical engineer. All live at 18 Wheat- 
land Ave., Dorchester. 

The car in which the negro made his 
escape had been stolen at 11 o’clock in the 
morning from in front of 383 Albany St. 
It was the property of Daniel Feinberg of 
385 Albany St. The loss of the car was 
reported at about the same time that the 
police of East Dedham St., received first 
word of the shooting. 

A reward of $5,000 is offered by the 
Jewelers’ Protective Association for the 
capture of the killer. A representative of 
the organization of which Rosenauer was a 
member, announced the reward last night at 
division 5. The sum is a standing offer to 
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the captors of any killer of a member of the 
association. 

Mr. Rosenauer lived at 18 Wheatland 
Ave., Dorchester, where he moved three 
years ago from 978 Blue Hill Ave., Dor- 
chester. His family are popular and well 
known members of the ‘neighborhood. 

Mrs. Sonia Rosenauer, widow of the 
murdered man, has been an invalid for some 
time and on her return from the City Hos- 
pital morgue, where she was hastily sum- 
moned yesterday afternoon, was immediately 
put to bed in a state of nervous collapse, as 
was her daughter, Dorothy, a teacher at the 
James Otis school, East Boston, who ac- 
companied her. 





Boston, MAss., July 9.—A second arrest 
in the murder of Alexander Rosenauer, the 
jeweler who was shot and killed Wednesday 
at his store at 410 Massachusetts Ave., South 
End, was made late last night in Quincy by 
Quincy officers. 

The man was arrested as a_ suspicious 
person. He gave his name as George G. 
Cook. The arrest was made in a Syrian 
boarding house at 50 Winter St., Quincy. 

Cook is said to have been employed during 
the last two days at a restaurant at 104 E. 
Howard St., Quincy. When arrested, he 
offered not the slightest resistance, but 
walked calmly out of the boarding house 
with the officers. 


Considerable importance is placed on the 
discovery of fingerprints on the pistol used 
by the slayer. These fingerprints were dis- 
tinct enough to enable Inspector James R. 
Claflin, fingerprint expert at headquarters, to 
get clear impressions and yesterday Claflin 
and Inspectors James Egan and Joseph 
Rollins were busy in the gallery going over 
fingerprint records. 

Suspicion fastened on a light-colored man 
yesterday afternoon and he was questioned 
by police, but was not placed under arrest. 
It was said that he was able to furnish an 
account of his’ movements at the time the 
shooting occurred. He is still under sur- 
veillance, however, while police investigate. 

Another important development yesterday 
was the discovery that the coat which was 
discarded by the murderer when he fled from 
the shop after firing the fatal shot had been 
up to within a few days part of the merchan- 
dise at the Morgan Memorial men’s store. 

Lester H. Wallace, manager of this de- 
partment of the Morgan Memorial, yester- 
day identified the coat as one that had been 
sold: from the store. He said the sale must 
have been made within the last few days. He 
said the red marking of the figure “20” was 
the price mark put on the coat by himself 
and that he could not be mistaken about the 
identification. He could not, however, recall 
the name or give a more accurate description 
of the person to whom the coat was sold. 

Another angle of the case was being given 
considerable attention yesterday by police 
and that was that within a period of a few 
days the pistol found in the slain man’s shop 
had been repaired by a firearms repairer in 
the South End. Inspectors located this man 
yesterday and say he told them that the man 
who left the pistol to be repaired was a 
negro and that he answered to the description 
given by Earl Ray, a taxi driver, who was 
in Rosenauer’s shop just a few minutes be- 
fore the crime was committed. 
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ATTEMPTED ROBBERY FAILS 


Two Young Men Bind Cincinnati, 0O., 
Diamond Merchant and Attempt to 
Unlock Safe But Are Unsuccessful 


CINCINNATI, O., July 8—A vain attempt 
to hold up the offices of Sig Strauss & Co., 
diamond dealers on the third floor of the 
Carew building, 5th and Vine Sts., was 
made by two young men, Thursday morn- 
ing. They walked into the place carrying 
two cigar boxes which they told Ferd 
Strauss, brother of Sig Strauss, diamond 
importer, were to be left for the latter. Sig 
Strauss happened to be out of the city and 
the other motioned the visitors to place 
the boxes on a desk. 

As soon as the boxes were placed on top 
of the desk each young man drew a revolver. 

“Up with ’em!” they said, “and don’t make 
any outcry. Come with us.” 

They led Strauss to an inner office, where 
they bound him, hand and foot, with in- 
sulation tape. Then they gagged him with 
a new handkerchief. 

The robbers searched him. One took his 
purse containing a small sum of money. The 
other drew out a keyring, with a number 
of keys. 

The holdup man with the keys tried to 
open the inner door of the safe. The outer 
doors already stood open. No key would 
fit. 

“Where’s the key to the safe?” the bandit 
demanded of Strauss, removing the gag 
for a moment. 

“The office girl knows; I don’t. She 
won't be down to work for a while,” Strauss 
replied. 

The men went back to the safe, retried 
the keys and tugged at the handle, without 
avail. They returned for a second to the 
inner room. 

“Don’t make any outcry or we'll kill you,” 
they told Strauss, lying on the floor. They 
then put up their weapons and disappeared. 

Strauss told detectives his firm kept the 
majority of its diamond stock in a safety 
deposit box and only a small number of 
loose diamonds in the office safe. He was 
unable to estimate his personal loss, but 
said it was very small. 

Strauss described one of the bandits as 
about 5 feet 5 inches tall, weighing 140 
pounds and wearing a straw hat. The other 
man, he said, was still smaller. They both 
looked to him, he said, like clerks. 

The attempt was made while three pas- 
senger elevators flashed past the glass door 
of the establishment but Mr. Strauss, who 
is 72 years old, was held prisoner until 
John W. Smith, letter carrier, 1331 Delta 
Ave., walked in with the morning mail. He 
saw the victim lying on the floor and quickly 
released him and then notified the police. 
A little later Miss Rose M. Fitzgerald, 3531 
Stacey Ave., Evanston, accountant of the 
firm, arrived and found the key in its accus- 
tomed hiding place. The strong box in the 
safe was untouched as were the inner com- 
partments. 

Detectives Joseph Schaefer and Walter 
Carney, who were assigned to the case, de- 
clared it to be one of the most brazen 
attempted in recent months. The robbers 
attempted their plan within earshot of a num- 
ber of persons and also bound and gagged 
Strauss without pulling down the blind on 
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a window which looks directly opposite into 
the Wiggins block on the opposite side of 
Vine St. 








LAST CHANCE FADES 





Maryland Court of Appeals Affirms Ruling 
of Trial Court and Richard R. Whitte- 
more Must Pay Death Penalty 


Battimore, Md., July 10.—Affirming the 
rulings of the trial court six of the eight 
judges of the Maryland Court of Appeals 
held that the first degree murder verdict in 
the case of Richard Reese Whittemore for 
the slaying of Robert H. Holtman, prison 
guard, was just, which denies to Whitte- 
more a new trial and virtually seals his doom 
to the hangman’s noose. Whittemore, 
leader of one of this country’s most notorious 
gangs of gem and jewelry bandits, was in- 
formed within an hour of the Appellate 
Court’s finding. “It is what I expected,” 
Whittemore told Warden P. J. Brady, of the 
Maryland Penitentiary, “the sooner you get 
the job over the better I will be 
satisfied.” . 

Whittemore, far above the average crimi- 
nal in intelligence, yesterday had time to 
reflect over the action of the Court of Ap- 
peals and what it meant. With the same 
steel-like nerve that has characterized his 
infamous career, Whittemore smiled at 
Warden Brady and calmly told the Warden 
“to go ahead and make his arrangements 
for my passing out.” There is virtually no 
liklihood that Governor Albert C. Ritchie, 
of Maryland, will commute the sentence. 
Already there are more than 100 murderers 
serving life terms in the Penitentiary here, 
including the notorious slayers of Louis 
Cohen, East Baltimore St. jeweler, who was 
shot to death in cold blood May 13, 1924. 

For nearly a year Whittemore, at the 
head of a daring “mob” of bandits, which 
included Jake and Leon Kramer, notorious 
Russian criminals, who had operated against 
the jewelry trade here for 15 years, attacked 
New York jewelers obtaining close to 
$1,000,000 in jewelry and unmounted dia- 
monds. The Kramers were sentenced to 
Sing Sing for 40 years. Other members of 
the “mob” were Milton (Shuffles) Goldberg 
and William G. Unkelbach. Goldberg is 
also serving time in Sing Sing. 

Herbert Romolus O’Conor, State’s Attor- 
ney for Baltimore, declared the verdict of 
the Court of Appeals to be a “victory for 
law and order.” Thoroughly realizing the 
seriousness of the finding of the Appellate 
Court, Mr. O’Conor refrained from making 
an extended statement. In his defense 
Whittemore had the services of Edgar 
Allen Poe, former attorney general for 
Maryland, and one of the State’s leading 
lawyers. Of the eight judges six affirmed 
‘the verdict and rulings of the lower court 
and Judge T. Scott Offutt concurred in the 
result. The dissenting vote was that of Judge 
William H: Adkins, of Easton, Md. Judge 
Adkins may file his dissenting opinion next 
Fall. 

The next step in Whittemore’s case is 
the signing of the death warrant by 
(Governor Ritchie and the setting of a date 
for Whittemore’s execution. The date will 
not be set until 30 days after the death 
warrant is signed. 


57 
LONG BEACH STORE ROBBED 





Police Expect that Finger Prints Found 
on Broken Window Pane Will 
Furnish Clew to Crooks 


Lone Beacu, Cal., July 7—Finger prints 
found today on a broken window pane are 
expected by police to furnish a clew to the 
identity of burglars who on the night of 
July 2 robbed the display window of the 
Afana Jewelry Co., 234 W. Ocean Boule- 
vard, of more than $8,000 worth of dia- 
monds, other jewels and hand-carved ivory. 
The loot included a diamond and pearl 
necklace valued at $4,800, 12 diamond rings, 
and a number of gems of lesser value. 

Shortly after the robbery was reported a 
detective sergeant went to Los Angeles and 
brought back two sailors for questioning. 
The two were taken into custody after a 
taxicab chauffeur declared he had driven 
them from Long Beach to Los Angeles a 
short time after the jewelry store was 
robbed. Both admitted the taxicab incident, 
but denied all knowledge of the burglary. 








August—Sardonyx or Peridot * 





By CLarRA BELLE THOMPSON 


Persons born in August are fortunate in 
having as their birthstone the sardonyx, a 
beautiful and most potent talisman. Found 
in many varieties, there is a special signifi- 
cance for every one. The two layer gem 
acts as a lodestone for goodness and under- 
standing and endows its wearer with a love 
for truth, while the three zoned type is em- 
blematic of three of the cardinal virtues. 
The black stratum speaks of humility, the 
white of chastity and the red of courage. 

The sardonyx tolerates no neglect. If a 
man, August born, fails to wear it, he can 
expect unsuccessful outcome to all business 
ventures. And a woman, similarly unmind- 
ful, finds herself an old maid for necessity 
and not from choice, with even casual mas- 
culine attention denied her. There is every 
reason for sardonyx popularity. 

The peridot, the second choice of the chil- 
dren of August, is less insistent than the 
sardonyx, but no less beautiful. Its glint 
of gold through pale sea green has given it 
the imaginative name; “evening emerald.” 
It brings to its owner hope and inspiration, 
or, if more practical aid is required, it 
bestows eloquence. In the latter case, how- 
ever, its efficacy is doubled when held be- 
neath the tongue. 

It also drives away evil spirits, cures mad- 
ness and heals melancholia. In medicine, it 
is particularly good for asthma and infec- 
tions of the lung. 

The poppy of forgetfulness is the flower 
of August, with innocent Virgo as the 
Zodiacal sign, James as the apostle and 
Hamatiel as the guardian angel. 





* From: The National Jewelers’ Publicity Associa- 
tion. 








Sutton’s Jewelry Store has been opened 
at 311 3rd St., Macon, Ga. The store is 
conducted by Mr. and Mrs. B. F. Sutton, 
who formerly operated a store at M-con 
for many years, but went out of bus-ness 
three years ago. 
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COMMERCIAL FINANCING 


Special facilities for the 
Jewelry Trade 


WILLIAM A. LOEB & CO. | 
22 West 48th Street New York 
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= THE GIFT TO HER FIANCE 
THE 


STAR SAPPHIRE RING 


The bestowal of a Gift upon her betrothed 
is a charming custom that breathes the roman- 
tic spirit of the engagement period. 

The Star Sapphire ring is suggested as being 
a particularly suitable gift for this occasion. 
It is a man’s piece of jewelry. 

















LOUIS N. MARX 


& Gems of Fascination 
36 West 47th St. NEW YORK 





























July 14, 1926 


LATEST CUSTOMS RULINGS 





Customs Court Fixes Correct Tariff Rates 
on Various Kinds of Imported 
Jewelry Articles: 


IMITATION BLACK ONYX 

The Jos. Inwald Glass Co. of New 
York, won before the United States Customs 
Court in a decision lowering the duty on 
certain imitation semi-precious stones cut 
and faceted. On entry, the collector levied 
duty thereon at the rate of 55 per cent. ad 
valorem under Par. 218, tariff act of 1922. 
Judge Sullivan, who writes the court’s con- 
clusions in favor of the protestants, finds 
that duty should have been taken at only 
20 per cent. ad valorem under the provisions 
of Par. 1429 of the said tariff. act. 

JET BUTTONS 

Protests filed by Marshall Field & Co., of 
Chicago, against the. collector’s assessment 
of duty on certain imitation jet buttons, are 
overruled in a decision just handed down 
by the customs court. According to the 
record in the case at bar, the buttons in 
question were assessed with duty under the 
provisions of Par. 1429, act of 1922, for 
“imitation jet buttons, cut, polished, or 
faceted” at 60 per cent. ad valorem. The 
importers, in challenging this classification, 
contended for duty under Par. 1411 of the 
same act as “buttons not specially provided 
for,” at only 45 per cent. ad valorem. In 
concluding his opinion against the importers, 
Judge Sullivan writes: 

“Inasmuch as there is nothing in the 
record to indicate that the collector’s classi- 
fication of the merchandise in question was 
erroneous, or that the merchandise should 
be classified as buttons, not specially pro- 
vided for, at 45 per cent. ad valorem under 
Par. 1411, as contended by the importers, 
the protests are overruled.” 


STOP WATCHES 


Rulings just handed down by Judgé 
Fischer fix the correct tariff rates on certain 
merchandise invoiced as “timers,” “racing 
timers,” “stop-watches,” etc., imported by 
the Hipp, Didisheim Co., Inc., Bayer Pretz- 
felder & Mills, Inc., Friedman & Parkovitz, 
I. Ollendorf Co., Inc., S. H. Pomerance Co., 
Jules Racine & Co., Adolphe Schwob, Inc., 
the Lorraine Watch Co., J. Gottlieb, L. L. 
Gray & Co., Masse & Co., Oeclschlaeger 
Brothers, Weinstrum Watch Co.,_ the 
Knickerbocker Watch Co., A. N. Williams 
& Co., R. Gsell Co., Inc., Bernard Judae & 
Co., the American Shipping Co., Manasseh 
Levy & Co., Hoffman Watch Co., Inc., 
Henry Freund & Bro., W. C. Knapp Co., 
the Bulova Watch Co., Inc., A. Wittnauer 
Co., Sussfeld, Lorsch & Schimmel, R. F. 
Downing & Co., Inc., and the Aristo Import 
Co., all of New York. : 

The timers, the subject of these rulings, 
were assessed with duty at $1, $2 or $3 each 
(according to the number of jeweis) and 45 
per cent. ad valorem under Par. 368, tariff 
act of 1922. Judge Fischer, in concluding 
his opinion in favor of the importers, rules 
that the articles in question should have been 
assessed as watch movements in cases under 
Par. 367, act of 1922, the movements at 
the specific rate according to the number of 
jewels, and the cases at 45 per cent. ad 
valorem, as watchcases, upon the dutiable 
value of forty cents each. 
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ROSES MONTEES 


Rhinestones in metal settings, known as 
roses montees, and returned for duty under 
Par. 218, act of 1922, at the rate of 55 
per cent. ad valorem, are more correctly 
dutiable as imitation precious stones cut, 
at but 20 per cent. ad valorem under the 
provisions of Par. 1429 of the same act, 
Judge Sullivan holds in sustaining protests 
of B. Blumenthal & Co., F. Hoffman & Co., 
Rosenberg & Co. P. C. Kuyper & Co., 
and G. Hirsch’s Sons. 


IMPORTED CLASPS 

The customs court, in granting relief to a 
number of New York importers, finds that 
certain dress clasps or snaps, assessed with 
duty at 75 or 80 per cent, ad valorem under 
the provisions of Par. 1428, law of 1922, 
should have been taxed, as claimed in the 
protests, at but 55 per cent. ad valorem 
under Par. 348 of the said law. The fol- 
lowing importers’ protests are therefore sus- 
tained by Judge Sullivan: 

Cohn & _ Rosenberger, Inc., Gimbel 
Brothers, Inc., the J. Inwald Glass Co., Lipp- 
mann, Spier & Hahn, H. W. Robinson & 
Co., A. Steinhart & Bro., Wiener Bros., 
Lord & Taylor, the Elize Costume Co., Car- 
lone & Vitiello, A. A. Bendheim & Co., B. 
Blumenthal & Co., J. J. Gavin & Co. W. 
H. Taylor, Inc., the Colonial Bead Co., H. 
Wolff & Co., Saks & Co., Guthman Solo- 
mons & Co., Friedman & Co., and the Brier 
Mfg. Co. 

METAL ORNAMENTS 

Certain metal ornaments for bags, im- 
ported by the Mark Cross Co., L. W. Hraba 
Co., and Kraus, McKeever & Adams, of 
New York, are held, in a decision just 
handed down by Judge Sullivan, to have 
been incorrectly assessed with duty as 
jewelry, at 80 per cent. ad valorem under 
Par. 1428, 1922 tariff act. The importers 
contended for duty at only 75 per cent. ad 
valorem under another provision in said Par. 
1428, which contention is upheld by the 
court. 

GOLD PENCILS 

Relief is granted to Brooks Brothers in a 
decision concerning the correct tariff treat- 
ment of certain mechanical pencils in chief 
value of gold, without clips. Duty was 
levied thereon by the collector at the rate 
of 80 per cent. ad valorem under Par. 1428, 
1922 act, as jewelry. Judge Sullivan now 
fixes duty on the pencils in question at 45 
cents per gross and 25 per cent. ad valorem 
under Par. 1451 of the said act, as claimed 
in the protest of the importer. 


JADE BEADS 
Upholding a customs claim of Tin Hing 
& Co., of San Francisco, the court rules 
that certain jade beads temporarily strung 
on strings without clasps, suitable for use 
in the manufacture of jewelry, should have 
been assessed with duty at 20 per cent. ad 
valorem under Par. 1429, law of 1922, rather 
than as unfinished jewelry at 80 per cent. 
ad valorem under Par. 1429, as classified by 
the collector. 
OPAL GLASS 


The customs court, in sustaining protests 
of Albert Lorsch & Co., Bernard Judae & 
Co., Leo Pepper Sons, and the Joseph In- 
wald Glass Co., holds that certain merchan- 
dise, consisting of glass rods, colored milk 
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white, or opalescent glass rods used in the 
manufacture of beads, buttons, etc., was im- 
properly returned for duty at 50 per cent. ad 
valorem under Par. 230, act of 1922. Claim 
was made in the protests for duty as opal 
glass rods, at only 40 per cent. ad valorem 
under Par. 231 of the same act, and this 
claim is upheld in an opinion by Judge 
Sullivan, who sets aside the collector’s classi- 
fication of the articles described above. 


BEADS AND STONES 
In sustaining a protest of A. & H. Veith, 
Inc., Judge Sullivan finds that certain beads 
should have been assessed with duty at 35 
per cent. ad valorem under paragraph 1403, 
act of 1922, and that certain imitation 
precious or semi-precious stones should 
have been taxed at 20 per cent. ad valorem 
under Par. 1429 of the said act, rather than 
at 45 per cent. under said Par. 1403 and at 
55 per. cent. under Par. 218, respectively, as 
taxed by the collector. . 








A GOLDEN ANNIVERSARY 





Wm. G. Rattray Completes Fifty Years 


with Norris, Alister-Ball Co., Chicago 


Cuicaco, July 9—An event worthy of 
note in the trade was the recent quiet cele- 


-bration of the closing of the 50th year of 


service rendered by Wm. G. Rattray, with 
the firm of Norris, Alister-Ball Co. 

Mr. Rattray’s father was a printer and 
by the time the son had finished the public 
schools in, Chicago he was a trained printer. 
In June, 1876, he accepted a position with 
B. F. Norris & Co., to assist in the- print- 
ing of their circulars, envelopes, etc., as well 
as doing the type work on their catalogue. 

When not busy with the printing he made 
himself generally useful in the store and rose 
rapidly in the business. After about 12 
years his health failed and he was given a 
western territory where he travelled and 
sold diamonds. In 1895 with his health 
completely recovered he assumed charge of 
the diamond department in which capacity 
he is still serving. 

To celebrate the occasion Norris, Alister- 
Ball Co., had a gold medal made: set with 
a large diamond and appropriately engraved, 
and in the presence of the executives and 
department heads of the business Sidney 
Y. Ball, president of the company, presented 
the medal, briefly expressing their apprecia- 
tion of his service and expressing a hope 
that he might be spared many more years 
with them. Officers and-employes also pre- 
sented him with a bouquet of 50 roses. 








A new symmetrical metal watch strap 
produced by George H. Fuller & Son Co., 
Chicago, is made of one piece of flat metal 
with broad clasp or hook ends capable of 
being engraved or ornamented with raised 
initials or emblems, enhancing the beauty 
of the strap and making it individual. In 
its manufacture, all spring and connections 
are eliminated, leaving nothing to rust, get 
out of order or accumulate dirt. The strap 
is made in sizes to fit the wrist, in two 
metals of various finishes to match the 
watch. Those who have seen the strap are 
impressed by its simplicity, security and the 
ease with which it can be attached or de- 
tached. 
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JEWELERS’ BLOCK INSURANCE 

















Do not turn your back to a customer without first removing the goods you 
. are showing. 
Hints to 6 xe * &@ 
Jewelers Do not have handles on doors that can be fastened outside. 
No 9 * * * * * 
° Carelessness increases the cost of your insurance. 

















 & &.& © 
Do not be fooled by fake telephone calls, late customers or messengers with 


telegrams. 
ese eh & * 


Your insurance broker or agent will gladly place your policy with us, as 
our experienced inspection service is at their disposal. 


COMMERCIAL UNION ASSURANCE CO., LTD. 
COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 
UNION ASSURANCE SOCIETY, LTD. 

PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 


NEW YORK General Agents SAN FRANCISCO 
110 William Street “All Risks” Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 








THE HIGH STANDARD OF INSURANCE SERVICE 
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Exhibitors Reserving Booths for A.N.R.J.A. Convention 





Floor Plans for Displays to Be 





Philadelphia, During Twenty-First Annual Gathering Aug. 10-13— 
Entertainment and Business Features Being Arranged 


Made at _ Bellevue-Stratford Hotel 

















Plans are now well under way for the 
21st annual convention of the American Na- 
tional Retail Jewelers’ Association to be 
held at the Bellevue-Stratford Hotel, Phila- 
delphia, Aug. 10, 11, 12 and 13, and arrange- 
ments are being made for exhibition space 
where manufacturers and wholesalers from 
all sections of the country will be afforded 
an opportunity to display their latest offer- 
ings. 

The display space will be located on the 
roof of the hotel and exhibit rooms will be 
on the second and third floors. The booths 
on the roof are numbered from 1 to 20, 
inclusive, and will be near the banquet hall 
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FLOOR PLAN OF ROOF GARDEN 


where the sessions of the A. N. R. J. A. 
convention will be held. On the second and 
third floors there will be rooms suitable for 
various exhibits. 

Illustrated herewith are the floor plans 
of the exhibit of the rooms on the second 
and third floors and the booths on the roof. 

It is predicted that the exhibit this year 
will be one of the greatest ever made at a 
national convention and already consider- 
able floor space has been reserved. Those 
who have reserved space thus far include 
the following: 


Booth 9—Bulle Clock Corporation, Chi- 
cago. 

Booth 10—Bulova Watch Co., New York. 

Booth 11—Oneida Community,  Ltd., 
Oneida, N. Y. 





Booth 12—Karpeles Company, Providence. 

Booth 13—JEWELERS’ CrrcuLarR, New 
York. 

Booth 14—Louis Stern Co., Providence. 

Booth 15—The Keystone, Philadelphia. 

Booth 16—The Majestic Products Corpo- 
ration, Philadelphia. 

Booth 17—Baker & Co., Inc., Newark. 

Booth 18—Walter Lampl, New York. 

Booths 21, 22, 23, 24, 25 and 26, Inter- 
national Silver Co. 


Kochs Patented Lamp Shade Co., exact 
space not assigned. 

Pergola, S. O. Bigney 
Mass. 

Room 205—Pickard Studios, Chicago. 

Room 206—Clifford B. Poage, Columbus, 
Ohio. 

Room 207—United Jewelers, 
Lines, New York. 


Co., Attleboro, 


Hallmark 
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Room 305—J. F. Sturdy’s Sons Co., At- 
tleboro Falls, Mass. 

Towle Mfg. Co., Newburyport, 
(Exact rooms not decided). 

The Pennsylvania Retail Jewelers’ Asso- 
ciation will hold its convention on Monday, 
August 9, and many of the members will 
remain over to attend the sessions of the 
American National Retail Jewelers’ Associa- 
tion on August 10, 11, 12 and 13. 

Plans are being formulated for the enter- 
tainment of the visiting delegates. Frank L. 
Davis president of the Pennsylvania asso- 
ciation, who, with the assistance of Philadel- 
phia officers of the association, is making a 
supplementary canvass of the trade, reports 
receiving many contributions to the enter- 
tainment fund which are mounting into a 
satisfactory aggregate. Other members of 
the Philadelphia committee, wholesalers and 
manufacturers, also are reporting accessions 
to the fund from day to day and there is 
no fear that Philadelphia jewelers will not 
show proper hospitality to the visiting mem- 
bers of not only the State retailers but the 
natonal wholesale and retail associations 
who will also be here during that same 
week for their annual conventions. 

The social program which has thus far 
been arranged will be as enjoyable as care- 
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EXHIBIT ROOMS ON THE THIRD FLOOR OF THE BELLEVUE-STRATFORD 


Room 210—Baer & Wilde, Attleboro, 
Mass. 

Room 213—Harper J. Ransburg Co., In- 
dianapolis. 

Room 214—Harper J. Ransburg Co., In- 
dianapolis. 


Room 215—Whiting & Davis Co., Plain- 
ville, Mass. 

Room 216—Whiting & Davis Co., Plain- 
ville, Mass. 

Room 217—The Weidlich Bros. Mfg. Co., 
Bridgeport, Conn. 

Room 219—Norris, Alister-Ball Co., Chi- 
cago. 


ful planning can make it and will of course 
include trips to the Sesqui-Centennial Ex- 
hibition grounds. 

The convention program will include dis- 
cussions and addresses by men prominent 
in the trade. 

The Trunk Line Association has author- 
ized the issuance of tickets from any point 
more than 150 miles from Philadelphia upon 
the basis of one and one-half times the one- 
way fare for the round trip. These tickets 
will require validation at Philadelphia before 
they will be accepted for return passage. 
All that is necessary is the presentation of 
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green and sometimes nearly black. 
These stones are translucent to 
opaque, and have a bright band of 
light running through the center ; 
this band is nearly always white, 
and in fine specimens is snarply 
defined, not too wide. and is in 
the center of the stone. 


PRECIOUS and 
SEMI-PRECIOUS 
STONES 


Thechrysobery! cat’s-eye is always 
cut convex ©: cabochon shape, and 
as the stone is moved from side to 
side the band of light moves over | 
its surface. 
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ALEXANDRITE 


HIS wonderful stone is emerald 
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green to dark green in color, 
with often a slight red tint, but 
by artificial light fine specimens | 
change from green to a beautiful 
columbine red. (No. 11 of a Series) 


AMERICAN GEM & 
PEARi COMPANY 


6 West 48th Street 
NEW YORK 
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THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear —_ scarf-pins, 
etc. 


for all sizes of scarf- 
pin wire. Guaranteed, 


» 


EAR WIRES 


for unpierced ears. 


Sz 


Clesed. “<= 
gan Circular en Application. 
Pearl Drilling and Adjusting a Specialty 
Special @rder Work and Repairing 





SAFETY CATCH 


for Brooches, etc. 
Can be applied to any. 
work where pin tongues 


are used. 


Closed. 


C, IRVING WASHBURN, 108 Fulton Street, N.Y, 





The Buyers’ Directory | 





Price, $1.00 
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TRADE MARKS DESIGNED and registered in the U. 8. 
Patent Office and Foreign Countries. Inventions patented, 
copyrights procured. If your invention is new and use- 
ful it is patentable—submit your sketch. 


Z. H. POLACHEK 


70 WALL STREET NEW YORK 
Reg. Patent Attorney, Consulting Engineer. 
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Indestructible Pearls 


Se ne ae Cae Oe Se 
or other purposes made smooth baroque 


AURORA PEARL "CO. 


814 Lexington Ave., BROOKLYN, N. Y. 














JOHN H. NICKELL 
America’s Pioneer White Gold Maker 


All Kinds of Repairing and Expert Diamond 
Setting. 


35 East Wacker Drive, New Jewelers’ Bldg., Chicago, Ill. 











Burglar Alarm Supplies 
Protection Against Window Smashers, 
Burglars and Bandits 

Cemplete Outfits—Install Your Own 
Tin Foil—Instruments—Big Bells—Relays— 
Controls 

Midnight Alarm System 


Catalog 3218 Cambridge St., Toledo, Ohio 
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the ticket at the railway offices in Philadel- 
phia where they will be stamped by the 
agents. They are then good for the return 
fare. The limit on these tickets in the trunk 
line territory is 10 days. Correspondingly 
higher limits will prevail from points more 
distant, 15 days in the central passenger 
association territory, which extends to the 
Missouri River, and 30 days from territory 
west thereof. Jewelers contemplating visit- 
ing Philadelphia during the convention week 
should consult local railway ticket agents 
as to reduced rates to that city, as full and 
complete details can be obtained from them. 
The special reduced rates to the Sesqui- 
Centennial exposition make it unnecessary 


THE JEWELERS’ CIRCULAR 


tion and other historic battleships will be 
thrown open to visitors. 

Plans are being made for construction of 
a new type of submarine. The underseas 
boat will be built in plain sight of the host 
of visitors who will visit the Navy Yard 
during the Exposition. 

A large collection of exhibits prepared by 
the Navy Department will be on exhibition. 
Directive signs on the grounds will lead 
visitors to the many points of interest, and 
everything will be arranged to make the 
inspection of the big Government plant en- 
joyable to all who come. 

Exhibits have been held at every conven- 
tion of the American National Retail Jewel- 
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ROOMS ON THE SECOND FLOOR TO BE USED FOR EXHIBITS 


to use certificates this year as has been the 
custom for several years past. 

The fact that the Sesqui-Centennial ex- 
position is being held in Philadelphia at the 
present time will be an added attraction in 
drawing jewelers to the convention city the 
week of Aug. 9 and it is suggested that 
jewelers make their hotel reservations as 
early as possible. The convention head- 
quarters wi#l be in the Bellevue-Stratford 
but there are a number of other hotels. 


Improvement of buildings and grounds of 
the League Island Navy Yard is under way. 
Visitors to the Sesqui-Centennial Interna- 
tional Exposition are going to find this im- 
portant exhibit of the Government spick and 
span as new paint and lawn mowers can 
make it. 


New gate houses are being erected and 
also a fence to correspond with that of the 
Exposition grounds proper. 

Scores of modern battleships, giant 
cruisers, destroyers, submarines and_ air- 
planes will be on exhibition all Summer. 
Admiral Dewey’s flagship, the Olympia, the 
U. S. S. Cheyenne, the U. S. S. Constella- 


ers’ Association with the exception of the 
organization meeting at Rochester, Ne oes 
and the Cleveland convention in 1918. In 
1918, the exhibits were omitted at the request 
of the government it being the time when 
displays were discouraged on account ol the 
World War. 








Bigalke & Eckert Co., 527 Fifth Ave., 
New York, sole agents in United States 
for the Ulysse Nardin watches have re- 
ceived word from the factory at Le Locle, 
Switzerland, that the firm in going over 
the records of prizes won by the concern in 
competitions during 1925, showed the fol- 
lowing: The Ulysse Nardin watches won 
first prize at the Neuchatel Astronomical 
Observatory in the class of marine chronom- 
eters and 64 state prizes. They also won 
the first prize at the National Physical 
Laboratory at Kew-Teddington, England, in 
a timing contest for pocket and dock chron- 
ometers. The watches also took first prize 
at the U. S. Naval Observatory, Washing- 
ton, D. C., in the International competition 
for marine chronometers. 
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Assignment of Money Due on a Burglary 
Insurance Policy Held Invalid 

An important ruling as to the assignment 
by a jewelry concern of money due on a 
burglary insurance policy was made in the 
Supreme Court on Saturday last in the suit 
of Rudolph Langfelder, as receiver of the 
Levitan Crawford Co., Inc., against David 
Bilgore, the assignee, the Levitan Crawford 
Co., Inc., and Isaac Levitan, in which the 
court holds the assignment invalid and rules 
that the plaintiff is entitled to the relief 
prayed for in the complaint. 

The opinion by Justice Ingraham says the 
assignment. was made Jan 5, 1925, by 
Levitan, as president of the company, to 
Bilgore, his cousin. The Levitan Crawford 
Co. sustained a loss of precious stones by 
burglary in November, 1923, and had a 
Lloyds policy covering part of the loss which 
was collected Jan. 2, 1925, but the policy 
assigned to Bilgore has not been collected. 

The court said it is conceded that Bilgore 
since 1922 advanced money to the corpora- 
tion, but the plaintiff relied on the provision 
of the Stock Corporation Law that “no 
conveyance assignment, or transfer of any 
property of any such corporation by it or 
any officer, director, or stockholder thereof 
, when the corporation is insol- 
vent, or its insolvency is imminent, with 
the intent of giving a preference to any 
particular creditor over other creditors of 
the corporation, shall be valid.” 

The opinion says: 


The defendant corporation became actually in- 
solvent in May or June, 1925. Under the section 
cf the law in question the corporation need not be 
actually insolvent at the time of the assignment or 
transfer. It is enough that the corporation be 
financially embarrassed or in danger of so becoming. 
Insolvency is defined in the Personal Property Law, 
section 156, subdivision 3: “A person is insolvent 

* * who either has ceased to pay his debts in 
the ordinary course of business or cannot pay his 
debts as they become due.’’ The fact that the assets 
of a corporation are less than its liabilities does not 
necessarily constitute insolvency. The test is a 
ceneral inability to pay cbligations as they become 


due in the general course of business. An affidavit 
of Levitan dated August 3, 1925, received in 
evidence at the trial, states that following the 


burglary in 1923 the business of the corporation 
dwindled down to almost nothing; that the assets 
consisted of valueless stones, and that to meet the 
expenses of running the office the corporation was 
obliged to sell its accounts receivable. 

The evidence also showed that when the assign- 
ment in question was made the sheriff was in 
possession of the corporation’s business and assets 
under an execution on an _ unsatisfied judgment. 
Defendant Levitan testified that at the time the 
assignment was made there were claims coming in 
faster than he could take care of them, but that he 
thought he had enough money to pay everybody. 
He further testified that there were other judg- 
ments unsatisfied against the corporation at that 
time. 

There can scarcely be any doubt that at the 
time the assignment in question was given the in- 
solvency of the corporation was imminent, and 
having at that time transferred to defendant 
Bilgore, one of its creditors, certain of its prop- 
erty, the general legal principle applies that when 
a positive act is done, the consequences of which 
are known beforehand, the party will be held to 
have intended those consequences, and leads to the 
conclusion that the assignment in question was given 
with the intention of preferring this creditor over 
the other crediters of the corporation. The assign- 
ment was invalid and ovlaintiff is entitled to the 
relief prayed for in his complaint. 








The Duval Jewelry Co. opened a place 
of business at St. Petersburg, Fla. on 
July 1. This is the seventh store in its 
chain. The store is located at 3rd St. and 
Central Ave. 














64 THE JEWELERS’ CIRCULAR July 14, 1926 


INCREASED 
RETAIL PROFITS! 


New Howard Prices 


A new Howard price list, effective July 1, — 
1926, has been mailed to retail jewelers. 
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This list provides for higher profits for 
the jeweler and simpler pricing of the 
entire Howard line. | 


The increased profits have been brought 
about largely by reducing the prices to 
the jeweler rather than by increasing the 
prices to the consumer. 


effective nation-wide advertising, make the whole 
Howard proposition intensely interesting to every 
jeweler. 


The higher profits for the retailer, and the present | 


No representative jeweler can afford to be with- 
out a full assortment of this especially attractive 
and profitable Howard line. 


If you have not received your letter and the new 
Howard price list, please write to us at once. 


THE KEYSTONE WATCH CASE COMPANY 
Established 1853 


| “Riverside, JNew fFersey 


. 
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| The HOWARD Watch 
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GEORGIA CONVENTION 





Plans Outlined for Gathering at Atlanta 
July 19 and 20, Promise an 
Enjoyable Conclave 
AtLtanta, Ga., July 10.—Present indica- 
tions are that attendance at the annual con- 
vention of the Georgia Retail Jewelers’ 
Association, which will be held on the roof- 
garden of the Hotel Cecil here July 19 and 
20, will be double that at any other meeting 
in the history of the organization. Officers 
and committees have been working hard on 
the program, and it is believed that the con- 

vention will be the best one ever held. 

The convention, which will last two days, 
will open for registration at 9:30 o’clock on 
Monday morning, July 19, and at 10:30 
o'clock President George E. Daniell will 
formally declare the meeting open for busi- 
ness. While complete details of the pro- 
gram have not been arranged, enough of it 
has been drawn up to assure delegates of 
interesting lectures, round-table discussions 
and entertainment features. The address of 
welcome will be given by “Cousin” Fred 
Houser, secretary of the Atlanta Convention 
and Tourist Bureau, known all over the 
country as a convention speaker. 

Mr. Houser will be followed by James 
Cayce, regional vice-president of the Ameri- 
can National Retail Jewelers’ Association, 
who will talk informally on subjects of in- 
terest to the retail jewelry trade. 

Nat Ullman, vice-president of the Atlanta 
Retail Jewelers’ Association, will deliver an 
address on the subject of “Traditions in the 
Jewelry Business.” J. P. Stevens, president 
of the Stevens Engraving Co., Atlanta, will 
speak on horology. And other speakers of 
equal prominence and interest will address 
the convention. 

Following the morning’s session a “Dutch” 
lunch will be served at the Hotel Cecil, after 
which jewelers and their ladies will be car- 
ried by automobile to Marietta, Ga., the 
home of President Daniell, where they will 
go to the top of the famous Kennesaw 
Mountain. During the afternoon there will 
be a series of games and contests, arranged 
by the entertainment committee, with suitable 
prizes for winners in each contest, and in 
the evening, delegates and their ladies will 
be the guests of Ewing Bros., wholesale 
jewelers of Atlanta, at a “real old-fashioned 
Georgia barbecue.” Needless to say this 
will be a feature of the meeting. 

On Tuesday morning, retail jewelers will 
convene at the Hotel Cecil for a brief busi- 
ness session. This will include the appoint- 
ment of committees, including the commit- 
tees on resolutions, nominations, auditing, 
constitution and by-laws, grievance and 
membership. Business matters pertaining to 
the association will be discussed at this ses- 
sion, and plans laid for the work of the as- 
sociation for the coming year. And at the 
afternoon session will come the reports of 
the president, secretary and treasurer, the 
reports of the committees, the election of 
officers for the coming year, and the selec- 
tion of a meeting place for 1927. 

And, finally, Tuesday evening will witness 
one of the best banquets ever arranged for 
the entertainment of Georgia retail jewelers. 
The banquet will be held at 7:30 o’clock on 
the roof-garden of the Hotel Cecil, and no 
pains have been spared by the committee in 
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charge to make the occasion a memorable 
one. Among the celebrities who will enter- 
tain at the banquet will be Ernest Rogers, 
known through the south as “Old King Tut 
—the Radio Nut.” Thousands of people 
have heard Ernest Rogers over the famous 
WSB broadcasting station of the Atlanta 
Journal, and this will be an opportunity for 
many retail jewelers to meet Mr. Rogers in 
person. Mr. Rogers will sing his famous 
composition, “Forgiveness,” and promises to 
present a song which he has just composed 
but which has not yet been printed. 

Other singers and dancers of more than 
local prominence will appear on the enter- 
tainment program (H. S. Banta, of New- 
nan, Ga., will please take notice), and every- 
one is assured of a most enjoyable time. 

The following committees are arranging 
final details of the convention: 

Entertainment—R. C. Schneider, chair- 
man; Nat Ullman and Henry Muench. 

Automobiles—George S. Daniell, of 
Daniell & Dodson, chairman; G. A. Moser 
and J. J. Bookout. 

Program—A. E. Freeman, Jr., chairman; 
E. A. Morgan and J. F. Creel. 

During the past two years the Georgia 
Association of Retail Jewelers has been very 
active in securing anti-auction-sales laws, 
and the fight being engaged to put auction- 
sale shops out of commission has united the 
jewelers of the State and strengthened the 
State association as nothing else could have 
done. It is expected that plans for a State- 
wide membership campaign will be worked 
out at the convention, and that this will re- 
sult in even greater activity during the com- 
ing year. 

In addition to securing the passage of auc- 
tion-sales_ legislation, the Atlanta Retail 
Jewelers’ Association has secured this Sum- 
mer almost universal observance of Saturday 
afternoon closing through July and August. 

In short, retail jewelers in Atlanta and 
throughout Georgia are “getting organized,” 
and steady advances can be expected from 
the industry in the future. 








Ornamental Pearl-Handled Pen Knives Held 
Dutiable as Jewelry 


Wasuincton, D. C., July 11.—Orna- 
mental pearl-handled penknives, designed to 
be worn on the person, are dutiable as jewel- 
ry and not as cutlery, under a ruling by As- 
sistant Secretary of the Treasury Andrews, 
in charge of customs. In a letter to the 
Collector of Customs at Cleveland, Secre- 
tary Andrews said he was in receipt of a 
memorandum from the Special Agency Serv- 
ice bringing to his attention the difference 
of opinion between the appraiser at Cleve- 
land and the appraiser at New York on the 
classification of this imported article. These 
pearl-handled knives are returned for duty 
by the appraiser at New York at 80 per 
cent. ad valorem, under Paragraph 1428 of 
the 1922 Tariff Act, while at Cleveland they 
are returned under the cutlery paragraph 
(354) at 50 per cent. ad valorem and one 
cent each. 

“The merchandise represented,’ Secretary 
Andrews wrote, “is practically of the same 
size as that which was the subject of the 
Department’s letter of Dec. 6, 1922, which, 
the Department held, was properly dutiable 
under Paragraph 1428.” 
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“In view of the foregoing and as the De- 
partment is still of the opinion that diminu- 
tive penknives of the character represented 
by the sample are not cutlery within the 
meaning of Paragraph 354, and as they are 
carried on or about the person and valued in 
excess of 20 cents per dozen pieces, they 
are properly dutiable under Paragraph 1428.” 








NOTABLE JEWELRY EXHIBITS 





British and Japanese Concerns Have In- 
teresting Displays at Sesqui- 
Centennial 


PHILADELPHIA, Pa., July 12.—British and 
Japanese jewelry firms are so close together 
at the Sesqui-Centennial that they might 
almost clash but thus far they have got 
along famously, both visiting the other’s ex- 
hibits and complimenting their “rivals” on 
their displays. While the Japanese display is 
almost wholly confined to cultured pearls, 
that of the British jewelers shows a wider 
range. Its value is given officially at more 
than $2,000,000 and included in it is a show 
of amber whose value is stated to be at 
least $1,000,000. 

The British section is laid out in lines 
simulating the stripes in the Union Jack 
of England, the cross sections reaching 
almost to the ceiling. Philadelphia jewelers 
who have visited the exhibit say the display 
is well worth seeing. Many of the displays 
come from far-flung sections of the British 
empire, including China, India and other 
parts of the Orient as well as from London. 

The amber exhibit is shown by a company 
specializing in that ware and is in a number 
of large glass cases. The collection includes 
necklaces, beads, bracelets and other pieces. 
Some of the most valuable necklaces contain 
more than 200 pieces of amber all highly 
polished and perfectly matched. 

In the East Indian section is a novelty in 
the jewelry line consisting of pieces made 
from elephant hair and mounted in solid gold 
or silver, both showing exquisite and pains- 
taking work by the native jewelers, even with 
crude tools. 

One of the richest exhibits in the British 
section is that of Abdul Cafoor, reputed the 
Rockefeller of Ceylon, who shows wonder- 
ful specimens of rubies, emeralds, ivory and 
pearls. Abdul does not confine himself to 
one line of jewelry but owns pearl fisheries, 
ruby and emerald mines and other sources 
of wealth. 

To guard his precious stock, on which he 
puts no definite value, stating it vaguely at 
“around a million,’ Abdul has a special 
safe built to resist nitro-glycerine and fire, 
in which the precious wares are placed 
when he closes shop at night. A large staff 
of native clerks and armed retainers also 
are on guard throughout the day. 

Wonderful examples of cloisonne ware are 
on exhibition in the Chinese section while 
beautiful speciments of jade, carved and 
plain are also shown. Carved ivory pieces, 
representing the work of generations also 
form part of this display. Other work of 
Chinese jewelers is shown but it cannot be 
said to be very interesting. 








George M. Tripp, Manchester, Mich., has 
sold out to Albert Mead. 
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LASTING BEAUTY AND FINISH 


A copy of Booklet T-26 is now ready for you and will go forward upon receipt of your request. 
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18K Ring Mounting 


of the Latest Design 
Price $1 1.00 Less a Sewer 





SR ee 
NO. 9279. This is the latest creation in a ladies’ single 
stone ring. Heavily made of 18K white gold, daintily 
pierced and set with 6 French Synthetic Sapphires. 
This ring is made to hold diamonds from 40 points to 
1% carats and can be supplied in ring sizes from 4 to 9. 
When stone will be set it will have the appearance of a 
very expensive Emerald Cut Diamond Ring. 

Selection packages of 18K and Platinum ring mountings 
sent on memorandum to reliable jewelers. 


GALMOR IMPORTING CO. 


Wholesale Jewelers 


20 East Broadway New York City 
WRITE FOR OUR BARGAIN BULLETIN 
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Do you buy, sell or use gems 


and gem materials? 


This new book should be in the hands of everyone who 
has an interest in gems and gem materials. 

It describes practically every important gem and gem 
material, classifies the materials according to various prop- 
erties. includes tables of comparative gem material charac- 
teristics and gives the latest available information on manu- 
factured stones. 


Kraus and Holden’s : 
Gems and Gem Materials 


By Epwarp Henry Kravs, Professor of Crystall phy and 

Mineralogy and Director of the Mineralogical boratory, 

University of Michigan, and Epwarp F. Hoxpen, Late In- 
structor in Mineralogy, University of Michigan. 


222 pages, 6 x 9, 256 illustrations, $3.00. 
Postage Additional. 

The first part of the book discusses those properties which 
are necessary for an appreciative understanding of gems 
such as crystal forms, physical, optical and chemical prop- 
ss. formation, occurrence, cutting, polishing and naming 
of gems. 

The second part of the book contains reference tables of 
the various characteristics of gems and gem materials, con- 
veniently classified, handy for ready reference. 


Six Features of the New Gem Book 


1. Valuable statistics on production and occurrence. 

2. Full discussion of cutting and polishing of gems. ? 

3. Full treatment of manufactured stones, including detailed dis- 
cussions of artificial rubies and sapphires, glass imitations, 
bakelite, etc. 

4. Numerous tables of gems arranged according to various 

properties. 
5. Map showing world occurrence of gem minerals. 
6. Summary Table for ready reference. 


Order your cepy to-day from 
The Jewelers’ Circular Pub. Co. 
11 John Street, New York City 
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SUMMER OUTINGS 





Season Now in Full Swing and Providence 
Concerns Enjoy Annual Gatherings 


ProvipENCcE, R. I., July 10—The Summer 
season for 1926 is now in full swing and 
with some of the stores and factories clos- 
ing at noon on Wednesdays, and others at 
noon Saturdays, outings, field days and ex- 
cursions come thick and fast. By whatever 
name they may be designated, they are very 
much the same—a ride into the country or 
down to the seashore—luncheon, games, 
bathing, dinner and home again. That is 
the proverbial programme, with variations 
to conform to the place where it is staged. 


THE HADLEY CO. 


To participate in the third annual outing 
of the employes of the Hadley Co. the other 
day, there was a scramble for wraps and 
bundles when the signal was given just be- 
fore noon to “cease work.” Then every- 
body hustled down to the steamboat landing 
where the steamer May Archer was wait- 
ing for the eager excursionists, and which 
cast Off promptly at 12 o’clock. The outing 
was made especially pleasurable by the 
presence of Mr. Hadley, who was able for 
the first time to join in a shop outing, hav- 
ing been in Europe on the two previous 
occasions. 

A sail down Narragansett Bay for some 
25 miles brought the party of about 125 to 
Plutn Beach, the rendezvous for the day, 
afriving about 2.30 o’clock and for the next 
fivé hours there was something doing every 
mintite. On the trip down the bay sand- 
wiches, fruit, soda, ice cream and other re- 
freshtments were served, while the ex- 
cursionists gathered in groups for singing 
or dancing. Chowder was served at the 
hotel upon arrival and then came games and 
sports for which handsome prizes were 
awarded by the firm. There was a “beauty 
show” on the beach; tugs-of-war, quoits, 
races of all kinds. One feature that had 
not been previously announced was a bicycle 
race between Art Hadley and Charlie 
Mealy, which the former won after cover- 
ing a course of about three miles. One of 
the young ladies was heard to say sotto 
voce: “He didn’t dare to win; fraid he 
would lose his job.” But Charlie tried hard 
enough ! 

Dinner was served at 5.30 o’clock on the 
veranda of the hotel during which an im- 
promptu orchestra, led by Mr. Hadley fur- 
nished music with Charlie Mealy playing 
the drums. At 7.30 with everyone aboard 
again, the little steamer headed out into the 
bay and ran over to within sight of New- 
port and then pointed for Providence which 
was reached about 11 o’clock. There was 
a unanimity of expression that it was the 
best outing yet. The committee in charge 
consisted of G. A. B. Ingleby (chairman), 
Mrs. J. A. Henry and Mrs. Charles Tost 
assisted by “Dominick” Mastronardi, Charlie 
Tost, “Pete” Peterson and “Bill” Brown. 

BELCHER & LOOMIS CO. 

The Belcher & Loomis Co. family, con- 
sisting of officials, salesmen, office force, 
warehousemen, teamsters and chauffeurs all 
to the number of 125, finished their daily 
work at noon today and casting aside all 
business cares were taken to the new 
Petaquamscutt Inn, halfway between Saun- 
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derstown and Narragansett Pier, in auto- 
mobiles. A chowder luncheon was await- 
ing the party to which all did justice after 
their 25 mile ride. A baseball game be- 
tween the married and single men was de- 
clared won by the former after an agoniz- 
ing period of six innings. Then followed 
a long card of field events and after an 
afternoon of strenuous enjoyment the party 
returned to the Casino where a clambake 
was served, or steak and chicken dinners to 
those who preferred. 

After the dinner the winners of the vari- 
ous field events were awarded prizes and at 
the same time there was a general distribu- 
tion of souvenirs, everyone getting some- 
thing from five “radio tubes” to a rattle. 
At the conclusion of the distribution the 
Casino orchestra was introduced and danc- 
ing was the finish of a happy day for all. 
The committee that planned and conducted 
the delightful day was as follows: Howard 
Crabb, chairman; Joseph C. Davenport, 
secretary-treasurer ; James L. Williams and 
Miss Gertrude M. Whalen, sports; John F. 
Donahue, Hiram E. Chaffee and Miss Dora 
M. Springer, prizes, and Miss Springer; 
transportation. 








DEATH OF FREDERICK WALKER 





Veteran Silverware Salesman Passes Away 
at the Home of His Son 


Frederick Walker, for many years associ- 
ated with the silverware industry, died last 
Wednesday at the home of his son, 294 
Park St., Montclair, N. J. Funeral services 
were held at the Church of the Messiah, 
Greene and Claremont Aves., Brooklyn, 
N. Y., on Saturday afternoon at 3 o’clock, 
with Rev. John Barrington officiating. 
Burial followed in Greenwood Cemetery. 

Mr. Walker’s last connection in the in- 
dustry was with the Gorham Co., where he 
acted as salesman for almost 20 years. He 
retired two years ago owing to ill health 
and since then had been living with his 
son. 

Mr. Walker was born in Pawtucket, 
R. I., and was in his 87th year at the time 
of his death. He was for 29 years manager 
of E. G. Webster & Co., silversmiths at 
that time located at 10 Maiden Lane, New 
York. After leaving the Webster concern, 
he became associated with the Gorham Co. 
on Oct. 31, 1904, and remained there until 
his retirement. 

Mr. Walker was treasurer of the Sons 
of Old Brooklynites, charter and oldest 
member of the Covenant Lodge, F. & A. M., 
Brooklyn, and was prominent in the Masonic 
Veterans’ Society. He was a former resi- 
dent of Brooklyn where for 65 years he was 
a member of the Protestant Episcopal 
Church of the Messiah. For 40 years he was 
active in the Sunday School work of this 
church. 








George M. Reeves, who has conducted a 
jewelry shop at 203 South Main St., Bloom- 
ington, Ill., the past year, has purchased the 
jewelry store at 530 N. Main St., owned 
by Gerald Pauli. Ivo Hurst, with whom 
Mr. Reeves had been associated 10 years, 
formerly owned the Pauli store, retiring 
about two years ago. 
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DEATH OF JOHN ANSTETH 





Retired Buffalo Jeweler Passes from Life 
in His 75th Year 


Burra.o, N. Y., July 12—John Ansteth, 
identified with Buffalo’s jewelry trade for 
half a century, died at his Summer home, 
near Silver Creek, on July 3, after a pro- 
tracted illness. He was in his 75th year. 

Mr. Ansteth was at one time a member. of 
the firm of Ansteth & Reinsch, the largest 
wholesale jewelers in the city in the early 
90’s. Their establishment was located at 212 
Main St., next to the present location of the 
Buffalo Evening News building. Later this’ 
partnership was dissolved, Mr. Reinsch en- 
tering business alone in the Brisbane build-' 
ing and Mr. Ansteth continuing his business 
in different downtown locations over a long 
period. Mr. Ansteth was the local distributor’ 
for years of the Omega watch line, as well 
as several other nationally known makes of 
watches and jewelry. He remained active 
until about a year ago, when he suffered a 
stroke. Since that time his health declined. 

Surviving ‘Mr. Ansteth are a son, J. R. 
Ansteth, and two daughters, Mrs. Jesse Pat-. 
terson and Mrs. Elmer Youngman. The 
funeral was held from his city residence, 167 
Richmond Ave., on July 4. 








Artex Jewelry Co., New York, Files 
Schedules in Bankruptcy Showing 
Assets of $8,507 and Liabilities 
of $116,462 


Schedules in bankruptcy were filed in the 
United States District Court, New York, last 
Thursday by the Artex Jewelry Co., en- 
gaged in selling jewelry by mail, 530 Broad- 
way, New York. The liabilities are listed 
at $116,462 and represent taxes due, $10; 
wages, $141; secured claims, $12,013, and 
unsecured claims, $104,297. The assets total 
$8,507 and include cash on hand, $837; ma- 
chainery, tools, etc., $270; other personal 
property, $2,000, debts due on open accounts, 
$5,300, and deposits of money in the banks 
and elsewhere, $100. This concern was 
petitioned into bankruptcy on March 4, 
1926. 

Among the largest unsecured creditors 
are: Brandt & Brandt, $1,367; J. Busch, 
$590; Butler. Pring Co., $1,466; Clark & 
Coombs, $3,860; Archie Cohen, $342; Dell 
Publishing Co., $1,901; Marx Finstone, 
$1,729; Leo Hoffman, $1,262; M. Jablow, 
$655; C. G. King Co., $531; J. Gottlieb, 
$12,672; D. B. Kaye, $4,300; Metropolitan 
Carbon Co., $660; Neostyle Envelope Co., 
$603; Nov-e-Line Mfg. Co., $7,325; H. 
Payton Co., $1,440; S. L. & G. H. Rogers 
Co., $407; Supreme Jewelry Co., $773; 
Travelers Leather Goods Co., $444; Volk- 
mann Adv. Agency, $22,466; Woodrow 
Press, $466; S. Ettinger, $1,147; Phenix 
Pkg. Co., $1,380; Sophie Riker, $2,880; A. 
Aronstein, $2,000; Forest Mutual Society, 
$1,080; Philip Heilweil, $24,585; Pana 
Mutual Society, $2,000 and State Bank, 
$2,500. 








A. Hirsch is opening a jewelry store at. 
Grafton, W. Va., and has removed the stock 
and fixtures from his place on Madison St., 
Fairmont, to the Grafton store, where he 
has an excellent locaticn. 
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Virginia Retail Jewelers Discuss Trade Problems 





Annual Convention at Roanoke July 8 and 9 Encourages Members of State Asso- 
ciation to Renewed Efforts for Benefit of the Trade—Interesting Addresses, 
Enjoyabl Banquet and Other Social Features on the Program 




















ROANOKE, Va., July 9.—Officials of the 
Virginia Retail Jewelers’ Association de- 
scribed their eighth annual convention, in 
session here yesterday and today, as success- 
ful from every angle. The reports of the 
officers showed the association to be in a state 
of prosperity. Social activities furnished en- 
tertainment for the 35 members of the asso- 
ciation and their families. The total number 
of visitors was 75. 

On the morning of July 8, the delegates 
registered at the convention headquarters, 





PRESIDENT-ELECT 


MARK E. HOLT, 
the Hotel Patrick Henry, Roanoke’s newest 
hotel and one of the most commodious in the 
State of Virginia. 

Thursday 


The opening session was called to order 
by President Leo F. Henebry, of Roanoke. 
Mayor Blair J. Fishburn, of Roanoke, de- 
livered the address of welcome on the part 
of the city. Mark E. Holt, of Petersburg, 
responded, expressing the appreciation of the 
visitors. , 

The president’s, secretary’s and treasurer’s 
annual reports were then read. The presi- 
dent reported a successful year for the Vir- 
ginia jewelers. The secretary stated that the 
membership of the club has been increased 
by 12 firms during the year. There are now 
77 out of 106 paid memberships in the State 
association. The treasurer reported a con- 
siderable balance to the credit of the asso- 
ciation. 

The resolutions, auditing and nominating 
committees were then appointed, and the 
meeting adjourned for lunch. 


THURSDAY AFTERNOON 
During the afternoon session, National 


President Conrad J. Brotherly addressed the. 


meeting, and A. S. Pflueger, of Roanoke, 


read a paper prepared by Alexander Vincent, 
secretary of the Sterling Silversmiths Guild 
of America, on “A New Era For Sterling 
Silver.” 

Mr. Brotherly declared that his purpose in 
coming to Virginia was to interest the 
jewelers in the national publicity fund, to 
educate the people concerning jewelry. The 
jewelers’ craft is a time honored institution, 
he said, and it perpetuates the finest senti- 
ments of men. 

In today’s keen competition between in- 
dustries, he said, the jeweler has not ade- 
quately brought the real merit of his product 
before the public. 

Gift merchandise, whil. an expression of 
thought, is often selected thoughtlessly, he 
declared. He then went on to show how 
persons often select jewelry without taking 
the advice of an expert in the trade, and thus 
acquire things that do not at all preserve the 
feeling desired. 

Jewelers can justify their contention that 
their product has a greater intrinsic value 
than any other merchandise, he stated. The 
only commodity that is never second hand 
is the precious stone. Jewelry gifts are 
never relegated to the ash heap or the garret, 
he declared. 

If the public were properly educated con- 
cerning jewelry, the products would meet 
with a constantly increasing respect, he said. 

Mr. Brotherly told how his organization, 
representing 5,000 substantial United States 
jewelers, had been active for years in rais- 
ing the standards of the profession and pro- 
tecting the public. The association feels that 
it has accomplished much toward the passage 
of protective legislation. 

Mr. Pflueger’s paper was read at the close 
of the president’s address. 

After the afternoon adjournment, the body 
of visitors were taken as guests of the local 
jewelers for an automobile tour of Roanoke. 
The cars made their way to the top of Mill 
Mountain, rising out of the center of the city. 
A concrete road and an inclined railway 
lead to the summit. From the hotel on the 
top and the observation tower a view of the 
country for miles around was commanded. 


The Banquet 


Thursday night, a banquet was held at the 
Hotel Patrick Henry. President Henebry 
introduced as toastmaster Perkins W. Hazel- 
grove, a Roanoke attorney. The addresses 
of the evening were made by the Hon. E. 
Lee Trinkle, ex-governor of Virginia, and 
by Mr. Brotherly and Mr. Henebry. 

Governor Tringle highly commended the 
code of ethics of the jewelers. Such 
principles of business conduct can not but 
spell success, he declared. Mr. Trinkle spoke 
of the period of prosperity now being felt by 
Virginia business and the anticipated greater 
progress. The jewelers are bound to share, 
he said. 

Mr. Brotherly spoke on sentiment, telling 
how jewelry is linked with a man’s senti- 
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ments from the cradle to the grave. The 
baby is born with a silver spoon in his 
mouth, proverbially, he said, and aiter he 
dies an aged man, the jeweler is responsible 
for the name engraved in silver on the casket. 

A splendid spirit of co-operation was 
noticed in the gatherings of the association 
Mr. Henebry declared. It was very grati- 
fying to the officers of the association, he 
said. 

However, there was a time when co- 
operation was more needed, he continued, for 
not only the advancement of the business but 
also for the bare existence of it. He called 
attention to the burden of war tax under 
which the trade labored until February. 

There is much to be thankful for, though, 
he said. The leadership ot the national 
organization was praised. There has never 
before been such a spirit of willingness 
among jewelers to help each other, Mr. 
Henebry said. What hurts one jeweler, 
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generally hurts all, he said, expressing the 
hope that such co-operation will continue. 

A musical program by some of Roanoke’s 
best talent was presented. 

Friday 

Friday morning at 8:15 o’clock, there was 
a breakfast conference at hotel. The 
Roanokers were hosts. A question box, con- 
ducted during the previous day’s session by 
O. F. Russow, was reoponed. Many helpful 
questions were answered. 

The early morning was spent in viewing 
exhibits. The displays were from the Inter- 
national Silver Co., T. G. Hawks & Co.,, 
Wolfsheim & Sachs, S. Kaplan & Co., and 
several other firms. 

At 10:30 a. M. the final session was called 
to order by Mark E. Holt. 

The reports of the committees were heard. 

The following resolutions offered by the 
resolutions committee were adopted: 


Resolutions 
We are grateful and thank our Father in Heaven 
for his continued care over the jewelers of Virginia 
during the past year, and for the splendid, helpful 
fellowship which we again enjoy in Roanoke on 
this delightful convention occasion. 


* * * 


Resotvep: That we appreciate highly the unsel- 
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fish service of the officers of our State association. 
* * * 

We desire to thank the Roanoke jewelers for the 
excellent entertainment which has added so much 
to the social side of the convention; and the 
traveling salesmen for their presence, and for the 
boosting they are doing among the jewelers of the 
State. 

We thank the Hotel Patrick Henry and the 
press for their helpfulness. 

We thank the ladies for their charming presence, 
and we strongly urge that the jewelers start the 
wearing of jewelry at home by adorning their 
wives and daughters with appropriate jewelry, their 
tables with solid silverware, and their mantels 
with clocks—things which add so much to the 
charm, happiness, sentiment and service of the 
American home. 

* * * 

We heartily indorse the work of the National 
Jewelers’ Publicity Association on its national ad- 
yertising campaign, and urge it to carry the cam- 
paign forward in order that the advertising may 
be profitable the coming holiday season. 

a 

We again indorse the work and thank the of- 

ficers of the Jewelers’ Security Alliance for pro- 
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tecting our safes and show windows; and the Na- 
tional Jewelers’ Fire Insurance Co., and National 
Secretary, “Andy” Anderson, its secretary, for 
giving us fire insurance at a saving of 4U per 
cent, and plate’ glass, automobile, and insurance 
on‘our homes at a saving of one-third. 

We thank the National Association for the work 
accomplished by the Harvard Research Bureau for 
their work of greatest helpfulness and urge our 
membership to subscribe to same; and Ralph 
Roessler, our National President Brotherly and all 
national officers, committees, wholesalers, manu- 
facturers, and all others for untiring service in 
bringing about the total elimination of the unjust 
tax on jewelers. 

* * * 

We thank for past labors, and urge on our 
national association and Jewelers’ Board of Trade, 
the speedy passage of a fair platinum stamping law. 

* * _ 

We, the jewelers of Virginia, in our annual 
meeting assembled, especially wish to thank our 
national president, Conrad J. Brotherly, for his 
interest in our State asscciation, and express to him 
our appreciation for his presence at our meeting 
and his most excellent and instructive address. 


The auditing committee 
books in good order. 

On the report of the nominating commit- 
tee, the following officers were elected: 

President, Mark E. Holt, Petersburg; 
first vice-president, George E.  Flippen, 
Lynchburg; second vice-president, John J. 
Speer, Danville; fourth vice-president, J. R. 
Martin, Farmville; secretary, O. F. Russow, 


reported the 
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of Roanoke, and member of the executive 
committee, Leo F. Henebry, M. Harrison 
and A. F. Pflueger, all of Roanoke. 

Invitations for the next meeting were ex- 
tended from Farmville, Petersburg and Vir- 
ginia Beach. A city will be selected by a 
ballot of all members. 

As the convention closed, there were 
several letters, telegrams and communications 
which were referred to the secretary, to be 
answered according to the instructions of 
the president. Among them were a letter 
from the Roanoke Police Department, tele- 
grams from the Jewelers Security Alliance, 
from S. H. Hodges, director Norfolk bureau, 
and a letter from the Horological Institute 
of America. 


HELD UP AND ROBBED 











Chicago Jeweler Faces Bandits’ Revolvers 
and Loot Worth $6,000 is Taken 


Cuicaco, July 7—For the second time 
within a few days Alfred G. Friske, retail 
jeweler at 4110 W. North Ave., has been 
robbed. The first time it was by having his 
window smashed and the next time he was 
held up. 

Early Saturday morning of last week, just 
about the time Mr. Friske had put his dis- 
play in the window, the glass was cut and 
merchandise amounting to $1,348 was taken, 
also a miniature watch that was on display 
in the window. This watch was valued at 
$1,000. 

Today two men entered his store while 
he and Thomas Mangan, the watchmaker, 
were in the repair department at the back 
of the store. Mr. Friske saw the men enter 
and walked to the front of the store followed 
by Mangan. When he approached the men 
they pulled guns and said, “It’s this.” 

When Mangan saw what happened he 
withdrew into the optical department and 
attempted to go upstairs into Mr. Friske’s 
home and notify the police. One of the 
men spied him and came after him, took 
his watch and whatever money he had and 
ordered him on the floor. Friske was 
brought into the optical room, too, and a 
third man entered the store and stood guard 
over them. 

They cleaned out the cases, taking trays 
and ali and carried them out of the store 
in a suit case. Witnesses say they left in 
a black touring car. Mr. Friske reported 
this loss at $6,000. 

Last Thursday a woman living at 1434 
Grand Ave, notified the police that she found 
a package of trays in the rear of her home. 
The trays were identified by Friske as 
being the trays the bandits took. 

All three of the men were between 22 to 
25 years of age, weighing from 130 to 160 
pounds and all well dressed. 








The Keystone Watch Case Co. has an- 
nounced a new Howard price list, effective 
July 1 which provides higher profits for the 
jeweler and a simpler pricing of the entire 
Howard line. These increased profits have 
been brought about by reducing the prices 
to the jeweler rather than by increasing the 
prices to the consumer. Retailers who have 
not received a letter and the new Howard 
price list can obtain the price list by writ- 
ing to the Keystone Watch Case Co., River- 
side, N. J. 
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ATTACKED BY THUGS 





President of Melrose Watch Co., New York, 
Knocked Unconscious in His 
Office and Robbed 


While Samuel Freedkin, president of the 
Melrose Watch Co., 35 Maiden Lane, New 
York, was alone in his office last Thursday 
afternoon, two men posing as customers 
walked into the place and struck him on 
the head, rendering his unconscious. News- 
paper reports claim that Mr. Freedkin lost 
about $15,000 but up to the time THe 
JEWELERS’ CirCULAR had gone to press, it 
was impossible to determine what loss the 
concern had suffered. The assault on Mr. 
Freedkin made it necessary for him to be 
sent to the Beekman St. Hospital where he 
was confined until the following day and 
since that time his office has been closed 
and it was impossible for a reporter for 
THE JEWELERS CIRCULAR to interview the 
head of the Melrose concern. 

The first. intimation that Mr... .Freedkin 
was in trouble came shortly after 3 o’clock 
when an employe in an adjoining office 
heard groans. He immediately went to the 
office of the Melrose Watch Co., and there 
found Mr. Freedkin lying on the floor in a 
semi-conscious condition with his hands 
bound to his ankles with picture wire. De- 
tectives were immediately notified and Mr. 
Freedkin was sent to the Beekmaan St. 
Hospital where the doctors at first thought 
the jeweler had suffered a fractured skull. 
X-ray pictures taken later indicated that 
this was not the case. 

Detective Fay of the Old Slip Station, 
has been assigned to cover the case and the 
story he was able to obtain from Mr. Freed- 
kin is to the effect that two men, one of 
whom the jeweler thinks he recognized, 
walked into the office about 3 o’clock. They 
made inquiries about another man who 
occupies the office and then told Mr. Freed- 
kin they wanted to see a watch. As the 
head of the watch concern turned 
around to open the safe, he was confronted 
with revolvers in the hands of both the 
men. As one of the pair grabbed Mr. 
Freedkin the other struck him over the 
head with the butt end of his gun, render- 
ing him unconscious. 

When the police arrived the safe was 
open and a brief case containing some mer- 
chandise was laying on a table back of the 
counter. Everything seemed to be orderly 
and for this reason, the police are some- 
what mystified at the attack and also were 
of the belief that very little, if anything, 
was stolen. Mr. Freedkin was released 
from the Hospital last Friday and on Satur- 
day, it is reported, was confined to his bed 
at his home. On Monday, a JEWELERS’ 
CIRCULAR reporter went to the office at 35 
Maiden Lane but found the place closed. 
Later in the day Mr. Freedkin conferred 
with detectives at his office but was unable to 
state whether the thieves stole anything. 








John Dvorak, for 17 years in the jewelry 
business at Iowa City, Ia., and now operat- 
ing one of the city’s largest jewelry stores 
in the Jefferson Hotel, was united in mar- 
riage June 20 to Mrs. Bertha Alice Bendure, 
formerly of Decatur, Ill., but now a resi- 
cent ot Iowa City. 
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Ohio Retail Jewelers Hold Big Convention 








Members of Buckeye State Association Adopt Trustee Form of Management, 
Hear Interesting Reports and Addresses, Adopt Resolutions and Transact 
Other Business—Question Box a Convention Feature—Banquet 
Much Enjoyed 

















Horer Breakers—Cepar Pornt, O., 
July 8—The 20th annual convention of the 
Ohio Retail Jewelers’ Association, which 
closed here at noon today, will be recorded 
in the history of the organization as one of 
the most successful. The attendance was 
unusually large for recent years. The con- 
vention room was comfortably filled at the 
business sessions and more than 150 men and 
women representing the trade attended the 
banquet last night. 

There were a number of interesting and 
instructive talks, some real business sessions, 
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plenty of enjoyable social affairs and a live- 
ly interest manifested in all of these. 

The outstanding action taken at this con- 
vention was the amending of the constitu- 
tion to permit a trustee form of management 
of the affairs of the association. This action 
was taken upon the suggestion of President 
Chamberlin and only after careful consid- 
eration and thorough discussion. By this 
plan seven trustees are elected at the conven- 
tion by the members and these seven trustees 
have entire control, select the officers and 
have general direction of all business of the 
organization. 

This matter was called up and disposed of 
at the Wednesday afternoon session, which 
was the most largely attended of the three 
days. It was pointed out that elections are 
usually held on the last day, after most of 
the men have gone home. It was always 
necessary to elect officers from those present, 
while under this plan the trustees can can- 
vass the membership and secure the service 
of able and willing members to serve. The 
plan has worked well in other retail organi- 
zations of the State and its operation by the 
Ohio Retail Jewelers’ Association will rio 


doubt be watched by other States and if 
successful be generally adopted. 


Tuesday 


Tuesday morning members and _ visitors 
arrived by boat and automobiles. The morn- 
ing was devoted to registration, meeting new 
visitors and greeting old friends. 

The first business session was called to 
order at 2 o’clock in the afternoon by Presi- 
dent Chamberlin. C. J. Daum, Port Clin- 
ton, pronounced the invocation. After an 
address cf welcome by a representative of 
the Breakers Hotel management, and a re- 
sponse by ‘C. J. Duncan, past president, the 
secretary, Jack Moore, read the minutes of 
the last convention and submitted his report. 
It was as follows: 


REPORT OF SECRETARY MOORE 


Dear Members: 

To summarize the many activities of your as- 
sociation during the past year, and present them 
to you briefly, is an extremely difficult task. 

Since you chose your board of directors and 
officers at your last annual meeting this organization 
Has dealt with many problems of vital interest to 
jewelers and all retailers alike. These problems 
were of varying nature and were of State and 
national scope. 

We have endeavored to arrange a convention 
program that will be both pleasing and educational. 
You will notice we have departed from the usual 
custom of devoting the entire time to speakers and 
have set aside Wednesday afternoon for question 
box sessions. We did this believing there are many 
jewelers who have questions on which they would 
like information. The questions which appear on 
the program are those which have already been 
given to the program committee. If you have 
any other questions you would like discussed please 
place them in the question box which is near the 
registration desk. 

While the position of secretary has taken a great 
deal of my time during the past year, yet I want 
to assure you that I have thoroughly enjoyed every 
minute I have devoted. I am only sorry that the 
pressure of other duties makes it necessary for me 
to tender my resignation as your secretary at the 
conclusion of this convention. 

Your president and I have traveled over the 
state during the past year and have visited prac- 
tically all of the larger cities including Cleveland, 
Youngstown, Cincinnati, Dayton and Columbus. 

Time and the pressure of other duties did not 
permit us to visit more cities which we would 
have enjoyed doing. In our travels we met many 
fine fellows and received additional pledges of 
$800 for the financing of the Ohio Retail Jewelers’ 
Association, $550 of which has been paid in. 
There is a possibility of several hundred dollars 
in additional pledges which to date prospective 
contributors have not definitely assured the 
association. 

It was necessary for us to appeal to certain of 
the larger jewelers in the State for additional 
financial help because of the fact that last year 
on account of poor attendance at the convention 
and our failure to issue a year book with paid 
advertising, we suffered a serious financial loss. 
These voluntary contributions on the part of these 
loyal members have made-it possible for us to 
weather the storm this year,and at this time, per- 
sonally and on behalf of’ the Ohio Retail Jewelers’ 
Association I wish to exprésS’ our sincere thanks 
to these firms, which include: Raymond Brenner, 
Brenner Mink Jewelry Co., Harry Levinson, H. 
W. Beattie & Sons, E. W. Chamberlin, Cowell 
Hubbard Co., Frank Herschede Co., Morris Lange, 
Frank M. Powers. 

Your State association has at all 
operated) with the American National 
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Jewelers’ Association. The result of this co-opera. 
ticn, as well as that of the co-operation of other 
State associations, bore its fruit when we were 
officially informed that the full repeal of excise 
taxes levied upon jewelry became effective at 10:25 
A. M., Feb. 26, when President Coolidge signed 
the Revenue Act of 1926. 

This is a splendid example of what trade Associa- 
tions can accomplish by working shoulder to 
shoulder and co-operating with each other at all] 
times in an effort to attain a common end. 

One of the most powerful weapons that we 
possessed was the authoritative data reporting the 
true condition of your industry as compiled by the 
Harvard Bureau of Business Research—without 
this data our chances of relief from excises would 
have been doubtful. 

We feel this is an occasion for rejoicing upon 
the lifting of a most onerous burden from the 
shoulders of the retail jewelers of the country, and 
it is truly a signal triumph of organized efforts 
by which your State association and the American 
National Retail Jewelers’ Association worked hard 
for years to bring about its removal. 

During the year we have kept constantly in 
touch with our membership on various matters of 
vital interest to the retail jewelry industry. On 
the 26th day of August, 1925 we bulletined our 
membership relative to the operations of a certain 
New York corporation circulating through Ohio 
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signing up jewelers on contracts running into 
considerable money. It was alleged that this 
particular company made no attempt to live up 
to its contract. It was also alleged that the con- 
tract was so drawn that the jeweler who signed it 
was absolutely bound in payment of this obligation. 
While several of our members were victims of this 
alleged scheme, our timely bulletin saved many 
more from being caught in the net. 

During the year we urged our membership to 
put its wholehearted support behind the national 
publicity movement in an effort to raise $2,000,000 
for a four year publicity campaign to bring the 
people back to the jewelry store. Progressive Ohio 
jewelers responded willingly and cheerfully to this 
demand. 

On several occasions we were urged to take 
quick action on certain proposed legislative matters 
which would have vitally affected the jewelry in- 
dustry. 

From a protective standpoint, this association, 
and affiliated retail organizations in Ohio, have 
been successful from the outset, and particularly 
has this been true in legislative matters. Your 
organization has at all times worked closely in 
harmony with the Ohio Council of Retail 
Merchants. Through that organization there has 
developed a wonderful plan for dealing with legis- 
lative matters which have been serious in the past. 
Instead of waiting until the State legislature con- 
venes and these matters have reached a critical 
stage, we have endeavored to anticipate them. 

We give careful attention to these subjects 
throughout the year instead of at spasmodic 

















July 14, 1926 


intervals when the legislative machinery is grinding 
at top speed. Practically all the _ ill-considered 
legislation which in the past has penalized business 
js the result of the business man’s inattention to 
legislative affairs. These flashy and unsound 
schemes which demagogues propose cannot stand 
the light of publicity or scrutiny over a consider- 
able period of time. 

Perhaps the outstanding accomplishment, at 
least in terms of permanent benefit which we have 
received through the Ohio Council of Retail 
Merchants, with which, as I said before, your 
office has always co-operated, has been successful 
conclusion of our fight to develop a practical bureau 
of business research with adequate extension 
facilities in connection with the State university 
at Columbus. 

As you will learn from Mr. Bell, the director 
of this bureau, who is on our program at this 
convention, we now have in Ohio a group of 
scientists whose attention constantly will be focused 
upon the field of distribution in which the retail 
merchant plays so important a part. It will be the 
duty of this group of scientists to study this field 
with a view to eliminating waste. To do this it 
will be necessary for the university to work with 
the manufacturer, wholesaler, retailer and the 
consumer. 

In several of our bulletins we have pointed out 
the broad field which stretches ahead. Nothing I 
can say emphasizes the practicability of this work 
more strongly than at a recent conference with 
retailers these university experts agreed that one 
of the first problems to attack is the wastage in- 
curred in the prevalent practice of returning mer- 
chandise without excuse. I believe this practice 
is nearly as prevalent in the jewelry store as it is 
in other lines of retailing. The ,university men 
believe that this represents a waste running into 
a large figure. Their approach to this problem is 
interesting. They admit, of course, that the chief 
cause .is poor selling within the stores, and an 
important part of their program is the establish- 
ment of localized courses over the State in better 
merchandising. That these courses will meet a 
demand is indicated by the fact that in one Ohio 
city a single retail store matriculated 27 depart- 
ment managers and executives before the course 
was started. This course will probably be available 
to the: merchants in your cities in the near future. 

I will not elaborate further on this, as Mr. Bell 
will be with us Wednesday July 7 to discuss this 
bureau in detail. 

At our last convention it was resolved that a 
State law regulating auctions is necessary to 
protect the interests of the legitimate retail jeweler, 
and that this association exert every possible effort 
to have such a law enacted. The legislature will 
be in session again in January and it is the sug- 
gestion of the writer that you follow out this 
resolution and get squarely behind a bill of this 
nature. However, let me suggest that your associa- 
tion begin work immediately upon a bill which 
will stand the test of constitutionality, and have 
it in readiness to be introduced in the early part 
of the session. 

At your last convention you also passed a resolu- 
tion that a workable jewelers’ lien law would prove 
beneficial to the industry and you should not forget 
to have such legislation properly prepared for 
introduction at the opening of the legislature. 

During the year we have informed your mem- 
bership of the stability and advantages of the 
Jewelers’ Mutual Fire Insurance Co., and have 
urged them to take advantage of this protection. 
Your association has continued during the past 
year to deplore the custom of silverware manufac- 
turers’ bringing out new patterns too frequently 
for economical distribution. We have commended 
the co-operation of the Silversmiths’ Association 
with the retail jewelers in furthering an even more 
extensive sales campaign. 

We have co-operated with the National Associa- 
tion in its efforts toward the readjustment of prices 
on nationally advertised products in order to make 
the merchandising of same profitable to our 
members. 

During the past year your officers have not laid 
particular emphasis on securing new members. 
It has been our experience that with cur present 
scale of dues so low, viz: $7.50 and $10 that it 
Practically costs every cent or more than we get 
for traveling expenses. Inasmuch as our financial 
condition, as I pointed out, was in a bad way this 
year, we followed the plan of voluntary subscrip- 
tions for this year. I believe the pledges secured 
were the equivalent of eighty $10 members with 
Practically little cost to the association. It was 
only by following this plan that we were able to 
keep the association from going on the rocks. 


. Lasted”’. 
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You have all received a copy of the year book 
issued this year, entitled ‘“‘Ohio’s Gifts that 
Fifteen hundred copies of this year 
book were printed and distributed. We have re- 
ceived many favorable comments from wholesalers, 
jobbers and manufacturers and individual jewelers 
on this book. There was a great deal of work 
for the office staff, but the fact that its style and 
contents were appreciated, more than repays us 
for that effort. 

It should be remembered that a book of this kind 
is made possible only through the co-operation of 
wholesalers, jobbers, and manufacturers in buying 
paid advertising space, and I want to emphasize 
the fact to the jewelers of this State, that it is 
their duty to patronize the firms who have made 
this book possible. It is only by their loyal co- 
operation that we are able to finance properly these 
conventions and the work of our association. 

Time does not permit me to elaborate any longer 
upon the activities of this association, but at this 
time I wish to express to you my sincere apprecia- 
tion for tthe co-operation you have given your 
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secretary. It has been my pleasure to be associated 
with the retail jewelers’ of this State for two 
years, and I want to say to you that I have 
enjoyed every minute of that contact. You have 
helped us to build your association to its present 
status. Without your individual co-operation and 
interest it never could have been accomplished, 
and there is nothing that fires a secretary with 
enthusiasm and a love for his job more than the 
interest and wholehearted co-operation of the entire 
membership of the organization with which he 
is connected. 

As I stated before in this address, and in the 
year book, my only regret is that the pressure of 
other duties makes it necessary to resign as an 
officer of your association at the completion of 
this convention. I cherish the friendships which 
these two years of association with you have 
brought. I hope this relation with you will always 
continue to be as pleasant as it has been in the 
past. 

At this time I want to express my deepest appre- 
ciation to our president, Mr. Chamberlin, our other 
officers, the board of directors and the office staff. 
There has been the closest harmony, and these 
loyal co-workers have responded to every call in 
an effort to develop: the organization. 

Few jewelers in this State recognize the sacrifice 
that Mr. Chamberlin has made during the past 
year in acting as your president. He has carried 
on this duty in addition to acting as president of 
the Akron Merchants’ Association and a director 
in a number of other Akron civic organizations. 
He has traveled over the State of Ohio visiting 
jewelers and soliciting subscriptions and has not 
only paid all his own expenses on these trips but 
made a voluntary subscription himself of $50. 

With the same type of co-operation in the future 
which your officers have received in the past, there 
is no question that your association will continue 
to hold its position as a potent factor in the growth 
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and development of the commercial life of this 
great State of Ohio. 


This was followed by a report of the presi- 
dent’s office, in which E. W. Chamberlin, 
of Akron, told of the activities of the year 
and made numerous suggestions of a con- 
structive nature. 


ADDRESS OF PRESIDENT CHAMBERLIN 


We are assembled here today to celebrate the 
opening of our 20th annual convention. 

As you already know, the objects for which 
this association was established are: 

To afford the retail jewelers the opportunity of 
entering into advantageous and friendly inter- 
course with each other; uniting for the mutual 
protection of the craft against the many trade 
abuses that exist; to encourage and aid the whole- 
salers and manufacturers who are honest in trade 
protection, to uphold the code of ethics, and to be 
very watchful of practices that are detrimental to 
our craft and to take a firm stand against them. 

The year through which we have just passed has 
been one of the most successful in the history of 
the organization. During the past 12 months your 
association has handled many problems which I 
will not endeavor to outline here, but which will 
be included in the report of the secretary. 

The business friendship and acquaintance now 
existing among the jewelers of the various com- 
munities and throughout the State of Ohio creates 
a better spirit, develops a stronger interest in our 
mutual problems and a better understanding of 
conditions and greater support to the jewelryin- 
dustry through our organized co-operation and 
effort. 

We are not a selfish organization, our object 
being to foster trade, correct abuses, render better 
service and to protect and promote our commer- 
cial life. : , 

During the year our membership has been loyal 
to the Ohio Retail Jewelers’ Associatiottand any 
retail jeweler who is not a member of this associa- 
tion owes it to himself and to his industry to join 
at once. 

As I stated above, it is not my intention to go 
into a lengthy resume of the accomplishments of 
the association during the past year, but there are 
a few things which I do want to recommend to 
this association before retiring as its president. 

The first is an affiliation with the. Ohio State 
Council of Retail Merchants, an organization co- 
ordinating the activities of six state retail organ- 
izations and 137 local merchants’ associations and 
20,000 individual stores throughout the state of 
Ohio. I believe such an affiliation would strengthen 
this organization and would place it in the course 
of time on a par with the various other retail 
organizations of Ohio. 

In recent years I have had an opportunity to 
watch the work of the Ohio Council and its af- 
filiated associations, and I am firmly sold on this 
affiliation. Mr. Sheridan, the executive director 
of the Ohio Council is scheduled to address you 
at a later hour, and I feel confident that when he 
has explained to you the work of this organiza- 
tion this convention will be willing to consider some 
method by which we can affiliate with that great 
merchant body. 

I also recommend a reorganization of the Ohio 
Retail Jewelers’ Association, whereby a graduated 
scale of dues based upon the approximate volume, 
be the method of financing ‘the organization. 

At the present time our scale of dues is entirely 
too low, in my estimation. As you know, the dues 
are only $7.50 and $10. At the last convention of 
the American National Retail Jewelers’ Association 
they passed a resolution waereby that organization 
not only takes its per capita tax of $5 on new 
members, but on renewals as well. With a scale 
of dues such as ours, after paying our per capita 
tax, there is little or nothing left for the opera- 
tion of the State association’s office. I believe that 
unless such a change is made in the dues of this 
association it cannot properly function. 

For several years I have been engaged as an 
active officer or director in association work and 
it has been my experience that proper financing 
is one of the essential elements of successful organ- 
ization effort. 

As your secretary and I traveled around the 
State visiting the larger cities we found the larger 
jewelers of the State were only too willing to pay 
a larger fee for membership, providing substantial 
results could be shown. 

I suggest that a committee be appointed at this 
convention to go into this matter of refinancing 
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and to report before we close our meeting here. 

I also wish to make the following suggestion: 

The election of seven directors instead of three, 
and instead of the president, secretary and treas- 
urer being elected from the convention floor, these 
men in turn be selected by the board of seven. 

I offer this resolution only after careful con- 
sideration. It has been my experience in organ- 
ization work that this method is the best plan to 
follow. 

It is needless for me to say that I personally 
have enjoyed every minute of the time I have 
spent as president of your association. I have 
learned to know my fellow jewelers more in- 
timately, and I have found their problems are my 
problems. While it has taken me away from my 
business many times when I should have been 
there, yet, I feel I have been amply repaid for 
every bit of effort because I know that in my 
humble way I have endeavored to do something 
in the interest of the retail jewelry industry of this 
State. 

My parting words to you are these: Keep up the 
good work and the unselfish co-operation you have 
given your association in the past, give untiringly 
at all times of your time, effort and energy in its 
behalf. 

Whoever may be your officers in the future, all 
I ask is this: Give them the same unselfish service 
and co-operation you have given to my administra- 
tion. If you continue to do this there is not a 
single reason why your association from year to 
year cannot move forward and onward and keep 
its place as one of the most active and valuable 
jewelry associations in the country. 


A telegram from George V. Sheridan, ex- 
ecutive director of the Ohio State Council of 
Retail Merchants, stated that illness pre- 
vented him from attending and asked Jack 
Moore, who has been actively associated with 
the work of the council, to substitute. Mr. 
Moore told what had been accomplished by 
the affiliation of the several State retail or- 
ganizations; how they had come to realize 
their potential political power by united ef- 
fort. He cited several bills unfavorable to 
the retailers, every one of which was de- 
feated, and pointed out that every bill they 
endorsed had been passed by the State legis- 
lature. They co-operate with the labor and 
farmer organizations to the advantage and 
good of all concerned. He stated that 
through their efforts the State made possible 
the establishment of the Bureau of Business 
Research at the State University at Colum- 
bus. He closed by urging the jewelers to 
effect an affiliation at an early date. 


TREASURER’S REPORT 


The financial report was then submitted 
by Treasurer James Aylward and Secretary 
Moore. Mr. Moore analyzed the report, 
which shows the association in splendid 
financial condition, with a net worth of ap- 
proximately $2,000, despite the fact that the 
fees paid to the national were greater dur- 
ing the past year than formerly. 

President Chamberlin then 
committees as follows: 

Nominating—P. F. Sharick, Ashland; C. 
F. Motz, Wadsworth; Raymond Hay, 
Coshocton. 

Resolutions—A. L. Thoma, Piqua; John 
Rich, Painsville; James Aylward, Bucyrus. 

Auditing—Raymond Hay, Coshocton; C. 
F. Motz, Wadsworth; P. F. Sharick, Ash- 
land. 

The president then urged the members to 
visit the exhibit in the exhibit hall and also 
show in a substantial way their appreciation 
of the advertisers who used space in the 
year book. 

Then followed a general discussion of 
“loaners” and the possibilities of making 
Mother’s Day a gift season second. only to 
Christmas. . 


announced 
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The convention then adjourned until 
Wednesday morning. 

The remaining part of the afternoon and 
evening were spent on the beach and at the 
dancing pavilion, where a large space was 


reserved for jewelers and their friends. 
Wednesday 


The session of Wednesday morning was 
devoted to three very interesting talks. The 
first speaker introduced by the president was 
Ed. O. Little, Auburn, Ind., regional vice- 
president of the American National Retail 
Jewelers’ Association. Mr. Little told in a 
very interesting way what the national or- 
ganization has done and what they are en- 
deavoring to accomplish. He discussed in 
detail the plans of the National Jewelers’ 
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Publicity Association. He also told of the 
necessity of continuing the work done by 
the Harvard Research Bureau. He urged 
the continued support of these activities by 
the Ohio jewelers. 

H. R. La Towsky, National Cash Register 
Co., discussed “Some Present Day Merchan- 
dising Methods.” In presenting his facts the 
speaker used a chart and brought out his 
points in a clear, understandable manner. 
He discussed efficiency plans of accounting 
and sales methods. 

The last speaker on the program was 
Spurgeon Bell, Director of the Bureau of 
Business Research, Ohio State University. 
He explained methods used and what they 
have already accomplished for trades taking 
advantage of the service and what they can 
do for the jewelers of the State. He dis- 
cussed overhead charges, the relation of net 
to turnover. Considerable of his talk was 
devoted to installment selling in various lines, 
and the speaker stated that if desired by the 
jewelers they would conduct an investiga- 
tion of this method of merchandising from 
the jeweler’s standpoint. 

The convention then adjourned until 2 
o'clock. 


WEDNESDAY AFTERNOON 


The *convention room was filled when 
President Chamberlin called the meeting to 
order Wednesday afternoon at 2 o’clock, 
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showing the interest of the members in the 
“question box” session. 

Before the discussions were begun, A, L. 
Thoma, Piqua, presented a resolution amend- 
ing the constitution to carry out the sugges- 
tion of President Chamberlin that the as- 
sociation adopt the trustee form of manage- 
ment. After discussion the resolution was 
unanimously adopted. The order of business 
was then suspended and the convention pro- 
ceeded by ballot to elect seven trustees, 
Sixteen names were presented and the ballot 
resulted in the selection of the following 
members to serve as trustees: C. R. Miller, 
Columbus; John Rich, Painsville; C. F, 
Motz, Wadsworth; George F. Dales, Akron: 
Raymond Hay, Coshocton; James Aylward, 
Bucyrus, and E. W. Chamberlin, Akron. 


The first question discussed was that of 
installment selling. This was led by George 
Dales. Others discussing and explaining 
methods used in their stores were A. L. 
Thoma, William Broer and C. F. Motz. All 
advocated the adoption of a dignified plan, 
one in keeping with the long-established 
prestige of legitimate retail jewelry stores. 
That selling by this method is a popular 
method of distribution the jeweler must rec- 
ognize and adopt in some form if he gets his 
share of the consumer’s dollar. 


The subject of advertising was discussed 
by Samuel Brainard, C. J. Duncan, George 
Dales and C. F. Motz. Both methods, to use 
and percentage of gross business to spend, 
were discussed. Circular letters and news- 
papers were favored as the means, and from 
four to eight per cent. of gross sales are 
spent by those speaking. 

The next question brought forward was 
that of auction ordinances in the various 
cities. After the experience in several cities 
had been given, it was decided that the ordi- 
nance of Cleveland be approved and recom- 
mended to all cities of the State. This ordi- 
nance has been approved by the Supreme 
Court, and the law which will be supported 
before the next State legislature will be 
along the lines of the Cleveland ordinance. 

Store window display was discussed by 
Raymond Hay and others. Mr. Hay gave 
some very valuable suggestions for attractive 
and timely displays. He advocated dignified 
displays of attractive designs that suggest 
the use of the jewelry displayed. He de- 
scribed several used in his store and offered 
to give further details to any jeweler inter- 
ested. 

The convention then adjourned after the 
president announced that the banquet would 
start at 7:30 Pp. M. 


The Banquet 


The banquet held on Wednesday night in 
the middle section of the large dining room 
was a very enjoyable affair. 

Promptly at 7:30 p. m. more than 150 
members, their wives and friends entered to 
the strains of orchestra music. Entering the 
dining room each guest received a very hap- 
py surprise. J. W. Ide, representing the L. 
E. Waterman Co., stood at the entrance and 
presented each guest with a large, gold- 
banded “Ideal” fountain pen on which was 
embossed “Ohio Retail Jewelers, 1926.” 

During the serving of the delightful menu 
guests were entertained by the orchestra 
and with songs by Miss Jane Lucille 
Agar, Sharon Center, who has attained a 
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very favorable reputation as an entertainer. 

Near the end of the dinner, cigars and 
match holders were distributed by the 
waiters, with the compliments of the I. Ol- 
lendorff Co., Inc., New York and Pittsburgh. 

It was about 9 o’clock when President 
Chamberlin introduced Col. S. O. Bigney 
as a politician and jeweler. He expressed 
his pleasure in being present and stated this 
was the sixth consecutive convention he has 
attended this year and he feels great good 
comes to those who attend. 

Then came the speaker of the evening, 
Douglass Malloch, Chicago. Mr. Malloch 
entertained for more than half an hour, tak- 
ing for his subject “Husbands and Wives,” 
and in his inimitable way called forth laugh- 
ter and serious thought. During his talk he 
recited several of his poems appropriate to 
the subject. 

Thursday 


The session of Thursday morning was late 
in getting started. Shortly after 10 o’clock 
President Chamberlin called the meeting to 
order and wound up the business of the con- 
vention. 

The report of the auditing committee was 
submitted by Raymond Hay, who stated that 
after a careful audit of the books of the sec- 
retary and treasurer the committee found the 
records correct and complimented them for 
their efficient handling of the business of the 
association. 

Secretary Moore then read the names of 
10 applicants for membership, all of whom 
were accepted. 

A. L. Thoma submitted the report of the 
resolutions committee. The following reso- 
lutions were adopted: 


Resolutions 


Since President Chamberlain in his message has 
suggested changes in the by-laws of our associa- 
tion, your resolutions committee herewith offer the 
following recommendations: That Article 4 be 
changed to read as follows: 

Officers: The officers of this association shall 
consist of seven trustees to be elected at the 
annual convention by ballot and who shall as soon 
as practical, after adjournment of the convention, 
elect the president, vice-president, secretary and 
treasurer to serve until their successors are chosen. 

Article 5, Sections 1, 3, 4, 6, the words ‘‘Execu- 
tive Board” be changed to read: “BOARD OF 
TRUSTEES.” 

* * * 

Whereas: The Ohio State Council of Retail Mer- 
chants has proven its worth in safeguarding the 
interests of its members, and, 

Whereas: Said Council has invited our associa- 
tion to affiliate, be it 

REsoLveD, That our board of trustees be em- 
powered to do so after full investigation if they 
see fit. 

* * * 

Whereas: Changed conditions and the desire for 
greater achievement and progress require a larger 
revenue; be it 

ReEsotvep, that Article 2, Section 4, be changed 
to read as follows: The application fee shall be 
$10 for stores with annual gross receipts under 
$15,000, $15 for stores with annual gross receipts 
over $15,000 and under $30,000, $20 for stores 
with annual gross receipts over $30,000 and under 
$60,000, $25 for stores with annual gross receipts 
over $60,000 and under $100,000 and $50 for stores 
with annual gross receipts over $100,000. 

Whereas: The American National Retail Jewelers’ 
Association is promoting many projects such as 
jewelry publicity and research work which will 
benefit our craft, 

Reso.tvep; That we pledge our united and in- 
dividual support, and be it further 

ResoLtvep: That we commend them for their 
untiring efforts to further our cause and the hearty 
thanks of our membership is herewith expressed 

* * * 


REsoLveD: That we express deep appreciation to 
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our outgoing officers for the splendid accomplish- 
ments of the past year, to all speakers, the trade 
press, the Ladies’ Auxiliary, Cedar Point Resort 
Co.,. advertisers, exhibitors, Buckeye Travelers’ 
Club and others who have materially assisted to 
make this convention a success. 

* * * 


ReEsoLveD: That we again urge our members to 
take full advantage of their privilege to profit by 
the saving afforded through the insurance placed 
with our own National Mutual Fire Insurance 
Co. 


* * * 


Resotvep: That we fully appreciate the elimina- 
tion of the Excise Tax and extend a heartfelt note 
of thanks to the committee that labored so earnestly 


toward that end. 
* * * 


ReEso_vep: That a_ special vote of thanks be 
extended to the L. E. Waterman Co. and the I. 
Ollendorf Co. for banquet souvenirs. 


Signed: A. L. THoma, 
Joun Ricu, 
JaMEs AYLWARD. 


Selection of delegates and alternates to the 
national convention in Philadelphia resulted 
in naming as delegates, E. W. Chamberlin, 
Akron, and A. L. Thoma, Piqua, and as al- 
ternates, C. J. Duncan, Massillon, and Frank 
X. Russert, ‘Cleveland. 

There being no further business the con- 
vention adjourned sine die. 


TRUSTEES’ MEETING 


Immediately after adjournment the seven 
trustees went into session and made plans 
for the current year. Among other business 
transacted was the selection of officers and 
in this alone the new plan seems justified. 

3oth President Chamberlin and Secretary 
Moore had very positively expressed their 
intention of retiring on account of a multi- 
tude of other duties, and it is very doubtful 
if their services could have been continued 
by an election on the floor of the convention. 
This was accomplished at the trustees’ con- 
ference and the Ohio Retail Jewelers’ Asso- 
ciation is to be congratulated in having the 
constructive service of these two men an- 
other year. 

Other officers named were: 
dent, C. F. Motz, Wadsworth; 
James Aylward, Bucyrus. 

Legislative plans, convention plans and 
many other questions were briefly discussed 
without final action. The trustees adjourned 
subject to the call of the president. 


Vice-presi- 
treasurer, 


Ladies Auxilliary 


As in former years, much of the success 
of the convention, especially the social fea- 


tures, was due to the presence of the mem- 


bers of the ladies’ auxiliary. 

A very enthusiastic business meeting was 
held Thursday morning at which elaborate 
plans were made for next year, and an earn- 
est campaign will be conducted in an effort 
to interest the wives and daughters of more 
jewelers. 

The officers elected for the ensuing year 
are: President, Mrs. Frank X. Russert, 
Cleveland; vice-presidents, Mrs. James Ayl- 
ward, Bucyrus, and Mrs. C. J. Duncan, Mas- 
sillon; secretary-treasurer, Mrs. John Rich, 
Painsville. 

Wednesday afternoon the members played 
bridge in the parlors of the hotel. Three 
prizes were. offered and the winners an- 
nounced were: First prize, a cloissonaise 
enamel cologne bottle, Mrs. B. H. Shepherd; 
second prize, silver Cleopatra bracelet, Mrs. 
E. Christman; third prize, crystal paper- 
weight, Mrs. 'C. Culbertson. 
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After the business session Thursday the 
imembers attended a luncheon, where their 
plans for next year were further discussed 
and the officers are enthused over the pros- 
pects of the coming year and expect a record 
membership and attendance next year. 


Buckeye Traveling Jewelers’ Association 


Wednesday the traveling representatives 
of manufacturers and wholesalers, who are 
members of the Buckeye Traveling Jewelers’ 
Association, held their annual meeting and 
elected the following officers for the ensuing 
year: President, David Glasser, Merit Co., 
Cleveland; vice-presidents, Harry Powers, 


.E. & J. Swigart Co., Cincinnati, and Wil- 


Columbus ; 
Shepard, 


secretary- 
Scribner, 


liam Workhaven, 
treasurer, Benjamin 
Loehr Co., Cleveland. 

Committees were appointed to plan for en- 
tertainment at the next convention and an 
effort will be made by this organization to 
secure the convention for ‘Cleveland in 1927. 

Then new members were added this year 
and an active campaign for additional mem- 
bers will be made during the current year. 


Exhibits 


While there was a large number of whole- 
salers and manufacturers represented at the 
convention, only a few had exhibits in the 
hall provided, just off the convention room. 
Those who exhibited expressed themselves 
as highly pleased with the attention given 
the displays. 

Those making displays of merchandise 
were: §S. O. Bigney Co., Attleboro, Mass. ; 
International Silver Co., Holmes & Edwards’ 
line, represented by F. W. Riehl; Americus 
Watch Co., Detroit, represented by C. E. 
Whittaker; J. J. Dauber Co., Columbus, O., 
represented by John Dauber and Fred Dau- 
ber; Associated Silver Co., Chicago, repre- 
sented by C. L. Gudgeons; North American 
Watch Co., Mansfield, O., represented by E. 
Lommatzsch; Bulle Clock Corporation, Chi- 
cago, represented by G. H. Rein and Jesse 
Frasier, of the Chicago office, and F. 
Michelon, New York; Benj. Allen & Co., 
Chicago, represented by J. W. ry 
Ohio representative, 
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Michael Delehant, Auburn, N. Y., Gives Hig 


Life in Saving a Girl from Drowning 


Utica, N. Y., July 8—Michael Delehant,- 
31, of Auburn, until six months ago em- 
ployed as a watchmaker by Warren L.. 
Combs, manufacturing jeweler, of Syracuse, 
lost his life yesterday afternoon in the 
Adirondacks while endeavoring to rescue a 
drowning girl. The girl was finally rescued 
by other persons. 

Delehant, while walking along Raquette 
Lake, heard the girl scream for help. He 
hurried to the water and swam to her. She 
grabbed him and he could not break loose, 
although he was an expert swimmer. How- 
ever, he towed her a distance toward shore. 

Other men came and pulled the girl from 
the water. Delehant sank before the 
rescuers observed his exhausted condition. 

The rescued girl was a waitress at a hotel 
and refused to give her name. Delehant 
served in the signal corps in the world war 
and was wounded in the knee. 

He is survived by his father, Thomas 
Delehant and several brothers and sisters. 
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NEW CHICAGO ASSOCIATION 





Organization Known as Wholesale Jewelers 
of Chicago Formed, Officers Elected 
and Committees Appointed 


Cuicaco, July 8—Announcement was 
made today of a new organization in the 
jewelry trade, to be known as The Whole- 
sale Jewelers of Chicago. 

This organization is in no manner com- 
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petitive with the Chicago Jewelers’ Associa- 
tion, as every possible member of the organi- 
zation is a member of the C. J. A., but every 
member of the C. J. A. cannot qualify for 








SECRETARY 


J. M. BRAUDE, 
membership in the Wholesale Jewelers of 
Chicago. 

In stating the objects of the new organi- 
zation, one of the officers said that the prin- 
cipal objects will be to enhance and further 
promote Chicago as the great central whole- 
sale jewelry market and to consider and 


handle trade problems as affect only those ° 
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whose business is the selling of jewelry and 
near allied lines at wholesale. 

Practically all of the wholesale jewelry 
concerns of the city have enlisted in the new 
organization and the first undertaking will 
be the promotion of the jewelry and kindred 
trade shows, which it is planned to hold 
in Chicago late in September. 

At the meeting held in Chicago today of- 
ficers were elected and committees appointed. 
The officers elected were as follows: Joseph 
S. Stein, Stein & Ellbogen Co., president; 
A. C. Becken, Jr., A. C. Becken & Co., vice- 
president; Wilder C. Harris, Norris, Alister- 
Ball Co., treasurer; J. M. Braude, of Emil 


‘ Braude & Sons, secretary, and Louis Gold- 


man, of Goldman, Allshouse & Healy, assist- 
ant secretary. 

The membership committee will consist of: 
A. Hirsch, A. Hirsch & Co., chairman; A. 








VICE-PRESIDENT 


A. C. BECKEN, JR., 
C. Becken, Jr., A. C. Becken & Co., and 
Peter T. White, Otto Young & Co. 

The matter of the trade show was brought 
up and discussed at length, and in order to 
facilitate matters and start the work at 
once the following committee was appointed 
to work with the officers in enlisting co-op- 
eration of the manufacturers throughout the 
country by having them make exhibits: 
Peter T. White, Otto Young & Co., chair- 
man; A. C. Becken, Jr., A. ‘C. Becken Co., 
vice-chairman; Sidney Y. Ball, Norris, 
Alister-Ball Co.; Ed. Filholm, Benj. Allen 
& Co.: Chas. T. Gustafson, C. H. Knights- 
Thearle Co.; Emil Braude, Emil Braude & 
Sons; Jack Friedland, Hart Jewelry Co. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U.S. Gov’t New York 
Date Official Assay Bars Official 
ea 30% 67% 653% 
ge ees 3075 67% 65% 
SUG Bs its6s 3045 68 65% 
filg 9. . 5505 30% 67% 65% 
oe ar 30+ 6734 65% 
Suly 12.3... 30 67% 65% 
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DEATH OF RALPH M. HYDE 





Former Superintendent of Tiffany & Co., 
New York, Passes on at the Age of 
Eighty-Seven Years 


Ralph Meade Hyde, for 44 years with 
Tiffany & Co. New York, and superin- 
tendent of this concern when he retired in 
1923, died last Saturday at his home, 853 
Seventh Ave., New York. At the time of 
his death Mr. Hyde was 87 years old and 
had lived in New York all his life. 

Mr. Hyde became affiliated with Tiffany 
& Co. in 1879, his first position being that 
of salesman. After some years he became 
superintendent and in October, 1923, retired. 

He was a member of the Union League 
Club for many years. 

Surviving him are four brothers, three 
sons and four daughters. The brothers are 
E. Francis Hyde, Dr. Frederick E. Hyde, 
Herbert M. Hyde and Samuel M. Hyde; the 
sons are Ralph Meade Hyde, Jr., William 
P. Hyde and Colonel the Rev. Arthur P. S. 
Hyde, and the daughters are Mrs. James P. 
Harper, Mrs. Archibald Read, Miss Alice 
M. Hyde and Miss Isabelle C. Hyde. 








Window Smashers Again at Work in 
Philadelphia 
PHILADELPHIA, Pa., July 12—Window 


smashers have resumed activities against 
Philadelphia jewelers, two of the latest vic- 
tims being Miss Emily Jones and. Milton 
Berman. Miss Jones conducts a shop at 
1230 Locust St., where she specializes in 
antique jewelry. Residents of an apartment 
over the shop were awakened at an early 
hour by the noise of breaking glass and 
looking out of a window saw two men tak- 
ing trays of jewelry from the display window 
which they had broken with a brick wrapped 
in cloth. The neighbors called the nearest 
police station by telephone but before 
officers reached the shop the thieves had 
taken their booty to a car parked at the 
curb and driven away. The loot was 
valued at $1,000 and consisted of a number 
of antique rings and other unusual jewelry. 

Berman’s store, which is at 13th and South 
Sts., was robbed of jewelry, fountain pens 
and novelties valued in all at more than 
$200. In this case the police believe the 
work was done by amateurs as the brick 
used was not covered and the thief or thieves 
either feared to take more of the articles 
in the window or was frightened away. 
Neighbors heard no noise when the glass was 
broken. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended July 10, 1926 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin.... $339,612.46 
Gcld bars paid depositors............ 117,548.89 
Total $457,161.35 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Coe errr eer ereeeteseseseses 


Date Exchanges 
MME OD s ss 5 5% WA rere s WAS A's 84 Oe ond Pte e es $55,388.35 
ES <i Sar akse Saba eS OAS cma 103,523.02 
PRED ion sea hye aa oie ewe ey eae 87,792.87 
(1 Be. SOC Ree ee eer ooe eerie 92,908.22 
PU DUS i Vbeawsaceueccacssusaveeees:, caiesnieels 

Pee Oas CSUR aki esaaesasanene $339,612.46 
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Sales Conference for Retail Jewelers 











Gorham Mfg. Co. Host at Gathering of Members of Retail Trade from Various 
Sections of the Country—Excellent Addresses and 
Entertainment Features 














ProvidENCE, R. I., July 10.—In conformity 
with the constructive educational policy that 
has been pursued since the present manage- 
ment of the Gorham Mfg. Co. became ef- 
fective, an innovation in the way of con- 
ventions was staged this week at the com- 
pany’s plant at Elmwood and was in the na- 
ture of a sales conference of retail jewelers 
from all sections of the United States. It 
was not a conference to boom Gorham goods, 
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or even to stimulate the selling of silver- 
ware, primarily, but was rather a general 
merchandising proposition as to methods and 
means of general jewelry retailing. 

Sixty-three representatives of the retail 
jewelry trade were in attendance as guests 
of the Gorham Mfg. Co., and so successful 
was this initial gathering that it is under- 
stood that it will probably be made an an- 
nual feature. So far as known, this is the 
first gathering of its kind ever assembled in 
any industry and its sponsors are very much 
pleased with the interest manifested by those 
who attended and the apparent success of 
the undertaking. 

It was officially designated: “The first 
annual Gorham sales conference for retail 
jewelers,” and the result is well summed up 
in the following expression of Edmund C. 
Mayo, president of the corporation, in behalf 
of those who were instrumental in arranging 
and conducting the conference: 

“We believe the first annual Gorham sales 
conference for retail jewelers has been a 
unique and forward step to improve the 
merchandising methods of both the retail 
jeweler and the silverware manufacturer. 

“In order to better equip the retail jeweler 
to meet the merchandising problems of the 


present and the future, we have made avail- 
able to him this sales conference that he may 
secure a broader vision of modern merchan- 
dising—an inspiration to increase his sales 
volume in every department of his business, 
having in mind that his prosperity will mean 
greater prosperity for us. 

“It has been a great pleasure to have had 
you as our guests at Providence and we ex- 
tend to you our heartiest good wishes for 
greater success during the coming year as a 
result of this conference.” 


This conference of retail jewelers was 
entirely separate and apart from the annual 
conference of officials, sales forces and de- 
partment heads of the Gorham Mfg. Co., 
which has been a regular feature for many 
years and which was held at the plant two 
weeks ago. In addition to addresses, demon- 
strations and discussions of methods and 
problems, there were inspections of the ex- 
tensive plant of the company, as well as a 
pleasing program of entertainment and so- 
ciability that was appreciated by the guests. 


Among the sponsors who were active in 
the conduct of the conference were: H. J. 
Fuller, chairman of the Gorham Mfg. Co. 
board of directors; Edmund C. Mayo, presi- 
dent and general manager of the Gorham 
Co.; Alfred K. Potter, vice-president and 
treasurer; Gordon Lang, director of sales 
development; H. J. Lance, advertising man- 
ager; William Codman, director of the de- 
partment of special design; L. W. Briggs, 
works manager of the Providence plant; T. 
J. Docker, master silversmith of the cor- 
poration. In addition to these the following 
were among those who made addresses: R. 
L. Barrows, of Barrows, Richardson & 
Alley; Richard F. Bach, associate in indus- 
trial arts and secretary of the Metropolitan 
Museum of Art; Creighton J. Hill, director 
of management supplements in collaboration 
with C. N. Stone, director of business re- 
ports of Babson’s Statistical Organization, 
Inc.; Prof. Malcolm P. McNair, A. M., 
assistant professor of marketing at Har- 
vard Bureau of Business Research at Har- 
vard University; and Prof. Herbert W. 
Hess, Ph. D., professor of merchandising 
of Wharton School of Business and Finance 
of the University of Pennsylvania. 


The conference officially began Tuesday 
morning and continued with business ses- 
sions morning and afternoon and social 
events evenings, until late yesterday after- 
noon, the address of welcome being given by 
President Mayo at 11 o’clock following 
which T. J. Docker, master silversmith of 
the company, spoke on “The Making of 
Wand Wrought Silverware.” At 1 o'clock 
the entire party adjourned to the Gorham 
Casino where luncheon was served and upon 
reconvening Mr. Docker gave a practical 
demonstration on “Making a Waiter.” This 
was followed by a tour of inspection of a 
portion of the plant after which there was 
a general discussion. 

At 5.30 o’clock a fleet of automobile 
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coaches took the party to the Providence- 
Biltmore Hotel where dinner was served. 

Designing was the particular topic for the 
Wednesday conference and at the opening 
session at 9 o’clock, William Codman, direc- 
tor of the Department of Special Design 
spoke on “Design and Industry” with refer- 
ence to periods suitable for present-day 
domestic use in silverware. 

“When artists find a point of agreement 
with business men, a general elevation of 
taste will result in the jewelry industry,” 
said Mr. Codman. “Beautiful things have 
for far too long been foolishly associated 
with high prices. Hand made work will 


always remain a privilege to be possessed by 
people with long purses. 


But there is no 
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reason why good machine made articles, in 
all their various grades, should not be 
marked by at least the same keen sense of 
fitness.” Mr. Codman said further that 
instead of copying the decorated arts of other 
nations, America should develop a style of 
its Own. 

Richard F. Bach, secretary of the Metro- 
politan Museum of Art, addressed the con- 
ference on “Design-Salesmaker” and Mr. 
Codman gave another talk concerning spe- 
cial design. During the recess luncheon was 
served at the Casino. The afternoon’s ses- 
sion began with a discussion of “The 
Modern Method of Making Hollowware” 
after which another section of the plant was: 
visited and inspected, with a general discus- 
sion of what was seen and heard, upon the 
return to the conference room. At the con- 
clusion of the day’s session automobiles took 
the party on a delightful ten mile ride along 
the east shore of Narragansett Bay to the 
grounds of the Rhode Island Country Club 
at Nayatt, where dinner was served. 


Thursday’s session began at 9 o’clock 
with discussions of “Buying Power” led by 
C. N. Stone, director of business reports and 
Creighton J. Hill, director of management 
supplements, both of whom are members of 
Babson’s Statistical Organization, Inc., fol- 
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lowing which R. L. Barrows, of Barrows, 
Richardson & Alley, gave a very comprehen- 
sive and instructive talk on national adver- 
tising, describing modern methods and the 
benefits of a systematic advertising cam- 
paign. His remarks were supplemented by 
H. J. Lance, advertising manager of the 
Gorham Mfg. Co., who concluded his address 
by suggestions and illustrations of effective 
window advertising which brought out a 
general round table discussion-of this very 
important feature of retail merchandising. 
These topics naturally introduced the final 
topic for the morning session, “Retail Ad- 
vertising” and was provocative of an ex- 
change of ideas that is certain to bear good 
results. 

Luncheon at the Casino was followed by 
a descriptive talk on “Making a Spoon” 
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samples of each step in the execution of a 
spoon being shown, from the rough stock to 
the finished product at the conclusion of 
which the guests were taken for an inspec- 
tion of the spoon department and were given 
an opportunity of seeing the production of 
spoons in all the various stages. This fur- 
nished a prolific source for discussion upon 
the return to the conference room that lasted 
until the adjournment for the day. At this 
point in the conference programme the party 
separated, the ladies being taken by auto- 
mobile first to the hotel and later to the 
exclusive Agawam Hunt Club at Rumford, 
where a special dinner with souvenirs was 
served. The men were taken by auto to the 
equally exclusive seaside club, Squantum, 
where a Rhode Island shore banquet was 
enjoyed. 

The concluding day of the conference— 
Friday—was the real heavy day of the ses- 
sion, for at this time the speakers included 
as speakers Prof. Malcolm P. McNair, of 
the Harvard Bureau of Business Research, 
who gave an instructive and exhaustive 
address on “Cost of Store Operation” in 
which he went into detail of all the com- 


ponent divisions that go to make up this- 
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complexing question and of which the ordi- 
nary retailer knows so little. He was fol- 
lowed by Prof. Herbert W. Hess, of the 
Wharton School of Business and Finance of 
the University of Pennsylvania, who gave 
an equally interesting address on “Modern 
Merchandising.” 

Luncheon at the Casino was followed by 
a discussion on “Sales” with practical and 
theoretical demonstrations by Prof. Hess 
which proved very instructive. Two hours 
was then devoted to inspections of the Sil- 
ver Polish Division of the factory, the 
Bronze Division and the Electro-plate Di- 
vision. In the bronze division the visitors 
were given an opportunity of witnessing the 
pouring of a small bronze casting that was 
a revelation to many of the visitors as to 
the methods and ease with which these great 
metal pieces are molded and handled. 

A brief “farewell” get-together in the 
conference room followed the factory in- 
spection and at 5.15 o’clock with a few 
words from President Mayo, the first con- 
ference for retail jewelers terminated. In 
his closing remarks President Mayo re- 
ferred to the statement made by the repre- 
sentatives of the Harvard Bureau of Busi- 
ness Research that the jewelers of the 
country have shown but little interest in 
responding to requests of the bureau for 
data upon the questionnaires issued by the 
bureau so that the statisticians have been 
unable to make any detailed study or deduc- 
tions directly pertinent to the jewelry indus- 
try. President Mayo urged all the retailers 
present to make a personal response to the 
bureau and submit their cost accountings for 
1925 to the bureau and said that whatever 
expense attached thereto the Gorham Co. 
would assume, in order that the industry 
might receive the benefit of the investigation 
and analyses. 

The roster of those who attended the con- 
ference was as follows: 


S. T. Hilsman (Myron Freeman & Bros.), 
Atlanta, Ga. 

Mrs. Mabel I. Bartle (J. J. Sweeney 
Jewelry Co.), Houston, Tex. 

Mrs. J. T. Bain and Mrs. A. W. Harden 
(Schiffman Jewelry Co.), Greensboro, N. C. 

Mr. and Mrs. Breinstein (Hibbard Jewelry 
Co.), Akron, O. 

John M. Brown (Evans & Sons, Inc.), 
Uiica, N. Y. 

J. Howard Bridener 
Co.), Baltimore, Md. 

George C. Brock, Jr. (Brock & Co.), Los 
Angeles, Cal. 


( Hennegan-Bates 


Mr. Buisch (National Cash Register), 
New York. 
W. C. Bryant, Jr. (W. C. Bryant & 


Sons), Bangor, Me. 

Henry J. Birks and F. C. Binns (Henry 
Birks & Sons), Montreal, Can. 

James L. Chapman and Martin P. Francis 
(Loring Andrews Co.), Cincinnati, O. 

Charles A. Christman (Traud Bros. & 
Co.), Detroit, Mich. 

Allen Davidson 
Boston, Mass. 

Mr. and Mrs. Maurice E. Dutton (Mer- 
mod, Jaccard & King), St. Louis, Mo. 

H. J. Dutcher (Paul-Gale-Greenwood 
Co.), Norfolk, Va. 

W. J. Davies (Sigler Bros. Co.), Cleve- 
land, O. 


(Thomas Long Co.), 
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E. A. Davis 
mington, Del. 

F. E. Folsom, Mr. Heath and D. Tucker 
(Bigelow, Kennard Co.), Boston, Mass. 

Charles W. Fuller and Milton Fuller 
(Greenleaf & Crosby Co.), Jacksonville, 
Fila. 

William G. Frasier, Jr. (Jones & Frasier 
Co.), Durham, N. C. 

H. R. Fowler (Webb 
Cleveland, O. 

Lewis E. Godfrey (Dulin & Martin Co.), 
‘Washington, D. C. 

John C. Hass (Smith, Patterson Co.), 
Boston, Mass. 

Mrs. Jennie Holden 
Fitchburg, Mass. 

W. J. Hillenbrand and A. H. Wagner 
(Grogan Co.), Pittsburgh, Pa. 

Ross C. Lusk (Spaulding & Co., Inc.), 
‘Chicago, III. 


(Millard F. Davis), Wil. 


C. Ball Co.), 


(S.. M. Nathan), 
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I’. Wells McCormack (T. C. Tanke, Inc), 
Buffalo, N. Y. 

C. W. Nicholson (Bowler & Burdick), 
Cleveland, O. 

Mr. and Mrs. F. C. Newhall 
Newhall & Sons), Lynn, Mass. 

William E. Pearse and Charles W. Chat- 
terton (Bailey, Bangs & Biddle), Philadel- 
phia, Pa. 

Louis A. Pettit (Isaac Joseph), Hudson, 
N. Y. 

E. F. Wright 
Detroit, Mich. 

Mr. and Mrs. C. F. Reynolds (Hibbard 
Jewelry Co.), Akron, O. 

William G. Thurber, H. Harold Price and 
Fr. W. Rhodes (Tilden-Thurber Corp.), 
Providence. 

L. W. Stiles (True Bros.), Springfield, 
Mass. 

Mr. and Mrs. Frederick Slaten (C. D. 
Peacock, Inc.), Chicago, III. 

D. D. Shreve and W. A. Lee (Shreve, 
Crump & Low), Boston, Mass. 

R. G. Scheer and Miss O. M. Warner 
(Emil J. Scheer), Rochester, N. Y. 

Walter W. Schuchman (J. J. Freeman 
Co.), Toledo, O. 

Gerald Terheyden 
Pittsburgh, Pa. 


(W. D. 


(Wright, Kay & Co.), 


(Terheyden Co.), 
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Calder Vaughn (Maier & Berkele, Inc.), 
Atlanta, Ga. 

E. B. Van Vorst (E. B. Van Vorst), 
Great Barrington, Mass. 

Alexander Vincent (Sterling Silversmiths’ 
Guild), New York, N. Y. 

H. Wendler (S. Kind & Sons), Philadel- 
phia, Pa. 

Henry Zieze (Bunde & Upmeyer Co.), 
Milwaukee, Wis. 

Ralph C. Putnam and Charles Oakford 
(J. E. Caldwell & Co.), Philadelphia, Pa. 

S. Frank Pearson (James R. Armiger & 
Co.), Baltimore, Md. 

Mr. McCullen (Smith, Patterson & Co.), 
Boston, Mass. 

Mr. and Mrs. J. C. Mumma (J. C. 
Mumma), Reading, Pa. 

Frank Kind (S. Kind & Sons), Philadel- 
phia, Pa. 

Mr. Hilsee (Bailey, Banks & Biddle), 
Philadelphia, Pa. 

W. A. Armstrong (H. F. Ritchie & Co., 
Inc.), New York, N. Y. 

Representatives of the Gorham Mfg. Co. 
sales forces present included the following: 
H. H. Moulton (New York); William L. 
Stone (Boston, Mass.); E. P. Staunton 
(New York); E. Krehbiel (New York) ; 
W. H. Jones (New York); H. Burt (New 
York); C. Siegnan (New York); and G. 
W. Eichelberger (New York). 








HOLD ANNUAL CONVENTION 





Members of Association of Manufacturing 
Jewelers, Engravers and _ Stationers 
to Schools and Colleges Meet at 
Atlantic City 


PHILADELPHIA, Pa., July 12.—One of the 
unique organizations affliated with the 
jewelry trade is the Association of Manu- 
facturing Jewelers, Engravers and Station- 
ers to Schools and Colleges, which has just 
held its annual convention at Haddon Hall, 
Atlantic City. Several Philadelphia firms 
are members of the association and the busi- 
ness it represents which is responsible for 
the great bulk of the work of making and 
selling fraternity pins, emblems, engraved 
stationery and cards for college and school 
“frats” as well as loving cups and trophies 
for them and for classes, school and college 
meets. The business has grown to large 
proportions and some of the most prominent 
jewelry firms in the country are members 
of the association. 

At the convention, John J. Jacks, presi- 
dent of the Metal Arts Co., Rochester, 
N. Y., was elected president, and H. O. von 
Schuckman, of Dieges & Clust, New York, 
vice-president. Henry C. Ostrander, the 
Robbins Co., Attleboro, Mass., was re-elected 
secretary-treasurer, and Mr. Kahse, of the 
Warren, Kahse Co., Rochester, N. Y., as- 
sistant secretary-treasurer. H. P. Dickin- 
son, of J. F. Newman, Inc., New York, the 
retiring president, became automatically a 
member of the executive committee, which 
now consists of himself, J. A. McNamara, 
of Auld’s, Columbus, Ohio, and F. A. Spies, 
of Spies Bros., Chicago. 

Discussion at the two-day convention, 
which was interspersed with many enjoyable 
entertainment features, centered principally 
on the association’s code of ethics and other 
matters of importance to members. 


CIRCULAR 
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Former President of Defunct Milton Watch 
Co., Ine., Bankrupt, Returns to This 
Country and Pleads Guilty to Con- 
spiracy to Conceal Assets 


Jacob W. Ufland, the former president of 
the Milton Watch Co., Inc., bankrupt, of 
198 Broadway, New York city, surrendered 
himself to the United States District Attor- 
ney for the Southern District of New York, 
and pleaded guilty on Tuesday morning be- 
fore Federal Judge Johnson W. Mack, to 
the indictment which was found against him 
some time ago, charging him with conspiracy 
to conceal assets from the trustee in bank- 
ruptcy of Milton Watch Co., Inc. 

Thus will come to an end one of the most 
bitterly fought cases that the National 
Jewelers Board of Trade has ever conducted 
in its war against fraudulent bankrupts. For 
nearly two years the Board of Trade, 
through Herbert A. Wolff, of Greenbaum, 
Wolff & Ernst, general counsel, has in the 
face of all kinds of discouragements, unre- 
lentingly continued in its efforts to locate 
Ufland and bring him to justice, in connec- 
tion with the failure of the Milton Watch 
Co., Inc. Ufland disappeared a few days 
prior to the filing of the involuntary bank- 
ruptcy petition against this concern in No- 
vember, 1924. The liabilities were in ex- 
cess of half a million dollars, and the assets 
which came into the hands of Louis F. 
Schultz, the receiver appointed by the court, 
were virtually nominal. 

At the request of a large number of the 
creditors of the bankrupt concern, the Na- 
tional Jewelers Board of Trade interested 
itself in the case and at once an investiga- 
tion was conducted through the Board’s 
counsel, and every effort was made, further- 
more, to locate the missing president. The 
search for Ufland was world-wide. Clues 
received by counsel for the Board made it 
necessary not only to send representatives 
to various points in the United States as 
far west as St. Louis, but also to Mexico, 
Germany and Russia. The efforts to locate 
Ufland never abated, and it is understood 
that thousands of dollars were expended in 
the continued efforts to find the absconder. 
At one time Ufland was actually located in 
Berlin, but through trick and device, he 
eluded the German authorities at a time 
when his apprehension seemed almost cer- 
tain. 

It is understood that Ufland realized that 
even despite the lapse of two years since 
his failure, the search to locate him was still 
continuing and, in fact, these efforts were 
being redoubled. The strain was telling on 
him and he furthermore was actuated by a 
desire to see his aged parents, who live in 
New York city, as well as his young baby. 
Accordingly, through relatives, he retained 
Samuel Markewich, an attorney of this city, 
and it is understood that Mr. Markewich 
arranged for Ufland’s surrender with Her- 
bert A. Wolff, of Greenbaum, Wolff & 
Ernst, who has been in charge of the case 
for the National Jewelers Board of Trade 
and for the creditors, and also with Hon. 
Emory R. Buckner, United States Attorney 
for the Southern District of New York. 
Although Ufland refuses to disclose his ex- 
act whereabouts, according to his counsel, 
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he has just returned from “somewhere in 
Russia.” 

After Ufland’s plea of guilty was entered 
before Judge Mack at the request of Chief 
Assistant U. S. Attorney Siegel, sentence 
was deferred for three weeks for the pur- 
pose of giving Mr. Wolff an opportunity to 
examine Ufland and to locate, if possible, 
the missing assets of the Milton Watch Co., 
Inc. Judge Mack released Ufland upon his 
furnishing bail. 

Mr. Siegel stated in open court that the 
government would urge a prison sentence 
for Ufland. 

At the same time that Jacob W. Ufland 
was arraigned, his father, William Ufland, 
who was indicted with him, also pleaded be- 
fore Judge Mack. The elder Ufland pleaded 
not guilty and was also released on bail. 

Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, who for two years has been work- 
ing on the case, when interviewed stated: 

“T consider the apprehension and convic- 
tion of Ufland one of the greatest victories 
that the Fighting Fund of the National 
Jewelers Board of Trade ever had. The 
Board never let up in its efforts to bring 
Ufland to justice. We will strongly im- 
portune -the Court when Ufland comes up 
for sentence to send him to jail. We have 
the assurance of the U. S. Attorney’s office 
that they will do likewise.” 








NOW IN SING SING 





Milton “Shuffles”’ Goldberg, Member of 
Whittemore Gang, Must Serve Long 
Prison Term 


Milton “Shuffles” Goldberg, one of the 
members of the notorious Whittemore gang, 
is now in Sing Sing, where he was sent re- 
cently by Judge Koenig to serve from 20 to 
40 years. Goldberg previously pleaded 
euilty to two indictments charging him with 
participating in the hold-up and robbery of 
the store of the Stanley Jewelry Co. and the 
office and factory of Folmer Prip, both of 
New York. Judge Koenig sentenced the 
prisoner to serve from 10 to 20 years on 
each indictment. 

Goldberg, although indicted and implicated 
in the confessions of Anthony Paladino and 
William Unkelbach, two other members of 
the Whittemore gang, refused to plead guilty 
to any of the charges until the Kraemer 
brothers, Jake and Leon, were convicted sev- 
eral weeks ago. At the trial, it will be re- 
membered, Goldberg endeavored to shield his 
“pals” by maintaining that the Kraemers 
were in no way connected with the robbery 
at the Prip establishment. Despite his testi- 
mony, however, the Kraemers were found 
guilty and are now serving 40 years in jail. 
It is reported they were recently transferred 
from Sing Sing to Dannemora. Goldberg, 
admitting his part in the Prip robbery while 
on the stand testifying in behalf of the 
Kraemer brothers, finally pleaded guilty to 
the Prip indictment and the other indictment 
charging him with taking part in the hold-up 
of the Stanley jewelry store. His sentence 
was postponed a number of times. 

The only other two members of the Whit- 
temore gang who have not been sentenced 
are Anthony Paladino and William Unkel- 
bach, who have made confessions to the 
police. 
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Appellate Division Decides Against Jewelers 











Indemnity Company Successful in Case Involving Liability for Necklace— 
Gem Concern Will Appeal the Question 














A unique question arising out of a policy 
of credit insurance has been decided by the 
Appellate Division of the Supreme Court in 
a suit of Goodfriend Bros. against the Amer- 
ican Credit Indemnity Co. of New York, in 
which the court reversed a verdict directed 
by the trial Justice in the Supreme Court in 
favor of the jewelry concern. Greenbaum, 
Wolff & Ernst appeared for Goodfriend 
Bros. and Horwitz, Rosston & Hort for the 
insurance company. 

The question as stated in the opinion of 
Justice Finch was as to whether a transac- 
tion between the plaintiffs and the firm of 
I. H. & B. H. Weinberg constituted a loss 
under the provisions of the policy. The 
plaintiffs on June 26, 1923, sold a pearl neck- 
lace to the Weinberg firm on memorandum. 
On about July 27 of that year B. H. Wein- 
berg told the plaintiffs that he had sold the 


necklace, whereupon the plaintiffs billed him’ 


at the price of $40,000 and received notes 
therefor. The first note, for $13,000, was 
payable Oct. 27, 1923, and the others later. 
Shortly before the first note became due 
Weinberg told the plaintiffs he would be un- 
able to meet it. When an investigation was 
made it appeared that the necklace had been 
pawned. 

The plaintiffs filed a claim under the 
policy, and thereafter it was stipulated be- 
tween the Goodfriends and the insurance 
company that the plaintiffs might take any 
legal action necessary to regain possession of 
the necklace without prejudicing their rights 
under the policy. The plaintiffs subsequently 
got the necklace by paying a pawnbroker 
$14,543. In October of that year the Wein- 
berg firm was found to be insolvent and a 
creditors’ committee was organized, and a 
settlement agreed upon between the W'ein- 
berg estate and its creditors at 25 cents on 
the dollar. The plaintiffs collected their 25 
per cent. on the sum paid to redeem the 
necklace, so that the total claim made under 
the policy was $7,088.85, for which sum the 
lower court directed a verdict. 

In his opinion Justice Finch says further : 


“The policy by the provisions contained in the 
body thereof, insures against loss in connection with 
certain merchandise shipped and delivered during 
the term thereof. The transaction involving the 
necklace had taken place prior to the issuance of 
the policy. It therefore was not covered by the 
general provisions of the policy. The general 
provisions of the policy, however, are affected by 
two attached riders. One of these riders refers to 
accounts for goods shipped prior to the term of 
the bond, where the Icsses occur during the term 
of the bond, and provides that such accounts shall 
be covered by the terms of the policy provided the 
debtors are in sound financial condition at the date 
of the payment of the premium.” 


Justice Finch said that the second rider 
provided that “if I. H. & B. H. Weinberg, 
of New York, N. Y., shall have at the date 
of each and every shipment under this bond 
the rating of ‘J 13’ by the National Jewelers 
Board of Trade Mercantile Agency, or a 
rating higher than ‘J 13’ both as to capital 
and credit, then the gross amount. covered 
by this bond on said I. H. & B. H. Wein- 


berg account (but no other debtor) shall 
not be limited to the amount specified in the 
Table in Condition I of this bond opposite 
the rating of ‘J 13,’ but shall be limited to 
$25,000 gross.” 

Justice Finch says the Goodfriend firm 
contended that the effect of the second rider 
“is to obviate insofar as the Weinberg ac- 
count is concerned, the necessity of showing 
the debtors to be of sound financial condi- 
tion in connection with the outstanding ac- 
counts provided by the first mentioned rider, 
and to substitute in place thereof a rating of 
‘J 13.’” the court said further: 


“The said second rider, however, reasonably can 
have reference only to goods sold to Weinberg sub- 
sequent to the date of the policy. In order there- 
fore to bring the necklace transaction within the 
coverage of the policy, it was necessary for the 
plaintiffs to show that the Weinberg firm was in 
sound financial condition at the date of the payment 
of the premium. In this connection the Trial Court 
held that the burden of proof was upon the defendant 
to show that the Weinberg firm was not in sound 
financial condition, and reached a result in favor 
of the plaintiffs chiefly because of a presumption 
of solvency and a lack of evidence to the contrary 
on the part of the defendant. 

“In holding that the burden of proof was upon 
the defendant the Trial Court was in error. As 
noted proof of sound financial condition was neces- 
sary in order to bring the alleged sale of the neck- 
lace within the coverage of the policy. It therefore 
was incumbent upon the plaintiffs affirmatively to 
make such proof as an essential element of their 
prima facie case.” 


Justice Finch refers to a Court of Appeals 
decision in an accident insurance case in 
which the insurance company asserted that 
the injuries resulting in death were self- 
inflicted, and the court ruled that merely be- 
cause the insurance company asserted that 
the injuries were wantonly inflicted by the 
insured” did not relieve the plaintiff from 
the burden of proof under which she rested 
to make out a prima facie case.” Justice 
Finch said further: 

“There is, however, a more serious objection to 
the plaintiffs’ recovery and one which calls for the 
dismissal of the complaint. The proof shows 
unequivocally that the plaintiffs recovered the 
necklace in question upon the theory that title 
to such necklace was in the plaintiffs rather than 
in the estate of the bankrupt. In thus asserting 
title in themselves and recovering back the neck- 
lace, the plaintiffs must have adopted one of two 
theories; either the plaintiffs must have proceeded 
upon the theory that there never had been a sale of 
the necklace to the Weinberg firm, or that any 
such sale had been rescinded. In either event, 
the transaction was thereby taken without the 
coverage of the policy since the policy, by its terms 
covered only losses arising out of bona fide sales of 
merchandise because of the insolvency of the pur- 
chasers.”’ 


The court then cities the terms of the 
$100,000 policy covering pearls and precious 
stones, except diamonds, and also quoted the 
stipulation made between the plaintiffs and 
the defendants under which the plaintiffs 
were not to be prejudiced in any rights 
through proceedings to get legal possession 
of the necklace. Justice Finch then said: 

“Tt thus appears that the stipulation expressly 
recites that the defendant disputed any liability 


under the bond. Further, that the permission 
granted to the plaintiffs was limited to the com- 
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mencement of legal action for the recovery of the 
necklace. The plaintiffs were not authorized i. 
obtain the necklace by redeeming the same from 
pledge. Therefore, when the plaintiffs departed from 
the provisions of the stipulation they lost the Pro- 
tection of the same. Apparently the intention of 
the stipulation was to permit the plaintiffs to 
attempt to recover the necklace by legal action 
which might result in the recovery of the necklace 
without cost to the plaintiffs, and in the event of 
the plaintiffs being unsuccessful in such attempt 
to provide that plaintiffs’ rights should not thereby 
be prejudiced. On the other hand, if the plaintiffs 
were successful in recovering the necklace in a 
legal acticn, they would be saved from all loss and 
the defendant absolved from all liability.” 

Justice Finch said that the plaintiffs also 
relied upon a letter by the defendant to the 
plaintiffs’ attorneys on Nov. 26, 1923, in 
reply to a request for permission to accept 
the settlement of 25 per cent. The letter 
said in part: 

“Under the terms and conditions of the bond, 
and the facts surrounding the transaction entered 
into between Goodfriend Bros. and I. H. & B. H. 
Weinberg, we do not feel that there is any liability 
to Goodfriend Bros:, and do not feel that we are 
in any way interested in any proposed settlement.” 

The opinion concludes : 

“From said letter it appears that the defendant 
expressly disclaimed any liability upon the bond, 
and hence the letter in no way affects the existing 
status of the matter, namely, that the plaintiffs had 
asserted title in themselves to the necklace in ques- 
tion and obtained the same, not by a legal action, 
but by redeeming it from pledge. The plaintiffs’ 
claim is a claim for reimbursement of moneys paid 
to redeem the necklace. This is not a claim within 
the purview of the policy issued by the defendant.” 


According to a statement given to a 
JEWELERS’ CIRCULAR reporter by E. S. 
Greenbaum, of Greenbaum, Wolff_& Ernst, 
attorneys for Goodfriend Bros., the case will 
be appealed to the New York State Court 
of Appeals and will probably be heard there 
in the Fall. 








Providence Jewelry Enameler Takes His 
Own Life 

Provipence, R. I., July 10.—Leaving a 
note bidding goodby to his mother, Nils 
Herman Landin, who has conducted a 
jewelry enameling establishment at 88 Dor- 
rance St. for several years, took poison and 
died in bed at his home, 31 Sumter St., 
about midnight, last Monday. His body 
was found by his mother, Mrs. Bertha 
Landin, a widow, who thought she heard 
an unusual noise from her son’s room. She 
summoned a physician from across the 
street, but the man was beyond physical aid. 
Medical Examiner Longfellow pronounced 
death due to poisoning with suicidal intent. 

Mrs. Landin said that her son had been 
despondent for several days because busi- 
ness had not been so brisk and showed little 
evidences of any immediate improvement. 
She and her son visited Oaklawn Cemetery 
Monday afternoon at the graves of his 
father and brother. He was born in Swe- 
den, July 12, 1878, the son of the late Haw- 
kin and Bertha (Benson) Landin and had 
been in business for himself for several 
years. He was single. 








Thomas Mee, Jr., who for the last 15 
years has conducted a jewelry store on 
the north side of the public square in Bloom- 
ington, Ill., is vacating the building and mov- 
ing his stock to Decatur, Ill, where he will 
occupy one of the new buildings being com- 
pleted on N. Water St. He will add new 
stock and a line of musical instruments. 





Sa a 6m. Ce 








July 14, 1926 


THE JEWELERWN’ 








Empire State Jewelers Open Convention 








Early Delegates Register for Seventeenth Annual Conclave Being Held in 
Cooperstown—Opening Sessions Interesting and Inspiring—Many 
Enjoyable Features on Program 

















Cooperstown, N. Y., July 12.—Perfect 
weather conditions marked the opening this 
morning of the 17th annual convention of 
the New York State Retail Jewelers’ Asso- 
ciation being held at the O-te-sa-ga Hotel. 
Social features for the visiting delegates in- 
clude golf, tennis and water sports and a 
splendid business program has been ar- 
ranged by the officers of the association and 
the committee in charge. 

The first day’s sessions were attended by 
approximately 100 visiting jewelers coming 
from all parts of the State. Every incom- 
ing train, however, carries additional dele- 
gates, their wives and families. 

All day yesterday jewelers arrived here, 
and after being guided to the convention 
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headquarters on Lake Otsego they regis- 
tered, and then took part in a_ reception 
which lasted until late in the evening. The 
executive committee went into session short- 
ly after 8:30 p. Mm. to check over the various 
features on the program and to make final 
arrangements for the conclave. 
Monday Morning Session 

Shortly after 9 o’clock this morning the 
registration booth was thrown open, and 
those who had not previously affixed their 
names to the register were requested to do 
so and received badges and tickets for the 
various events. 

President Emil J. Scheer, Rochester, was 
in the chair when the convention was called 
to order about 11 o’clock. The invocation 
was delivered by Rev. C. E. Brown, Coop- 
erstown, after which Professor M. J. Mul- 
ter, president of the Cooperstown Rotary 
Club officially welcomed the visiting jewel- 
ers to the place. The response to the wel- 
come was made by William D. McNeil of 
Utica. 


PRESIDENT SCHEER’S ADDRESS 


Following these formalities President 
Scheer delivered his annual address as head 
of the organization. In his report he ex- 
pressed satisfaction with the first year’s 
work of the field secretary appointed by the 
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association at its last convention. President 
Scheer also emphasized the necessity of 
striving for nothing short of the ideal of 
the association’s code of ethics. 

The concluding business of the morning 
session was the rendering of reports by the 
various delegates from the principal cities 
and local associations throughout the State. 
These reports reviewed the work of the dif- 
ferent retail jewelry organizations in the 
State, many of them showing a marked 
growth in membership and = satisfactory 
progress for the year. 


MONDAY AFTERNOON SESSION 


In the afternoon several interesting and 
inspiring addresses were delivered by men 
in and out of the industry. The first talk 
given was one by John J. Lynn on “Jewelers’ 
Group Life Insurance.” Mr. Lynn gave the 
jewelers many helpful suggestions on group 
insurance. 

Next came a talk on co-operation by Ed- 
ward Leininger, Buffalo, vice-president of 
the organization. He urged co-operation 
among the members and pointed out what 
team work in the jewelry and other indus- 
tries has accomplished. 

The activities of the field secretary were 
interestingly and completely outlined in a 
report given by William S. Hughes, Jr. 

The report of Field Secretary Hughes 
brought the first day’s business proceedings 
to a close. 
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MONDAY EVENING 

After dinner was served in the jewelers’ 
section of the main dining room in the 
Q-te-sa-ga, the visiting delegates, their 
wives, families and friends enjoyed an in- 
formal dance held in the ballroom of the 
hotel. 

Tomorrow morning’s session will be de- 
voted entirely to business, part of the time 
being consumed by speakers who will deliver 
talks of vital importance and the remainder 
to trade discussions. This last feature will 
be led by Vice-president Edward Leininger. 
In the afternoon the jewelers will inspect 
the Cooperstown Museum and later will en- 
joy a boat ride on beautiful Lake Otsego. 

Those who will address the jewelers to- 
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morrow (Tuesday) morning and the sub- 
jects on which they will talk include: 
“Progress in Sterling Silver’”—Alexander 
Vincent, secretary Sterling Silversmiths 
Guild of America; “Business Problems and 
How to Solve Them’—L. H. Buisch, Day- 
ton, O., the National Cash Register Co.; 
“Activities of the American National Retail 
Jewelers’ Association’—Past President, 
Charles T. Evans, Buffalo, N. Y. 

Following adjournment those at the con- 
vention will enjoy luncheon in the hotel din- 
ing room. Later the jewelers will walk out 
to the veranda of the O-te-sa-ga where 
the convention photograph will be taken. 

Wednesday, the concluding day of the 
convention, will be filled with business fea- 
tures, some of the important ones being the 
discussion of the crime situation, installment 
selling, insurance and the reports of various 
officers and committees. The convention 
will finally be brought to a close with a 
dinner, followed by the annual dress ball 
and entertainment. 








J. S. Garrison, who for many years has 
conducted a jewelry store at Washington 
St., between Jackson and Perry Sts., Cape 
May, N. J., has completed moving his large 
stock into his new store and location two 
doors above the old location and now has 
one of the most attractive jewelry shops 
in the city. 












Albert Michon has been drawn for petit 
jury duty from Central Falls in Superior 
Court. 

Mr. and Mrs. R. Foster Reynolds have 
gone to Camp Katahdin, at Sweden, Me., 
for a short stay. 

A mortgage for $80,000 against Blanding 
& Blanding has been discharged by the Citi- 
zens’ Saving Bank. 

Mr. and Mrs. William P. Chapin, Jr., 
were registered at the La Forge, in New- 
port, the past week. 

Mr. and Mrs. William P. Otis were 
among the past week’s arrivals at the Ocean 
House at Watch Hill. 

The shop of Alden R. Vaughan, watch- 
maker, 69 Lyon St., Pawtucket, has been 
closed until September. 

Erling C. Ostby, treasurer of the Ostby & 
Barton Co., is spending the Summer again 
this year at Nantucket. 

T. Jefferson Biesel has been appointed a 
member of the entertainment committee of 
the Newport Lions Club. 

Mr. and Mrs. Walter P. Kranz left last 
Saturday for a week’s visit with relatives 
at Richmond Hill, N. Y. 

Mr. and Mrs. Jerome M. Fitz Gerald 
spent the holidays at the Mount Holyoke 
Hotel, Northampton, Mass. 

Lester E. Fulford of this city has regis- 
tered at the Clambake Club at Narragansett 
Pier for the Summer season. 

The business of the General Mfg. & Ex- 
port Co., 36 Garnet St. has been purchased 
by the New Jersey Chain Co. 

Mr. and Mrs. Manuel F. Williams ar- 
rived at their Summer cottage at Button- 
woods last week for the season. 

Mr. and Mrs, David P. Deahy of Paw- 
tucket are registered at the Green Inn at 
Narragansett Pier for the season. 

A mortgage for $3,000 against Jacob 
Krasnow and wife has been discharged by 
the Rhode Island Hospital Trust Co. 

Col. Joseph Samuels and family have 
opened their Summer home, Meadow View, 
at Narragansett Pier for the season. 

Col. Samuel M. Nicholson has been cruis- 
ing the past week on his new yacht, Sea 
Dream, rendezvousing at Watch Hill. 

Frederick S. Potter, formerly of Flint, 
Blood & Co., has accepted a position with 
one of the leading automobile concerns. 

Alfred K. Potter, vice-president of the 
Gorham Mig. Co., has been elected a di- 
rector of the First National Bank of Boston. 

Mr. and Mrs. Vincent Sorrentino and 
family have opened their Summer cottage on 
Bloor St., at Shawomet Beach, for the sea- 
son. 

The Colonial Jewelry Store, Nathan 
Saltzman proprietor, is preparing to remove 
from 614 Westminster St. to 285 Weybos- 
set St. 

Harald W. Ostby, president of the Ostby 
& Barton Co., is spending the month of July 
at his Summer camp in Owl’s head, New 
York State. 

Contracts have been awarded for the re- 
modeling of the office of the D. M. Watkins 
Co., manufacturers of jewelers’ findings at 
274 Pine St. 
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Frederick J. Holt et ux have given a 
mortgage for $3,500 to Henry W. Cooke Co. 
on a lot with buildings on the north side of 
California Ave. 

The Ostby & Barton Co. factory will close 
July 17 for 10 days and reopen on July 28. 
This will allow for vacations and annual re- 
pairs and renovations. 

A marriage license was issued Saturday 
by the City Registrar to William H. Man- 
chester, retired jewelry manufacturer, and 
Elizabeth A. Gibbons. 

Blanding & Blanding have removed their 
wholesale department from Weybosset St. 
and Harkness Court to 196 W. Exchange 
St., corner of Aborn. 

The entire stock, equipment, machinery, 
good will and other assets of the Flint, 
Blood Co., 158 Pine St., have been purchased 
by the Gertsacov Jewelry Co. 

William F. Almy et ux have given a 
mortgage for $2,000 to the Providence Mort- 
gage Corp. on lot and building on the north- 
erly side of University Ave. 

A hearing will be given at 10 o’clock July 
24 in the United States District Court here 
on the petition of William H. Fielding, Jr., 
for a discharge in bankruptcy. 

James C. Wolstenholme et ux have given 
a mortgage of $5,000 to the Providence In- 
stitution for Savings on lot and buildings at 
Hawthorne and Vineyard Sts. 

Alexander Weiner, of the New England 
Glass Co., left last week on an automobile 
trip to Niagara Falls and other places of 
interest around the great lakes. 

George Berkander has purchased a hand- 
some new cottage on the water front at But- 
tonwoods and removed thereto last week 
with his family for the Summer. 

Mr. and Mrs. Charles B. Broome have 
taken up their Summer’s residence at their 
cottage on Prospect road at Matunuck, 
overlooking Block Island Sound. 

H. Mushnick, formerly with the Triangle 
Jewelry Co., but now with the New Eng- 
land Glass Co., is making a business trip to 
Philadelphia, Washington and vicinity. 

Robert Thornton, of R. E. Thornton Co., 
Pawtucket, has been taking a vacation spin 
in his power boat Harriet, and the past week 
tried his hand at fishing off Block Island 
and Point Jude. 

At the annual meeting of the Citizens’ Sav- 
ings Bank stockholders last week the fol- 
lowing were among the directors elected: 
Charles F. Irons, Charles C. Darling, 
Arthur O. Ostby. 

Clarence N. Quinn, of Quinn Co., re- 
ceived the second prize in the all-round 
State trap shooting championship tourna- 
ment at the Canonchet Gun Club in South 
County last Sunday. 

J. H. Lancor, of the Lancor Mfg. Co., 
101 Sabin St., has purchased the plant and 
business of the William E. Hunt Co., at 
93 Sabin St., which he will conduct for the 
present without change. 

Abe Rubin and Herman M. Feinstein 
have recently started in business at 68 Ex- 
change Place under the firm style of the 
Novelty Sales Co. and will conduct a gen- 
eral wholesale jewelry and giftware busi- 
ness. 

Paul A. San Souci and Harry A. Nott 
have been appointed by the Olneyville Busi- 
ness Men’s Association as members of a 
committee to study the traffic situation in 
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that section with the idea of making recom. 
mendations thereon. 

Pursuant to an attachment issued from 
Sixth District Court in favor of the Idea] 
Leather Goods Co. against Perry & Co, a 
lot of leather novelty goods were sold at 
public auction Thursday afternoon at the 
latter’s place of business, 324 Dean St. 

Harry Klitzner Co., 75 Exchange Place, 
has taken over all the silverware dies, tools, 
cutters and other equipment of the Fessen- 
den Co., Inc., formerly at 36 Garnet St., also 
the tools, dies, etc., and patent rights of the 
“Langdon” pattern, and will dispose of 
them. 

I. Rice, of the New England Glass Co., 
Clarence N. Quinn, of Quinn & Co., and 
Manuel F. Williams have returned from 4 
fishing trip down in the Pine Tree State that 
was very successful. They were accom- 
panied by New York friends and made the 
trip by automobiles. 

Thompson A. Walker, conducting a retail 
jewelry business at T. A. Walker Co. at 661 
Westminster St., has made an assignment 
for the benefit of the creditors to his attorn- 
ney, David C. Adelman, who has advertised 
the stock, tools, fixtures, etc., at public auc- 
tion at 11 o’clock, July 14, at the store. 

Slight damage was done in the plant of the 
American Standard Watch Case Co., 92 
Westfield St., slightly before 8 o’clock last 
Tuesday morning. It broke out in the floor- 
ing around the melting furnace. The build- 
ing is owned by Cook-Dunbar-Smith Co., 
which occupies another portion of it. 

Mrs. Archibald Silverman, wife of Archi- 
bald Silverman, of Silverman Bros., was 
elected vice-president of the Order of 
Hadassah at the twelfth annual convention 
held at Buffalo, N. Y. She was also made 
vice-chairman of a million dollar fund which 
is to be raised for the erection of medical 
buildings in Palestine. 

T. Quayle & Co., who have occupied the 
Clifford St. building of the Ostby & Barton 
Co. for a number of years, is discontinuing 
their shop after Aug. 1. Mr. Howes, of the 
Quayle Co., will devote himself to agricul- 
tural lines and the Mays Mfg. Co., now at 
53 Clifford St., will occupy the quarters 
vacated. 

Guy L. Mayer, of Powers & Mayer Co., 
was deposed as State golf champion the past 
week at the annual tournament of the Rhode 
Island Golf Association. Among the 169 
players who entered the contests were E. E. 
Codman, Jesse Linton, W. C. Russell, H. K. 
Clery, E. D. Crandall, Albert S. Vennerbeck 
and Reginald J. White. 

Major John J. Collins, advertising di- 
rector of the Ostby & Barton Co., is now 
head of the new Anti-Aircraft Battalion 
of the 243rd Coast Artillery Regiment, 
which goes into camp at Fort H. G. Wright 
in New York harbor, on July 24. Lieut. 
H. I. Riley, of the Ostby & Barton or- 
ganization, is Major Collins’ adjutant. 

Charles Sherman, of the H. D. Merritt 
Co., North Attleboro, having taken over the 
plant and equipment of the C. Sydney 
Smith Co. at 95 Chestnut St., this city, is 
moving the Merritt Co. plant to this city 
and will consolidate the two plants in the 
former Smith Co. quarters. A majority of 
the employes of the Merritt Co. will continue 
with the firm. 

The Providence Community Fund, Inc., 
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a new community undertaking in this city, at 
its organization meeting last week elected 
Henry D. Sharpe, of the Brown & Sharpe 
Mfg. Co., as president; Erling C. Ostby, 
treasurer of the Ostby & Barton Co., vice- 
president ; Arthur L. Aldred, president of 
Gladding’s, a director, and Edmond C-. 
Mayo, president of the Gorham Mig. Co., 
member of Budget Committee. 

F. S. Opie of Westerly left last Sunday 
on a business trip to Florida. 

James V. Pasquantonio has opened a new 
gift shop at 38 Main St., Franklin. 

James E. Roosa returned Wednesday from 
an automobile trip through New York State. 

Joseph W. Blaine of Newport was elected 
a member of the board of directors of the 
New England Horological Institute at the 
recent annual meeting held at Milford, Mass. 

Lewis S. Darling, of Pollard & Darling, 
with his family have opened their cottage 
at Coles, overlooking Narragansett Bay, and 
on the Fourth entertained a party of 16 at a 
clam dinner. 

The Del Sesto Designing Co. is the name 
of a new concern that has started in business 
at 44 Franklin St. by Alfred Del Sesto, for 
several years connected with the Powers & 
Mayer Corp. 

George F. Berkander entertained at a fam- 
ily reunion at his Summer home at Button- 
woods Beach over the holiday, with guests 
from Providence, New York, San Diego, 
Cal., and West Acton, Mass. 

Presiding Justice Willard B. Tanner in 
Superior Court on Thursday authorized 
Frederick A. Jones of Cranston, receiver of 
Flint, Blood & Co., manufacturing jewelers 
of this city, to sell all tangible assets, in- 
cluding stock, raw, unfinished and finished ; 
machinery, tools, fixtures and good will at 
not less than $4,250. 

Joseph Vicione, foreman for the Rex Mfg. 
Co., 14 Blount St., reported to the police 
that a watch had been stolen from the pocket 
of his vest hanging in the clothing room at 
the shop. A youth 17 years of age was 
placed under arrest, and in the Sixth Dis- 
trict Court on Thursday pleaded not guilty 
and was held in $300 for trial on July 20. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Jacob Avidan, of Lippmann, 
Spier & Hahn, New York city; Jules 
Schwab, of Jules Schwab & Co., New York 
city; H. Shapiro, of S. Shapiro & Co., Ltd., 
Montreal, Can.; Miss Birkenbuhl, of Mar- 
shall Field & Co., Chicago; Mr. Black, of 
S. H. Black & Co., Columbus, O. 

The proprietor of a second-hand store on 
Wickenden St., pleaded nolo in Sixth Dis- 
trict Court Saturday to the charge of re- 
ceiving stolen goods knowing them to have 
been stolen. He was fined $100 and costs. 
He was arrested on request of the police of 
Rochester, N. Y., after a prisoner there 
named Rogers had informed the authorities 
that jewelry valued at $105 for the theft of 
which he was arrested had been sent to 
this city. The jewelry was recovered from 
the man’s possession. 








W. F. Johnson recently sold his jewelry 
store located on the west side of the square 
at Pawnee, Okla., to G. C. Holman, of 
Leesville, La. Mr. Holman is now perma- 
nently located in Pawnee, having taken an 
apartment at the Kolb Home on Denver St. 
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past week at Camden, Me. 

Damon A. White was home from New 
York for the holiday week. 

Eugene B. Lee is in Rochester, N. Y., 
where he is spending a week’s vacation. 

Col. Sidney O. Bigney was one of the 
judges at the municipal parade on Fourth of 
July. 

Lewis Staples and family spent the holi- 
day week at their Summer home at Swift 
Beach. 

Thomas G. Sadley entertained at his Sum- 
mer home at Touisset over the week-end 
holiday. 

Mr. and Mrs. John J. McCabe are visit- 
ing relatives at Derby, Conn., for a couple 
of weeks. 

Mr. and Mrs. Frederick French, son and 
daughter, left last Saturday on a week’s 
tour of New York. 

Mr. and Mrs. Howard Gardner are spend- 
ing a fortnight’s vacation touring New York 
State by automobile. 

Mr. and Mrs. E. Frank Macdonald and 
daughter left last Saturday for a few days 
at Wolfeboro, N. H. 

Mr. and Mrs. George H. Berthold and 
Miss Clara Berthold were guests over the 
last week-end at Wickford. 

Mr. and Mrs. Arthur Hinds and children 
left last week for Nova Scotia, where the 
coming month will be spent. 

Mr. and Mrs. James Rushton and Mr. and 
Mrs. Howard Rushton are spending a fort- 
night in Orleans, on the Cape. 

G. Kingdon Lowe has entered the Citi- 
zens’ Military Training Camp at Fort 
Adams, Newport, for this month. 

Mr. and Mrs. William L. Walsh and 
daughter are spending a vacation period at 
Prudence Island, in Narragansett Bay. 

William H. Saart, of Saart Bros. Co., who 
has been unable to attend to business for 
some time on account of illness, is reported 
as improving. 

William T. Bride, who has been touring 
the south during the last few months, re- 
turned last week and is preparing to resume 
his enameling business. 

George Sawyer, of the Electric Chain Co., 
is spending his spare time this Summer 
cruising in Narragansett Bay and New Eng- 
land waters in his yacht Roamer. 

Mr. and Mrs. Josiah Martin and Mr. and 
Mrs. Frederick Williams are making an au- 
tomobile trip through New Hampshire and 
Canada and will return by Niagara Falls. 

The Webster baseball team gave the 
Mason Box Co. team a setback Tuesday 
night in the Twilight League when they 
handed them a defeat by a score of 7 to 6. 

The Finberg baseball team ran its string 
of consecutive victories to four over the 
week-end holiday by taking two games with 
a score of 5 to 4 in one and 11 to 3 in the 
other. 

The General Plate Co. has completed the 
removal of its plant from the Bigney build- 
ing, where it has been for several years, to 
their new building which has been erected 
for it on Forrest St. 

Employes of the F. H. Sadler Co. enjoyed 
an outing at Crescent Park, on Narragan- 
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sett Bay, last Tuesday evening. The trip 
was made by automobiles and a shore din- 
ner, bathing, dancing and games were en- 
joyed before the return trip was made. 

Walter G. Moon, with a 62 net, led Class 
A in the golf ball sweepstakes handicap at 
the Highland Country Club last Saturday. 
Other players included A. W. Moon, Law- 
rence P. Keeler, W. B. Ballou, G. Geddes, 
Frederick Schwinn, Edward W. Cummings 
and W. C. Thompson. 


The condition of James B. Waterfield, 
superintendent of the Watson Co., silver- 
ware factory, is showing improvement at the 
Sturdy Memorial Hospital, where he was 
taken after suffering a severe fracture of 
the skull a week ago Wednesday through 
an accident in the factory. 


In the handicap tournament at the High- 
land Country Club on the holiday, Walter 
B. Ballou, with a net of 60, led Class A, and 
F. B. Brigham, with 59, led Class B. Others 
who played included: Lloyd G. Balfour, W. 
Moon, Lawrence Keeler, J. R. Gray, Alfred 
H. Patterson, C. E. Simpson and R. S. 
Wells. 

For the second time within a few months 
the Mossberg Co.’s plant in Lamb St. was 
threatened by fire early last Tuesday morn- 
ing, and once more great work of the fire 
department stopped the blaze before it had 
gained much headway. The blaze was dis- 
covered by the watchman who gave the 
alarm. 


James A. Grant, for many years an ex- 
pert locket maker with the J. M. Fisher Co., 
died Wednesday at his home, 61 Cedar St., 
after an illness of several months. He was 
born in this city, attended the public schools 
and learned his trade with the firm with 
which he remained several years. He leaves 
a widow, a brother and two sisters. 

Among the donors for prizes for the 
municipal celebration of Fourth of July were 
the following: Balfour Co., Robbins Co., 
S. O. Bigney Co., General Plate Co., Smith 
& Crosby, W. E. Richards Co., R. & G. Co., 
the Thomas Co., Baer & Wilde Co., Leach 
& Garner Co., A. S. Ingraham Co., D. E. 
Makepeace Co., and Bay State Optical Co. 

Thomas Sadler, of the Sadler Bros. Co., 
561 Newport Ave., South Attleboro, manu- 
facturer of celluloid jewelry, combs and 
novelties, has become sole owner of the 
company by purchasing the interests of his 
brother, Herbert A. Sadler, it was announced 
today. He will continue as active manager 
of the business. The transaction includes 
the manufacturing plant and land upon 
which it is located. The firm of Sadler 
Bros. was established in 1866 by George W. 
Sadler, father of Thomas and Henry Sad- 
ler, and his brother, Albert S. Sadler, in a 
small building locafed near the present fac- 
tory site, for the manufacture of jewelry. 
Albert Sadler died in the 70’s and the firm 
name was changed to George W. Sadler & 
Co.. George died in 1884 and the business 
was then conducted by Herbert A. and 
Charles E. Sadler. At the latter’s death, 
in 1888, Thomas went to work in the plant 
and became a partner in the business with 
Herbert in 1899. The previous year, 1898, 
the old factory building was razed and a 
new and large building erected to accom- 
modate the rapidly increasing demand for 
the products of the firm, while in 1907 addi- 
tions were made to the factory. 
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(772) TRHASURE 
SOLID SILVER 


WE modern Americans are turning 
again to our past for a new period 
of design for our homes and their 
furnishings. 


That American women may have for 
their tables, in all the decorative 
charm and beauty of our early 
American days, we have designed 
and wrought this new pattern in 
“TREASURE” Solid Silver. 


Going back to the very silver itself 
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Now that Congress 

has adjourned and 
there will be no fur- 
ther sessions for some 
time it is of interest to review briefly the 
present status of a number of bills of par- 
ticular moment to the jewelry and allied 
industries. Aside from tax reduction, re- 
vision of the bankruptcy law was the most 
important legislation affecting business 
passed by Congress at the session which 
ended last week. There are several other 
hills affecting business more or less directly 
that have been passed over until the short 
session next December and still others that 
have been discarded. 

The Merritt misbranding bill, although 
favorably reported from committee during 
the first week of the session last December, 
still remains on the House calendar awaiting 
action and the chances are that it will not 
receive any attention in the short session. 
The bill is permissive, not compulsory in 
character, providing merely that if any kind 
of merchandise is branded, the label must 
tell the truth. 

Representative Vestal’s bill for the copy- 
right registration of designs now is in shape 
for a vote in the House. It has been 
amended in committee to remove objections 
presented to the original text by manufac- 
turers and retailers. The position of the 
Watson bill to prevent the sending of un- 
solicited merchandise through the mails is 
not so favorable. It is supported by the 
Post Office Department but the people who 
do a “buy-it-or-return-it” business made a 
strong case against the bill at the hearing 
last Spring. The bill had no organized sup- 
port and as a result was shelved for the 
session by the committee. 

The Kelly resale price maintenance bill 
has been before Congress for several years 
past. Hearings were had last session for 
the first time. 

The Britten bill providing for the estab- 
lishment of metric weights and measures in 
merchandising was killed in committee. Of 
particular importance and benefit to the 
jewelry industry was of course the final 
abolition of the nuisance tax on watches and 
jewelry. 


Business Bills 
Pending as 
Congress Adjourns 





Emphasize NLIKE many other 
Appropriateness lines of business, 
Rather Than Style the jeweler has little 

in Jewelry 


to gain in talking 
about the “latest styles” in jewelry. It is 
all very well to feature a novelty in the way 
of a new article or ornament, or call atten- 
tion to a new and beautiful design, but in 
emphasizing the point of style he gives to 
the product but a transient life because the 
customer will feel that what was the style 
last year is no longer the style today and, 
consequently, the article is passé. What we 
have always strongly advocated is that the 
retail jeweler continually sound the note of 
appropriate jewelry and let his customers 
know on all occasions that no matter what 
the changes in style of dress may be or how 
often they may come, that he has on hand 
jewelry appropriate for the particular style 
and color of gown or dress that his patron 
chooses to wear, 

Here he is on safe ground. Styles may 
come and styles may go but as long as he 
has jewelry that is appropriate with the 
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current style, whatever it may be, he has a 
sales argument particularly when he empha- 
sizes the note that the jewelry will form the 
focal point or optical center of the clothes 
on which it is worn and if the jewelry is 
appropriate the picture is perfect, whereas 
if it is inappropriate the picture is marred. 
Gowns, dress or other clothing without 
jewelry lack a finishing touch. The danger 
of emphasizing styles and fashions is evi- 
denced by the troubles of the merchants in 
those lines wherein fashion and style play a 
most conspicuous part. 

A bulletin sent out by the Department of 
Public Relations of the National Association 
of Credit Men recently called attention to 
the fact that the style craze was injuring 
many lines of business and in the language 
of the executive head of that association, 
“the whims of fashions are endangering 
many mercantile enterprises that find it 
almost impossible to discover which way 
the style cat will jump. No distributor of 
wearing apparel can forecast the whims of 
the public today and provide merchandise 
that will move without difficulty and with- 
out loss,” and after citing examples in shoes 
and other merchandise, he continues “in the 
wreckage of business enterprise many an 
honest merchant has made a_ legitimate 
attempt to do business according to the rules 
of the game only to go on the rocks of 
eccentric styles,” and he suggests that the 
distributors of merchandise might better 
attempt to control buyers’ ideas instead of 
encouraging a floor of fashion fancies as 
some of them do. 

This warning should have some effect on 
the retail jeweler who strives to feature the 
fact that his jewelry is of the “latest style.” 
Such men will find it much safer to em- 
phasize instead the fact they have jewelry 
appropriate to all styles. 





HE insolvency 
Jane: aahoten record of business 
generally for the 
Half Year month of June, which 
closes both the second quarter and the half 
year, is distinctly encouraging. Not only 
are the 1,708 commercial failures reported 
to R. G. Dun & Co. for June less than 
those for any month since last November, 
but last month’s liabilities, $29,407,523 are 
the smallest for all months back to Septem- 
ber, 1923. Comparing with the high point 
of the current year, reached in January, 
the June returns show a numerical reduc- 
tion of about 25% per cent., and a decrease 
in the indebtedness of more than 32 per 
cent. 

The falling off from the 1,745 defaults 
of June, 1925, is only a little over 2 per 
cent, but the liabilities for last month are 
nearly 20 per cent. below those for June, 
last year. For the second quarter of the 
present year, insolvencies numbering 5,395 
are 1 per cent. under the 5,451 failures of 
the second quarter of 1925, while this year’s 
indebtedness of $101,438,162 is about 8.5 
per cent. less than the $110,916,670 of the 
corresponding period of last year. 

Failures during the half year as to num- 
ber were practically the same as in the first 
six months of 1925, but the indebtedness 
involved for this year to date is very much 
less than in any first half-year. period since 
1920. Going back to 1915, there were only 


Failures During 
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two years, 1922 and 1915, the latter the 
year following the beginning of the war in 
Europe, when commercial defaults in the 
United States during the first half of the 
year were larger in number than for the 
last six months. The increase, however, in 
the last three years has only been on a 
par with the gain in the number of business 
concerns. The very marked improvement 
as to the amount of liabilities shown for the 
last half year is most gratifying. 

In the table of failures by branches of 
business 40 insolvencies among dealers jn 
jewelry and clocks are reported for the 
month of June as compared with 21 in June 
1925, and 27 in the same month in 1924 
The liabilities for June of this year are 
placed at $545,986 as compared with $387,300 
in June, 1925, and $417,345 in the same 
month in 1924, 

In comparing the figures for the six 
months of 1926 with those in 1925 jt js 
noted that the total liabilities among dealers 
in clocks and jewelry in the six months of 
1926 reached $4,448,629 as compared with 
$3,966,125 in the same period in 1925 and 
$3,310,867 in 1924. 

Among manufacturing jewelers two in- 
solvencies are reported in June of this year 


‘with liabilities of $37,700. For the six 


months of the current year there were 16 
failures with total liabilities of $271,754, 








LETTER TO THE EDITOR 


We Think Mr. Brown Is Right 
New York, July 2, 1926. 
Epitor THE JEWELERS’ CIRCULAR: 





I read with interest your editorial, “Out- 
ings and Their Value to the Industry,” in 
the June 30th issue of your journal. 

There are few sayings more true than 
the one my grandfather used to quote to us 
children fifty years or so ago—‘All work 
and no play makes Jack a dull boy.” 

Your friend who criticizes the play activ- 
ities of the Twenty-Four Karat Club of 
New York and its sister organizations in 
other cities—does he never take a day off 
to go to a ball game, an occasional day off 
for golf, or once in a while a week for fish- 
ing? If not, I am truly sorry for him. 

But these social organizations in industry 
have done more than merely give play times. 
They have created friendliness and con- 
fidence among competitors where bitterness 
and jealousy prevailed in the old times. 
They have been the means of making us 
better known to each other and cementing 
friendships. 

Yes, your critical friend is wrong; wrong 
indeed. 

Very truly yours, 
ALpHEus L. Brown. 








F. H. Bruggemann, Charleston, S. C, 
has moved to Orangeburg, S. C., with his 
family to become connected with Fritz 
Young’s jewelry store on W. Russell St., 
as secretary and treasurer. The store has 
been reopened recently and will be operated 
as Young’s Jewelry Store, Inc. Fritz Young 
will be president. The building in which 
the jewelry store is housed has just been 
renovated, repainted and outfitted for a 
complete jewelry stock. 
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Mr. and Mrs. D. Davidson and family, 
1 W. 47th St., are sailing for Europe on 
July 17 aboard the Veendam on a combined 
business and pleasure trip. 

Fred J. Loopuit, of Goldsmith & Loopuit, 
22 W. 48th St., returned last Friday on the 
Berengaria after a purchasing trip to the 
European diamond markets. 

Arthur Fuller, Chicago agent for the 
Towle Mfg. Co., who was in the east for 
the semi-annual meeting of the sales force 
of the concern, has returned to Chicago. 

Joseph Goldmuntz, of Goldmuntz Bros., 
importers and cutters of diamonds, 10 W. 
47th St., returned on the Olympic last week 
after having made extensive purchases 
abroad. 

Goodfriend Bros., importers of pearls and 
precious stones, 542 Fifth Ave., are notifying 
the trade that their office will be closed 
Saturdays during the months of July and 
August. 

Gennaro Scognamiglio, 9 Maiden Lane, 
sailed for Europe on July 1 on the Homeric. 
While abroad, he will visit the various semi- 
precious stone markets in France, Germany 
and Italy. 

After a purchasing trip of two and a half 
months abroad, Jerome B. Katz, of L. & 
J. Katz, diamond importers, 20 W. 47th St., 
returned to New York on the Berengeria 
last Friday. 

Hugo Oppenheim, of Oppenheim & 
Strauss, importers of diamonds, 20 W. 47th 
St., sailed for Europe last Saturday on the 
Leviathan and while abroad will visit the 
foreign diamond markets. 

Paul de Vries, 527 Fifth Ave., sailed on 
the Ryndam Saturday for Antwerp where 
he will visit the factory of M. A. de Vries. 
He will also stop in Paris and Amsterdam 
and is expected back in August. 


Abé Baren, formerly representing Max 
Stern & Co., has now joined the sales force 
of Claar Bros., importers of diamonds, 
precious and semi-precious stones, 68 Nassau 
St., and will call on the trade in New York 
city and Newark. 


The business of Patek Philippe & Co. has 
been incorporated under the style of Patek 
Philippe & Co., Inc., the incorporators be- 
ing Alfred G. Stein, president; Lewis W. 
Muller, vice-president, and W. Tiedemann, 
secretary and treasurer. 

Irving Schiff, representing H. N. Schiff, 
distributor of American watches, this city, 
has returned from a trip through Ohio, 
Pennsylvania and Maryland. Mr. Schiff re- 
ports favorable business conditions and will 
leave shortly for Vermont where he will 
enjoy 2 rest. 


Walter H. Young, representing the Simp- 
son, Hall, Miller Co., factory of the In- 
ternational Silver Co., accompanied by his 
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family, is enjoying an automobile trip 
through Canada and the New England 
States. He will return about the middle 
of July by way of the Mohawk trail. 

The offices and showrooms of J. Gott- 
lieb, importer of Swiss watches, 66 Nassau 
St., have been remodelled and the space 
increased. The increased space has been 
given over to the service department of the 
concern. All new mahogany office furniture 
has been installed and partitions have been 
changed and erected, greatly adding to the 
beauty and efficiency of the executive offices. 

The corner and basement in the five-story 
building now being erected on the site of 
the W. K. Vanderbilt house, corner Fifth 
Ave. and 52nd St., has been leased to 
Lebolt & Co., jewelers, for a term of 12 
years, at a rental reported to be almost 
$1,000,000. The jewelry concern will oc- 
cupy the store and will have a front of 22 
feet on Fifth Ave. 

On July 1, 1926, two new partners were 
admitted to the firm of L. & M. Kahn & Co. 
Since 1915, the partners of this firm had 
been Louis Kahn, Albert L. Kahn and Wal- 
ter N. Kahn. Louis Kahn remained active 
up to the time of his death on Feb. 12, 1925. 
The two new partners admitted are Alfred 
Lowenthal and Alfred M. Kahn. Alfred 
Lowenthal was formerly a member of the 
firm and had retired in 1915, but re-entered 
the business in 1920. Alfred M. Kahn is 
the son of Moses Kahn, one of the founders 


_of the business, who died in 1910. 


The National Jewelers Board of Trade 
is again calling to the attention of members 
that Sternberg & Rosen, attorneys in the 
Woolworth building, 233 Broadway, were 
designated on Jan. 1, 1926, as attorneys for 
the Board’s members in collection and bank- 
ruptcy matters. In this notice to members, 
the Board states: “Since Sternberg & Rosen 
transmit to the Board’s Rating Department 
all credit and bankruptcy information which 
they may give us, members are urged to 
concentrate collection and bankruptcy mat- 
ters with them, thereby contributing to the 
efficiency of the Board’s credit reports.” 


Augustus Mayers, director of Wormser & 
Mayers, Inc., importers of pearls and 
precious stones, 511 Fifth Ave., and father 
of Sylvester Mayers, president of the con- 
cern, died last Wednesday at his home in 
Neponsit, L. I. The funeral was held last 
Friday with interment in Cypress Hills 
Cemetery. Mr. Mayers had been ailing for 
a few years but had been active up until a 
month before his death. He was born ir 
Poughkeepsie, N. Y., and was in his 77th 
year at the time of his death. Mr. Mayers 
became a director of Wormster & Mayers 
at the time the concern was organized in 
1917. The deceased is survived by two sons 
and two daughters. 
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A salesman living in Newark, N. J., was 
arrested last week and held in $5,000 bail in 
the Jefferson Market Court on the charge of 
possessing wrist watches valued at $6,000 
said to be part of the loot stolen last October 
from the warehouse of Baker & Williams, 
513 W. 20th St., New York. The prisoner 
is being held for the grand jury. In the 
robbery, which was committed while a storm 
was raging, the thieves escaped with watch 
movements worth slightly over $94,900. The 
victims were all New York concerns and it 
was understood at that time that most of the 
stolen property was insured. The police 
claim they have located in the prisoner’s 
room 1,580 out of more than 5,000 watches 
stolen from the warehouse. <A search for 
the remainder is being made. 

A judgment filed in the Supreme Court 
by Justice Glennon dismisses the complaint 
in the suit of the Ritz Import & Export 
Corporation against Anton Lohberger for 
an injunction restraining him from making, 
selling or otherwise dealing in jewelry or 
other boxes made of metal with a so-called 
“satin finish,” the facts of which have been 
mentioned in these columns. The court dis- 
misses the case on the merits, and declares 
void an alleged agreement made by Loh- 
berger with the Ritz company. The suit 
arose from the fact that the plaintiff de- 
livered the instructions concerning the 
manufacture of the “satin finish” boxes 
with proper tools for making them, and 
after an agreement had been made_ that 
Lohberger would not manufacture them on 
any orders except those of the plaintiff, 
he began filling other orders for the boxes. 
The opinion of Justice Glennon, upon which 
he based the dismissal of the complaint, 
says that the plaintiff relied chieflly on the 
provision in the agreement in which he ad- 
mitted that he did not know the process, 
and the plaintiffs, having delivered the 
necessary tools to him and instructed him 
in the manner of making the boxes, he would 
not manufacture them for anyone else. 
Justice Glennon says that the defendant is 
a man of advanced age, unable to read or 
write English, who said he did not under- 
stand what he was signing but that when 
the agreement was read to him after the 
suit was brought, he declared it did not 
contain all the terms agreed upon. Justice 
Glennon said he is “satisfied that he told 
the truth.” Lohberger declared that the 
process had been known to him for more 
than 40 years. Justice Glennon states that 
while the plaintiff asserted that the process 
was conceived by Mr. Ritz, of that corpora- 
tion, “the evidence is quite clear that the 
process was in use in European countries 
many vears prior to the time Ritz claims 
he discovered it.” 





(Continued on page 87) 
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Seymour Rosow, son of I. P. Rosow, 
manufacturing jeweler, 1233 Fulton St, 
Brooklyn, is sailing on the Berengaria July 
14, for a two months’ tour of Europe. 

Walter N. Kahn, of L. & M. Kahn & Co., 
6 W. 48th St., sailed for the European rough 
and polished diamond markets last Thursday 
on the Olympic. 

James J. Loeb, of James J. Loeb & Bro., 
22 W. 48th St., is returning home on the 
Majestic, after an extensive trip abroad, 
where he purchased goods. He visited the 
Antwerp, Amsterdam and Paris markets. 

Charles Lavine, representative for J. Gott- 
lieb, Swiss watch importer, 66 Nassau St., 
has returned from an extended trip to the 
south and Pacific Coast with reports of con- 
siderable optimism in the trade for the Fall 
business. Mr. Lavine will remain here for 
several weeks before making his return Fall 
trip. Nat R. Hirschhorn, representative for 
the same house, is now enjoying an extended 
vacation at Belle Harbor by the Sea. Mr. 
Hirschhorn has just returned from a west- 
ern business trip. 

Richard C. Murphy, counsel for the 
Jewelers’ National Crime Committee, 285 
Madison Ave., is seeking information about 
a valuable bracelet which he has _ located. 
The bracelet is one inch wide, set in the 
center with a 2%4 carat marquise diamond. 
On each side of this stone are mounted tri- 
angular emerald cut diamonds each about 
one carat in size. These are surrounded 
by a number of small emeralds. The brace- 
“let is mounted in all with about 18 carats 
of diamonds. Anyone able to identify this 
bracelet should communicate with Mr. 
Murphy. 

In the suit of Henry Green against Samuel 
Lenkowsky & Sons, in which Green applied 
for the appointment of a receiver for an 
emerald on the ground that he and the 
Lenkowsky firm went into partnership in 
the purchase of the emerald and also of an 
emerald-cut diamond, in which Mr. Green 
has a half interest, Supreme Court Justice 
McGoldrick on Wednesday last granted the 
application. In opposing the application, 
Samuel Lenkowsky said that the plaintiff is 
a dealer in colored stones while the de- 
fendants have been in the diamond business 
since 1898. He said he bought these stones 
March 25, 1925, paying $19,000 for the 
emerald and $8,500 for the emerald-cut dia- 
mond and thereafter took the plaintiff into 
partnership in the sale of the gems. He 
said a number of offers have been made for 
them which were declined because they did 
not permit of sufficient profit. Mr. Len- 
kowsky says he just learned when Mr. 
Green filed his suit that the latter has 
disposed of the diamond and that it had 
been stolen and he expected Lenkowsky to 
stand half of the loss. Mr. Lenkowsky said 
he refused to turn over the emerald because 
Mr. Green disposed of the diamond with- 
out consulting him and without his consent 
and that he wanted to supervise the sale of 
same. He declared that his firm is worth 
sufficient above all liabilities to amply re- 
spond to any claim made against it. 
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Nat Weisberg announces the opening of 
a new jewelry store on Friday, July 16, at 
365 Main St. 

Hirsch’s, Credit Jewelers, 1027 State St, 
Frie, Pa., are holding a 25 per cent. discount 


sale, preparatory to their removal about 
Aug. 1 into their new store at 1104 State St. 

Charles T. Evans, Edward Leininger and 
Jerome Scherer represented the local jewelry 
trade at the New York State convention this 
week. Mr. and Mrs. Scherer left after the 
convention to spend a few days at Old Forge 
in the Adirondacks before returning to Buf- 
falo. 

Alonzo Jenks, noted as a musician and 
jeweler in western New York, has returned 
to Dansville from Mount Morris, after an 
absence of 15 years, having purchased the 
jewelry business of the Andrews Bros., Main 
St. He and his father were in the jewelry 
business there. Mr. Jenks is directing the 
orchestral program at the Jackson Hotel and 
Health Resort. 

Arrangements have been tentatively made 
for the annual outing of the 24-Karat Club 
at Pipe Creek Inn, West Falls, on Aug. 4. 
A chicken dinner will be served at 1:30 
p. M., followed by games in the grove. A 
buffet luncheon will be served after the 
afternoon’s program and will be followed by 
dancing in the evening for those who desire. 
The members of the Buffalo Retail Jewelers’ 
Association have been invited to attend. 
Tickets will be $2 each and may be obtained 
from Roger W. Wellington, secretary of the 
24-Karat Club, at the King & Eisele Co. 

The retail jewelry business established in 
1851 by the late Andrew Dunn, Fort Plain, 
N. Y., has been sold to Kenneth Bowman, 
of Nelliston, and Martin A. Pickard. They 
will continue the business under the name of 
Bowman & Pickard. They will take posses- 
sion as soon as the stock has been inven- 
toried. Mr. Bowman has been with A. 
Dunn & Son for 16 years as watchmaker. 
Mr. Pickard has been an electrician with 
the General Electric Co., at Schenectady, 
and recently attended a watchmaking school 
in Philadelphia. David E. Dunn, the only 
surviving member of the old firm, will remain 
at the stere in an advisory capacity. Mr. 
Dunn will also conduct the wholesale end 
of the business of A. Dunn & Son, as 
heretofore. 

A rumored plot to hold up and rob the 
jewelry store of T. & E. Dickinson, 618 
Main St., last Friday, failed to materialize. 
A woman called on Alfred H. Dickinson 
early in the week and told him she had over- 
heard two men and a girl discuss at the 
Hotel Statler a plan to rob the store. The 
girl was to act as lookout. Mr. Dickinson 
did not take the story seriously, but took 
precautions such as are ordinarily resorted to 
in such cases. He notified Captain Healy, 
of the Pearl St. station, who detailed plain- 
clothesmen and uniformed officers in and 
near the store. The bandits did not show up. 
Investigation revealed that the street address 
given by the informant was fictitious. 

Daniel Touhey, who is said by local police 
to have confessed robbing the Corning 
Jewelry Co. store in Corning, N. Y., was 
arraigned before Judge Standart in city court 
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last week on a charge of grand larceny in 
connection with the breaking and looting of 
the window of T. C. Tanke’s store at 380 
Main St. about three weeks ago. Though 
specifically charged with the Tanke job, 
Touhey is alleged to be also responsible for 
the window-smashing burglaries which have 
occurred in this city during the past month. 
Touhey has a long criminal record and has 
been involved in various burglaries in large 
cities. He has served time in a California 
prison and was only released from a prison 
in Chicago on June 6, after serving a term 
for robbery. Three girls and two men were 
likewise arraigned before Judge Standart, 
charged with having in their possession 
jewelry which Touhey had stolen. He is 
said to have told the police the names of per- 
sons to whom he sold some of the loot. 
Lucille Canto, Helen Jones and Sallie Gard- 
ner, local waitresses, were accused of receiv- 
ing wrist watches which Touhey had stolen. 
Sentence was suspended upon the girls, be- 
cause the court believed their desire for 
pretty things prompted them to buy the 
watches without investigating. Sylvester 
Klaiber and Joseph Di Ruzzo, who had dia- 
mond rings in their possession, escaped with 
fines of $25 each. 











Oscar W. Kohn, of the jewelry manufac- 
turing firm of Kohn & Co., is at Saranac 
Inn for July. 

The retail jewelry business of Kaplan, 849 
Broad St., has been taken over by Tappin’s, 
at 811 Broad St. 

Richard P. Hartegen, a lieutenant colonel 
in the New Jersey National Guard, 44th 
Division, accompanied his outfit, the 112th 
Field Artillery, to Pine Camp, N. Y., for 
active duty training for a 15-day period, 
leaving the East Orange Artillery Armory 
Saturday evening. 








Canada Notes 





Clunie & Huntley, jewelers, are regis- 
tered in Montreal. 

A. F. Carter, Cayuga, Ont., has 
his business to Laurence Smith. 

Charles Land has purchased the jeweiry 
business of B. S. Beck, Hamilton, Ont. 

Out of town jewelers calling on the Tor- 
onto trade recently included A. Grubin, 
Stouffville; J. S. Beck, Brampton; A. H. 
Wideman, Markham; N. F. Bassett, Osh- 
awa; J. H. Stephenson, Wingham, all On- 
taro. 


sold 








The Keystone Watch Case Co. has an- 
nounced a new Howard price list, effective 
July 1, which provides for higher profits 
to the jeweler and simpler pricing of the 
entire Howard line. Increased profits have 
been brought about by reducing the prices 
to the jeweler rather than by increasing the 
prices to the consumer. Retailers who have 
not received a letter and the new Howard 
price list can get the price list by writing 
to the Keystone Watch Case Co,, Riverside, 
N. J. # 
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Service Developed From 
Service Performed 


The banking service of The ice founded upon experience 
National Park Bank is a and achievement, one that 


development of many years’ is practical, comprehensive, 
usefulness to commercial and well adapted to the 
institutions in all parts of requirements of merchants 
the country. and manufacturers in the 
Consequently, it is a serv- jewelry trade. 
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NATIONAL PARK BANK 
OF NEW YORK 
214 Broadway 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Aveaue Office: 7th Ave. and 32nd St. 


Capital, Surplus and 
Undivided Profits $34,000,000 


























GRACE NATIONAL BANK 


Fills a Real Need in the Trade 


Admirably equipped to advise and 
assist jewelers in all their requirements. 


We extend a courteous and sincere welcome 


HANOVER SQUARE Capital and Surplus $2,500,000 NEW YORK 




















Gems: i. Orient 


Rubies Star Rubies 

Emeralds — Star Sapphires 

Sapphires Cats-Eyes 
Lapis-lazuli 


LUCIAN M. ZELL 


522 Fifth Avenue New York 
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Clarence Whitten, the Sanger Co. has 
gone to Maine on a motor trip as part of his 
vacation. 

Mr. and Mrs. Carl D. Smith are at their 
camp in Munsonville, N. H. They will be 
there for two months, 

Boardman Chase, son of Frederick B. 
Chase, has gone to Europe for several weeks. 
He is associated in business with his father 
in the Jewelers building. 

The Phillips-Price Co., 665 Washington 
St., is offering a settlement with its creditors 
on the basis of 35 cents in the dollar cash 
and 15 cents on notes. Mr. Phillips, who wil! 
continue to carry on the business makes the 
cash offer and Mr. Price and Mr. Isaacson 
the notes. 

Jacob De Young has received many con- 
gratulations from friends upon his rounding 
out of 50 years in the jewelry business. He 
started in the diamond cutting business with 
Henry D. Morse, and has been in business 
ever since in this city. He still is active in 
it, being associated with his son under the 
name of J. and S. De Young. His health is 
remarkably good. 








Allentown, Pa. 





E. F. Schertzinger, Slatington, left on 
Thursday by automobile for Akron, O., on 
a 10 days’ trip, visiting friends in that 
section. 

Clarence S. Weiler, Mauch Chunk jewel- 
er and his wife are quietly celebrating the 
22nd anniversary of their wedded life, and 
are receiving the.congratulations of their 
friends. 

Abe Koons, Atlantic City, N. J., and his 
wife, spent the Fourth of July at Lake 
Hopatcong, visiting his parents, Jeweler 
Frank T. Koons and wife, who have a cot- 
tage at the point. 

Clarence S. Weiler, Mauch Chunk, has 
in his window a quaint little Japanese doll, 
the property of Mrs. L. F. Leisenring, whick 
was given to her by her grandmother 50 
years ago. It was a souvenir of the Cen- 
tennial Exposition held in Philadelphia in 


1876. 


Harry J. Dotter, Lehighton, has returned 
from a 10-days fishing trip spent in the 
wilds of Canada. He reports having hooked 
some fine specimens of salmon. Mr. Dotter 
did not enjoy the best of health last Winter, 
and this trip has proven of material benefit 
to him. 

The following traveling men have been 
calling on the trade in this locality: Philip 
Schuyler, Powers & Mayer, Inc.; Mr. 
Schleuter, Robeson Rochester Corporation; 
J. J. Horton, International Silver Co.; 
Harry R. Barnett, Wolfsheim & Sachs, Ine:, 
Karl Hatch, Oneida Community, Ltd., and 
Ray J. Costigan, Seth Thomas Clock Co. 

Francis Xavier Engler, ‘Jr., son of Frank 
x. Engler, the jeweler, East Mauch Chunk, 
died Thursday in the Palmerton hospital, 
aged 10 months. The funeral was held 


Saturday afternoon with interment in St. 
Joseph’s Cemetery. Mr. Engler has been 
grievously afflicted during the past year, 
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having lost his wife only a few months ago, 
in addition to having had his store robbed 
during the time it was closed for his wite’s 
funeral. 











A. L. Judis will leave here Wednesday to 
call on his regular customers. 

Quite a few customers were in the city the 
last few days getting together merchandise 
for their Fall requirements. 

Miss Lottie Jones, silver buyer of Louis 
Lechenger, Houston, Tex., and Mrs. Free- 
man, of the same firm, spent a few days in 
this city recently, having come here for the 
holiday. 

Emile J. Bernard, manager of Hausmann, 
Inc., left July 10, with his family on an au- 
tomobile trip to Niagara Falls, stopping at 
the principal cities en route, and he will be 
gone for about three weeks. 

Mrs. A. Thalsheimer, on Saturday, July 3, 
opened a jewelry store in the uptown sec- 
tion of the city at 4631 Freret St., naming it 
“The Treasure Shoppe.” V. Russo will 
have charge of the optical department at the 
new store. 

E. W. Carruth will arrive in the city in 
the next few days to start his trip, after 
having been home on a vacation in Kansas 
for more than a month. J. T. Kirtland just 
returned from New York, after a vacation 
in which he was joined by his wife. 

The O. A. Cotton Jewelry Co., which 
leased part of the ground floor of the New 
Loew’s State Theater, corner of Canal and 
Rampart Sts., had its opening day on July 5. 
Souvenirs were given out, and Miss Gladys 
Moore, who has won many bathing beauty 
prizes and who is known as “Miss New Or- 
jeans,” wore a $9,000 silver costume at the 
store. 

Mr. and Mrs. A. L. Judis gave a linen 
shower the past week for Miss Lillian Beu- 
lah, who is to be married to Clayton Dinkel. 
A number of beautiful gifts were received 
znd a pleasant evening was spent. Miss 
Beulah has been employed by the Krower 
firm for the past six years. They are plan- 
ning an extensive auto tour for their honey- 
moon, accompanied with several of her 
friends. 

On Saturday, June 26, an enjoyable after- 
noon was spent by the employes of Leonard 
Krower & Son, Inc., aboard the yacht Ton- 
delayo, owned by A. J. Krower. The boat 
was launched at Little Woods, and the en- 
tire force went in swimming, and immediate- 
ly after refreshments were served and danc- 
ing took place. Automobiles accompanied 
the crowd to the boathouse to meet the boat. 
Another trip is planned to take place shortly. 

The traveling salesmen in New Orleans 
last week included: <A. A. Lftt, Interna- 
tional Silver Co. Derby Division; Mr. 
Brandon, Lazarus & Rosenfeld; Robert E. 
Kehl, F. H. Noble &.Co.; Mr. Van Hise, 
Taylor & Co.; George H. Sluter, Jones & 
Woodland Co., and Brassler Co.; L. Braun, 
O. J. Somers Co.; Harry C. Nieland, C. F. 
Rumpp & Sons; Charles L. Andrews, Car- 
ter Gough & Co.; Henry Greenthal, Albert 
Lorsch & Co.; F. C. Hecker, Gorham Co., 
and Joseph W. Hosdowich, International 
Silver Co. 








L. J. Welsch, western representative of 
the Non-Retailing Co., is visiting the home 
office. , 

The Kranich Bros. fire and smoke sale has 
ended and the store has been renovated and 
new stock installed. 

William Bender, formerly of Bishopsville, 
N. C., has taken a position with William 
Fluhrer, York, Pa. 

No meetings of the Lancaster Jewelers’ 
Association or the Lancaster Optical So- 
ciety will be held during July. 

W. W. Appel & Son furnished the gold 
medal awarded as a prize in the golf tourna- 
ment at the Lancaster Country Club on 
July 5. 

Among recent trade visitors here were 
E. V. Stowe, Hadley Co., of Providence, 
R. IL, and Frank Zimmern, K. K. Importing 
Co., New York. 


General conditions in the jewelery trade 
begin to show some signs of improvement. 
In June silverware made a good showing, 
and the goods most in demand were of the 
better class. 


A. W. Moyer, president of the Non- 
Retailing Co.; T. Wilson Dubbs and Dr. 
J. P. Roebuck are attending the annual camp 
of the famous Tucquan Club, of Lancaster, 
at York Furnace, on the Susquehanna River. 


A Sesqui-Centennial window display made 
last week at the S. Kurtz Zook jewelry 
store attracted unusual attention. Among 
the precious relics was a snuff-box owned 
by George Washington and a mirror once 
owned by the French Queen, Marie An- 
toinette. A number of antique clocks were 
in the exhibit. 


Jeweler and Mrs. Ernest Wirz, Cam- 
bridge, Md., were in Lancaster last week 
visiting their son, Alcede Wirz, a student 
of the Bowman Technical School. They 
made a business call at the H. S. Meiskey 
Co.’s_ establishment. Marco Maglietto, a 
jeweler of Washington, Pa., a former stu- 
dent of the school, recently motored to 
Lancaster to see old friends. 


The following connected with the trade, 
were recent visitors in Lancaster: E. Earl 
Dennis, Ithaca, N. Y.; R. L. Hawkins, 
Andover, O.; Jerome Hoffer, partner in 
the Heyman Co., Camden, S. C.; J. B. 
Balthaser, Erie, Pa.; Paul A. Hirsch, with 
Millard F. Davis, Wilmington, Del.; Ward 
W. Porter, Washington, D. C.; J. B. Pata- 
fumas, with T. W. Holland, Honesdale, 
Pa.; Anthony Grill, Reading, Pa.; James 
Stockman, Carbondale, Pa. 

The following have enrolled as students 
at the Bowman Technical School: Mrs. 
Robert P. Sowber, Tamaqua, Pa.; Gerald 
C. Harris, Washington Court House, O.; 
Miss Aimee Lindauer, Savannah, Ga.; 
Lester O. Hall, Montgomery, Pa.; Clifford 
K. Maurer, Clearfield, Pa.; Edgar W. Win- 
ner, Frostburg, Md. These have finished 
courses: Joseph C. Gilfoil, Philadelphia, 
who has gone to Welsh, W. Va., to take a 
position with Alfred W. Stellers, and Dom- 
inick Mazonella, Carlisle, who takes a posi- 
tion with the Art Gift Shop,-at Bethlehem, 
Pa. 
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Harry Brown, of Brown’s Credit Jewelers, 
dith Mrs. Brown, is on a motor car trip 
through the west. 


J. George Haller, and Mrs. Haller, 
together with their son, George Jr., have 
returned from a short vacation at Goderich, 
Ont. 

A. Dunn, watch repairer, formerly with 
the Fink-Harrison Co., has opened a new 
shop for himself at 603 Metropolitan 
building. 

Dewey Hesse, Saginaw, widely known 
among retail jewelers in Michigan, was a 
guest of friends in Detroit during the 
present week. 


Edward Berg, of E. H. Pudrith Co., has — 


Ieft Detroit for an extensive trip through 
norihern Michigan. He expects to be gone 
several weeks. 

Sydney L. Max, of the Feinberg-Max Co., 
left Detroit last week for a pleasure trip 
through the east. He expects to be absent 


about two weeks. 


Edward Krambrink, of Krambrink & 
Fuller, retail jewelers at Ionia, Mich., was 
in Detroit, last week, buying new merchan- 
dise for the late Summer trade. 

Arnold Niess, diamond importer, is now 
settled in his new quarters, 1005 Metro- 
politan building. He moved from 603 in 
the same building and now has much 
larger quarters. 

Silas C. Feinberg, of the Feinberg-Max 
Co., wholesale jewelers, expects to leave 
shortly for Hwughton Lake, Mich., for a 
two weeks’ vacation, which also means a 
strenuous time for the fish. 

Reid Berkey, of the Charles A. Berkey 
Co., passed the week-end at Stony Lake, 
Mich. He is now preparing a new Fall 
line of exclusive jewelry creations, which 
will shortly be shown on the Pacific Coast 
for the first time. 

Eugene Grill, city salesman for the De- 
troit branch of the W. F. Broer Co., Toledo, 
is in charge of the Detroit store, while its 
manager, E. C. Avery is on his vacation. 
On the Fourth, Mr. and Mrs. Avery were 
the guest of friends in Toledo. 

The Detroit branch of Scribner & Loehr, 
Cleveland wholesale jewelers, increased their 
sales facilities this week by adding some 
new fixtures. The company is getting ready 
for a vigorous late Summer and Fall busi- 
ness, which most jewelers in this territory 
are anticipating. 

H. Amor, who has been in the retail 
jewelry business for a considerable time at 
916 Clay Ave., has recently moved to a 
newer and larger store directly across the 
street. He has considerable new equipment 
and other features that aid him in handling 
his increasing business, 

An involuntary petition in bankruptcy was 
filed on Monday against William R. Grain- 
ger, this city. It is understood the alleged 
bankrupt will make a composition offer of 
35 cents on the dollar. Joseph Frier, of 
Goldman & Frier, New York, representing 
the creditors’ committee, was here last week, 
and following his investigation the petition 
was filed. 

C. E. Wallace and N. A. Cowan, of the 
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Wallace-Monroe Mfg. Co., in the Metropoli- 
tan building, are now far up in the wilds 
of northern Canada, where they are tramp- 
ing the ranges and having a generally good 
time. The trip takes them so far into the 
wilds that they cannot find a jewelry store 
within a radius of 200 miles. 

The cause of the death of Philip J. Foley, 
gold refiner at Pontiac, Mich., several 
weeks ago, still is occupying the attention 
of authorities. Already testimony has been 
taken from more than 50 witnesses. Judge 
F. L. Covert, at Pontiac, says he is unable 
to say just when the investigation will be 
completed, but the end was not yet in sight. 

H. J. Luths, of Luths, Dorweld, Haller 
Co., has returned from a two weeks vaca- 
tion trip to Elk Lake in the northern part 
of the lower Michigan peninsula. He says 
the outing put him in fine shape and he is 
now ready for any kind of strenuous duty 
that may come along. Like most of the 
Detroit wholesale jewelers, he anticipates a 
heavy run of business for the coming Fall. 

Leslie Redmond, Pontiac, Mich., has im- 
proved his store with a new front, which 
permits him to make much more elaborate 
window displays. Mr. Redmond believes a 
retail jeweler has no more valuable asset 
than his display windows, and that a neglect 
of them is like throwing away real money. 
He now is in a position to avail himself of 
every advantage that comes through skillful 
window displays. 

The Enggass Jewelry Co., 223 Monroe 
Ave., is 61 years old this Summer, and the 
company is now making public note of the 
fact. The company was founded by 
Adolph Enggass, and since its inception has 
been one of the leading jewelry establish- 
ments in the downtown shopping district of 
Detroit. When it first came into existence, 
Detroit had a population of less than 100,000. 
Today the city census shows more than 
1,250,000 persons within its borders. The 
largest part of this growth has taken place 
within the last 15 years. The Enggass 
Jewelry Co. has kept pace with this rapid 
growth and now possesses one of the finest 
retail jewelry stores in the city. 








Business Troubles 





John MacPherson, Allentown, Pa., is re- 
ported to be in bankruptcy. 

An involuntary petition in bankruptcy 
has been filed against S. L. Klamen, Phila- 
delphia, Pa. 

Donahoe-Anderson Jewelry Co., Marshall, 
Mo., has assigned to the Bank of Saline, 
which is secured by a chattel mortgage. 

Dora A. Hawley, Detroit, Mich., has been 
petitioned into bankruptcy. The nominal 
assets are given as $31,000 and the liabili- 
ties $25,000. 

An involuntary petition in bankruptcy has 
been filed against the Star Jewelry Co., Hart- 
ford,,Conn. The assets are given at about 
$1,000 and the liabilities approximately 
$8,000. 

Henry Elston, San Francisco, Cal., is 
offering creditors a settlement of 20 cents 
cash. He claims that his business was 
wrecked by a recent robbery. The assets re- 
maining are valued at $7,388 and liabilities 
are placed at $31,000. 
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Atlanta, Ga. 


J. F. Creel, Arcade building, spent the 
week-end at home with his parents near 
Carrollton, Ga. 

Miss Esther Scheer, daughter of Joh 

Scheer, Peachtree St., has just left for Los 
Angeles, Cal., where she will spend two 
months visiting her sisters, Mrs. Phil Kalech 
and Mrs. H. Gerson, and and Mrs. B. F. 
Frank. 
. Practically all of the leading Atlanta re- 
tail jewelry stores closed on Saturday after- 
noon, July 3, and remained closed until 
Tuesday morning, July 6. Members of the 
Atlanta Retail Jewelers’ Association will 
close their establishment at 1 o'clock every 
Saturday afternoon through July and Au- 
gust as well. 

Local jewelers are puzzled over the dis- 
covery of a gold key by H. W. Meekins, a 
negro farmer, near Greenville, S. C. The 
key, which was plowed up in a field several 
days ago, is about four inches in length, 
weight about three and a half ounces, and is 
made of solid gold. It bears the number 
“323,” and is said to be worth at least $100. 
Many people have visited the negro’s home 
and inspected the key, and various opinions 
have been advanced concerning it, the most 
likely of which seems to be that it is a relic 
of the times when golden keys were sup- 
posed to have been used to unlock the city 
treasuries. 

Indications are that fully 95 per cent. of 
the retail jewelers in Atlanta will co-operate 
with the Atlanta Retail Jewelers’ Associa- 
tion in closing their shops at 1 o’clock on 
Saturday afternoons through July and Au- 
gust. Many jewelers who are not members 
of the association will co-operate, and it is 
believed that not more than one or two 
shops in the entire city will remain open on 
Saturday afternoons through the two 
months. The success of the movement has 
been largely due to R. C. Schneider and 
other officers of the local association who 
visited personally every jeweler in the city. 

The jewelry trades in Atlanta will be rep- 
resented at the Atlanta Industrial Exposi- 
tion, which is to be held in the auditorium- 
armory the week of Aug. 2 to 7, by one of 
the “livest” and easily the most valuable 
exhibits in the building. This will consist 
of an exhibit of diamonds and platinum 
worth in the neighborhood of half a million 
dollars, and will be made by H. F. Linder, 
nationally known platinumsmith. The ex- 
hibit will consist of a section of the work- 
ing tables in the big shop at No. 5 Plaza 
Way, following the plan of exposition di- 
rectors to have every exhibit a “live” one. 
Starting with the designs for platinum and 
diamond jewelry, visitors will be carried 
straight through a section of the big plant. 
They will be shown how platinum comes im 
stock, how it is cut for bar-pins, how it is 
engraved following the beautiful designs 
worked out by Mr. Linder, how the dia- 
monds are set in the platinum, and all steps 
from the beginning to the finished product. 
Actual work will be done in the exhibit, 
just as if it were in the Linder shop, and 
hundreds of thousands of dollars worth of 
material will be in plain sight all the time. 
In order to protect the company from loss, 
the exhibit will be protected by plate-glass 
and numerous plain-clothes men. 
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Chicago Notes 





Henry Shelow, manufacturing jeweler of 
Dayton, O., spent several days during the 
past week in Chicago on business. 

“Jimmy” Thompson, of the material de- 
partment of S. H. Clausin & Co., Minne- 
apolis, Minn., was a visitor in Chicago last 
week looking over the markets. 

J. Batsch, of the Batsch Watch Repair 
Co., 108 N. State St. returned this week 
from St. Louis, where he spent 10 days rest- 
ing and visiting at this old home. 

Frank Bruns, Chicago representative for 
the Chapin & Hollister Co., Inc., 31 N. State 
St., returned last week from Los Angeles, 
Cal., where he spent a month visiting with 
his mother. 

“Billy” Moore, of Wm. Dixon, Inc., New- 
ark, N. J., called on the trade in Chicago 
last week on his way back home. Mr. 
Moore just completed an extended business 
trip to the Pacific Coast. 

“Billy” Thomas, manager of the Chicago 
office of the Weigle & Rose Co., Inc., has 
left for his Summer home at Saugatuck, 
Mich., where he will remain with his family 
until Aug. 1, enjoying a rest. 

H. Hall. of the W. R. Cobb Co., Paw- 
tucket, R. I., stopped off in Chicago last 
week to visit with his many friends in the 
trade on his way to the east, after calling 
on the trade through the middle west. 

H. H. Fruer, of Fruer & Schmoll, jewelry 
wholesalers, left last week on his regular 
Fall business trip through the west. Mr. 
Fruer goes as far west as Seattle, Wash., 
and will be gone for more than 10 weeks. 


D. L. Nesler, manufacturers’ representa- 
tive, with offices on the eighth floor of the 
Columbus Memorial building, returned last 
week from Michigan, where he spent a cou- 
ple of weeks resting at his Summer home. 

Henry Eisen, diamond dealer, is now lo- 
cated in suite 810 Columbus Memorial build- 
ing, where he has secured very desirable 
quarters. Mr. Eisen formerly was located 
on the 11th floor of the Heyworth building. 

Friends of Ed. Keating, representative for 
the Gruen Watch Co., have received word 
from him from Cordova, Alaska, where he 
and Mrs. Keating are spending many weeks 
enjoying a sight-seeing trip and the wonder- 
ful climate. 

Joseph Friedman, of the Friedman-Gessler 
Co., Los Angeles, Cal., was in Chicago last 
week looking up friends in the trade en route 
to the eastern markets. Mr. Friedman will 
remain in the east for several weeks looking 
over lines. 

Benjamin Teitleman, manager of the Chi- 





cago office of Henry Rufeisen, Inc., Newark, 
N. J., left this week with his wife and fam- 
ily for Green Lake, Wis., where he will 
spend 10 days resting before starting on a 
business trip through his territory. 

George Fleming, representative for the 
Wadsworth Watch Case Co., traveling out 
of their Chicago office located in the Jewel- 
ers’ building, is spending a month with his 
wife and family enjoying a pleasure trip 
through the west to the Pacific Coast. 

H. J. Hagen, representative for the Stein 
& Ellbogen Co., is now spending a few 
weeks at the home office of this firm, re- 
plenishing his stock before starting out on 
the road. Mr. Hagen just returned from a 
two weeks’ fishing trip in northern Wiscon- 
sin. 

Al. Kahn, manufacturers’ representative, 
announces to the trade that he has made con- 
nections with Lauter & Co., of New York 
city, watch importers, and represents them 
in Chicago and the middle west in conjunc- 
tion with his other lines. Mr. Kahn makes 
his headquarters in suite 1006 Columbus Me- 
morial building. 

E. Stahli, watchmaker to the trade, with 
headquarters in room 1000 Heyworth build- 
ing, left last Wednesday with his wife and 
family for his Summer home at Hamlin 
Lake, Mich. ‘Mr. Stahli is making the trip 
by motor and went by way of Wisconsin so 
as to travel all around the lake. He will be 
gone for several weeks. 

J. B. Miller, recently entered into business 
tor himself as watchmaker to the trade, and 
is located in room 703 Goddard building, 27 
FE. Monroe St. Mr. Miller is well acquaint- 
ed in the jewelry industry. For the past two 
years he was associated with the Louis Man- 
heimer & Son Co., and prior to that time 
was with the Lewy Bros. Co. 

Mr. and Mrs. Arthur Lundquist recently 
announced the marriage of their daughter, 
Miss Bernice Lundquist, to Ray William 
Stebbins, of Chicago. Mr. Lundquist is Chi- 
cago manager for the George H. Fuller & 
Son Co., located on the 10th floor of the 
Heyworth building. The happy couple are 
spending several weeks touring through 
Michigan, and upon their return will make 
their home at 2332 Estes Ave., Chicago. 

Max Hirsch, importer of watches, with 
offices on the ninth floor of the Columbus 
Memorial building, accompanied by his wife, 
left this week for Washington, Oregon and 
California, which is his semi-annual busi- 
ness trip for this territory. While in the 
west they will spend some time at the home 
of Mrs. Hirsch’s mother, at Pomona, Cal.. 
which has been their custom for the past 16 
years. 


S. R. King, E. J. MacDonald, J. W. Duff, 
Harry Lindstrom, P. Sheridan, Fred Ka-- 
teron, J. G. Mawer, E. G. Spears and T. F. 
Wylie, all of the sales force of the C. H. 
Knights-Thearle Co., wholesale jewelers lo- 
cated at 31 N. State St., have spent several 
weeks at the home office replenishing their 
stocks with new Fall merchandise, and are 
now leaving for their respective territories. 
They will all be gone for extended trips. 

Window smashers did not confine their 
activities in Chicago alone during the past 
week, but invaded the city of Rockford, III. 
Between the early hours last Monday the 
large front window in the jewelry store of 
Dwyer & Anderson, located at 111 N. Main 
St., of that city, was broken, and the bandits 
escaped with about $300 worth of watches. 
The act was discovered by two newspaper 
carries, who notified the police. A stone was 
used to break the window, and the only clues 
the police have are fingerprints. 

The marriage of Miss Blanche Ettleson, 
daughter of. Julius Ettleson, of Chicago, to 
Ralph W. Pollack took place on Wednesday 
evening of last week at the Belmont Hotel. 
Ralph W. Pollack is a member of the firm 
of J. O. Pollack & Co., 7 W. Madison St., 
and is general manager of the company. He 
has been associated in the jewelry field for 
many years and during that time has made 
a host of friends. The couple are now 
spending several weeks on a honeymoon trip 
in Wisconsin. Upon their return they will 
make their home in Chicago. 

Sympathy from friends in the trade was 
extended to ‘Mrs.. Sadie Spero on account 
of the death of her mother, Mrs. J. W. Post, 
which occurred at her home, 3110 Waveland 
Ave., early last Wednesday morning. Mrs. 
Post was about 70 years of age and had been 
ill for about a year. Funeral services were 
held on Friday, July 9, at 2 o’clock in the 
afternoon, from Schmidt’s Chapel, 3834 
Irving Park Blvd., and interment was at 
Acacia Park Cemetery. Mrs. Spero is a 
member of the firm of S. & L. Spero, retail 
jewelers at 314 S. Clark St., and is presi- 
dent of the ladies’ auxiliary of the Illinois 
Retail Jewelers’ Association. 

The A. & F. Camera Shop is a ttew cor- 
poration, recently formed by: W. R. Ander- 
son, W. Fink and H. B. Farley, with offices 
and factory at 3705 N. Halsted St., of this 
citv. This firm took over the Camera Shop, 
and are the sole owners of the former Burke 
& James camera equipment, known as the 
Rexo Camera. This new corporation is 
equipped to manufacture cameras and to re- 
pair any make camera. They are one of the 
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largest equipped camera repair shops in the 
country. W. R. Anderson is president of 
the corporation; W. Fink, vice-president, 
and H. B. Farley, secretary and treasurer. 
This concern has a loop office in suite 633 
Stewart building, 108 N. State St. 

Irving Cohn, of Irving Cohn & Co. 5 
S. Wabash Ave., is spending two weeks in 
the east visiting the markets and making 
his Fall purchases. 

Carl Loeb, representing I. Schwartz, 
wholesale jeweler, on the 11th floor of the 
Heyworth building, left this week on an 
extended business trip through the far west. 

Franklin Meyer, diamond dealer, with 
offices on the 16th floor of the Heyworth 
building, is spending a couple of weeks at 
Fox Lake, Ill., with his family, enjoying 
a good rest. 

Otto W. Jonas, diamond setter, located 
at 10 S. Wabash Ave., left last week for 
Pike Lake, near Fifield, Wis., where he will 
do some fishing. Mr. Jonas will return to 
Chicago about Aug. 1. 

E. E. Weldy, 1924 Irving Park Blvd., will 
return this week from a 10-day visit to his 
old home at Cold Water, Mich. Mr. Weldy 
made the trip by motor, and while there 
celebrated a family reunion. 

Harry Stout, retail jeweler of Spring- 
field, Ill., and president of the Illinois Re- 
tail Jewelers’ Association, was a visitor in 
Chicago during the past week, looking over 
the markets and calling on friends in the 
trade. 

John P. Beckman, who has charge of the 
diamond department for Norris, Alister- 
Ball Co., has removed his family to Wooster 
Lake, Ill., for the Summer. Mr. Beckman 
commutes each day and spends the week-ends 
there. 

Those in charge of the bankrupt stock of 
Lewy Bros. announce that the gross amount 
of the sale was $362,000. This is subject 
to auctioneers commission, operating and ad- 
vertising expenses. It cannot be stated at 
this time what the net amount available for 
creditors will be. 

Retail jewelers visiting in Chicago during 
the past week were: W. H. Carew, 
Streator, Ill.; Harry Bawer, Crown Point, 
Ind.; L. W. Berry, Carthage, Ill.; Nat. 
Aronberg, of Charles Aronberg Jewelry Co., 
St. Louis, Mo.; H. N. Huff, of the Huff 
Jewelry Co., Boswell, New Mex.; Harry 
Stout, Springfield, III. 

For the second time within a month Judge 
Joseph McCarthy has branded the disposing 
of memorandum goods as a crime, and each 
time, sitting in the criminal branch of the 
Municipal Court, held Sam Epstein, diamond 
broker of Chicago, to the Grand Jury on 
bonds on a charge of larceny by bailee. The 
first case was on charges preferred by the 
Horwitz Co., who delivered diamond mer- 
chandise to Epstein during the Fall of 1924 
to the value of $1,120.70, and, it is alleged, 
was never able to get a return. In this case 
Epstein was held under $2,500 bond. The 
second case was on charges preferred by 
Trachtenberg & Pritzker. : 

Kenneth Gilbert Merrill, assistant man- 
ager of the Chicago office of the Interna- 
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tional Silver Co., was married to Miss Mary 
Agnes Derouin, of Chicago, on Thursday, 
July 1, at 11 a. M., at the Buena Memorial 
Presbyterian Church. Mr. Merrill has been 
connected with the Chicago office of the 
International Silver Co. for about 15 years. 
He commenced as a representative of the 
company and in recent years had charge 
of their premium department. About two 
years ago he was appointed assistant man- 
ager of the company’s Chicago office. The 
couple are now spending some time in the 
Canadian woods, and upon their return to 
Chicago about Aug. 1 will make their home 
at 4703 Malden Ave. 

Stealing and forgeries among the jewelry 
employes received a severe jolt when a 
woman, on the complaint of Gilbertson & 
Son, was held to the Cook County Grand 
Jury on a bond of $5,000 on a charge of 
forgery. When interviewed on the subject, 
Attorney Francis V. Healy, of the law firm 
of Goldman, Allshouse & Healy, who prose- 
cuted the case, stated that the charge placed 
against her was only one of many and that 
the total losses would probably reach the 
sum of $5,000. When questioned by Attor- 
ney Healy, she stated and confessed that this 
practice had been going on for almost a year 
and that she was unable to give a reason as 
to why she did it, although the evidence dis- 
closed that she was living in style at one of 
the leading hotels in Chicago and had just 
recently purchased an expensive automobile. 

On Saturday of last week Ed Tocatlian, 
retail jeweler at 7853 S. Ashland Ave., was 
held up in his store and watches amounting 
to a couple of hundred dollars was taken. 
On Saturday morning a man entered his 
store and asked to have his watch repaired. 
Mr. Tocatlian said it would take several 
days, but the man insisted that he do it 
while he wait, so he could not switch move- 


ments. After an argument and when two 
customers entered the store the man left. 


About an hour later he re-entered the store 
and Tocatlian was alone. He immediately 
pulled a gun and ordered Tocatlian into a 
rear room. He only took a few gold-filled 
watches avoiding a tray of diamond rings 
and not touching the safe. On his way out 
he took a gold watch from the repair rack. 
When Tocatlian returned from lunch the 
same day he noticed the gold watch had 
been returned and had been placed between 
the screen door and the door of the store. 


The T-A-D Co. (The Associated Dealers) 
at 64 W. Lake St., Chicago, through its at- 
torney, sent out a letter calling a meeting 
of its creditors, which was held on June 30, 
and at which meeting it was the consensus 
of opinion that its affairs should be liqui- 
dated, and Louis Goldman, of Goldman, Alls- 
house & Healy, and Maurice Levi, of the 
firm of Teller, Levit, Silvertrust & Levi, 
were appointed co-trustees. The assignment 
has been executed and the trustees are now 
in possession of the property for the purpose 
of liquidation. The liabilities, so far as the 
trustees have been able to determine them, 
amount to $20,000, with assets consisting as 
follows: Accounts receivable, $3,733; mer- 
chandise, $9,924; fixtures (cost price), $5,- 
000, making a total of $18,657. From the 
nature of the fixtures, they being built in, it 
is doubted if much will be realized from 
them, and the accounts receivable are also 
subject to considerable shrinkage, but every 
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possible effort will be made to realize the 
most tor creditors. 








Salt Lake City 


Max Siegel, proprietor of the Salt Lake 
Loan Co., is sojourning in California, 

J. Shapiro, Reliable Loan Co., is jin 
Seattle on a vacation, and is also attend- 
ing a convention. 

‘John Morton, Eureka, center of the metal 
mining industry of the Tintic district of 
Utah, is a local visitor. 

E. H. Morton and George Olsen, of the 
Decker Jewelry Co., are sojourning in Idaho 
and southern Utah, repectively. 

Raymond E. Boes, manager of the Boes 
jewelry store, is in Strawberry Valley, 
southern Utah, where he is doing some 
fishing. 

Charles Dennis, manufacturing jeweler, 
has been on a motoring trip to Fish Lake, 
accompanied by Mr. McKean, Waltham 
Watch Co. 

Clifford R. Pearsall, head of the Leyson- 
Pearsall Jewelry Co., is enjoying a fishing 
trip in Idaho with about 20 other prominent 
Salt Lake City business and_ professional 
men. 

The jewelry business is described as about 
fair for the season. The weather has been 
very hot for more than a week and many 
people have taken to the canyons and other 
cool places. The industrial outlook con- 
tinues good, but rain is badly needed. 

Abe McGillis is remodeling his entire store 
on S. Main St. The improvements will 
cost upwards cf $3,000. All the old fixtures 
are being replaced with new _ hardwood 
fixtures finished in mahogany, plate glass 
showcases. The place will be tastefully 
decorated and papered. 

William Schubach, owner of the Schu- 
bach jewelry store, and Charles Anderson, 
head of Anderson & Co., are spending a 
week at Fish Lake in southern Utah. 
William Larsen, buyer of the Decker 
Jewelry Co., has been spending a few days 
with them. J. McKean, Pacific Coast rep- 
resentative of the Waltham Watch Co., who 
was a visitor here this week, enjoyed a 
special trout breakfast, the fish being caught 
and presented to him by Mr. Larsen. 











One of the most interesting souvenirs of 
the recent opening of the Philadelphia- 
Camden suspension bridge, which also in a 
way, typifies the Sesqui-Centennial cele- 
bration there, has been designed by Jennings 
Hood, jeweler at 13th and Chestnut Sts., 
Philadelphia, and is meeting with a large 
call from retail jewelers here and elsewhere. 
One of these souvenirs, which is in the 
form of a handsome silver plaquette with 
the bridge in relief, was presented to Presi- 
dent Coolidge on his visit to Philadelphia 
and trip across the span on July 5, this 
plaquette, however, being of gold. In re- 
sponse to requests from many jewelers 
some are also being struck in bronze, all 
being made by the Medallic Art Co. The 
model was executed by Leon Hermant, 
sculptor for the bridge and were approved 
by Ralph Modjeski, chief engineer of the 
great span, the largest suspension bridge in 
the world of the single span type. 
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Bruce Fanus, jeweler, Fairmount and 
Clarksburg, W. Va., visited Cincinnati. 

George Detmering, Joseph Noterman & 
€o., left for a trip through the north, Wed- 
nesday. 

Albert Wallenstein, of the Wallenstein- 
Mayer Co., returned during the week from 
a trip through the Carolinas. 

Clarence Loeb, of L. Loeb & Sons, is on 
his long jaunt through the southwest. He 
will be out of the city about nine weeks. 

J. Harvey Phillips and John Rolfe of 
Richter & Phillips are attending the mid- 
Summer buyers’ meeting that is being held 
at Bluefield, W. Va. 

Harold E. Simon and family, Barberton, 
O., and S. L. Hagy, of Petaskala, O., 
motored to Cincinnati and spent the Fourth 
of July in the “Queen City.” 

Mrs. Edward Croninger, wife of the sec- 
retary of the Cincinnati Wholesale Jewelers’ 
and Manufacturers’ Association, is reported 
to be seriously ill at their Summer home, 
near Ryland, Ky. Mrs. Croninger has 
been under a physician’s care for a long time. 

John Gerwin, of Frohman & Co., left for 
a trip through the south Wednesday. George 
Brown, of the same firm, expects to go out 
next week. He attended the Indiana State 
convention which was held at Lake Wawas- 
see, where he assisted Claude Wheeler, who 
acted as toastmaster on one occasion during 
the meeting. 

J. D. Jacobs, of the D. Jacobs Sons Co., 
is on a trip through Ohio. It is the first tour 
he is making for a period of six months. 
Mr. Jacobs has been ill but las recovered 
enough to again go on the road. E. B. and 
A. C. Jacobs expect to leave for trips next 
week, the first for Tennessee and the other 
for Georgia. 

Leo Goesling, former Cincinnati diamond 
dealer, was in the city over the Fourth of 
July. He is now connected with the Eisen- 
stadt Mfg. Co., St. Louis, and spent a week- 
end with his family in this city. The family 
is living in Clifton and they remained here 
when Mr. Goesling became associated with 
the St. Louis iirm. 

Henry Heiser has succeeded Russell Mc- 
Hugh as the window trimmer of the Oskamp 
Jewelry Co., in the Dixie Terminal building 
on E, 4th St. Mr. Heiser formerly was con- 
nected with the Pieper Jewelry Co. in Cov- 
ington, Ky., and went to the 4th St. store 
after Mr. McHugh became associated with 
the Greenwald Jewelry Co., at Opera Pi. and 
Race St. 

Bertram Workum, son of A. S. Workum 
of the diamond cutting firm of that name, 
has taken up the task of learning how to cut 
diamonds. He put on his overalls at the 
shop in the Schmidt building last week and 
is being tutored by his father in the art. 
The son recently completed a course in 
jewelry designing at the Cincinnati Art 
Academy, and is now devoting his attention 
to cutting stones. 

A tax lien has been filed in the United 
States District court in this city against 
a jewelry company at Dayton, O. The lien 
was filed by Charles M. Dean, Internal 
Revenue Collector who charges the jewelry 
company with failure to make proper return 
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on its earnings for 1924 and 1925. The lien 
calls for $6,809.04 plus $1,151.19 to cover 
taxes, penalties and interest due the Internal 
Revenue Department. 

Summer time usually finds a number of 
jewelers passing through the city, and quite 
a few of them make an inspection tour of 
Time Hill, the home of the Gruen Watch 
Co. Those who signed the visiiois’ register 
recently include: Mr. and Mrs. Julius 
Young, Oakland, Cal.; Mr. and Mrs. Karl 
Staufenbiel, Indianapolis, Ind.; H. W. 
Crothers, Aberdeen, Wash., and Mr. avd 
Mrs. W. J. Horton, Farrell, Pa. 

Mrs. Anna L. Carey, jeweler of Leban- 
on, O., was in Cincinnati last week calling 
at the offices of A. G. Schwab & Sons 
before departing on a six weeks trip t 
Yellowstone Park and other historic points. 
Louis Lange, credit manager of A. G. 
Schwab & Sons spent the Fourth of July 
at Inter Laken, Switzerland while on a tour 
of Europe. He sent a radiogram to mem- 
bers of the firm. Mr. Lange was on the 
Cincinnati Limited that was wrecked out- 
side of Pittsburgh while on the way to 
New York where he met his wife and 
daughter before embarking for the eastern 
hemisphere. 

When he isn’t bowling Hugh Stewart, 
auditor of the Wadsworth Watch Case Co., 
is playing golf and he is just as proficient in 
one game as in the other. Stewart got as 
far as the finals in the “Queen City” or sec- 
ond flight of the annual city golf champion- 
ship tournament held at the Maketewah 
Country Club Saturday only to be eliminated 
by Albert Hill 5 and 4. Stewart wasn’t 
up to his usual game and Hill happened to 
drive a little better and made several long- 
er putts so that the game was decided on 
the 32nd hole. Hill is a brother of Douglas 
Hill who beat Al Baumgartner for the city 
championship, the Hill family taking first 
prizes in the two principal flights. 

The temporary injunction that was ‘ap- 
plied for by Louis Levite to permit him to 
continue an auction sale at the Wolpa 
jewelry store 230 W. 5th St., was denied in 
Commcn Pleas court and the case is to be 
heard on its merits in a couple of weeks. 
Meanwnile the sale of jewelry has been 
stopped. Levite was arrested by the police 
twice last Wednesday on charges of violating 
city ordinances and was fined $25 and cost 
in Municipal court. He applied for an in- 
junction against the police in Common Pleas 
court and this was denied him. The in- 
jurction was sought to prevent his con- 
tinued arrest until the error proceedings 
he has since instituted could be heard and 
determined. Levite claimed the city ordin- 
ance preventing auction sales of jewelry 
was invalid. 

Extra precautions were taken by all 
jewelry establishments in the city following 
the attempted hold-up of Sig Strauss & Co., 
in the Carew building, Thursday morning. 
Some of the jewelers kept weapons handy 
so they would be in a positon to fight off 
any attempt to rob their places. Around 
noon time Thursday Edward Heileman, of 
Heileman & Roth, in the Murdock builditg, 
Opera PI., noticed tw voung men walking 
down the stairs and watched them until they 
left the building. They answered in a meas- 
ure the description that Ferd Strauss gave as 
the two who bound and gagged him earlier 
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in the day. The attempted robbery was one 
of the nerviest tried in some time, but it 
failed to give the bandits anything because 
they were unable to find the key to the inner 
compartments of the safe. The robbery was 
attempted at a quarter of eight and Mr. 
Strauss, who is 72 years old, was held pris- 
oner until the mail man arrived. 











John Parkins, who has been working in 
the jewelry store of his father at Ord., 
Neb., for same years, expects to go to Los 
Angeles soon to take up employment in a 
jewelry store there. 


Among the out-of-town jewelers who 
were in Omaha during the week were 
‘Leonard Fitch, Fullerton, Neb.; Glenn Fen- 
nel, Fremont, Neb.; George Kohles, Earl- 
ing, Ia.; and M. D. Brown, Plattsmouth, 
Neb. 

Omaha jewelers are on the lookout for a 
diamond thief wanted by the Pinkerton 
Detective Agency for the theft of a $6,300 
diamond from a Chicago jeweler. The 
Omaha jewelers have’ been asked by the 
agency to be on the lookout for him. A 
reward of $600 is offered for his apprehen- 
sion. From the description of the man 
given in the letter Albert Edholm, an Omaha 
jeweler, believes it may likely be the same 
man who stole a $4,500 diamond ring from 
the Edholm store here in 1921. 

Reputable Omaha jewelers find they are 
being used a great deal by pawn shops and 
curb stone dealers to obtain appraisals for 
stones these operators are trying to sell to 
a prospective customer. The plan is to send 
a prospective customer to a recognized dia- 
mond authority with the stone he wishes 
to purchase and, ask the jeweler or expert 
for an appraisal for insurance purposes. 
Naturally the jeweler then makes a very 
liberal appraisal, as he wants the man to 
ask for plenty from the insurance company, 
knowing the company will shave it down, 
if it is too much. Thus a stone valued at 
about $600 or $700 brought before an 
expert, may likely be appraised roughly at 
$1,000 for insurance purposes. In other 
words the owner or pretended owner is 
told to ask about $1,000 insurance on the 
stone. He then hastens back to the owner 
exceedingly glad to pay $700 or $800 for 
the stone, secure in the belief that it is 
worth $1,000. A number of sales of this 
kind have been made here in the city recently 
by pawnbrokers and curbstone dealers, who 
used the legitimate jeweler unwittingly as 
a go-between. Local jewelers, called upon 
frequently for such appraisals, are discussing 
a plan to demand an order for appraisal 
from an insurance company before making 
such appraisals in the future. 








The formal opening of the Syman 
Jewelry Co., at 929 Broadway, Tacoma, 
Wash., was held recently. C. A. Syman 
reports that he is much pleased with the 
new location. W. G. Gross, who has been 
with the company since 1919 and manager 
of the store in its old location at 1112 
Broadway, will continue as manager. 














TRADE CONDITIONS 
The record for marriages in June in Milwaukee 


was surpassed this year when there were 913 


licenses issued by the city clerk. This was 100 
more than the record year of 1925. A _ noticeable 
increase in business was made during June accord- 
ing to the jewelers, which was due to the June 
weddings and graduations. There were some sec- 
tions which did not show an increase, but on the 
whole repcrts show that the jewelry business profited 
by the marriages and other activities of the month. 


Arthur Kuesel, of Kuesel Bros. Co., 
wholesalers, and his son were on a camping 
trip at Rock Lake from July 9 to 14. Mr. 
Kuesel has a camping outfit on a trailer and 
they lived in the tent on the trailer while 
there. 

Among the Wisconsin jewelers who visited 
the Milwaukee wholesale houses during the 
week were F. E. Kiehl, Waukesha; T. J. 
Shinners, West Bend; R. F. Hille, Meno- 
monee Falls; and George Armbruster, Cedar- 
burg. 

August Leichtfuss, representative of the 
W. F. Gollberg Co., wholesale supply house 
in Milwaukee, is visiting the trade in the 
northern part of Wisconsin at the present 
time. He attended the convention at Green 
Bay of the Wisconsin Retail Jewelers’ Asso- 
ciation. 

B. Rudnick, prominent retail jeweler at 
Sheboygan, Wis., was a delegate from that 
city to the 58th annual session of District 
Grand Lodge, No. 6 of the B’nai B'rith 
which convened at Milwaukee for three days 
last week. ‘There were about 500 delegates 
from the central west attending the conven- 
tion. 

Henry L. Tanezer, president of the 
Henry L. Tanezer Co., wholesale jewelry 
house at Milwaukee, is now on his vacation 
for a month in the vicinity of Eagle River, 
Wis., where he is enjoying fishing, swim- 
ming, boating, and motoring through the 
northern country. He will return to Mil- 
waukee about Aug. 1. 

Fred Luser who is the head watchmaker 
for the E. H. Leffert Co., jewelers at Coun- 
cil Bluffs, Ia., visited his friends in Mil- 
waukee while on his vacation in this 
city. Mr. Luser is well known among the 
jewelers in Milwaukee, because prior to his 
leaving here for Council Bluffs about two 
years ago, he was associated with the Bund 
& Upmeyer Co. 

Following the annual convention of the 
Wisconsin Retail Jewelers’ Association at 
Green Bay, Fred J. Theleman, manufactur- 
ing jeweler at Milwaukee, is planning to 
make a tour through the Door county penin- 
sula in the northeasteren part of Wisconsin. 
This section of the State has gained nation 
wide prominence for the many cherry or- 
chards, which annually attract thousands 
while the trees are in bloom. 

J. W. Meacham, former president of the 
Reliance Silver Co., wholesale jewelers in 
Milwaukee, has made his annual trip to 
Dunkirk, N. Y. While there, he gave an 
address at a dinner attended by all of the 
prominent business men in that city. On his 
return trip, he visited his former home at 
Green Springs, O. Mr. Meacham has al- 
ready passed his 86th birthday but is still 
very active. O. G. Meacham, former secre- 
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tary-treasurer of the Reliance company has 
been spending the last two months in Minne- 
apolis and is planning to return to Mil- 
waukee within a short time. 

Several of the wholesale jewelers in Mil- 
waukee took a short vacation over the holi- 
day week-end and spent the three days at 
lakes or touring. James Havlista,: O. F. 
Bingenheimer Co., was at Golden Lake, 
Wis., for the week end. William Kilb, W. 
F. Gollberg Co., toured through the central 
section of the State and fished in several 
streams and lakes along the way; and Fred 
J. Theleman, manufacturing jeweler, visited 
friends at Campbellsport. 











back from a_ swing 


Harry Bernon is 
around northern Ohio towns for business 


purposes. 

I. Bernon and Ben Glickman are at Eliza- 
bethtown, Ky., conducting an auction for a 
retail jeweler there. 

E. H. Dutton, manager of the silver de- 
partment of the Cowell & Hubbard Co., is 
spending a week at the Hotel Oakland, Con- 
neaut Lake. 

George Lee is sojourning at Klingers, 
Lake Michigan, where he has a Summer 
cottage. His family will remain there for 
the Summer. 

Mr. Simons, of the Simons Mfg. Co., paid 
a social call on the Cowell & Hubbard Co. 
last week. He was motoring from Philadel- 
phia to Chicago. 

Louis Freedman held his formal opening 
on Saturday evening, July 3, at his new 
store on Hayden Ave., near Shaw Ave., 
East Cleveland. He has an up-to-date store 
and a good location. 

W. H. Kennon, vice-president of the Sig- 
ler Bros. Co., is leaving for a pleasure trip 
to the Adirondack Mountains. Leo Goetz 
and A. H. Manchester, of the same com- 
pany, are also away. 

Frank Turner, who was formerly with the 
Sigler Bros. Co., and who is now superin- 
tendent of inspection for the Herschede’s 
Clock Co., is sojourning in Cleveland, where 
he has many friends in the trade. 

Out-of-town jewelers who visited Cleve- 
land last week on business included: L. W. 
Wyckoff, Chagrin Falls; E. L. Aukerman, 
Norwalk; Max G. Smith, Lodi; J. A. 
Hines, Geneva, and G. F. Rodgers, Seville. 

William Cohn, of the Wagner, Gilger, 
Cohn Co., is enjoying a rest at his home in 
Buffalo. William Wagner, president of the 
company, sailed on a French liner with Mrs. 
Wagner for Europe, and will return about 
Sept. 15. 

The Cowell & Hubbard Co. has an at- 
tractive golf window this week. It contains 
trophies, watches and other golf prizes 
which a jeweler can furnish. A special dis- 
play of trophies is also on display within 
the store. 

Rotbart Bros. have a demonstration in 
one of their show windows of diamond cut- 
ting and polishing which is attracting large 
crowds of people, and shows the keen inter- 
est taken in precious stones by the public. 
Replicas of various famous stones are shown 
which adds much to the displays. 
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A campaign has been started by some of 
Cleveland’s larger stores to get those who 
are away on vacations to do their shopping 
in Cleveland by mail. With approximately 
one-third the population away, business has 
been exceptionally quiet, and whether or not 
the campaign to stimulate business by mail 
will succeed remains to be seen. 

Mrs. Frank Russert, wife of Frank Rus- 
sert, W. 25th St., was chairman of the en- 
tertainment committee for the wives of Ohio 
jéwelers at the convention at Cedar Point 
last week. She mailed 475 invitations. A 
number of retailers and wholesalers from 
Cleveland attended the convention, but the 
majority of them only remained for the first 
day’s sessions. 

Henry L. Warnicke, a retail jeweler, was 
held up by two armed robbers in the rear 
of his home at 3376 Fulton Road and a wal- 
let containing $20 and a diamond horseshoe 
stick pin valued at $1,000 taken from him. 
Warnicke had just driven into his yard, and 
as he stepped out of his machine the pair 
thrust revolvers in his face and then searched 
him. They then forced him to open the 
garage doors and thrust him inside and 
locked the doors. Warnicke managed to 
open the doors and called police. The men 
are supposed to be the same pair who have 
committed a number of similar hold-ups re- 
cently. 

A light-fingered crook paid a visit to the 
Sigler Bros. Co. on Tuesday afternoon, 
July 6, of last week, and when he left took 
three unmounted diamonds with him worth 
approximately $2,500. He was a_ well- 
dressed man and aroused no suspicion. He 
asked to see some stones, and an employe 
took a tray containing some and placed it 
before him. After examining the stones he 
announced that there were none that suited 
him, and walked out. Shortly after his de- 
parture it was found that a two and a half 
carat stone and two smaller ones were miss- 
ing. Police were furnished with a descrip- 
tion of the man, but so far have made no 
arrest. The stones were fully covered by 
insurance. 

A window at the Basch Co., credit jewel- 
ers, 2075 E. 9th St., was smashed by a thief 
who used a hammer early Saturday morn- 
ing. He struck the A. D. T. tape alarm 
also and this brought two operatives to the 
scene immediately. The crook had just se- 
cured one watch, valued at $60, when he 
saw them approaching and took to flight. 
They chased him down E. 9th St. as far as 
E. 14th St. and Scovil Ave. and fired sev- 
eral shots at him, but this only caused him 
to run the faster. By the time the regular 
police joined in the chase he had escaped, 
and so far has not been captured. Due to 
the strike of glaziers the window had to be 
patched up for the time being, and a new 
sheet of glass will be put in when the strike 


ends. 








A. Levy, De Land, Fla., has opened the 
third jewelry store in the Allen block on 
North Woodland boulevard. Mr. Levy has 
been conducting a store in Macon, Ga., for 
15 years. Two years ago he was attracted 
to Florida and opened another store im 
Lakeland. After looking about the State 
he decided that De Land appeared the most 
desirable and the third store in that city is 


the result. 
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CONDITIONS 


TRADE 
Tocal retail jewelers say trade for July has been 
fairly good, and in fact some of the dealers report 
their volume of business a great deal better thau 
it was during the corresponding month of last 
year. There has been some improvement in general 
trade conditions in Evansville, and collections have 
improved some during the past few weeks. Dealers 
believe that Summer trade will hold up pretty 
well, and that there will be some improvement in 
business conditions hetween now and the first of 
September. Reports frem towns in the rural com- 
munities are to the effect that farmers are too 
busy to come to town now as they are engaged 
in threshing and other heavy work. A great deal 
of improvement in trade in the rural sections is 
Jooke.] for in another month or two. 





Silas Ichenhauser, well known wholesale 
glassware merchant of this city, accom- 
panied by his wife, left a few days ago tor 
Atlantic City, N. J., to spend the remainder 
of the Summer. 

E. J. Welp, retail jeweler, Huntingburg, 
Ind., went to Indianapolis a few days ago 
to take part in the State shoot arranged by 
the State Bankers’ Association. Several 
good shots were recorded at the event. 
~ Frank Kimer, who several years ago was 
engaged in the retail jewelry business at 
Petersburg, Ind., and who now is engaged 
in business at Los Angeles, Cal., was in 
Petersburg a few days ago visiting relatives 
and old friends. 

The Fred Frank Dry Goods Co.’s store, 
handler of jewelry, Newburgh, Ind., 10 miles 
east of here, was broken into by robbers a 
few nights ago and several articles of value 
were taken. This is the third time the store 
has been entered by burglars during the past 
six months. 

The Heinzle jewelry store at Tell City, 
owned and managed by Fred Heinzle, has 
been conducting an advertising campaign 
during the past few weeks in the newspapers 
at Tell City and Cannelton. The Heinzle 
store has been operated for many years and 
is in fact one of the best known and oldest 
business establishments in Tell City. 

Schlomer Bros., retail jewelers, Mt. Ver- 
non, Ind., have installed a large electric sign 
over the sidewalk in front of their store at 
220 Main St., in that city. Ejight-inch let- 
ters spell the word “Schlomer Bros.” and 
the word “Jewelry” is in 10-inch letters 
below. When illuminated this sign may be 
seen for a distance of several blocks. 

Many southern Indiana jewelers went to 
Lincoln City, Ind., on Sunday, July 11, to 
attend the third annual picnic of the Boon- 
ville Press Club, of Boonville, Ind., which 
was held in Nancy Hank Park, where the 
mother of Abraham Lincoln is buried. 
Several thousand people attended the event 
and there were a number of speakers who 
spoke on Lincoln and his mother. It was 
one of the largest patriotic gatherings ever 
held in the Nancy Hanks Park. During 
the day a large floral wreath was placed 
on the grave of Lincoln’s mother, the ad- 
dress at the grave having been made by 
William B. Carleton, local correspondent of 
THE JEweLERs’ CrrcuLar, who is president 
of the Boonville Enquirer. Mr. Carleton, 
while a resident of Evansville, is owner 
and publisher of the Boonville Enquirer, one 
of the oldest newspapers in southern Indiana. 
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E. A. Rhodes, retail jeweler, Chrisney, Ind., 
was in attendance at the picnic, as was Fred 
Heinzle, Tell City. It is expected that the 
picnic will be repeated next year. Among 
the speakers at the picnic was United States 
Senator Arthur Robinson, of Indianapolis. 











Fred Courvoisier, jeweler, Mascoutah, IIL, 
was a recent trade caller among the local 
wholesale concerns. 

Darby Sutton, of Sutton & Gibson, retail 
jewelers, Miami, Fla., was a trade visitor 
here during the week. , 

Karl Hagenow, of the John Fink Jewelry 
Co., Ft. Smith, Ark., was here during the 
past week on business, as well as to visit 
some of his relatives. 

Mark Fairley, house salesman for the 
Eisenstadt Mfg. Co., in the Louderman 
building, is off on his annual vacation, which 
is being spent in the Ozarks. 

Frederick Halter, jeweler and optometrist, 
2016 S. Jefferson Ave., has recently been 
adding some new fixtures and equipment to 
his store as a means of affording better serv- 
ice. 

Otto Budenholzer, for some time past at- 
tached to the downtown store of the A. S. 
Aloe Co., is now connected with the optical 
department of the Jaccard Jewelry Co., at 
Sth and Olive Sts. 

George Platz, optician in charge of the 
optical department of the Hess & Culbertson 
Jewelry Co., at 9th and Olive Sts., has re- 
turned from his vacation, and next week 
his assistant, L. A. Wirth, will leave for a 
sojourn at nearby resorts. 

Charles H. Lyle, an employe of the J. 
Belland Jewelry Co., 1002 Locust St., last 
week bought at sheriff's sale, at the court- 
house, a diamond bracelet valued at $1,800. 
The price paid was $575 and was bid-in to 
satisfy a note given the store, with the brace- 
iet as security. 

A. F. Eisenbeiss, director of the Eisenstadt 
Mfg. Co., in the Louderman building, leaves 
next week for New York, to make a trip 
abroad. He is diamond buyer for the firm 
and sails July 17 for a six weeks’ trip 
abroad, during which he will visit the vari- 
ous markets in Paris, Antwerp and Amster- 
dam. 

A lad of 14 years was arrested last week 
by operatives on the local detective force in 
the jewelry store of R. A. Slomer, 5217 
Gravois Ave., on a charge of passing bad 
checks. A number of bad checks for small 
amounts had been passed in the neighbor- 
nood and the police were on the lookout and 
finally detected him in the act of trying to 
pass another, it is alleged. 

The entire sales force of the Eisenstadt 
Mfg. Co., wholesale jewelers, are now in 
their territories for the new season, and 
President George Gambrill reports the men 
doing exceptionally well and orders indicat- 
ing a generally good trade among the deal- 
ers. The salesmen will be out until Sept. 1, 
at which time they will be in to headquarters 
for about two weeks and then resume the 
road until early in December. 

The J. Bolland Jewelry Co., on Locust St., 
filed suit last week against Blodgett Priest, 
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a lawyer and candidate for nomination in the 
coming primary.election for the office’ of 
Congressman on the Democratic ticket. The 
suit states that the defendant bought jewelry 
amounting to $135 in -1919, and is asking 
for a judgment for the balance due, together 
with interest amounting to $55.42. The de- 
fendant filed a motion for a change of venue. 

Following the filing of a petition in volun- 
tary bankruptcy recently by Mrs. Anna Vahl- 
man, proprietress of the Vahlman Jewelry 
Co., 119 Collinsville Ave., East St. Louis, 
the lecal referee in bankruptcy has named 
Walter Flannigan, city comptroller, as re- 
ceiver. In the petition in bankruptcy filed, 
the assets of the company were listed at 
$4,317, and the liabilities as $6,541. The 
company suffered a considerable loss about 
a year ago, when a lot of valuable stock was 
taken when the store was robbed. 

General business conditions among the 
wholesalers are reported satisfactory. Trav- 
elers for the leading concerns are out for 
the new season, all the salesmen having got- 
ten into the field prepared to continue their 
trips after the Fourth of July. The road 
season for most of the men will last until 
well into the Fall. Advance reports from 
the salesmen indicate that general conditions 
are not bad in the various territories and 
that the dealers are optimistic as to the out- 
look for their business for the balance of the 
vear. 

A new jewelry store will open here short- 
ly, in quarters at 413 7th St., the new Am- 
bassador Theater building, which are ex- 
pected to be ready for occupancy within the 
next 60 days. The store in question has been 
leased by the Goldman Jewelry & Optical 
Co. This concern has been organized by I. 
Goldman, who a short time ago disposed of 
his holdings in the Goldman & Cuquet Jewel- 
ry Co., which is located at 705 Olive St. 
The new store will be fitted up in an up-to- 
date. manner and will have a_ substantial 
stock of jewelry. 

Plans for the coming annual convention of 
the Missouri State association are expected 
to begin maturing in a short time. As noted 
in these columns some time ago, the 1926 
meeting of the Missouri retail dealers was 
postponed from May, the original month, un- 
til September. It was felt that a larger at- 
tendance was likely in the Fall, and the con- 
stituted authorities of the association have 
set the dates for Monday and Tuesday, Sept. 
27-28. Local committees, headed by Will 
Drosten and Herman Mauch, are expected 
to have charge of the preliminary plans for 
the annual gathering, and local manufactur- 
ers as usual will co-operate on the entertain- 
ment part of the program. 

The jewelry store of the Eugene W. Kie- 
fer Co., 5204 Gravois Ave., was the scene 
of an unsuccessful bandit raid one morning 
last week. Three youthful bandits entered 
from a rear door with pistols in their hands, 
after parking their automobile near the store. 
Fortunately the firm has a faithful watch- 
dog and he promptly attacked the intruders. 
His attack so surprised the would-be robbers 
that when his barking aroused the proprietor 
and his wife, and they promptly set off the 
large burglar alarm installed in the store, 
the three robbers fled precipitately before 
they could get hold of any loot. Hastily 
entering their parked car they fled, leaving 
no clue as to their identity. 














was here 


Sam Kolver, Nogales, Ariz., 
recently on a business trip. 

George Smith, San Francisco representa- 
tive of the Keystone Watchcase Co., is here 
on a business trip. 

Mr. and Mrs. J. J. Wesley, Phoenix, Ariz., 
were here recently en route on a motor trip 
to Vancouver, B. C. 

Charles Marshall of Marshall & Co., Chi- 
cago, who has been spending some time here, 
has returned to his home in Chicago. 

E. Gerson, diamond merchant in the Title 
Guarantee building, is starting on a month’s 
trip to Vancouver and Victoria, B. C. 

Feagans & Co.’s auction is continuing daily 
from 10 a. M. until 6 p. m. The store will 
remain open all day Saturday in July and 
August. 

Ira W. Smith, manufacturers’ representa- 
tive, 910 Broadway Central building, has left 
for a week’s vacation at Catalina Island. 
He is accompanied by his family. 

Peter B. Flynn of the Paul D. Walsh Co., 
who is working over the territory near Los 
Angeles, finds that there was a considerable 
improvement in business during the month 
of June. 

Arthur L. Sinclair, traveling for the James 
A. Apffel Co., returned recently from a 
vacation at Big Bear Lake and has left for 
an extended trip northward and as far east 
as Chicago. 

George F. Hambright, diamond merchant 
in the Story building, has returned from a 
vacation spent at Huntington Leake, in the 
High Sierras. He was gone approximately 
two weeks. 

The George D. Davidson Co. has estab- 
lished a new stationery department in the 
store at 645 S. Hill St. Theodore Smith, 
formerly with Feagans & Co., is in charge 
of the department. 

The Donovan & Seamans Co., Brock & 
Co., Montgomery Bros., and most of the 
other leading retail jewelers are closing all 
day on Saturdays during July and August, 
beginning July 10. 

O. G. Tullis, Santa Monica, has returned 
from an extensive trip throughout the east. 
He reports business in Southern California 
as appearing to him quite as good as in the 
sections he has visited. 

Fred J. Cannon and H. A. Wood, Koke, 
Slaudt & Co., have just returned from the 
various factories in the east represented by 
the company. While in the east they called 
on a number of eastern dealers. 

Wright, Campbell & Ginder have filed an 
application for a change of name to Camp- 
bell & Ginder, Mr. Wright hving retired 
some months ago. This company is con- 
tinuing its regular sale following the closing 
of its auction. 

Kinsey & Elliott, manufacturing jewelers 
in the Jewelers building, close their factory 
on Saturday all the year round. Mr. Kinsey 
is spending two weeks at Hughes Lake, 65 
miles north of Los Angeles, where he has a 
cabin. Mr. Elliott is going to Lake Tahoe 
for a month, starting the latter part of July. 

Henry J. Schlegel, manager of the silver- 
ware department of the George D., Davidson 
Co.’s Hill-St. store, has just returned from 


THE JEWELERS’ CIRCULAR 
a month’s trip east. He attended the Shrine 
conclave in Philadelphia and spent two 
weeks at his old home in Rochester, N. Y. 
He also visited New York city, Chicago 
and Washington during his trip. 

Norman Cort, western representative of 
the Seth Thomas Clock Co., has been in Los 
Angeles calling on the trade. This, he says, 
is probably his last business trip through 
southern California, as his territory here- 
after will be up the north coast as far as, 
and including, the State of Washington. He 
will make his headquarters in San Francisco. 

Harry K. Roseboom, formerly with the 
Burr W. Freer Co., San Francisco, Coast 
representative of the Hamilton Watch Co., 
is now established with I. A. Hall & Son’s 
Los Angeles office and is calling on the trade 
in and near this city. Mr. Klingele has re- 
turned from San Francisco, where he went 
to make up his Fall lines, calling at num- 
erous points south of Salinas on his way 
back to Los Angeles. 

George H. Godfrey, manufacturing jeweler 
in the Jewelers building, has recently been 
made a member of the local Lions Club as 
the representative of the ring-makers of Los 
Angeles, and will attend the international 
convention in San Francisco, July 19 to 
24. J. M. Foreman, watchmaker in the 
Broadway Central building, representing the 
watchmakers’ craft in this city, will also 
attend the international convention. 

Walter Murray, manufacturing jeweler, 
532 Metropolitan building, has left for a five 
weeks’ trip east. He will make the journey 
by automobile and will take his parents with 
him to Iowa, where they will spend some 
time. He will then visit the Sesquicenten- 
nial at Philadelphia and his old home in Vir- 
ginia. Thence he will go to New York and 
other eastern points. His store is in charge 
of F. FE. Stark and Mrs. Glenn Deaman. 

Kenneth Sischo, of C. F. Sischo & Sons, 
is in a hospital, where he was operated on 
recently for a severe case of appendicitis. 
He is recovering, but is not expected to be 
able to return to his place in the store for 
some time. Paul Sischo, his brother, has 
returned from his trip to the Yosemite Val- 
ley and is at his place with the firm. Roy 
D. Walker, head of the material department 
of C. F. Sischo & Sons, has gone with his 
wife and son, the latter a Boy Scout, into a 
camp near the Ridge Route north, for a 
short vacation. Mr. Walker was for 11 
years in business in St. Paul. 

Among the out-of-town jewelers who have 
been in Los Angeles recently are the follow- 
ing: M. G. Hale, San Bernardino; Mrs. W. 
E. Christie, Elsinore; C. W. Middleton and 
Earl M. Wilkinson, Pomona; Glenn L. Box, 
Monrovia; T. S. Lailey, El Monte; L. 
Asher, Santa Ana; M. A. Stalmer, Fuller- 
ton; A. J. Dutton, Anaheim; J. B. Rod- 
gers and C. H. Kelly, Pasadena; Mrs. I. 
Maccatee, Lankershim; Mrs. C. W. Clark, 
Van Nuys; G. W. Burzell, Sawtelle; Jas. 
Funfar, Santa Monica; J. H. Blanchard, 
Ocean Park; FE. B. Lang, Venice; D. J. Mc- 
Kay, Culver City; L. E. Hendrickson, John 
Parker and S. R. Canady, Huntington Beach. 

Apparently the man who swindled a num- 
ber of local jewelers with checks dated in 
advance some weeks ago has disappeared 
from this vicinity. He pretended to be a rep- 
resentative of the Ray Vercler Smelting & 
Refining Works, and as such bought quan- 
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tities of old gold and silver, in one case also 
obtaining a heavy solid gold repeater valued 
at $145. He signed the name “George E. 
Sanders” to the checks which he issued and 
which upon examination were found to be 
dated a considerable period in advance of 
their issuance. He is reported to have 
swindled some 15 jewelers in Los Angeles 
by means of these checks. He is described 
as having been a rather short man of dark 
complexion, wearing brown octagon eye- 
glasses, about 35 years of age, weight 150 
pounds, and speaking fair English.  Aj- 
though he has been sought by the police and 
others, no trace of him has been found, and 
search for him has been practically aban- 
doned. 

Jewels found in the possession of a former 
lightweight pugilist, were formerly the prop- 
erty of Harry Katz, diamond dealer, accord- 
ing to a statement made by Detective Liey- 
tenants Anderson and Gearhart recently, 
The young man. was arrested by Detective 
Lieutenants Deatherage and Stuart and told 
them, they said, that he purchased his dia- 
monds from “a kid in San Diego.” The 
detectives believed the jewels were part of 
the proceeds of the recent robbery of Louis 
Wechter, San Diego jeweler. Another youth 
is under arrest as one of the Wechter rob- 
bers. Harry Katz was killed in November, 
1924, at the door of his rooms at the Am- 
bassador apartments. The police believed 
the slayer or slayers robbed him of about 
$10,000 in unset gems, which he had on con- 
signment to sell. Katz had so many dealings 
in gems, however, that it was difficult to 
determine how much or what was missing. 
About $250,000 worth of diamonds, at first 
thought missing, were later found in a safe- 
deposit box. 

E. W. Reynolds, head of the wholesale 
house bearing his name, has begun extensive 
alterations in the rooms occupied by his 
concern in the Metropolitan building. His 
main sales room, stock room and manufac- 
turing department are on the third floor. 
He will now occupy some 550 or 600 square 
feet additional space on the fourth floor. The 
surplus stock, the supply department and the 
optical manufacturing department will be 
moved to the fourth floor, to which access 
will be had from the third floor by elevators 
and a stairway. The wall at the rear of the 
present sales room separating it from the 
stock room will be entirely removed and the 
additiona! space will be added to the present 
sales room. An extra safe will be installed. 
Contracts will be let soon for the new fix- 
tures. It is hoped that the alterations can be 
finished by Sept. 1. These changes were 
rendered imperative by the rapidly and con- 
stantly growing business of the concern. 
Every department has been growing with re- 
markable rapidity. The clock, diamond, 
watch, jewelry, optical and jewelers’ supplies 
departments have all been operating with en- 
tire success. With these additional facilities 
the concern will probably be the largest of 
its class in the United States. 








Jewelry valued at $150 was taken from 
a window in the jewelry store of A. 
Munroe in the Y. M. C. A. building on 
Pleasant St., Malden, Mass., early one 
morning recently by thieves who gained 
access to the display by throwing a brick 
through the plate glass. 
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L. H. Burnett, San Francisco, is making 
a trip north. 

S. Wurkheim & Bro. report quite an in- 
crease for the month of June. 


Ernest Mueller, Eureka, Cal. came 
to San Francisco over July 4. Tom White 
of the A. White, Inc., Vallejo, was a visitor. 

Mr. and Mrs. Sydney Weinshenk are tak- 
ing a few days’ vacation in the Santa Cruz 
Mountains. Morris C. Mayer is still doing 
business in Southern California. 

Charles Weinshenk, of Charles Wein- 
shenk & Son, is in the northwest. At his 
offices here it was stated that he is keep- 
ing them busy filling the orders he is send- 
ing in. 

Fred Kline, Juergens & Andersen, Chi- 
cago, is calling on the trade. Other manu- 
facturers representatives here include: Joe 
Klein of Shiman Bros. Co., New York and 
Adolph Goldsmith of Goldsmith & Loopuit, 
New York. 

D. George Goldberg, western sales man- 
ager of Helbein-Stone Co. was in San 
Francisco over the Fourth of July and was 
taken out to the golf links by S. Wurkheim. 
Mr. Goldberg had been on the coast since 
May 10 and planned to return to New York, 
following the holidays. 


Having severed his connection with the 
Associated Jewelers’ Inc., and taken offices 
at 704 Market St., M. F. Deamont is now 
about to send out notices to the trade that 
he has taken into partnership M. Siegel, 
until recently of New York City. The 
name of this firm of platinumsmiths and 
diamond setters is Deamont & Siegel. 

Nearly all the wholesalers took advan- 
tage of the week end and closed their es- 
tablishments from Friday at 5 p. M. till 
Tuesday morning, over July 4. Action en- 
dorsing this was first taken by the whole- 
sale Jewelers’ and Silversmiths’ Association. 
A. V. Davidson, manager western division 
National Jewelers’ Board of Trade is sec- 
retary of the Wholesale Jewelers’ and Sil- 
versmiths’ Association. The holidays were 
spent in fishing, golf, hunting, motoring and 
other sports. 

Sol Hess, the creator of the “Nebs” in a 
well-known chain of daily newspapers, asked 
and obtained permission to use Fred Roth, 
of M. Schussler & Co., as one of his char- 
acters in the series. He has made Mr. 
Roth a regular “villain,” to the amusement 
of the trade and of Mr. Roth himself. Sol 
Hess who writes the “Nebs,” is a member 
of the firm of Rettig, Hess & Madsen, 
Chicago, and his inventive talent for writ- 
ing the script for “funnies” is a side line 
with him. 

A collection of excellent photographs 
showing snowy mountain scenery in the 
Waasch Range, Utah, has just been brought 
back to his office at 704 Market St. by 
E. C. McKeen, coast representative of the 
Wadsworth Watch Co. After visiting the 
northwest, Mr. McKeen started out imme- 
diately for Salt Lake City and while there, 
over Sunday, Wayne Decker, of the Decker 
Jewelry Co., took Mr. McKeen to the beau- 
tiful new Waasch range, into which a roaa 
has just been built. They left at 5 a. Mm. 
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and returned at 10 Pp. M. with pictures and a 
string of fish. 











I. Segal has taken over the store at 716 
Pike St., which he will operate as a jewelry 
store, selling both jewelry and novelties. 

The Eastern Importing Co., wholesalers of 
jewelry and optical goods on Third Ave., 
moved during the first days of July to a 
new location at 1404 Sixth Ave. 

M. A. Green, Seattle, has taken over a 
portion of the store at 1320 Second Ave., 
in the center of the business district, and 
will establish “Green’s Jewelry Store” in 
that location, which he will share with the 
Huteson Optical’ Co., which will move from 
their location on Union St. 

Dr. R. R. Bradley’s optical store at Sno- 
homish, near Everett, Wash., was badly 
damaged by fire last week. Firemen had 
considerable difficulty in fighting the flames, 
as an ammonia tank in the market where the 
fire originated exploded and knocked the 
Snohomish firemen to the pavement. 

A prize offered at a three-day picnic at 
Silver Lake attracted much attention from 
Seattle folk, for this award was a $100 dia- 
mond, offered by Ben Tipp, and the out- 
standing awards of those made at this Seattle 
Board of Trade celebration of the Fourth of 
July. Games, races, swimming and diving 
events were featured at the picnic. 

The Coleman Import Shop, one of the best 
known gift and jewelry shops of Seattle, 
located in the Gowman Hotel building, is 
going out of business, according to the an- 
nouncement of Mr. Coleman this week. He 
is discontinuing by means of auction sales, 
selling his entire stock of imported articles, 
Oriental pearls, art novelties, and leather gift 
goods from England at twice daily auction 
sales at which souvenirs are distributed. 

“Trick” diamonds in his possession led to 
the undoing of a Seattle man living on 
Eighth Ave. last week. These diamonds 
were the cause of his arrest by the police, 
who held the suspect on an open charge, 
while they investigate his actions and try to 
discover what the man did with the “trick” 
stones. Swindlers operating in this section 
and pulling a variation of the old circus and 
“rube” trick of “now you see it, now you 
don’t,” with diamonds instead of peas, have 
aroused the interest of the police. The plan 
of the diamond salesmen has been to try to 
sell a genuine diamond for about one-third 
of its value, and have the diamond merchant 
appraise it as being worth about two or 
three times as much as asked, then slip the 
victim a fake stone when he has agreed to 
purchase the genuine. 

Serving to emphasize the historic impor- 
tance of the Fourth of July and creating a 
new interest in their window displays, Ben- 
ton Bros., University district jewelers of 
Seattle, exhibited a collection of rare coins 
of the early Colonial period. These Colonial 
coins were the property of Prof. R. W. 
Jones, of the University of Washington’s 
School of Journalism, and the fact that the 
store is located in the University district, 
where the professor is well known. added to 
the interest and value of this patriotic dis- 
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play, enhanced by the facsimile of the Dec- 
laration of Independence and a picture of 
Thomas Jefferson signing the Declaration. 
The coin collection is said to be the finest 
in the northwest, as many of the coins shown 
in this most interesting and patriotic win- 
dow are not duplicated this side of the Mis- 
sissippi river. 








Pacific Coast Notes 





R. R. Brunner, of Yakima, Wash., has 
opened a jewelry store at Zillah, Wash., 
where he is now getting his stock in shape. 

Howard Manning, K. Falkenberg, Inc., 
Walla Walla, Wash., has been attending the 
fraternity convention of Beta Theta Pi at 
White Sulphur Springs, West Va., June 29 
to July 2. Following this, he planned to 
visit the east, returning to Walla Walla 
about Aug. 1. 

W. H. Roberts, who was associated with 
the Crowell Jewelry Co. for a number of 
years, has purchased the lease and fixtures 
from Mr. Crowell and is re-opening the 
store under the firm name of the Roberts 
Jewelry Co. The Crowell Jewelry Co. was 
one of the well-known firms of Riverside, 
Cal., and it is expected that Mr. Roberts 
will continue it along the lines of his pre- 
decessor. 








Plainville, Mass. 


Mr. and Mrs. A. T. Sturdy and family 
left last week for a month’s vacation on 
Cape Cod. 

William R. Shea, with the J. F. Sturdy’s 
Sons Co., was married last Wednesday 
morning at St. John’s Church to Miss Mary 
A. Cunningham. 

Following a three weeks’ visit at the 
firm’s factory, Frank Moran, manager of 
the Chicago office of J. F. Sturdy’s Sons 
Co., returned to his territory last week. 

Mr. and Mrs. C. Fred Crockett of this 
town, with Mr. and Mrs. Frederick Dun- 
nell of North Attleboro, left last Wednes- 
day for an extended automobile trip 
through Canada and the Provinces. 

Leo Poirier had a narrow escape from 
serious injury last Monday evening. While 
riding his bicycle along S. Washington St. 
he was forced into the curbing by a motor 
bus and took a header, cutting and bruising 
his face. 

Among those who have reserved space for 
the exhibits at the annual convention of the 
American National Retail Jewelers’ Asso- 
ciation, to be held at the Bellevue-Stratford 
Hotel, Philadelphia, Aug. 10-14, are Whit- 
ing & Davis Co. and the J. F. Sturdy’s Sons 
Co. 

A new sign, commemorating the 50th 
anniversary of the Whiting & Davis Co., 
has been placed over the entrance to their 
office on West Bacon St. The sign is in 
the form of the Whiting & Davis tag which 
is attached to all of their mesh bags. On 
either side of this shield is a large hand- 
painted mesh bag and the dates 1876-1926. 











H. LeBlanc, New Bedford, Mass., has 
made an assignment for the benefit of credi- 
tors and has offered 30 per cent. in settle- 
ment. 
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High grade and attractive fixtures 


POTENT — ATTRACTIVE— DISPLAY 


result 


in that Lasting First Good Impression. 














ment. Write for information. 
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Case and Table No. 107 


This standard case is one of many we build as well as special equip- 


F. Cc. JORGESON & CO. 159-167 Ann St., Chicago, Ill. 


Designers and Builders of High Grade Equipment for over 40 years. 




















Looks and wears 
like PLATINUM 


20kt. 
White Gold 


HAND CARVED 
To Retail 
$25.00 
Real Platinum 


without diamondg 
same price. 


BUFFALO JEWELRY MFG. CO. 


3 Genuine Diamonds 
4/100 Each 











ES This Reg. Trade 

Mark guarantees you 

genuine diamonds 
J. 6177 





This <—> Reg. Trade Mark 
Guarantees you genuine diamonds. 


Solid Gold 14 Kt. White Gold 
Top. Genuine Hope Ruby. 


KS 90% of the Business Men oon Foo —. Nog the —_— ?. ng: Non- eatugioee, Play Safe and 
2 DIAMONDS 4/ 100 each A L L P R O F I T 2 DIAMONDS 4/100 each 





NO STOCK TO CARRY 


Carry one initial ring as sample ~ 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 

6132 on hand at all times $25.00 

in every size Retail 
Also in White Gold Incrusting 





This <@g Reg. Trade Mart 
quaneinneas you gated Gemente. 


Display Emblem Cards for your win- 

dow in original colors free upon request. AGFMSW, ANY, 

CAN ALSO BE HAD IN mat: SS 
One or more 


BLACK ONYX, TOPAZ, woire FOR WHOLESALE PRICE. 











THE MOST CONVENIENT MAGNIFIER 


THE MILWAUKEE LOUPE 
For Engravers, Watch 
Makers, Fine Tool Makers, 
Die Makers, or for any- 
one desiring quick access 
to a magnifying glass. 
If you are wearing 
glasses, you can now 
have a convenient and 
practical loupe (either 
single or double), fitted 
to your spectacle frame. 
The hinged joint of the 
loupe arm is_ fastened 
securely to any spectacle 
frame, nose bridge, or at 
the temple end piece. 
When needed, it is ready to be conveniently brought down into position 
ready for using. In ordering specify power of lens desired. 
Prices—Single Loupe $3.50 Net. Double Loupe $5.50 Net. 


THE MILWAUKEE OPTICAL MFG. CO. 


Milwaukee Optical Mfg. Co. Building 




















424 Jackson Street, Milwaukee, Wis. 








The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 











Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
aumber of customers. 
Our facilities for manufacturing and designing are st 
your service. 
Write for Emblematic or Badge Catalog 

















That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CirRCULAR regarding any advantageous 
device or plan which they are: utilizing in con- 














nection with their business. 














Selection of Merchandise for the Home 


Town Store 
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WHEN the first of January comes around 
many a jeweler finds himself regret- 
ting that he has so much stock on hand. He 
sets about various methods of reducing stock 
and usually the reduction is not great and 
the year gets off with a handicap of the 
overload. 

I don’t think it is too much to say that the 
time to begin to plan to prevent overstock 
on Jan. 1 is right now. 

' There are two very obvious ways of pre- 
venting that big January inventory figure. 
One is to buy carefully and the other is to 
sell rapidly. 

Inasmuch as the holiday stock buying be- 
gins months before the arrival of the holiday 
season, now is the time to give thought to 
the prospective buying for that season. And 
now certainly is a good time to speed up 
the efforts to move goods that must be gone 
before the January inventory and that ought 
really to be gone before the arrival of the 
new holiday lines. 

A careful check-over of stock will indicate 
the items that will be staple throughout the 
year, up to and including the holiday season 
and it will indicate the items that you 
know ought to be moved, even at a price 
below cost. Carrying the slow-selling sur- 
plus through the year with the hope of clean- 
ing it out at Christmas-time, often results 
in having it on hand still at inventory-time, 
because the newer and more attractive goods 
kept people from buying the old stuff, and 
because salespeople would rather show and 
handle and push the catchy new items. 

The time to: move slow-selling stock that 
would not be replaced if gone, is always now. 
The jeweler who keeps working at it, with 
no let-up, is the one who keeps his stock 
down. instead of. merely keeping it -up. 

The selection of .merchandise, the art- of 
buying successfully, is, of course, the secret 
of successful storekeeping. It is easy enough 
to buy a storeful of goods, but to buy goods 
that are sure-fire sellers is not so easy, nor 
is it always easy to avoid buying too much. 

I have myself started the year many times 
fully resolved that I would curb my buying. 





[ have seen plenty of other men start out 
with the same good resolution. And then I 
have seen all of us overpersuaded by a sales- 
man, or overenthused at the sight of beauti- 
ful merchandise, and end by buying too much, 
just as we had done in previous years. 

Not enough of us check over last year’s 
purchases and sales as a gauge for our this 
year’s buying. 

I know a jeweler who claims to buy many 
of his more expensive items with the thought 
of certain possible purchasers in mind, and 
he is very successful in choosing things that 
sell to the people for whom he planned them. 

He will make a little list of perhaps 50 
men he knows who come to him every year 
once or twice to buy something nice for 
their wives. He has a pretty good idea of 
what these men have bought and of what 
their wives already have. In fact I suspect 
him of keeping a card index of the women 
of his trade who are fond of good jewelry, 
with information on each card about what 
that woman has and what he has heard her 
say she would like to have. It certainly can 
be made a wonderful help in gift selling in 
the case of expensive gifts from husband to 
wife, if the jeweler can say to a man, “Here 
is something your wife has admired and ex- 
pressed her desire to own.” 

This jeweler with the list in hand looks 
over samples and selects certain items, based 
on the fact that he knows where there is a 
good chance to place those items. He may 
or may not stll to the parties in mind, but at 
least he has bought something with a defi- 
nite aim, rather than with a mere abstract 
hope. 

Another jeweler makes it his business to 
get hold of. the Fall and Winter catalogs of 
the hig -mail-order houses when they come 
out along in August. He has a large farm- 
ing trade and many of his prospective cus- 
tomers are frequent mail-order buyers. By 
inspecting the catalogs he learns what those 
houses are: going to be trying to sell. his. 
patrons for Christmas gifts, and he finds. out. 
what items the experienced buyers for those 
houses have decided are such as will for that 


season have a wide appeal and a certain popr 
ularity. The mail-order house has to buy’ 
jewelry that’ will appeal to many people. ;:- 
Therefore, the presence of items in a Sears, 
Roebuck & Co. or in a Montgomery Ward 
catalog jewelry pages indicates foregone 
faith in the salability of the goods. 

A jeweler naturally buys for variety, not 
for stock of duplicate items, but when. it 
comes to selling to the individual customer, 
too much may sometimes be made of variety. 
Haven’t you had customers stand in front of 
your counter and hesitate, yes, and perhaps 
go away without deciding, just because you. 
had shown them too many kinds of such 
item as they sought? That has doubtless 
happened whether you realized it or not, un- 
less you are aware of the possibility and 
take pains to avoid its happening. 

There are advantages in buying holiday 
stock early, and there are some things that 
must be bought early if you are to secure 
them. But there is an advantage in not buy- 
ing all the stock early, in leaving a. propor- 
tion of the Christmas goods investment to be 
made.late, when you will be able to secure 
some of the very newest things, some of the . 
items that are being featured in the Fall and 
pre-Christmas issues of magazines that fea- 
ture the possibilities for the season. Don’t 
buy so much holiday stock in the Summer 
and early Fall for future delivery that you 
have no opportunity to buy later the things 
you find later are going to be in demand. 
In many instances it happens that a jeweler 
must overstock at. the. last. minute to have 
what is asked for, or try to get; through 
without those things in demand, . “ 

The enthusiasm over what one expects to 
sell in December is often. much greater back 
in the early buying months than the De-, 
cember facts warrant. It is easy to forget 
in July how one felt on Christmas Eye or 
Jan. 1.. Have you never been just about sick 
at bill-paying time over the extravagances 
of buying-time? “ise4. - vats 

He is a wise jeweler who realizes that his 
understanding of the possible needs and the 
actual buying power of his local public is 
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better than is that of the salesman seeking 
his order. You know your community. You 
ought to know how much and what it will 
buy. The manufacturer’s or the jobber’s 
salesman knows only what he wants to sell. 
He may easily overrate your needs because 
he is comparing you with some other jeweler 
who seems to him to be similarly situated, 
but who really has a very different selling 
proposition. 

You want the advice of the traveling sales- 
man. You ought to welcome his coming and 
listen to his story and see his samples. That 
is all to your advantage. But you need to 
keep in mind the fact that your own judg- 
iment is to be the determining factor in mak- 
ing your purchases. 

There is no store, outside of the women’s 
apparel store, where new goods make a 
stronger appeal than in the jewelry store. I 
have seen two jewelers almost side by side, 
with one of them developing a prosperous 
business and the other barely holding on, 
‘ust because the first constantly shows new 
things, novelties, while the other shows only 
staples. The successful jeweler is giving the 
public all the time what it wants, something 
new. The other is giving the public only 
what he thinks it ought to have, good, re- 
liable, standard stuff. 

The keeping of the stock in such shape as 
always to be able to buy any new merchan- 
dise that is sure to be attractive to the pub- 
jic, means holding the buying to a figure well 
within reasonable limits. It is a great handi- 
cap for a jeweler a large part of the time 
to be unable to buy things he is sure would 
sell, just because he already has stock he 
must get rid of, just because his investment 
is already too large. 

The jeweler who wants to buy new mer- 
chandise in order to freshen up his stock is 
right when he says, “But I can’t tell what 
new merchandise is going to sell.” He can't 
tell absolutely without fail. However, by 
nicking the new items of standard houses 
that have the reputation of offering lines that 
prove successful, the chance of disappoint- 
ment is much less than in buying from un- 
known lines, made by concerns of brief ex- 
perience and perhaps of none too good stand- 
ing. There are plenty of reliable houses 
whose names are “household words” with 
ihe jewelry trade. When such a_ house 
brings out new numbers or styles, it is a 
safe bet that they will sell, and they have 
behind them the reputation and the support 
of a known force in developing demand. 

The jewelry trade journals are filled with 
advertising of houses of good repute, and the 
wise jeweler not only observes what those 
houses say in their advertisements, what new 
things they announce, but he writes to them 
and asks them what they have in the way of 
new items they are expecting will be pro- 
nounced successes. 

There are still some men in the jewelry 
trade who sit back and wait to be persuaded 
to buy, who even stand-off salesmen and 
make them work for an opportunity to tell 
about their lines. They ought to be search- 
ing for opportunities to buy what is new and 
to learn about anything new. Not much of 
anything worth while comes to the fellow 
who sits back and waits in a “show me” 
frame of mind.—F. F. 
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Tips from a Texan 








Says the “ Free’ Bait Attracts Undesirable Trade 

















Da.tas, Tex., July 8, 1926. 

Editor Storekeeping Dept., THE JEWELERS’ 

CIRCULAR. 
Dear Sir: 

S old as the universe and as new as this 

morning’s sun, the art of interesting 
people in the good and the beautiful, is con- 
stantly enticing broad intellects into that 
romantic and lucrative field known to us, 
brother jeweler, as the jewelry “trade.” To 
all those who like to “live in the house by 
the side of the road, and see the races of 
men go by,” and, to all those whose ambi- 
tions torment as relentlessly as the billows 
beat the craggy shores of St. Helena—the 
jewelry industry is entering upon a new era. 

Easy proof of this transition period is 
found in a comparison of the policies of 
various reputable houses throughout the land 
and in reading the better trade magazines. 
This fact is not hard to establish. Neither 
is it difficult to prove that our industry is in 
for a good, old-fashioned blood purifier from 
small retailer, straight on through jobber, 
importer, and manufacturer. Jewelers must 
awake to the signs of the times. 

All of us admit that it is not good busi- 
ness to use sharp practices on an unsuspect- 
ing customer, no more than it is proper to 
serve horseradish with ice-cream. Neither 
is it fitting to knock your competitor, nor 
sharp-shoot your jobber. And, right here 
it might be added that all the smooth sins 
and frauds practiced by some retailers can 
be equally applied to some of the bigger fish 
in the pond. It is not even ethical to attract 
trade to your store by the much overworked 
free bait. Will these credit comic valentine 
bargain houses ever make up to the fact that 


free goods and stereotyped descriptive mat- 
ter is a slam against the intelligence of the 
customers that feed them? Will they ever 
see that the free bait policy attracts a large 
clientele of undesirable business? They will, 
if they are wideawake. The policy, is 
doomed, Mr. Jeweler, and the sooner you 
drop it the better for your own business 
health. It is far better to get your custom- 
ers by the actual value and interest in your 
merchandise, in the arousing of their emo- 
tions and will to buy, by the wonderful 
imaginative pictures easily painted about the 
various lines handled by you, and by selling 
your own personality to them. 

From the heart of Dixie, where men are 
men and women are governors, I say that 
the wideawake jeweler has not a piece of 
merchandise to sell without first selling his 
own personality. Get it across, brother. If 
you haven’t one to sell—a thousand one 
times a day—then borrow one, but put it 
over strong. There is still alive in every 
breast an ever present spark that responds 
to the appeal of the romantic, to the unusual, 
to honesty and fair dealing. If you will but 
apply the “purple patches” to these along 
with your own personality, you have the gist 
of the old and the new that has no price 
value. 

In conclusion, may I offer you one other 
suggestion, further connecting this article 
with your business? It is an advertising 
idea tending toward the trend of the times. 
If it is of any service to you—then thank 
the editor of this magazine for allowing 
Tennyson’s “brook to babble on.” 

W. C. Hay, 
Manager Joel’s, Dallas, Tex. 








Anniversary Sales of Old-Fashioned 
Jewelers 





NE thing is certain, respecting old age 

‘of jewelry establishments, and that is 
that age is not necessarily associated with 
antiquity of merchandising methods. Far 
from it! Recent sales of Plumb’s, of Des 
Moines, “The oldest jewelry store in Iowa,” 
and of Daynes Jewelry Co., Salt Lake City, 
Utah, are abundant demonstrations of this. 

Both above mentioned stores appreciate the 
prestige associated with long business life. 
An advertisement of 21 inches, five columns 
wide, had a handsome special ornamental 
design for a border. In the center of this, 
toward the top, was another ornamental de- 
sign, a reverse plate. Upon this was the 
wording, “Plumb’s 60th Anniversary Sale.” 
At the top, a hanging sign read, “Plumb’s— 
founded 1865.” All this was against the 
‘deep black of the reverse plate. All the il- 
lustrations were against reverse plates. The 
store signature featured the slogan, “Oldest 
Jewelry store in Iowa.” At the very top 
of the advertisement was the inscription: 
“Quality—60 Years.” 


An advertisement by Daynes Jewelry Co., 


established in 1862, at Salt Lake City, in 
a space of 12 inches, four columns wide, 
was headed, in prominent type, “63 Years of 
Square Dealing—is the Record of Daynes 
Jewelry Co.” The ad carried a photograph 
of J. Fred Daynes, president and general 
manager of the business. This advertisement 
was largely concerned with the easy credit 
plan—going to show how old-established 
businesses keep up with trends of the times. 

“Our cash and credit prices are same,” 
was one advertisement statement. A coupon 
invited advertisement readers to send to the 
Daynes Jewelry Co. for a free catalog. This 
was intended, primarily, of course, for news- 
paper readers outside Salt Lake City. 

A slogan used by this store is, “That Buy- 
er Gains Who Deals with Daynes.” The 
reverse plate signature carried the prominent 
wording, “Established 1862.” 


Advertisers in most trades have found 
anniversary sales particularly good as busi- 
ness-getters, They can be commended to 
jewelers, in general. They are especially 
effective, logically, when the advertiser runs 
a very old business, and when age and pres- 
tige are matched by modern merchandising 
aggressiveness. 
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Advertising and Selling Suggestions 





HE Pasadena merchants have hit upon 

an interesting way to get the public to 
take particular notice of their advertisements. 
On the page of the Pasadena Morning Sun 
are published a group of a dozen large 
advertisements. These might be only cas- 
vally observed except for the big heading 
across the page, stating: 


Make $16.00 Jn Three Hours Time 


That wins attention, of course, for who 
does not pause a moment to consider such 
an alluring possibility as the winning of $16 
in the brief space of three hours’ time? 

Then follow the rules of the contest, which 
involve a study of each specific advertise- 
ment appearing on the page, and an attempt 
to improve each one through the original 
efforts of the ad-writing contestants. 

Here are the exact instructions: 


Can You Write Ads? 


If so, here is an opportunity to make 
$16 in about three hours’ time by im- 
proving the copy or using your own 
ideas in place of copy used by each 
advertiser on this page, and bringing 
or mailing your ads to the Ad Writing 
Contest Editor. 

In case additional information is re- 
quired for writing the ads, you are 
welcomed by each merchant to either 
call or phone him. In other words, 
use every effort in writing ads that 
will sell merchandise. 


RULES 


Everybody is eligible and is invited 
to enter this contest with the excep- 
tion of those employed by the paper 
or members of their families. 

$1 will be awarded for each ad 
selected and in addition $5 extra will 
be awarded to the person writing the 
greatest number of winning ads. (For 
example, should all the ads be written 
by one person winning ads, he would 
receive a total of $16, or if five of 
his ads were winning ads he would 
receive $10.) 

Write each ad separately on one 
side of the paper only with name and 
address on each piece of copy and 
bring to the Sun office not later than 
6.00 p. mM. Monday. 

Copy of all winning ads will be 
used on this page next Thursday and 
names of winners will be announced 
in this space. 


There are many types of advertising con- 
tests, but this one is sure to make the 
contestant remember the various merchants, 
know something of the merchandise, and 
ever after have a certain interest in the 
advertisements in the newspapers that he 
probably did not have before. 

You and your neighboring merchants try 
the plan in your town, with your local news- 
Paper, and see how readily the people in the 
community will become interested con- 
testants. 
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Make °’Em “Let Go” of the Old 
Watch and Buy a New One 











Written Expressly for The Jewelers’ Circular 














NE essential in increasing the sale of 
watches is to find out the reasons why 
people are not buying, and then prepare ad- 
vertising copy and window displays that 
definitely aim to overcome those objections. 
There are thousands of men and women 
clinging to old-fashioned watches, purely 
from reasons of sentiment. Recently, my 
husband had his gold watch repaired at con- 
siderable cost. A new wrist watch was sug- 
gested to him by the jeweler, but he was not 
interested because that watch of his repre- 
sented more than an accurate timepiece,—it 
was a treasure of sentiment. For a num- 
ber of years when in our early married life, 
he carried a cumbersome, heavy, unreliable 
gold watch of his father’s. He was gov- 
erned then by both sentiment and necessity, 
—the watch being an intimate reminder of 
his father, scant funds making the idea of a 
new watch a luxury. Later when an un- 
expected fund of $25 remained above and 
beyond the budget of daily necessities, it 
was given to me for a frock or anything I 
especially desired. With such a thrill of 
joy I went to Herbert Hall & Co.’s of Pas- 
adena, Cal., and selected a handsome gold 
watch for that exact sum, and initials en- 
graved. My husband’s most genuine sur- 
prise and delight with this gift was my re- 
ward, and it was with relief that he shut 
away his father’s old style watch in the 
quaint old jewel box of his mother’s. 

If you began married life with “a silver 
spoon”—so to speak—you can have no ap- 
preciation of the sentiment attached to a 
$25 watch, whose purchase was such an 
exciting and wonderful event to two youth- 
ful adventurers on the road of life! 

Those who so stubbornly “hang on to” 
their old watches through this motive of 
sentiment, see mirrored in the shiny face of 
a watch, precious scenes and memories, un- 
reflected and invisible to you. 

There it is,—just sentiment,—yet a strong 
barrier to the large sales of watches. Real- 
izing the importance of sentiment, what will 
you do about it? Deride it? That would be 
a speedy way to defeat your aim. The only 
suggestion that I can make, is to write some 
advertisements or letters which are sort of 
confidential chats on the subject of senti- 
ment—giving it its proper respect—but stat- 
ing further that it is not necessary to con- 
tinue to wear and use objects of sentiment, 
long after the styles change. Why can’t 
there be sentiment in the purchase of a new 
watch,—given on an anniversary,—a_ birth- 
day—or the successful climax of a ‘big busi- 
ness deal.’ You might even suggest tact- 
fully to the wives, that perhaps the husband 
really, secretly desires a modern, more con- 
venient watch but knowing the sentiment 
surrounding the old watch, he fears to hurt 
her feelings by making the sensible change! 
Since he is reluctant for this reason to trade 
in the old watch or lay it aside, “she” 


should handle the situation herself, with 
love, diplomacy, and wisdom, either saving 
the required sum and then presenting the 
beautiful wrist watch of modern design on 
any occasion of special sentiment. In other 
words you must sell the idea not only of new 
watches for old, but new sentiment for old. 
Think it over, and write some good copy 
along that line. 

What’s another reason for not buying 
watches? A mistaken sense of thrift. The 
economical people cling to their “old turnips” 
as tenaciously as those who cherish them 
from sentiment. To that particular class of 
people, your task lies in thoroughly con- 
vincing them of their false economy. 

An old timepiece is not accurate, and 
therefore may at any moment cause loss of 
money. Any sound business man can real- 
ize what it means to be late to important 
conferences, business appointments of all 
kinds, and missing trains and boats. Make 
up stories, or secure real ones if you know 
any, of men whose financial loss through a 
broken appointment or tardy arrival, far 
exceeded the moderate price of a new, re- 
liable, watch befitting a man of affairs. Or 
a clerk, dismissed through repeated offenses 
of tardiness, whose loss of a job, meant a 
greater sacrifice of money than the ex- 
penditure for a good watch. Make men of 
this type realize that there is everything to 
lose and nothing to gain by such watch 
economy. Compare the price of a modern 
watch with some of the other things which 
men freely buy, and which have not lasting 
value, and yet these men will save and call 
it thrift not to spend for a new watch, and 
let the old watch jeopardize their business 
success. 

Still another reason for not buying 
watches is an indifference to passing styles, 
a lazy sort of attitude that thinks, “Oh, this 
watch I’ve got is good enough for me, these 
wrist watches are just a passing fad, a new 
fangled idea.” For such people, make for- 
cible contrasts between old style things and 
modern things. Not watches alone, but in- 
numerable things which show the progress 
of the times, the unquestionable improve- 
ments in designs, utility, and beauty. Try to 
arouse in them a pride for things new and 
wonderful in this day and hour, not a stupid 
content with things of the past. Mention 
some of the things that you know have 
been adopted by every sensible person, and 
ask for example——“Would you do without 
electricity and go back to lamps? Would 
you do without autos and go back to horses 
and carriages? etc. Then why keep a watch 
that belongs to the past instead of the 
present ? 

There are people who simply have no 
desire for a new watch, perhaps even get 
along without any at all. There are women 
who think it is a mark of great spirituality 
to desire as few material possessions as 
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possible. Occasionally emphasize in your 
advertising, the fact that we are ‘God- 
intended to enjoy and possess the beauties 
and comforts of this world. What beauty 
and wonder and exquisite craftmanship are 
revealed in a modern watch,—and it is ours 
for pleasure and service, merely awaiting 
desire and effort on our part, to possess it. 

Few men can manage to get along without 
some kind of a watch, but an amazing num- 
ber of women depend on somebody else’s 
watch. They are the women who rush about 
in department stores consulting the wall 
clocks, who keep their husbands waiting at 
lunch when they come to town to shop, who 
are always saying sweetly to somebody,— 
“Have you got the time, dearie? See if you 
can’t make these watch-parasites invest in a 
watch of their own,—“be it ever so humble.” 
Ask them if they depend on their neighbor, 
or the stranger in the city, or the store- 
keeper, for certain things you are sure they 
would be ashamed to ask as favors, and then 
give them a “hit-from-the-shoulder” with 
the question — “Why, then, depend on others 
for vour TIME?” 

Have you inexpensive watches for the 
boy? If you haughtily answer that you 
never carry cheap stock, you are just like 
the jeweler who was so indignant and so 
bored when I made the mistake of seeking 
a birthday watch for my lad. I speedily 
went to a drug store and found just what 
I wanted; returned and bought a second one 
soon after for my other boy; came a third 
time to purchase the same kind of a watch 
for a gift to one of the boy’s playmates. If 
I had been entering the jewelry store each 
time on my errand, three times I would 
have been a possible customer for things 
on display, or things cleverly suggested by 
an alert clerk. Suppose I bought these dol- 
lar watches at the jeweler’s and he was suf- 
ficiently interested when I said it was for 
my boy’s birthday, to obtain from me the 
child’s age, name, and birth date. Would he 
not be in a fine position to sell me the good 
watch that my boy will need before many 
years? I figure that the jeweler lost the 
possibility of my future trade (who knows 
I may get rich on California oil or land!) 
and the trade of my two lads if they are in 
this same locality when they are buying 
their own jewelry, and engagement rings! 
Of course there is very little profit in a 
cheap watch, but you are building for the 
future and that first watch is a stepping 
stone to other watches and other jewelry 
merchandise. 

There is no special season for watch sell- 
ing,—therein lies the tremendous opportun- 
ity for you. Month after month you may 
advertise and feature watches with perfect 
appropriateness. From starting the New 
Year right, to ending it with Christmas 
happiness,—the modern watch has its place 
as the ideal gift. Every event of the cal- 
endar can be linked with the selling of 
watches.—M. H. A. 








Friedman’s Jewelers, Inc., Savannah, Ga., 
have received a charter to do a general 
jewelry business on a gapital stock of 
$20,000, divided equally into stock, with 
Aaron Kravitch as the attorney. 
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The Value of Comparative Adver- 
tising 





a | ALWAYS try to base my local news- 

paper advertising on a comparative 
plan,” admits one advertising jeweler. “I 
try to work in arguments and selling per- 
suasion in which facts and suggestions are 
compared one with another. I find that this 
plan challenges reasoning and proper reason- 
ing leads to buying inclination. For instance 
—and the following was exhibited: 

“You buy jewelry for the same rea- 
son you have your shoes shined—and 
that is for the looks—not always to 
be vain—but because it is the gentle- 
manly thing to do. The cost of a 


year’s shines is not a small sum—at 
15 cents a day it will cost $54.35 a 











STORE OF S. F. 


More than some men spend a 


year. 
year for jewelry or silverware. Shoe- 
shining is to be encouraged. So is the 


purchase of jewelry and silverware. 
Both are purchased for looks as well 
as practical use—but the latter lasts 
longer and is more sincere in its ex- 
pression. 


“Then another lay-out for the newspaper, 
based on the idea of comparing facts and 
suggestions was given in this bit of copy on 
watches : 


“Look Out For Your Watch 

“How often you hear this said in a 
joking way? However, this remark 
resulted from early experiences in the 
losses of many watches always looked 
upon by man as an important pos- 
session. The saying still holds 
popular, but the experience of loss is 
not so great since wrist-watches have 
come into general use. Have you 
ever thought of wrist-watches from 


the safety angle?” 
—C. T. H. 
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Reports 100 Per Cent Increase in 
Watch Department 





LLUSTRATED below is the very attrac- 


tive store of S. F. Hollander, Eureka, 
Cal. The store measures 25 feet by 60 
feet. The tixtures are of mahogany. There 


are seven show cases measuring each, six 
fect in length, and one, ten feet in length, 
This jeweler gives us the interesting in- 
formation that his watch department has 
increased 100 per cent. in the last year, 
Advertising space amounting to 2,000 inches 
per year is used. One watchmaker is em- 
ployed all year round and an extra watch- 
maker now and then. Various forms of 
dealer helps sent out by the manufacturers 
are used by this jeweler with much success, 

The window displays made are of a gen- 





HOLLANDER, EUREKA, CAL. 


eral character with the exception oi dia- 


mond exhibits which are frequently empha- 
sized. Considerable business is done in sil- 
ver, many of the standard silver patterns 
being featured. As a side line this jeweler 
reports he finds umbrellas quite satisfactory. 
No free engraving has been done by this 
jeweler for the past five years, although some 
have not yet discontinued the practice. 

In order to meet department’ store com- 
petition satisfactorily, specials are offered 
and this plan has proved very resultful. 
The firm has been engaged in business in 
Eureka for 30 years. Mr. Hollander is a 
member of most of the important jewelry 
organizations and keeps in close touch with 
everything calculated to stimulate trade. 
The show windows are illuminated by 1,500 
candlepower lights and show up very attrac- 
tively. The store is also well illuminated 
and neatly. arranged. Mr. Hollander re- 
ports that his diamond department is by far 
the largest in the store. 

On his letter head the jeweler has a 
line announcing that he sells nationally 
advertised jewelry on credit. 
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How to Sell More Diamonds 


Advertising Plans Tried With Success and a Few Original Suggestions 





Written Expressly for The Jewelers’ Circular 




















(Continued from Issue of June 30) 

‘THE old method known as “diamond grow- 

ing” has always proved resultful. The 
plan is to sell a diamond at, for example, $25, 
allow the purchaser to bring it back and 
with $25 extra get a larger diamond; then 
later to bring back the $50 diamond and with 
$25 or $50 more get a still better stone. 
Many jewelers have made a big success of 
this little plan. One concern has used bill- 
boards successfully to advertise the plan. 
Now, when the automobile is so popular and 
when practically every road contains some 
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Marquise diamonds are employed to give an unusual effect in the new | 
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{ wide bracelet, Finely graduated in size, the diamonds are grouped | 
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into three interesting units, cach containing nine marquise. The design || 
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culminates in one large marquise set in a special frame of its own. || 
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cars, the outdoor advertising plan would 
seem to be commendable. “Join our Dia- 
mond-Growing Club,” said one outdoor ad- 
vertiser, on a large sign. Then he adver- 
tised diamonds at $25, $50, $75 and $100 on 
the instalment plan, followed by: 


“See How Big a Diamond You 
Can Grow During 1926—Join To- 
dav—Buy a Small One to Start, 
Watch It Grow.” 


Another advertiser said to his public: 
“Growing diamonds and saving money is 
real fun. Try it and see.” Then he showed 
a picture of a diamond with a hand about to 
deposit a coin in the top of it. Under this: 


“Put Your Nickels and Dimes in 
Diamonds.” 


Attractive captions are always effective in 
selling diamonds as in selling any other kind 


of merchandise. Some which might be help- 
iul are the following: 


‘Diamonds are Investments,” 

‘Diamonds Never Grow Old,” 

“Diamonds Never Go Down,” 

“4 Good Diamond is Ready 
Cash,” 

“We Carry Diamonds Whose V al- 
ue Constantly Increases,” 

‘Pleasure and Profit in Wearing a 
Diamond,” 

“Choose Wisely Your Diamond,” 

“At Your Service for Profit-Y ield- 
ing Diamonds,” 

“Flawless Diamond Engagement 
Rings,” 

“Diamonds That Shoot Fire,” 

“Diamonds of Beauty and Brilli- 
ancy,” 

‘Famous for Diamonds,” 


**Her Diamond Should Be a Gem.” 


The slogan “Famous for Diamonds” has 
heen used for several years by Feagans & 
Co., extensive diamond advertisers of Los 
Angeles, Cal. This firm always features 
only the best in precious stones, laying stress 
on “perfect diamonds.” ‘This means,” said 
Mr. Feagans in referring to “perfect,” “if 
subjected to expert examination under a 
powerful microscope, any diamond purchased 
from the house will prove to be free from 
flaws, fractures and other imperfections. 
Provided then that Feagans & Co.’s prices 
for diamonds are no higher than you would 
pay elsewhere, it is admittedly to your ad- 
vantage to make your purchases here, 
for with the assurance that you can buy 
diamonds at Feagans & Co. at the lowest 
prices for which perfect stones can be se- 
cured, surely it is to your profit to take ad- 
vantage of the Feagans & Co. assurance of 
perfect quality.” 

Other enterprising advertisers in Los An- 
geles whose copy is worth studying are 
Brock & Co. and the Donovan & Seamans 
Co., who use newspaper space liberally. 

“Diamonds that pay for themselves many 
times” is a good way to advertise worth- 
while stones, as was done by the Hess & 
Culbertson Jewelry Co., St. Louis, Mo. 

In one of their announcements they state: 

“When you purchase one of our beautiful 
pieces of diamond jewelry there is this ad- 
vantage: You invest in something that re- 
pays you in price over and over, in beauty, 
pride of possession, and the admiration it 
arouses among those who see it. Yet, after 
vou have fully enjoyed all these qualities, 
you still have your diamond worth practi- 
cally as much or more in dollars and cents 
as it was the day you bought it.” 

“Diamonds last long after other gifts have 


lost their beauty and charm,” makes a sig- 
nificant introduction for-a diamond adver- 
tisement. Still another method of featuring 
diamonds has been followed by Lemon & 
Son, Louisville, Ky., who resort to very few 
words in their advertising, but these words 
are intended to inspire confidence. 

The announcements read something. like 
this: 

“There is a certain satisfaction in receiv- 
ing your diamond ring in a Lemon & Son’s 
box, for you know that the perfection, color, 
weight and quality is exactly what you paid 
for.” Then, in order to disabuse the public’s 
mind of any idea that only high-priced dia- 
monds can be bought in the establishment, 
one reads these four words at the bottom of 
the ad, “Diamonds $25 to $4,500.” 

A leading jeweler on the Pacific Coast 
published an announcement reading : 


“Buy For Yourself 
This Present— 
A Diamond Ring” 


Put your savings in a diamond and 
retain control of your own money. 
Select a fine diamond now and pay us 
as you are paid next year. Diamonds 
are like cash in hand, but are not 
drivelled away like loose money. 
They earn their own keep, give beauty, 
satisfaction and pleasure as you wear 
them, but each year they increase im 
value, too. 


This house is an instalment concern and 
hence the line in their advertisement: 


**Because everybody pays their bills 
we do not have to charge you any 
more for credit than if you paid 
cash.” 


If everybody pays satisfactorily, the 
jeweler is certainly fortunate. But the losses 
in the instalment jewelry business have been 
found to be very small, one jeweler report- 
ing them as low as one-quarter of one per 
cent. 

Sensational diamond advertisers sometimes 
build up a big business. There is no crime 
in using emphatic advertising only when mis- 
representation and exaggeration creep in. 

A bank in the west some time ago helped 
retail jewelers considerably by advertising. 
somewhat as follows: 


Make a Bank Deposit 
Every Week and 
Buy Her That 


Diamond 


In this way you will acquire the thrift 
habit and at the same time you will 
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have accumulated a neat sum with 
which you can give the girl of your 
choice that long-desired diamond. 


This was an exceptional although perhaps 
an unintentional method of stimulating the 
sale of diamonds, and the plan might be 
adopted to the mutual satisfaction of both 
bankers and jewelers in many other cities. 
The bank had the use of the money and at 
the same time gave the depositor something 
definite to work for. The suggestion to save 
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The unique cutting of these rare 


briolets and baguette diamonds, 
and ther unusual arrangement 


and setting, make this piece 


equally interesting whether worn 
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and buy a diamond for “her” was a “re- 
minder” that appealed very strongly. 

Jewelers frequently advertise diamonds as 
an investment and quite advantageously be- 
cause the price of diamonds has never been 
officially reduced. Diamonds advertised at 
the round figure of $100 often sell well. 
Here’s how Square Deal Miller some time 
ago advertised diamonds: 
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I don’t measure the customer by 
the size of his bank roll— 
Miller. 


A Miller diamond is worth every “red 
cent” the price tag calls for or it 
would not be a Miller diamond. | 
have always wanted to sell an engage- 
ment ring that would fit any young 
fellow’s pocket book—I am doing it. 
Four new mounting designs, 18K. 
white gold, side set with sapphires 
mounted with a flawless diamond, 


$100 


A jeweler some time ago featured dia- 
monds in this manner, which attracted con- 
siderable attention: 


Diamonds as an Investment 


Don't be deceived about diamonds. 
They are good or bad investments, 
depending largely upon where you buy 
them and what you pay. 

Don’t think because you wear a $500 
diamond that you can walk into any 
bank anywhere and walk out with 
$400 to $475 in real coin of the realm. 
You might, and you might not, de- 
pending upon how much rent, over- 
head and profits were tied up in that 
diamond. 

Don’t forget that the gold standard is 
still the standard of values and the 
diamond is still an item of merchan- 
dise the price of which might be sub- 
ject to high overhead and human 
greed. 

Don’t forget that the more profit and 
expense added to a diamond, the less 
it is actually worth in the hands of 
the consumer. 

Don’t forget that the Blank Co. op- 
erates many stores and many depart- 
ments—we are always busy—we have 
no dull days and no dull diamonds. 
Our mark-up is very small. We give 
you more real diamond for your 
money, for our overhead is kept down. 


This particular advertiser aroused much 
criticism by a statement moreover, in this 
advertisement, that the exclusive jeweler who 
does business at Christmas-time only, must 
make enough in that one month to carry 
him for the entire 12. He went on to say 
that when a buyer purchased a diamond from 
such a jeweler, a large part of the purchase 
price is necessarily represented in high rents 
and overhead. There is no doubt that there 
is much truth in the statement and it is the 
jeweler’s great problem to reduce his over- 
head by making his business less seasonal 
by distributing the sales more throughout the 
12 months of the year by better merchandis- 
ing and better advertising. 

The turnover in diamonds can be increased 
by creative effort applied to intelligent 
newspaper advertising. The newspaper ad- 
vertising should be reinforced by various 
other forms of advertising, including direct 
advertising in the shape of circular letters, 
booklets, folders, etc. 

A more dignified form of advertising dia- 
monds as an investment was used by a Pa- 
cific Coast jeweler in language somewhat 
like the following: 
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Diamonds 
The Supreme Security 


IAMONDS have always been re- 
garded as an investment of splen- 
did worth and during the recent finan- 
cial flurry their value as security was 
unshaken. While commodities of all 
natures were tumbling in price, dia- 
monds proved the only means of profit 
for a loan. 
Care must be used in judging and se- 
lecting. 
We urge you strongly to come for 
diamonds to a house upon whose judg- 
ment and experience in handling dia- 
monds you can rely. It will be a 
pleasure to show you our extensive 
collection of mounted and unmounted 
stones and our beautifully designed 
mountings of white gold, green gold 
or platinum. 
ok Ok Ok 
Some jewelers have found theater pro- 
gram advertising profitable. Much depends 
upon the location, the theater attendance and 
the buying motive and buying power in the 
community. The sale of diamonds can further 
be increased in the now popular demand for 
remodeled jewelry. When a design is made 
up by a jeweler, there may be an extra stone 
wanted to complete an artistic design. It is 
up to the jeweler to suggest designs that are 
attractive, whether they be for rings, bar- 
pins or something else. If the owner of the 
old jewelers has several small stones, there 
is an opportunity to suggest a larger stone 
as a central feature for the design. Many 
manufacturers co-operate very effectively by 
offering suggestions for new designs and by 
actually making them up, so that the retailer 
has very little actual labor on his hands out- 
side of the work of selling the idea. It isa 
great advantage, however, for the retail 
jeweler to be able to do some creative work 
for the prospect by suggesting suitable de- 
signs. 
kk Ok 
The hazard in selling diamonds on the 
instalment plan is not as great as many 
might think. System, Magazine of Business, 
reported the losses from bad debts in jewelry 
to be less than one-quarter of one per cent., 
while the losses in furniture were given as 
two per cent. The losses accruing from bad 
debts in groceries were more than twice as 
much as the losses in jewelry and the losses 
in clothing were 12 per cent. higher. The 
important thing for the jeweler to be able to 
do is to supervise the extension of his credit 
and to be able to select his buyers with care 
and discrimination. In a factory town where 
the labor turnover is high, and consequently 
where the workers are swinging around from 
one city to another, the hazard is greater. 
The most profitable procedure is to select 
workers in some specialized form of industry. 
-* & 


As is well known, stones show up differ- 
ently in different mountings. Therefore, the 
jeweler should use judgment and good sense 
in advising his clients as to just what type 
of mounting to select. Jewelers, instead of 
carrying a large stock of mountings, some- 
times have photograph albums showing dif- 
ferent types of mountings which they can 
order at will. While no wise jeweler will 
overbuy and thus hamper his own business, 
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ae 
as well as block business channels all along 
the line, for that is how it works out, he will, 
nevertheless, study the buying power in his 
community sufficiently to allow him to carry 
a variety and assortment of mountings suited 
to his needs. 

Certificates guaranteeing the weight, color, 
etc, of a stone are sometimes given to dia- 
mond purchasers by jewelers. Other jewel- 
ers decry this policy and simply conduct 
their business in an upright, straightforward 














The Betrothal Ring—From time immemorial 
the ring has been the pledge of marriage. 


Once but a circle of iron, the engagement ring 


has now become a thing of far greater charm 
and value. The diamond is the favorite, 
though emeralds, sapphires, and other gems | 


furnish alternatives which are pleasing and \“ 
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quite correct. 
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way and let the sale stand upon its merits, 
the word and reputation of the concern. It 
was advocated, not long ago, by some jewel- 
ers, to take means to protect the public 
against the misuse of the expression “blue 
white” by inserting in the diamond adver- 
tisement a warning somewhat as follows: 


Beware of Fraud 


Diamonds should be bought from 
tewelers with a reputation for honest 
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dealing. It is hazardous to buy dia- 
monds from unknown vendors, fly-by- 
night concerns or concerns without an 
established standing in the community. 
There is great variation in the classi- 
fication of diamonds and the legitimate 
jeweler will represent a stone for ex- 
actly what it is. Buy with care and 
you buy with profit. 


Diamond importers and cutters often co- 
operate effectively with retail jewelers in the 
sale of diamonds, and it will be to every re- 
tailer’s advantage to write for all the infor- 
mation and dealer assistance which he can 
procure. 

The enterprising jeweler will always be on 
the alert for some special offer or for some- 
thing presented to the public in an attractive 
manner. 

ee 


There are some excellent points in the fol- 
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the object. To do this sincerely he 
should spend a little time studying up 
gems, both from a technical and a tra- 
ditional standpoint. 

I heartily agree with you that the 
chief attribute of a diamond is beauty, 
and its absolute perfection is second- 
ary, and I have stressed this over the 
radio. Of course, to be beautiful the 
cutting must be good, and color helps 
considerably. 

As to the old controversy on how 
much or how little to educate the pub- 
lic, I think there is a happy medium, 
recognizing both the fact that the 
truth protects the honest dealer and 
also that one can so scare a prospect 
with the danger of fraud that he will 
be afraid to invest in diamonds. About 
as dangerous a swindler as any, is the 
quack dealer who takes advantage of 








ONE YEAR 80 PER CENT OF THIS JEWELER’S 


lowing letter from a well-known diamond 
importer : 


It is a pleasure to give you a word 
in response to your inquiry, and, if a 
little experience gathered from circu- 
lating around this good land of ours 
all these years amongst wholesalers, 
retailers and the traveling fraternity is 
of any worth, go ahead and print it. 

Here is a point on your subject that 
has struck me forcibly, time and again, 
as I stood at a showcase while visit- 
ing a retailer: The salesman usually 
hands out the precious jewel, then an- 
other and sometimes trays of them, as 
though they were so many varieties of 
standard makes of emblem buttons. 

It has seemed to me that if one can- 
not have a bit of the romance and 
glamour that have been transmitted 
with gems down through the ages, one 
might do better things with money 
than to buy them. Now, then, the 
salesman has, therefore, a great deal 
more to sell with his diamond piece 
than the article itself, and he does not 
have to charge for it. Let him start 
at once to show his own reverence for 
the little jewel that costs so much 
money, and put an atmosphere about 
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technical diamond terms when trying 
to sell. I have always warned the 
laymen that a little knowledge is dan- 
gerous, and likely to play them into 
unscrupulous hands. 

It may seem hard on some, but the 
only answer seems to be for the lay- 
man to buy from the jeweler whose 
long establishment and reputation are 
the cbvious reward for clean dealing. 
Such a man and his salesmen should, 
in my opinion, learn their diamond 
well and keep posted. They should 
advertise and sell by inspiring a feel- 
ing of respect in the jewel. They 
should serve in advising and selecting, 
through their expert knowledge and 
sympathetic understanding, that which 
is most appropriate for purse and oc- 
casion, rather than to put the jewel 
in the class of baser merchandise by 
talking merely price and technicalities. 

Yours very sincerely, 


(Signed) A. D. L. 


[THE END] 








Bind together or paste in a scrap book 
the helpful articles from THe JEWELERS’ 
CircuLAR, for future reference. 
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New York City Conn. 
425 Richmond St., Providence, R. I. 
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T. B. HAGSTOZ @ SON | National Smelting & Refining Corp. 
709 Sansom St., Philadelphia GP sei Ot: = — 












































= 


oC = * 
> y 





bY > as 
































Viennese Art Clocks and Their 
Stylistic Evolution 





Translated expressly for THE JEWELERS’ CircuLar from the German of 
Guido Leitgeb in Deutsche Uhrmacher Zeitung 




















RT came to its full fruition in those 
epochs which neither became rooted up 
through crushing wars occurring in a few 
lands nor through excess of fantasy. As the 
earliest of these times one may take up, 
under certain restrictions, the reign of the 


were no wearers of their own styles; Na- 
poleon, just as little later. 

In the literal sense the “gallant time” of 
France has been the last epoch of the ac- 
celeration of artistic culture of the Occident 
up to the time of the specious mid-European 


in the merry group of dancers the plant 
festoon embraces the case of a small clock. 
The entire heavily gilded piece, 26 centi- 
meters high, is a drollery, just as the wild 
boar of the third clock, overlaid with patina, 
which had made a halt, spying about, in a 
gilded billowy landscape. On a dark 
bristled pelt comfortably extends a graceful 
cushion which serves as a saddle for a gilded 
festoon. The height of this clock amounts 
to 23 cm. Both clocks are certainly not 
unique pieces of this time. Whoever has 
visited the “Green Vault” of the “Mathe- 
matical-Physical Salon” in Dresden, or 
Munich or Vienna art homes found there 
similar time instruments. 

While both of these clocks are still to be 
seen throughout private artistic life, it proves 





ROCOCO BRONZE CLOCK, VIENNA 
French “sun-king,” Louis XIV. History to- 
day yields sufficient evidence to satisfactorily 
establish this conclusion, but it is not per- 
mitted to be misunderstood that the much- 
heralded “extravagance madness” of this 
king lay in the sentiment of the time. 

The other European princes and gentlemen 
also felt themselves “sun-kings.” They 
ruled at first—in misunderstanding of the 
true significance of the time—unhampered, 
indeed violently. They thereby dug their 
own graves. The most original of their 
nation, which they should have preserved and 
cherished, they squandered, and with that 
weighted cultural decline thereon. They 





BRONZE CLOCK “PLAYING CHILD,” BEFORE 1800 


revolution of 1918. Architecture, plastic art, 
painting, and applied art bloomed at that 
time. On the one hand, extravagance and 
madness broadened, on the other great need 
and wretchedness. 

Out of those brilliant French times I pre- 
sent to the readers’ eyes two bronze clocks 
which are produced at the brass foundry, 
bronze—and metal—ware works, 44 Josef- 
stadter St. Vienna, after originals to be 
found today in private possession. 

With proud gait prances on a billowing 
slope the most beautiful of our beasts of 
burden, the nobly moulded horse. On, a 
graceful saddle rests branched foliage. With- 


ROCOCO BRONZE, VIENNA 


the subsequent period as yet poor in ideas. 

The rococo, filled with unquenchable life 
impulses, ripened into its fruit of licentious- 
ness. Granted that much of superior merit 
was created, the value did not suffice to pro- 
tect the violently ‘rocking boat of the time 
before the billows of the tempestuous sea 
of life. The clock with the “Diana” is, as 
a mechanical work, perhaps’ worthy of 
esteem, since it has a striking train; artistic- 
ally, however, it stands somewhat in the 
shadow, in contrast to both of the above 
works. 

On four claws rests a rectangular plate, in 
classical sense embellished with canthus 
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Work Bench really two 
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The bench that evolution 
has produced—the ultimate one. The 
improvement—the comfort- transforma- 
able, convenient work bench z 

that is truly the jewel- tion is com- 
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It took years of experience with 
practical working jewelers, 
te evolve this bench—no 
other makers can offer it to you—it’s pat- 
ented. It contains er features, the 
convenient arm rest, the rigid file pin, the i 

full width drawer and the rent co - el ies 


lower pan. your bench. 

Every worthwhile shop, large or small in the land uses 
them. The material is especially selected with its 
close-grain hard maple for the top—and then heavily 
shellacked to allow for washing and cleaning. Alto- 
gether a most desirable bench for the factory, work- 


ag store or home. Get the catalog telling all about 
them. 


LEIMAN WORK BENCH * wes,$;. 


Makers of good machinery for 35 years. 


lucws PITKIN inc. 
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Lots of Dollars in Your 
- Old Solutions 


Ask Hoke How to Dig Them Out 


Now is the time to make 
| your semi-annual clean-up. 
Don’t let your books show a 
slump during the summer, 
get back that precious metal 
that has accumulated during 
the past six months. 


The Hoke Refining Instructions 
tell you how to recover every 
scrap—all the iridium, platinum, 
palladium, gold and silver. 
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ENAMELING? 


We manufacture a comprehensive line of 
muffle furnaces that are particularly suit- 
able for jewelry manufacture and repair. 


They burn gas and operate without blast 
or blower. 


Catalog B-J lists many pieces of equip- 
ment that will aid you in doing better 
work. 
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THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 

















r6 





July 14, 1926 


leaves. At the center of the field grows an 
oak. As an ornamental top a well executed 
female bust sits on the upper rim of the 
clock; it must be a model form of the ad- 
yent of 1790, not an exact portrait. On a 
cylindrical base at the right of the oak tree 
rests the tall goddess of the hunt, Diana, 
with quiver and bow. On the other side, 
one of her greyhounds in scenting attitude 
holds watch. The modeller was doubtless no 
unimportant portraitist; it is a great pity 
that in the mind of his declining time he 
must be known as exercising a craft. 

The “Style of the Kaiserreich,” also called 
“Empire” or “Napoleon Style,” sought spas- 
modically for revival of its flagging blood- 
less strength. There were amorous glances 





” 


BRONZE CLOCK “DIANA” IN CLASSIC STYLE. 
ABoutT 1790 


cast, partly at the Grecian—the classical 
epoch of the Grecian art—partly at the an- 
cient Egyptian or the relics of Pompeii. 

The Grecian experienced its embodiment 
in the production “Maiden in Pearls.” The 
supports are rounded. The delineation of the 
double projected base is severe. A floral 
wreath borne by butterflies is a typical ex- 
pression of that trifling time. The super- 
structure is consummated in a double ar- 
rangement of parts. One, a severe clock 
case with perfectly formed dish. As the 
counterpiece is presented an ideal feminine 
beauty in flowing garment leaning thereon in 
somewhat of a pose. Apparently absorbed 
in the contemplation of pearls, which glide 
lightly through graceful fingers as the fleet- 
ing moments, unendingly, like unto play 
with a chain without end, which, however, 
can also grace a slender neck, and with that 
becomes the triumphant symbol of beauty, 
never perishable, only variable. 

Within the Empire, the clock with the 
“Homer” presents a stylistic transition piece 
from Grecian to Egyptian inclination of art. 
The classical singer steps forth with his 
harp through a landscape of ruins, and he 
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is about to sit down upon a wall seat, upon 
which he has already laid his wreath of 
laurel. His faithful companion looks upward 
questioning whether his master lets rest not 
yet be taken. 

In the fragment of architecture a con- 
glomerate, the clock is built in. The like- 
wise double-projected base on lion claws is 





BRONZE CLOCK “MAIDEN WITH PEARLS,” IN 
CLASSIC STYLE. PRIOR TO 1800 


enlivened by a broad frieze. The two winged 
lions find intimate support in an Egyptian 
motive. The entirety is on a marble base 
51 cm. high. The standing figure is bronze, 
overlaid with patina. The inlaid ornamental 
plate, the dog, and the harp are partially 

















EMPIRE BRONZE CLCCK “HOMER.” ABOUT 


1800. IN PRIVATE POSSESSION 


gilded. The original is in the possession of 
one, Excellency von P. 

Another clock finds support in the classical 
formation of the Grecian form of the “Play- 
ing Child,” a piece of 37 cm. height. 

A slender woman with classical outlines is 
enthroned on plainly cut base of rhomboidal 
basic form with rich figurative elucidation by 


109 


playing putti, corner accentuation and space 
allotments by means of pilasters. The pliant 
garment permits expression to the underlying 
form yet it flows in broad folds over the 
happy mother. The female figure ex- 
tends the arms playfully, in order not to set 
a little boy against its first attempt at walk- 
ing because of an incidental tumble. At the 
side rests a comrade of the little one, a dog, 
which observes the scene. <A _ fortunately 
chosen symbol of time, which in its rhythm 
of movement never slackens, in invariable 
youth and beauty returns, without being 
worried about the yelping of small spirits or 
canine creatures. 

The group is fashioned after a French 
painting which was produced by the king of 














EMPIRE BRONZE CLOCK WITH RELIEF “ABDUC- 
TION OF EUROPA.” ABOUT 1800. IN PRIVATE 
POSSESSION 


Rome of that time. The valuable original 
is in private possession. 

A piece of singular beauty is presented in 
the clock which exhibits “The Abduction of 
Europa.” The original is in private pos- 
session. Here also is the coexistence of 
Egyptian-Grecian art conception interesting. 
3ase and sloping architecture-column, with 
the already sevetely held winged gods, frame 
a relief “The Abduction of Europa’; it bears 
throughout, in its free manner, the char- 
acter of the Grecian gallant time. An eagle 
floats across in clouds whose wings, bearing 
the clock case—with cloud headpiece and 
winged urn with flaming sheaf—embrace it 
to half its height. 

The 44 cm. high piece might have pro- 
vided sufficiency for the claims of friends of 
art of its time; it is a composition which can 
speak for itself and has not come to a stand- 
still in feeble imitation. 








Ray Edwards has engaged in the jewelry 
business at New Anderson, Ind. 
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{Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of July 6, 1926 

1,591,255. KING MANUFACTURE. 

Witson, Columbus, Ohio, assignor to 

Inc., Columbus, ©. Filed May 22, 1925. 
32,227. 2 Claims. 

Means for manufacturing finger rings comprising 

a pair of dies to receive a cast seamless ring be- 

tween them with the plane of the ring at a right 


Desert I. 
Auld’s 
Serial 





angle to the plane of the working faces of the dies, 
the working face of each die having a transverse 
matrix conforming to one-half of the ring and having 
a design to he transferred to one shank of the ring 
and a groove extending across the face of the die 


at a right angle to the matrix, and a non-com- 
pressible non-expansible mandrel fitting in the 
grooves in the dies and passing through a ring 


received within the matrices. 


1,591,263. LINGERIE CLASP.  Josepruine P. 
AyMeER, Denver, Colo. Filed Oct. 6, 1925. 
Serial 60,783. 1 Claim. 


A lingerie clasp consisting of a piece of thin 
metal bent intermediate its extremities to form a 
U-shaped structure whose adjacent cooperating mem- 
bers are parallel and spaced a short distance apart, 


4 Pd 
70 Sls rise, 
og 


or 4 


oné of said members being provided with a lug on 
each side near its end said lugs being struck up 
cut of the metal of said member and spaced apart, 
the other member being yrovided near its end with 
a transverse part adapted to contact with the ad- 
jacent surface of the ceoperating member, the mem- 
ber having the lugs being constructed to facilitate 
its attachment to a garment for the purpose set forth. 


1,591,294. CLASP FOR BRACELETS. Epwarp 
B. Donacpson, Douglaston Manor, N. Y. Filed 
June 6, 1925. Serial 35,302. 5 Claims. 

In a jewelry clasp, the combination of a housing 
to be attached to one end of a relatively flat and 
flexible article, said housing comprising two portions 





movable relative to one another opposite the end 
to which the housing is attached to the article, 
one of said portions being provided with an inter- 
locking part, a member attached to the other end 
of the article so that it forms a longitudinal exten- 
sion of the article and cooperates with the inter- 
locking part, said member being of a length which 
will permit it to be entirely contained within the 
housing together with a portion of the flexible article, 
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housing being adapted to 
retain the interlocking part and the member in 
operative relation, and means associated with the 
housing for maintaining the member and that por- 
tion of the article which overlaps with the second 
portion of the housing under said portion through- 
cut the overlap. 


the second part of the 


1,591,285. CIASP FOR BRACELETS. Epwarp 
BrasteER DonatDson, Douglaston Manor, N. 
Y. Filed Dec. 26, 1925. Serial 77,799. 7 
Claims. 


comprising a 
end of the 
a member 
other end 


articles of jewelry 
to be attached to one 
walls, 
to the 


A clasp for 
housing adapted 
article, said housing having side 
having a portion thereof secured 





formations on said member 
housing, respectively, 


ard 
walls of said 
positively engaging projections and 
depressions, said housing having a cover adapted 
to close against said side walls to hold said forma- 
tions in engagement. 


of said article, 
and the side 
censisting of 


1,591,512. WRIST WATCH. Irvine H. Cuarken, 
New York. Filed July 15, 1925. Serial 
43.753. 12 Claims. 


A watch case, guides rigidly carried by the said 
case and extending outwardly at opposite sides of 
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the watch crystal, and a pair of slides removably 
supperted by said guides and each bearing a design. 


BELT BUCKLE. 
Filed April 4, 1925. 


Wa TER P. GISSKE, 


1,591,702. 
Serial 629,492. 


Chicago. 

2 Claims. 

A gripping member for buckles comprising a 
pair of contacting plates having lugs in the plate 
planes at the lower end constituting pivot pins, said 





plates terminating in convex upper edges provided 
at the end with upstanding lugs, and a_ sleeve 
uniting said plates and having its axis in the plane 
of contact of said plates, said plates, said lugs, 
and said sleeve being formed integral. 


DESIGNS 
70,496. SPOON OR SIMILAR ARTICLE. Gnros- 
venor N. ALLEN, Oneida, N. Y., assignor to 





Ltd., Oneida, N. Y. Filed 


Oneida Community, 
Serial 17,322. Term ot 


April 16, 1926. 
patent 14 years. 
70,503. BUCKLE. Frep Hirsn, New York. Filed 


I 
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Serial 6,802. Term of patent 


July 18, 1923. 
14 years. 
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70,504. BRACELET LINK. Rvevs kixu. Plain. 
i 
it = i 
ville. Mass. Filed April 14, 1926. Seria 
; 17,297. Term of patent 3% years. 
70,522. URN BODY. Isak WEISENFRIEND, Ney 











York, assignor to Century Silver Mfg, Co, 
New York. Filed April 12, 1926. Serial 
17,266. Term of patent 3% years. 





UNITED STATES TRADE-MARKS 


|The following trade marks have been adjudged 
entitled tc registration under the Act of Feb. 20, 
1905. and are published in compliance with Section 
5 of said Act.] 





Trade-Marks Published Issue of July 6, 1926 

Ser. 228,657. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) Levey-Wanper, Inc., New 
York. Filed March 15, 1926. 





Particular description of goods.—Watches. 
Claims use since November, 1924. 


Ser. 229,932. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Avex Sasin & Sons, New 
York. Filed April 9, 1926. 


SUNTIME 


Particular description of goods.-—Watches. 
Claims use since January, 1923. 
Ser. 229,933. (CLASS 27. -HOROLOGICAL IN- 
STRUMENTS.) Arex Sapin & Sons, New 
York. Filed April 9, 1926. 


GALMOR 


Particular description of goods.—Watches. 
Claims use since January, 1921. 


Trade-Mark Registrations Granted 
Issue of July 6, 1926 
214,754. WATCH CRYSTALS. Curran L. Spots- 
woop, Poplarville, Miss. 
Filed Feb. 25, 1926. Serial 227,815. PUB- 
LISHED APRII. 20, 1926. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except ‘“‘Situ- 
ations wanted” 5c. a word; minimum 
charge, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. per word. 

Heavy type, 10c. a word; minimum 
charge, $2.50. 

Name, address, initials and abbreviations 
count as words, and are charged for as 
part of the advertisement. 

Display cards, $6.00 per inch. 

If answers are to be forwarded, 15c. 
extra to cover postage must be enclosed. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

Special notice forms close Monday, 4 P.M. 

Unless the advertiser instructs us to pub- 
lish his name and address, all answers will 
be directed care The Jewelers’ Circular. 

In answering ads, do not enclose original 
letters of recommendation, send duplicates. 

To avoid unnecessary correspondence 
kindly mention location in advertisement. 


The Jewelers’ Circular Pub. Co. 
11 John St., New York 








Situations Wanted. 
Under this heading, 50c. for first 25 


words, 5c. for each additional word; 


minimum charge, 50c. 








experience; will 


RETAIL SALESMAN, 
“S., 2528," 


furnish best of references. 
care Jewelers’ Circular. 


10 years’ 
Address 





and salesman, wishes 


JEWELER, 38, good repairer 
Address “‘H., 


position, New York or vicinity. 
2518,’ care Jewelers’ Circular. 





JEWELER AND DIAMOND SETTER, 12 years’ 
experience in repairing new work. Address “D., 
2320,” care Jewelers’ Circular. 





typists, clerks 


STENOGRAPHERS, 
93 Nas- 


furnished; no charge. 
sau St., New York. 


bookkeepers, 
Fulton Agency, 
Cort. 5051. 





WATCHMAKER, 18, two years’ experience, 
wishes position, New York or vicinity. Address 
“J., 2519,” care Jewelers’ Circular. 





steady position, 
reference. <Ad- 
Circular. 


LADY WATCHMAKER wants 
wait on trade, estimate, etc.; 
dress “‘K., 2542,” care Jewelers’ 





JEWEL ER, repair and new work, setting; 17 
years’ experience ; can estimate and wait on trade. 
Address ‘‘FI., 2470,’ care Jewelers’ Circular. 





experienced, capable and willing, 
connection with jobber or 
2460,” care Jewelers’ 


YOUNG LADY, 
desires responsible 
importer. Address “A., 
Circular. 





POSITION WANTED by first class jewelry re- 
pairer who can do_some engraving; 18 years’ ex- 
perience. George Klein, General Delivery, Jack- 
sonville, Fla. 





LOOSE DIAMOND SALESMAN, with well estab- 
lished following, South and Pacific Coast, desires 
line for that territory. Address “‘W., 2309,” care 
Jewelers’ Circular. 





FIRST CLASS tool and die setter on fine piercing 
tools, expert white gold melter, wants position 
with good house. Address Fred Preu, 31 Yates 
Ave., Newark, N. J. 





FOSITION WANTED by first class jeweler and 
clock repairer; flat top setting; estimate on new 
and repairs; Al reference. Address “K., 2472,” 
care Jewelers’ Circular. 





letter and monogram engraver, 
wishes position in first class 
Address “P., 2478,” 


FIRST CLASS 
shopwork experience, 
store only; best references. 
care Jewelers’ Circular. 





desires to connect with high grade 
mz — or 


59” 
“> 


SALESMAN 
platinum and diamond jewelry 
jobber; highest reference. Address “N., 2 
care Jewelers’ Circular. 





thorough knowledge of jewelry 
line from baie Pee 0 to selling, desires 
position with reliable concern. Joe Roberts, 66 
S. 9th St., Brooklyn, N. Y. 


YOUNG MAN, 





experience, as 
position; ref- 
Roy, 304 


16 years’ 
desires 
Damase 


JEWELER, young man, 
ring maker and repairer, 
erence if desired. Address 
Bridge St., Brooklyn, N. Y. 





years’ experience, 
position, New 
care Schmidt, 


WATCHMAKER, German, 17 
best references, desires steady 
York or Brooklyn. E. Heffman, 
1857-59th St., Brooklyn, N. Y 





experience, store 
repairing 
Fred 


JEWELER, young man, 18 years’ 
and factory, gold and platinum work, 
and some setting, desires position anywhere. 
Koch, 613 Center St., Chicago, Il 





watchmaker; 25 years’ 

States preferred; full 
correspcndence. Address 
Circular. 


WANTED, position as 
experience; Southern 
particulz ars through 


“K., 2292,” care Jewelers’ 





capable young 
material and 
reference. 
Circular. 


lady, 
repairs, 
Address 


WANTED, POSITION, 
handling watch orders, 
with importer or jobber; 
“V., 2544,” care Jewelers’ 





experience among retailers, 
New York, New Jersey and suburbs, open fer 
recular or side line; very good following. Ad- 
dress “‘W., 2487,” care Jewelers’ Circular. 


SALESMAN, 10 years’ 





WATCHMAKER DESIRES CONNECTION with 
material house or watch importing house as ma- 
terial man; can also assist in other ways. Ad- 
dress “., 2479,’ care Jewelers’ Circular. 





FIRST CLASS WATCHMAKER on Swiss and 
American watches, can also assist behind the 
counter, wants position in State of Nevada. Ad- 
dress “‘X., 2530,” care Jewelers’ Circular. 





BOOKKE EPER, knowledge stenography, with six 
years’ experience; can take full charge of double 
books, trial balance, controlling accounts. <Ad- 
dress ‘“‘V., 2526,” care Jewelers’ Circular. 





YOUNG LADY BOOKKEEPER; complete charge 
of office; knowledge platinum mountings, diamond 
and stone lines; seven years’ experience. Ad- 
dress “A., 2534,” care Jewelers Circular. 





GOOD MECHANIC, desires 
can take full 

wait on trade. 

Circular. 


WATCHMAKER, 
position with a good concern only; 
charge repair department, also 
Address ‘“‘D., 2504,’ care Jewelers’ 





repair clocks, 

references ; 
$30 weekly. 
Haven, Mich. 


WATCHMAKER, 
wait on trade; age 28; married; 
prefer small town Indiana, Ohio; 
“Watchmaker,” 218 Oak, South 


GOOD PLAIN 


TRAVELING 


— 


EXPERT WATCHMAKER, married, Aj 
ences, wishes permanent position with 
firm; New England preferred. J. W 
Room 815, 387 Washington St., Boston, 


tefer- 
reliable 
Cc ollins, 


Mass. 





BOOKKEEPER, male, 12 years’ experience jn 
watch and jewelry line; entire charge of office; 
good correspondent; excellent references; bond. 

= Times Plaza Post Office, Brooklyn, 





es 


WATCHMAKER, SALESMAN, married; referen. 
ces; prefer position in or near Boston. [If you 
want a capable man with more than mechanical 
vx a address “Z., 2493,” care Jewelers’ Cir. 
cular 





RETAIL 
watches, 
references 
vicinity. 
Circular. 


SALESMAN, thorough knowledge of 
can estimate repairs; neat appearance; 
furnished; position for Boston or 
Address ‘X., 2492,” care Jewelers’ 





SAI.ESMAN WITH CAR desires connection with 
jobber carrying general jewelry line; have follow- 
ing Metropolitan district and State of New 
Tersev. Address ‘“E., 2372,” care Jewelers’ 
Circular. 





BOOKKEEPER, thoroughly competent, young 
lady, seven years’ experience in jewelry line, 
full charge double entry bookkeeping; excellent 
references. Address ‘“‘W., 2529,” care Jewelers’ 


Circular. 





12 years’ experience, 
line of watches pre- 
will furnish 
2527,” care 


SALESMAN, 
or Coast; general 
must be a very reliable house; 


‘Address “Q., 


South 
ferred; 
hest of reference. 
Jewelers’ Circular. 





YOUNG MAN, college education, ambitious, exec- 
utive ability, five years’ competent experience 
jewelry line, capable of buying, selling, manag- 
ing office; salary secondary. Address “B., 2428,” 
care Jewelers’ Circular. 








desires selling or 
employed in office 
retail and credit 
Address “Ei., 2940,” 


"OUNG MAN, 26, ambitious, 
clerical position; previously 
by platinum manufacturer; 
jewelry store experience. 
care Jewelers’ Circular. 





AND OPTOMETRIST, | five 
years’ experience; have optical equipment and 
watchmaking tools; registered in Nebraska, II- 
linois, Oklahoma; Al references. Address “H., 
2443,’ care Jewelers’ Circular. 


WATCHMAKER 





YOUNG LADY with plenty of initiative, ability 
and experience in the watch line desires position; 
take charge stcck and orders; knowledge of 
billing, bookkeeping, stenography. Address “J., 
2547,’ care Jewelers’ Circular. 





CAPABLE MAN, married, many years’ experi- 
encé, Swiss watches, complete charge office, 
bookkeeping, filing orders, repairs; excellent 
references; open for position. Address “C., 


2503,’’ care Jewelers’ Circular. 





EXPERT ENAMELER, capable of doing all kinds 
of art enameling as well as commercial and 
antique; has had vast experience in this country 
as well as France and Germany. Address “C., 
2531,’ care Jewelers’ Circular. 





SALESMAN, exverienced platinum diamond line, 
well acauainted with trade Middle West and 
Pacific Coast, also capable office management 
would like to connect with manufacturer’s line. 


Address ‘‘M., 2549,” care Jewelers’ Circular. 





six years’ inside experience, 


YOUNG MAN, 21, 
jewelry line, desires 


manufacturing, whclesale 
connection where ability is appreciated; unques- 
tionable reference; salary no object; at_ present 
employed. Address ‘“G., 2539,” care Jewelers’ 
Circular. 








ter- 
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SITUATIONS WAN TED— Continued. 











_—— 


SALESMAN, 27, retail, married, desires position 
with reliable concern; 11 years’ experience; 
thorough, capable of estimating on jewelry and 
watch repairs; at present employed; best of ref- 
erences. Address “B., 2533,” care Jewelers’ 


Circular. 








WATCHMAKER, 30 years’ experience, can handle 
railroad and Swiss bracelet watches; plain en- 
graver, salesman; jewelry work; married; will go 
anywhere; ten years at last place; good refer- 
ences. Address C. Koerber, 209 Main St., Kalis- 
pell, Mcnt. 





HIGH GRADE experienced head watchmaker and 
salesman desires change where real ability is 
wanted; very successful and dependable, of good 
address; fine references; salary $75 per week. 
Address ‘‘Watchmaker,’” 1635 Worth St., Ft. 
Worth, Tex. 





TRAVELING SALESMAN desires high grade 
sterling or platinum line for South; seven 
years’ experience and good following in the best 
retail stores; salary and commission; best refer- 
ences. William Rasche, 29 Madison St., Gutten- 
burg, N. J. 





SALESMAN, MANAGER, every knowledge of 
installment business, live producer, super sales- 
man, credits, advertising, installing, credit 
systems, new ideas, wishes affiliation only with 
reputable crganization. Address “B., 2461,” care 
Jewelers’ Circular. 





TRAVELING SALESMAN, progressive, keen 
student of up to date selling and merchandising 
methods, desires connection with reputable live 
concern; eight years’ road experience, jewelry, 
pearls, fancy goods. Address “Y., 2536,” care 
Jewelers’ Circular. 





YOUNG MARRIED MAN, age 30, seeks perma- 
nent position as manager, cash or credit jewelry 
store; thorough knowledge credits, collections, 
selling, advertising, etc.; graduate optician also; 
Al references; available at once. “fH. R. W.,” 
Suite 4, 324 Walnut St., Williamsport, Pa. 





FOREMAN JEWELER, 16 years’ experience, 
capable of taking charge of large or small shop; 
experienced in all branches of jewelry manufac: 
turing; gold or platinum; I have the ability of 
inveuting and creating new jewelry; best refer- 
—_ Address “O., 2297,’ care Jewelers’ Cir- 
cular. 





CREDIT AND COLLECTION MANAGER, 
capable of taking full charge of office; several 
years’ experience in retail jewelry installments, 
with well known firms; employed, but desires 
change; available two weeks’ notice. What have 
you to offer? Address “D., 2466,” care Jewelers’ 
Circular. 





MAN, 17 years’ jewelry factory experience, 
formerly connected large jewelry house, super- 
visory nature, experienced, modern methods man- 
ufacturing and all details, connected with jewelry 
house, wishes position where above experience or 
part is essential. Address ‘“‘A., 2556,” care 
Jewelers’ Circular. 





WATCHMAKER, thoroughly competent in high 
grade work, desires permanent position with 
first class firm; have 28 years’ experience; best 
of references in every respect; complete tools; 
I am no combination man; wish daylight job; 
go at once anywhere; Southern State preferred; 
salary $50. Address “Reliable, 2430,” care 
Jewelers’ Circular. 





UNIVERSITY GRADUATE, internationally 
known as a lawyer, with broad knowledge of 
European business methods acquired during long 
residence abroad, and speaking French fluently, 
wishes to enter commercial field permanently and 
desires position with reputable importing firm 
offering technical training for the purpose of 
becoming its European buyer; advertiser has had 
a good general business training, also excellent 
sales experience; Al references as to personal 
integrity and ability. Address “‘A., 2489,” care 
Jewelers’ Circular. 


YOUNG MARRIED MAN, now successfully em- 


ployed as divisional manager for high class credit 
house, traveling, seeks connection with good house 
working on similar lines in or near New York 
City; reason for change is desire to settle down 
in definite locality making for permanence; will 
only consider good reputable organization. Ad- 
dress “B., 2497,” care Jewelers’ Circular. 








Zines Wanted. 


5c. a word; minimum charge, $1.25 








SIDE LINE WANTED, novelty or jewelry, for 


New England, Pennsylvania and New York terri- 
tory. Address “F., 2509,” care Jewelers’ Cir- 
cular. 





WEIL KNOWN REPRESENTATIVE, | strong 


following jobbing trade, New York and out of 
town, seeks connection with progressive manufac- 
turer of platinum or white gold mountings. Ad- 
dress “F., 2469,” care Jewelers’ Circular. 








Sine Lines. 


5c. a word; minimum charge, $1.25 





Help Wanted. 


5c. a word; minimum charge, $1.25 








DIE CUTTERS on replace work at Wallingford, 
— Address ‘‘J., 2471,” care Jewelers’ Cir- 
cular. 





WANTED AT ONCE, watchmaker and engraver, 
young man, willing to wait on trade. W. C. 
Patterson, 73 Fox St., Aurora, Ill. 





WANTED, JEWELERS for class pin and ring 
work; top wages and ideal working conditions. 
‘the Vail Jewelry Co., Wichita, Kans. 





SALESMAN for precious and semi-precious stone 
house; good opportunity for right man. Ad- 
dress “‘O., 2553,” care Jewelers’ Circular. 





TRAVELING SALESMAN WANTED; good ter- 
ritcry, good line, well known house. Hen 
Paulson & Co., 37 S. Wabash Ave., Chicago, I 





WANTED, first class watchmaker and engraver, 
at once; good wages and permanent position to 
right man. Address P. O. Box 855, Corsicana, 
‘Texas. 





EXPERIENCED SALESMAN, for a_ line of 


Swiss watches, to cover Ohio, Indiana and 
Michigan. Address “E., 2537,’ care Jewelers’ 
Circular. 





SILVER SALESMEN to carry medium-priced line, 


silver plate hollowware, department stores and 
jewelers, South and West; commission basis. 
Address “A., 2949,” care Jewelers’ Circular. 





BIG OPPORTUNITY ffor salesman _ covering 


States thoroughly to make real money with ‘the 
only guaranteed popular priced silver plated 
flatware on the market. Address “‘T., 2231,” 
care Jewelers’ Circular. 





JEWELRY SALESMAN with following 


among department store buyers, to 
carry complete line of indestructible 
pearls and novelties as side line for 
the South, also the Coast; commission 
only. Address “C., 2400,” care Jewel- 
ers’ Circular. 





SIDE LINE SALESMAN covering States of Mis- 


souri and Kansas, to carry a popular priced line 
of sterling silver flatware and hollowware on a 
commission basis; the line is now sold to cover 
50 accounts in this territory. Manchester Silver 
Co., Providence, R. I 





SALESMAN with following among religi- 


ous goods house, to carry line of 
medium-priced indestructible pearl 
rosaries as side line for New York, 
Middle West and Coast; commission 
only. Address “F., 2401,” care Jewel- 
ers’ Circular. 





SALESMEN FOR SIDE LINE of jewelry and 


novelties, for high class, medium and popular 
priced goods for the Coast, by well known im- 
porting house; to call on department and retail 
stores; commission hasis; experience and refer- 
ences required. Address ‘“M., 2477,” care 
Jewelers’ Circular. 








EXCELLENT OPPORTUNITY for men 


covering one or two States thoroughly 
with our new Arbutus wedding ring; 
Tennessee, Georgia, Alabama, Colorado 
and California still open; will add 
mounting line later. Byard F. Brogan, 
805 Sansom St., Philadelphia, Pa. 





WANTED, first class watchmaker and engraver, for 
permanent position; give references. Wm. 
Fluhrer (established 1884), 17 W. Market St., 
York, Pa. 





WATCHMAKER, competent man with references; 
hours and working conditions of the best; city 
in Virginia. Address ‘‘R., 2515,” care Jewelers’ 
Circular. 





SOUTHERN SALESMAN to carry our line of 
rings and chains; straight commission; side lines 
permitted. Hermann Baum, Inc., 1 Maiden Lane, 
New York. 





WANTED, CERTIFIED WATCHMAKER; per- 
manent position; please give experience and 
salary expected. Address Sylvan Bros., Colum- 
bia, c. 





SALESMAN WANTED by semi-precious stone 
concern; one acquainted with New York and 
Newark trade. Address “‘A., 2535,” care Jewel- 
ers’ Circular. 





WATCHMAKER WANTED to take entire charge 
of watch repair department in a city of 25,000 
in Connecticut. Address “‘G., 2558,’ care Jewel- 
ers’ Circular. 





WANTED, FIRST CLASS WATCHMAKER; 
permanent position; state salary wanted, give 
references, and when can come. L. Lindauer, 
Savannah, Ga. 





WANTED, first class watchmaker to work on 
American and Swiss watches; steady work for 
the right man. Apply at once to A. Freehling, 
Jeweler, Montgomery, Ala. 





WATCHMAKER for town of 50,000 in New York 
State or Illinois; give full particulars including 
salary wanted; good opportunity. Address “R., 
2482,’ care Jewelers’ Circular. 





WANTED AT ONCE, first class watchmaker on 
railroad and wrist watches, plain engraver and 
clockmaker; permanent position for right man. 
Edward Rapp, Burlington, Ia. 





WANTED, first class watchmaker; prefer one who 
can engrave; give experience and salary expected 
in first answer; permanent position. Address 
Ries & Armstrong, Macon, Ga. 





(Special notices continued on page 114) 
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HELP WANTED—Continued. 








FIRST CLASS JEWELRY REPAIR MAN; must 
be speedy; some stone setting; state experience, 
reference, salary, first letter. The Syman Bros. 
Jewelry Co., 622 16th St., Denver, Colo. 





A COMBINATION MAN, engraver, jeweler or 
engraver, watchmaker; permanent; good working 
conditions; modern store and shop, in Maryland. 
Address “V., 2485,” care Jewelers’ Circular. 





WANTED, HIGH GRADE WATCHMAKER for 
Middle West jewelry store; must be thoroughly 
experienced and furnish gcod references. Rost 
Jewelry Co., 25 N. Illinois St., Indianapolis, Ind. 





WANTED AT ONCE, two high grade watch- 
makers; must be first class _ mechanics; state 
salary and full particulars in first letter. Duva! 
Jewelry Co., 15 W. Bay St., Jacksonville, Fla. 





TWO FIRST CLASS WATCHMAKERS on 
Swiss and American work; po-itions open at once; 
must have own tools; good working conditions. 
George Zenger & Co., 15 E. 3rd St., Cincinnati, 
Ohio. 





WATCHMAKER, SALESMAN, jewelry repairer 
and stone setter; permanent positicn for right 
man; good reference; apply letter only. ; é 
Klausner, 431 Knickerbocker Ave., Brooklyn, 
N.Y. 





FIRST CLASS REPAIR MAN; must be experi- 
enced in new gold and platinum work; fine stone 
setter and general repair man; send reference 
with first letter. Address “M., 2418,” care Jewel- 
ers’ Circular. 





MANAGER and capable retail diamond 
salesman wanted; a money-maker for 
a big salary. Address “S., 2454,” care 
Jewelers’ Circular. 





WANTED, watchmaker and jeweler, first class, 
American or German; give references and salary 
expected. Guy N. Ash, established 1885, 21 
S. Ocean Ave., Patchogue, New York. Town 
fifteen thousand. 





WANTED, thoroughly competent watchmaker for 
American and Swiss watches; high class store; 
pleasant working and living conditions; state 
full particulars. Frank Mindlin Co., Albuquer- 
que, New Mexico. 





JEWELER AND STONE SETTER, retail store, 
town of 50.000 in New York State or Illinois; 
particulars, including salary wanted; 


state full 
Address ‘“*T., 2483,” care 


¢ood opportunity. 
Jewelers’ Circular. 





WATCHMAKER, must be experienced 
and able to do good repair work and 
proper casing. Call at Jonas Koch, 
20 W. 47th St., New York. 





SALESMAN to handle white gold line of men’s 
and ladies’ mountings to jobbers in New York 
and vicinity, on commission basis; good proposi- 
tion for right man. Address “X., 2488,” care 
Jewelers’ Circular. 





SALESMAN with ability for the Middle 
West to represent a manufacturer’s 
large and exclusive platinum line. Ad- 
dress “E., 2507,” care Jewelers’ Cir- 
cular. 


OPTOMETRIST WANTED by jeweler in New 
Jer.ey town; splendid opportunity for man who 
understands business; references exchanged. Ad- 
dress “O., 2473,” care Jewelers’ Circular. 





WATCHMAKER; must be expert on fine Swiss 
bracelet and railroad watches; permanent posi- 
tion to right party; salary $50 per week; send 
reference with first letter. Address ““M., 2419,” 
care Jewelers’ Circular. 





SOUTHERN SALESMAN for our large 
and exclusive line of rings; straight 
commission; side line permitted. 
Charles M. Levy & Son, 40 W. 48th St., 
New York. 





YOUNG LADY WANTED, capable for stock and 
general clerical work, in office of wholesale and 
manufacturing jeweler; must have first class 
reference. Call Joseph L. Herzog & Co., 45 
Rose St., ,cor. Duane, New York. 





WONDERFUL OPPORTUNITY for man 
with large retail following to manage 
watch business for nationally known 
concern. Address “M., 2521,” care 
Jewelers’ Circular. 





EXPERIENCED SALESMEN with following in 
department stores and retail buyers, to carry side 
line of French indestructible pearls, silver, 
jewelry, beaded bags and novelties, for South, 
Middle West and Coast; commission only; refer- 
ences required. Address “N., 2476,” care 
Jewelers’ Circular. 





WONDERFUL PROPOSITION for right 
man with large retail following to 
travel and manage ring line of well- 





known manufacturers. Address “P., 
2522,” care Jewelers’ Circular. 
WANTED, TRAVELING SALESMAN, | un- 


married, to represent a high class manufacturer 
of men’s rolled plated jewelry, selling to jewelers, 
haberdashers and department stores; must come 
highly recommended; territory part of South 
and Middle West; good chance for advancement 
for right man. Address “G., 2541,” care 
Jewelers’ Circular. 





SALESMAN to call on jewelry trade in 
platinum and finding line; New York 
territory; give full experience, refer- 
ences and compensation expected in 
first letter. Address “G., 2512,” care 
Jewelers’ Circular. 





SALESMAN WANTED; a manufacturer of high 
grade nationally known silver, gold filled and 
nickel vanities. cigarette cases and other allied 
articles. desires to engage on 2 liberal com- 
mission basis, the services of first class salesmen 
who are in friendly commercial contact with 
leading jewelers and high class department 
stores; excellent territory available to men who 
can qualify to our requirements. Address, with 
full particulars, “‘S., 2481,” care Jewelers’ Cir 
cular. 





SALESMAN with ability to sell fancy 
goods and jewelry novelties, calling on 
department stores, jewelry trade, gift 
departments and shops; a few good 
territories are available. Morris, Mann 
& Reilly, Inc., Chicago, Ill. 





INSTALLMENT STORE MANAGER in one of 
the most progressive cities in the South; must 
have a thorough knowledge of the installment 
jewelry business and be able to take care of 
credits and collections as well as being a high 
grade salesman; to such a man we offer a- good 
salary plus a percentage of the profits; only a 
man who knows the business from to Z 


For Sale. 


Stores, Stocks and Businesses. 


5c. a word; minimum charge, $1.25 








=. 


JEWELER’S SHOP FOR SALE, 


or to s 
Inquire Room 30, 94 Canal St., Yo 


New York, 








WATCH SELLING AND REPAIRING business: 
gocd profit; low expenses at very low price, Ad. 
dress “L., 2474,’ care Jewelers’ Circular, 








‘JEWELRY STORE FOR RENT, including fx. 
tures; no stock to buy; rent reasonable; $300 
repairs per month; must retire; chance for 
younger man; established 22 years. 2236 
Seventh Ave., 131st St., New York. 








AN OPPORTUNITY, jewelry store, up to date 
fixtures, large safe and cash register; this com. 
plete outfit $2,500, with stock thrown in for 
quick sale; good [ocation in Cleveland, O. Ad. 
dress ‘‘K., 2459,” care Jewelers’ Circular. 








FOR SALE, JEWELRY STORE, 40: miles South 
of Atlanta, in a city of about 20,000 on main 
street; cheap rent, long lease; up to date stock 
and fixtures; a money-maker; take $12,000; can 
reduce; well established; plenty repairs. Sacht- 
leben, Griffin, Ga. 





FOR SALE, best jewelry store in soutkern Ohio 
city of 20,000 in the fastest growing and most 
attractive industrial section of the Unite States: 
modern stock and fixtures, stationery department 
and gift shop; will invoice about $26,000; fine 
repair department, employing two certifed watch. 
makers; repair shop, stock room and Dennison 
instruction department on second floor; office on 
mezzanine; this business enjoys a splendid repu- 
tation gained by over 50 years of honcrable deal- 
ing; wish to sell in order to devote my entire time 
to manufacturing interests. Address a. Sane. 
care Jewelers’ Circular. 








For Sale. 


Tools, Equipments, Merchandise 


5c. a word; minimum charge, $1.25 








CHRONOMETER, new, cost $450, will sell for 
— Thos. G. Medinger, 25 Beaver St., New 
ork, 





LATHE, with complete screw cutting attachment, 
at a bargain. R. Jaegermann, 5815 Easton Ave., 
St. Louis, Mo. 





FOR SALE, a fine steel safe cabinet, with interior 
equipment. Apply Palmer & Capron, Room 503, 
9 Maiden Lane, New York. 





SAFE, outside measurement, height. five feet, depth, 
30 inches, width, 37 inches, double doors, burglar 
proof chest built in. A. Silberg, 132 Broad St., 
Westfield, N. J. 





AMERICAN WATCH MOVEMENTS, seconds, 
all makes and sizes, from seven to 21 jewels; 
cases, 20 and 25 years. Mark-Nelson, 49 Maiden 


Lane, New York. 





ONE SAFE WITH CHEST and Leiman polish- 
ing machine, two benches; could be bought by 
individual pieces. Samuel Koshers, 10-12 Ken- 
mare St., New York, 





FANCY SHAPED CRYSTALS for ladies’ and 
gentlemen’s wrist watches; only 62c. a dozen: 





send for _ illustrations. Beck Brothers, Noll 
Ruilding, Fort Wayne, Ind. 
AMERICAN WATCHES, | seconds, complete, 


Howards, Hamiltons, Elgins, -Walthams, Illincis, 
South Bend. Burlington, all grades, all sizes; get 
our prices. Klar & Winterman, 2312 Elm St., 
Dallas, Tex. 





FOR SALE, a large quantity of amber necklaces, 
earrings, cigar and cigarrette holders and other 
jewelry; satisfactory _ terms. Reply Berks 
Importing and Exporting Corp., 108 N. 9th 
St., Reading, Pa. 





THREE 15 inch by 24 inch jewelers flat rolling 
mills, rolls, chilled iron, suitable for rolling pre- 
cious’ and other metals; cheap, before ‘removal; 
location Newark, N. J.; photo on request. Morris 





need apply; please give full details in first letter. 
Address “B., 2557,” care Jewelers’ Circular. 








Machinery Co., 105 Chestnut St., Newark, N. J. 
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i aemnell 


Business Opportunities. 
Sc. a word; minimum charge, $1.25 


WANTED, PARTNER for jewelry and loan busi- 
ness, established for 25 years; one willing to 
invest $5,000 to $10,000. Reply “T., 2508,” 
care Jewelers’ Circular. 











— 


MR. JEWELER! If you want cash for your entire 
jewelry stock and fixtures, write J. A. Conn, 
719 Hippodrome Bldg.. Cleveland, Ohio. 





eee 


JEWELRY STOCKS BOUGHT; highest prices 
id for jewelry stocks, complete. or in part, 
including fixtures; transactions _ confidential. 
Phil Wachtler, 138 W. 34th St., New York. 





cere 


1 AM IN THE MARKET for a high class jewelry 
store; must be well established and situated in a 
city of 50,000 or more; will pay cash if price is 
right. Address “A., 2190,” care Jewelers’ Cir- 
cular. 








HAVE BUYER with $5,000 to $10,000 
cash for jewelry store; must be good 
location in town over 5000. Franklin 
Meyers, 1604 Heyworth Bidg., Chicago, 
i. 





WILL PAY SPOT CASH for part or entire stock 
of diamonds, watches and jewelry; business 
transactions strictly confidential; wire or write. 
Standard Jewelry Exchange, 719 Sansom St., 
Philadelphia, Pa. 





IF YOU WANT TO RETIRE from busi- 
ness we will buy your jewelry store 
complete and pay you cash for it. 
Charles Hubbard, 29 E. Madison St., 
Chicago, III. 





{F YOU ARE RETIRING from the jewelry busi- 
ness, | will buy your entire stock and fixtures 
for cash; none too large; all business strictly 
confidential; references if desired. Wire or 
write Joseph M. Gordon, 603 Province Bldg., 
Boston, Mass. 





HAVE PAID the highest cash price for 
jewelry stores for 40 years; | am a 
positive buyer if you really want to 
sell. Isaac Rich, Room 516, 387 
Washington St., Boston, Mass. 


_ 





HIGHEST CASH PRICES PAID for your sur- 
plus stock of diamonds, watches and jewelry; 
send your stock to me and receive money 
return mail; national bank references; all busi- 
ness strictly confidential. Emil Noel, 29 E. 
Madison St., Chicago, Ill 





‘WILL PAY SPOT CASH for your entire 
stock or part of it; our immense retail 
jewelry business places us in a posi- 
tion to pay you more than anybody; 
check by return mail; best bank ref- 
erences; business confidential. M. 
Bennett & Co., 59 E. Madison St, 
Chicago, III. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash walue for entire stock or part 
of Pe diamonds and fixtures; communicate 
with us, it will be to your ga rating and 
references of the highest order. an Praag 
Ce., 655 Broadway, New York, established 1889. 





‘DO YOU INTEND TO RETIRE from 
business? Do you wish to raise cash 
quickly for other reasons? We buy all 
or part of your stock, no matter how 
large the quantity may be; we act 
quickly and pay liberal cash; all com- 
munications strictly confidential; bank 
and mercantile references of the high- 
est character. Brooklyn Purchasing 
Syndicate, Frank Walker, Proprietor, 
32. years at the same address, 610 
‘Broadway, Brooklyn, N. Y. 





DURING THE PAST 12 MONTHS we have pur- 
chased for cash the stock and fixtures of the 
following concerns, the total sum of which 
amounted to over one-half million dollars: S. A. 
Flickinger, Norfclk, Va.; McDill & Co., Green- 
ville, So. Carolina; M. Greenwold, Parkersburg, 

. Va.; The Bancroft Bros. Co., Columbus, 
Ohio; T. Bourque, Dover, N. H.; B. Lilienfeld, 
Norfolk, Va.; Cohen’s Gold Shop, Erie, Pa.; 
Leo Krauss, Indianapolis, Ind.; wire or write us 
at once if you are contemplating selling out your 
business. Gordon Bros., 333 Washington St., 
Boston, Mass. 





ARE YOU IN NEED OF MONEY? We 
will pay you highest market price for 
your entire stock or part; check sent 
by return mail; will hold merchandise 
for your approval; reference First 
National Bank of Chicago; business 
strictly confidential; give us trial on 
old gold and silver; established 1900. 
Emanuel Maltz Co., 1005 Mallers Blidg., 
Chicago, Ill. 











Wanted to Purchase. 


5c. a word; minimum charge, $1.25 








DIAMOND SCALES, steel letter file, show cases. 
Telephone Caledonia 4447, New York. 





WANTED TO PURCHASE, old fashioned side- 
walk clock of castiron, in good condition. Answer 
Hugo, 406 W. 43rd St., New York. 





AMFRICAN DISCARDED MOVEMENTS; the 
best prevailing prices paid; tell us in detail what 
you have tc offer. M. Nelson, 49 Maiden Lane, 
New Yerk. 





JEWELRY STORE WANTED; must be legiti- 
mate and established; prefer town or city vicinity 
Chicago; must have good repairs. Address 
“Circular, 792,” 1104 Heyworth Bldg., Chicago, 
Il. 





PRIVATE COLLECTOR of antique watches will 
pay cash for antique American and_ foreign 
watches or watch movements; write in detail 
what you have. Address “P., 2410,” care 
Jewelers’ Circular. 








Watch Work for the Trade. 


5c. a word; minimum charge, $1.25 








FOR SERVICE, WORKMANSHIP and correct 
timing send your trade work to A. Peterson, 
410 N. W. Bldg., Minneapolis, Minn. 


Special Order Work and 
Repairs for the Trade. 


5c. a word; minimum charge, $1.25 








HUB CUTTER for manufacturing jewelry takes 
work at home; first class work guaranteed. W. 
Kraus, 614 21st St., Union City, N. J. 





DIAMOND SETTERS, established 15 years, are 
desirous of making connections with reliable 
manufacturing jewelers or jobbers, New York or 
out of town, who can furnish enough work for 
five men or more on high grade white gold or 
platinum jewelry, as outside contractors; fine 
workmanship and highest references guaranteed; 
also willing to take care of two or three smaller 
concerns; will set small sample ring free of charge 
during June and July. Waxman & Raimo, 87 
Nassau St., New York. 





—a 





Co Zet. 


5c. a word; minimum charge, $1.25 








DESK ROOM; reasonable rent. A. E i 
West 46th St., New York, Bryant = ” 





reasonable. Apply Louis L. G :¢ Co. 
47th St., New York. aceite 


OFFICE: safes and ready counters for sale; very 





FINE LIGHT OFFICE SPACE with service, two 
windows; cheap rent. J. Dembitz, Room 901, 87 
Nassau St., New York. Telephone Cortlandt 8071. 





ROOM TO LET; room with two large windows 
facing Nassau St.: no bench work. Apply White- 
law Bros., 68 Nassau St., New York; rent 
reasonable. 





DESIRABLE PARTITIONED OFFICE to let; 
excellent light, suitable for diamond merchant. 
Apply George Kalish, 71 Nassau St., New York. 
Telephcne Cortlandt 4174, 





ALL, PART, OR WINDOW SPACE and bench 
for watchmaker in diamond office; would sell par- 
titions, linoleum, possibly safe, desks, etc. Room 
92, 65 Nassau St., New York. 





FOR RENT, the north half of our floor 
in the building at 20 W. 47th St., about 
3600 square feet, with 13 windows face 
ing north. Please apply to Joseph 
Fahys & Co., 20 W. 47th St., New York. 
Telephone Bryant: 5585, 








Wanted to Rent. 


5c. a word; minimum charge, $1.25 








FIRST CLASS REPAIRING of watches and 
clocks for the trade; American and European 
makes; all work warranted. W. D. Hebert, 1112 
Main St., Worcester, Mass. 





TIMEOLOGY = TIME SERVICE; fine watch and 
cleek repairing for the trade; all makes; prompt 
attention; expert workmanship. Samuel Bernard, 
Room 612, 200 Broadway, New York. 





WATCH AND CLOCK REPAIRING for the 
trade; all makes of watches and clocks, no mat- 
ter how complicated; lost or broken parts replaced 
at lowest prices; everything guaranteed; if 
others can’t repair, send to us. American Clock 
Works, 5028 W. Madison St., Chicago, Ill. 





JEWELERS GOOD WATCH WORK, eight-day 
service: watch repairing to the trade; not how 
cheap but how good; mail orders promptly taken 
care of; price list on request, estimates cheer- 
fully given. Members National Jewelers’ Board 
of Trade. S. A. Peck & Co., 29 E. Madison 
St., Chicago, Ill. 








WANTED, FRONT BENCH SPACE in jewelry 
store, by lady watchmaker; work entirely on m 
own account; reference. Address “C., 2543,” 
care Jewelers’ Circular. 








Zenal Notires. 
5c. a word; minimum charge, $1.25 








ISIDORE KOWITCH, 2096 Second Ave. has sold 
his jewelry business to the undersigned; creditors 
present bills before July 15th, 1926. Leon Bard. 





SAMUEL ADIER, wholesale jeweler, of 12 John 
St., New York, announces to the trade that he 
will not be responsible for any debts contracted 
in his name by anyone but himself; all mer- 
chandise purchased must be delivered and signed 
for in his office. Room 35 at. this. address, 
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Practical Course in Adjusting 


a review of the laws governing the motion of the balance and balance spring 
in. watches and chronometers, and application of the principles 
‘deduced therefrom in the correction of variations of rate 
arising from want of isochronism, change of position 
and variation of temperature. 


Elucidated and Demonstrated 


by original experimental researches in the actual problem, showing the 
causes that are operative in the variation of rate, and leading to 
correct remedies. To which have been added chapters on 


HOW TO MAKE A BALANCE ARBOR WITH MODERN APPLI- 
ANCES; HOW TO CLEAN A WATCH PROPERLY; AND, THE 
LEVER ESCAPEMENT—SOME CURRENT DEFECTS IN IT AND 
HOW TO REMEDY THEM. 


By THEO. GRIBI 


Price $1.50 


THE JEWELERS’ CIRCULAR PUB. CO. 
11 John St., New York 




















EDWARD R. TYLER Manual of Diseases of 
AUCTIONEER the Eye 


6233 Champlain Avenue, Chicago By Charles H. May, M.D., New York. For students 
and general practitioners, with 377 original illustra- 
tions, including 22 plates with 71 colored figures. 
Eleventh edition, revised. Cloth. 390 pages. Price, $4.00. 





CASH FOR STOCK; 
How to get cash for stock 
without loss for the asking. Nm 
My experience of twenty years 
ntinn out stores and con- The Optical Publishing Company 
ducting clearing sales, my 11 John Street : : : : New York 
methods of getting the cash for 
stock desired sold, protects 
the jeweler and future reputa- 
tion of his store. 


















Write for my proposition, no 
obligation, investigate my 
ability and standing from 
hundreds of pleased and satis- 
fied clients and what I ac- 
complished for them. 






| Arthi Arthur Johnson $2¥. . 


On New ‘York | 

























A Few of Many Sales as Reference: 








Keller & Sons, Appleton, Wis. W. H. Grunert, Green Bay, Wis. e ° 

Clint, Snyder, New Castle, Pa. Duval Company, Jacksonville, Fla. The Protection Rin Guard 

Thomas J. Dale, a ag : . — 4 a Fane emg = cilia 

C. M. Parker, Dansville, N. Y. . R. Von Dette, Bennington, 4 

Fessler & —_- age Iowa omg’ psoas ® <iq og For " rings get abies 

Claud Wheeler, Columbia, Mo. ar ons, Tacoma, Was ; ° w addition 

Kinsel & Petri, Columbus, Ga. J. W. Eckert, Tampa, Fla. ber t is a ne 

Anderton & Son, Dayton, Ohio J. H. Freidman, Tulsa, Okla. \ to our regular sizes. 

iD. Clapham, Columbia, City, ‘Ind. Pe ae tae tae, teed tee , Pin Clutch C 
apham, Columbia City, In . B. Kerr, % 

Max ‘aan Savannah, Ge. . a E Wallace, St Seerion. Canada The Lion Safety in Giuten LO. 

7 001 in, 
Calhoune Company, Nashville, Tenn. er Pat. Feb. 20, 1917 20 W. 22nd St. New York Pat. May 25, 1920 
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“Sol” Sickles is off on his usual southern 
trip for the firm of M. Sickles & Sons and 
is making Florida his first campaign ground. 

Wade Bloom, well known retail jeweler 
of Dubois, Pa., has been spending several 
days in this city, the Sesqui and calls on the 
wholesale houses helping to fill in his time. 

The week of Aug. 29 has been set as 
the date for the Gift and Art show which 
will be held as usual at the Adelphia Hotel 
with displays promised on a larger scale 
than ever before. A number of new ex- 
hibitors are expected, according to those in 
charge of the show. 

James W. Beath, lapidarist and jeweler 
at 201 S. 12th St., who specializes at times 
in odd gems, is displaying a star ruby, a 
half-inch in thickness and 35 carats 1n weight 
which has attracted considerable attention 
from experts here. It is of the real ruby 
color, the hue verging almost on that of an 
amethyst and is full of changing fire. 

Max E. Gordon has received a letter of 
thanks from Sidney J. Burgoyne, founder 
and president of the “Friendly Fellows” for 
his photograph as one of the “Fellows.” 
Mr. Burgoyne founded the organization 
among business men to whom he sends his 
poems which cover a wide field of thought, 
especially on business and ethical lines. 

Wholesale jewelers have been elected to 
prominent parts in the campaign for the 
$200,000 fund for the Jewish Community 
Center building in West Philadelphia. Max 
E. Gordon and Isidor S. Sagorsky have 
been made associate chairmen of the drive 
with Samuel Aisenstein as _ treasurer. 
These three are the only jewelers on the 


campaign committee which includes some 
of the best known business men of the 
city. 

The Saturday closing question during 


July and August has been settled on a 
“go-as-you-please” basis, some manufacturers 
and wholesalers closing shop all day while 
others shut their doors at noon. On Sansom 
St. the general inclination is to close but a 
number of the merchants are keeping open as 
an experiment and it is expected these will 
close all day through August. Thus far few 
buyers have been attracted by the Sesqui 
influence. 

John G. Geist, one of the sales force of 
C. H. O’Bryon, materials dealer at 727 San- 
som St., died from an attack of acute in- 
digestion at his home in Berlin, N. J., death 
following his seizure within a very short 
time. He leaves a widow and two children. 
Mr. Geist was well known to the trade 
here, having for more than 12 years been 
connected with J. B. Bechtel & Co., Inc., 
in the same line. During the World War 
he left the materials business and worked 
in the government shipyards. 

Visitors to the Sesqui-Centennial are in- 
vited to the J. E. Caldwell & Co. store at 
Juniper and Chestnut Sts., to see the Decla- 
ration of Independence done on a solid silver 
tablet, five feet high and four wide on which 
the lines of the immortal document are en- 
graved in the finest style of that art. At the 
top of the tablet is an engraving showing 
Benjamin Franklin signing the Declaration 
while John Hancock, seated at a desk in 


‘the National 


THE JEWELERS’ CIRCULAR 
Independence Hall looks on. The tablet will 
be on view all through the Sesqui period. 
J. J. Cohen, diamond merchant in the 
Victory building, will sail from New York 
on the Veendam, July 17, on his annual 
diamond buying trip, which this year is to 
be on a more extensive scale than ever. 
He is in search particularly of fine marquise 
and enierald cut diamonds and other unusual 
or fancy shapes. Mr. Cohen has several 
commissions for large size stones from 
wholesalers here who hope he will be able 
to fill them for their Philadelphia customers. 
The family will also be represented on the 
trip by J. J. Cohen, Jr., who will sail on 
the Volendam the week after his father 
leaves and will join him in Paris where he 
will assist in selecting the newest things in 
fine clocks, jewelry and other novelties. 
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New Kensington, and 
Frank Hayes, Washington, Pa., were in 
Pittsburgh last week buying goods. 

J. Glenn Sipe, of the house of Sam F. 
Sipe, and Mrs. Sipe, sailed last week on 
the Agquitania. ‘Mr. Sipe is headed for 
Amsterdam to buy diamonds and after he 
finishes his business errand will make quite 
a tour of Europe before he returns home. 

The Hardy & Hayes Co. is renovating its 
gift shop and the work is expected to be 
completed this week. The same firm will 
also establish a leather goods department 
on the first floor of the store and will put 
in a circular case in the rear. Improvements 
will also be made to the jobbing department. 

John M. Roberts, of the John M. Roberts 
& Son Co., who, with Mrs. Roberts, has 
been in Atlantic City for several months, 
recovering from a severe illness, is improv- 
ing. He is said to be better physically than 
anytime since he went to the seashore. J. 
Loughrey Roberts, of the concern, and the 
members of his family, motored to Lake 
Erie during the week of the Fourth and will 
return this week. 

Col. Franklin Blackstone and Mrs. Black- 
stone, Secretary F. A. Caten, of the local 
retail credit body; Leon Michaels and 
‘Leopold Sondheim, all well known credit 
men, will attend the annual convention of 
Retail Credit Men’s Associa- 
Angeles next month. Mr. 
Michaels will speak on installment accounts, 
having been given 30 minutes to handle 
this subject, one in which a very large num- 
ber of Pittsburgh jewelers are interested. 

Jewelers say that the recent activity of 
the police in patroling downtown streets at 
night in automobiles, with officers equipped 
with riot guns has had a good effect. In 
two days the police killed two men bent on 
robbery, one being caught in the act of at- 
tempting to rob a store. There also have 
been a number of arrests and while there is 
no direct evidence, it is believed by the police 
that two suspects recently taken in custody 
here belong to the gang who- have been 
terrorizing downtown jewelers. 


_—_—— 
Frank Bloser, 


tion in Los 








Harry Farden has engaged in business at 
Ogdensburg, N. Y., opening a new jewelry 
store in the El Verso building on Ford St. 





Samuel Haslam left last Saturday for 
Maine on a vacation trip. 

Walter Cassells has been spending the 
past week at Block Island. 

Frederick S. Gilbert and daughter have 
returned from a trip to Maine. 

Edmour Precourt and family are on a 
week’s automobile trip through the Dominion 
of Canada. 

Mr. and Mrs. Frederick Sears and family 
are enjoying a few days of recreation down 
on Cape Cod. 

Mr. and Mrs. Raymond Tomey left last 
Saturday for a week’s stay in New York 
and vicinity. 

Mr. and Mrs. Arthur Carufeld' and chil- 
dren are enjoying a two weeks’ automobile 
tour in Canada. 

Mr. and Mrs. John L. Thompson have 
opened their Summer home at Falmouth 
Heights for the season. 

Several firms in the Riley building were 
closed the past week for the annual vacation 
period and overhauling. 

Eugene Fournier and family are at their 
Summer home at Bristol, overlooking Nar- 
ragansett Bay, for the season. 

Charles and Edwin Carlstrom and James 
and John Doyle are enjoying an automobile 
tour through the White Mountains. 

The joint outing of the North Attleboro 
Board of Trade and the local Rotary Club 
will be held on Wednesday, July 28. 

The directors of the proposed new North 
Attleboro Hotel expect to have the work 
commence during the month of August. 

The H. D. Merritt & Co. has moved its 
plant from this town, where it had been in 
business for many years, to Providence. 

Mr. and Mrs. H. A. Scott and family left 
last week for Bass River, where they have 
opened their Summer cottage for the season. 

Mrs. Florence D. Whiting and daughters 
left last week for Cape Cod, where they 
will spend the season at their Summer place. 

The office employes of T. G. Frothingham 
& Co. were the guests over the Fourth of 
Miss Helen Ossowski at her parents’ cottage 
on Prudence Island. 

V. H. Blackinton & Co. donated the silver 
plates that have been placed on the automo- 
bile belonging to the “North Attleboro Dis- 
trict Nursing Association.” 

The Miriam-Elizabeth Shop, 208 N. 
Washington St., is selling out the entire 
stock and equipment of its gift department, 
which it is going to discontinue. 

The police are investigating the reported 
theft of $20 in money and some papers from 
the clothing of Pierre Ringuette at the fac- 
tory of R. Blackinton Co. last Friday. 

Papers for the renomination of Congress- 
man Joseph W. Martin, Jr., have been ap- 
proved in Taunton and Fall River, and 
other papers are in circulation in every town 
in the district. 

Among the factories that were closed dur- 
ing the past week were the following: The 
Webster Co., Sturtevant & Whiting, F. M. 
Whiting Co., Mason-Lenzen Co., Riley & 
French, C. Ray Randall Co., G. H. French 
Co., J. J. Sommer Co., Evans Case Co. and 
G. C. Hudson Co. 
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